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30. @& & Srgell AR Hehed el
31. #ed AR €T (Ethics)
@S & AN

“3§ dh ok &18F IX gl g,

STd FoR oI&d ¥ gedl &,

T & s R ad #1

9 d$ ¥R H S¢olld el 3dT &, de do foigdl & A gfde gl &l &1 deord Jdsiy giar
g, STd STIehIRAT 3ieX d& ST §, 3daAsT Sl 81 SAEIaR aler foigelt 7 safaw srawer
& BT &, Fifh 3T Fafodd fT ol &, dfesd sTMAT 3RS 8ld § FAifeh 38 S Fr
HAT gt g

39T e Thel Bl T S FETfaal ST Golt glofl, oifchet a1 39t Hslh Ge 3rher gled
Fgifeal Goll § e g1 &7 2 T Safav Fifen 3rawel ofter 3 3dell ratheldr I
fSFAelY ge o & dIR & gid| @ 319a A-a9, R, 39 3l [Fufa, a-aeT,
AT, f@#ﬁ(Parents, Teachers, Economy, Stars, Luck, Horoscope) Hﬁﬁ'aﬁifﬁﬁ#

£ 3 Y s E
g fohdie T g2
(What kind of Book is this)

T ald A, TE Th (@S H Fh-F (Recipe Book) ol SHHA AHAE H ¥, g
(SEIATS Het &7 adiern) fGU a0 &1 3M9eh §8 Tah el dlieh I SEIATA T @il & 3R Ig
3M9ehl 3T AR & 3¢ Al T JEET T §1 T g6, Ig Ueh 20T ScaAarell fohdre
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g, S & FeH I Ig Idial ¢ [ ITg fhdld 3MIeh T &l gehlehd H sl & folU Y Acg
FL 2

g fohde & HT 967

(How to Read this Book)

I fahaTd MU AT 8T dF X H, 32T H @A a4 & AU, g -7 d61 A,
39ar fow 3R 3oer sifasy & fov AT AaRT & der aeT & Fg™ar |

=T fFde & AR, & IR Ul & a7 S e ¥ dEe @ A4 G o @ &1 50 O
¢ 3R €T A Yoor TIRT, T THT H T gl JEAT & U¢| 30T AT W AT ST oI
de oo 3 # QU av A 3R 39 w8 alis § §8sT o o

58 fohdlel T g% Joh T TNE SEAATST HY| Tgahd A58 W 30 U $& dAleq fod| 3o ool
T AT Y YWIfhd (UNDERLINE) &Y, Sf & fe@d &, 3R @as St 3mash forw wrigee
g, Ty & Yot & §1g, 3T U @Rt A7 9fA/ge F A R FeAT & ARt | Raa iR
AT Y| AU AR G R & @Y, 39 38 FfFd, S A FAGN g dlehd H IR H
ST &, 399 Tolg- AVAT Y| Ig 3% foT @HdR & S/ 3R AR g

FIH T T AT FTT?

(Start an Action Plan)

3H fohdid T T 3227 I8 §7 & T I8 3mush &1hr Siaa %ﬁv;ma'é’q\mm gAY H Heg
Cory Wmaiﬁﬁﬁﬁm-?ﬂm(action plan) Eﬁf?ﬁm?ﬁﬂ'@f%ﬁ%?ﬁﬁiﬁﬁm
el H FAGe Il &

1. 379 AT 9T Ied &

(What you want to achieve)

2. 39 3 $T e TR §



(How you expect to achieve it)

3. A9 38 & d& Il qE &

(When you plan to achieve it)

3T 5 T 39 e &I Ued 8, 36 §AT 30 g A TH aAlegsd W 3 e BEar 7
dIc — 3TYHT 8T, 39el JISTeAT I Yo el & b (Steps) IR THAT & AT 3moehr
THATEEG IioleT|

S 39 36 fohelel & U e U6 ofd &, od MU Alegsh 3T AT Sfiael &l Fellel & v
sAtg &1 HTH HM

58 frae & fgid &Y &l & oo g1 &1 F el off grona #, foralr of wem & 3R ol off
S FH STAATA A & ollTh gl T b Tolel o gl §, “TcT AESAAD g1

3TAR

#H U Gooll 3R 379 Erere & Uil 3R oo hell dlgell §, [SieToh $RYT HedleT & 30
ferelTer T SrepTersT HeTT E3T|

58 fohclid & Fod & A 9= 37egerd 3R A I3 garT & a1$ dat vd AT & Ay 3+
FoAghRI AR ARCLH (quide) & fFURT T #Ags o 8, Tegia # WRow | Foqw A e
39 35 ISt & 3o 3egerl T A 0 fhe & IRV die @1 gl AW IR JieHA et F 3R
eI Wit & Aol 9gd Fo drar g1 Ig G 61 ¢ o F Ioe-IrelT 308 AT & e, it #
el & T fger & MR Tehe T E

il A6l 9T IGI2

FIAT §H Y T8 9T @ 82



(Aren't we all selling?)

1. U 3FHIGAR Aled & fov ety & @M &1 3FAear 39el 3rigandl S T § 3R §exeyg
AAATST 3T AT I 9T T &l

2. UEh s AR Fsdr el F fAU Th-gEY & HIHAS FEAET W@ K B
3. U AAdl i A & T $meror & @ &
4. TH gehlel 3Te] Hafadhel & AU Sl & AHA T68 F T

FAT F T TG 9T @ 52
(Aren't they all selling?)

ITer I AR JRIAT fHFE dA-SoT I FheldT AT BT A dF Fl gl AfFAR 7 HA 39
HTAT3ft (Audience) '\qq‘\?ﬁTé, ‘AT AR A F fhde ofer ¥ &, S 3Rae AfSdT (Direct
selling) ® §l’ Sgd & §Y 354 &, S o7 &Y E1 3014, S # 398 qodm § & 39
PlA-T AT & 3 & ot ofad # d g §, H Th SFe/TH FFg GOl /TH THIST §
anfe-3nfe| qa # 3¢ e TEdEA GaRT SHAaTe safFd Hr & 7 aRemen g §; S B
off, T 3cure/vsr, dar ar IR & 99T §, WW(Salesman) Fed &1’ sq
gfSITRT & 3TUR 9T i 8T 99 W2 Teh Al 39 [FURT & 39 9= H 99y §] FIT 98
VAT 8 FLdr? &, Tg W 9o & fov 3fdF (Monetary) H Gl §, oHfehed HIAATCHD
(Emotional) I gl

EH AT AT af 39T T a1 319 fems 97 W] &1 & T R 91d R &, doud g, HUs
uged &, fdll & e §, §ART SiosieT &Y T §AR IR # $o-A-50 Hedl ¢ §ART Fegar
cafFdcd @y W HE AT Il THE BISAT g1 Tedsh Sl #, & SH HUal & v A1 el
& QT 9= T@T 8T &1 3816’07 & fav, S« 3mus 3fhd & Bl gordr &, 5| ads &
ST A S §, 3T A AR & Sar & R Aer Rl gg A 39 {9 W LI

ITAT S-Sl AT gR-BR & Th W@ &



(Selling is a Win-Win or Loose-Loose Game )

SIS 9= @ A FAC 81 Sl 8, 3R g7 il FATUE (solution) &1 fhell & 4 Toh 8ld
g O sTFT AddT £ & g 5 e O 39 # I R DT F ureg IS H 3ThT A v
81 3R 3 QT a1 H § FO 6T oIl ¢l SHHP AT ¢ o goel IS T 7AgT HI| IR
GlicedTell $& g g1 Al &, T8 NAR &6 Tl §, SHPT Adold Ig g3 — Tleat 3N
SgeldTel §HRM & foIT 39T T 31aT S &1 AT & Jgeiarell g 7R 8 @T T & o Fer
3R 9E TAEAT FT FATUT 5T Th| A, IR fHAT F $S 1 G § R 3T 37 B A
FEr gfet A8 R TR &, A Rufy F 39 g eRa €1 38 RN (S-eleT) FEd Bl
JTAdTeT AT & fIT HYAT FAT AR THGAT FT AT Iardl g 3R BgaAarer FATT & dafdd
{E ST 81 ofel-3of QU 8l TR aleAl 98T Siiad & — @gaAdrel FA Tlehl 3R Seedren
39T JAT & deof U UIed Fleh | STd JAAdTell AT ST g af 39 siid-siid (ae1-fasT) Fgd
¢, Fifh 37T & el e $o-A-FS gTidel HLcll 8

Y TR A, ATHET (Marketing) 3HCAT & SART dF Il g, offche] IATOAT H odel & &
e AR # g7 ar 8 i wiea g B

ST T Tl ATHIEIT H Teh fhaAT &1 ST ST T IRUNH ST gidT & al 3T AT AR of
ST 81 WWWW%H’TW%&W (Sells department) IR AemdHT Fr QW
SEAT ST gl

ggel T 37T 31T fRel ST Y ST ISt Al F FT A FAT §2

(Why has Selling become a bigger challenge today than it was yesterday?)

1. maﬂm%wagﬁ-ﬁﬁwq%l
2. W(Competition) ﬁéﬁﬁﬂmﬁwgl
3. HfEA F AT F FAFRRAT I SR §oIT AT gl

4. TS Qs § ‘&hfde 3FYeY’, (Caveat Emptor), Toide 37 § ‘IAEH Tde W’ (Buyer
Beware) ¥g G HT g1 30eT FEATA 3reler § — S=a) aTell Halsh @ (FoR faaR) | S<=iarer
Hosh FT? THT SHTAT Fifeh SEarer 30a &1F # SR 3R o1l AT STl g1 Wieeiara




FI & ThdT g, 3deil STHRT o 81 3T IR ddoldlel & IRT IR FEfodd o faara Hdar
g, fSudr aog O 98 37HIc Far ¢ 5 39 STIaarar TET 3cUie S | TgT ShaidTel shr &7HdT
3R SATEEdY 9@ S B

SN HAEMA (Competition) Fr a 33 gl ﬁmml}lm% 3P HOERIA 6T &r
dl IS YT Hed HH EMUAN? e S giar §, 3R AT 3= § ar 319 HafersT &
HAE 3N TS ool ofdldd 81 3R 3T HURY & Hbrael R ¢ 39 3R afedr o
e g1 Fifn ol & U $o g A BS g, fE 9 3o Jofelr A B

Aol Grelld # 8 Tholdl § ST, Teh HoT SHIT I &TAT 3R Frafardd 1 @ g
I fF Il Th RS & AT &, S T 37 ohar g1 38 dlF I 94T Teh dod AT Hr
TgdleT & S Ueh 31T Siidd & dgoldl gl T 3T alih & o9« $r Org, 31T Siealt sy &
T, Fa7 T §37 AT §2 aIRAT H Th TSN Yheled Teh SIRPIR § Teh 37ToT dod IitheleTd
JIEdd H 39 HIH (FFE) & g &, S §ALUT 3R FT IR Tl AT §, e Fclel fohcall &r
oIer a1 937 gl

FIT 3T 39T TIT FH A8 Fa? AfG A& ar 319 foras fow e & | g2

(Aren't you self-employed? If not, who are you working for?)

B Uod Nl Teh SR & 3R ga & foT 1 a1 &, 59 oo VHl $Tael 38 e eI
3reelt, o e TG TG g UIUET| HE HATST g ¢ [ IR 39 379« fAv &1A A8 X &
3T fFas foT &1 FXa §2 FTadT FISIIEAT (Free economy) H SIF doh fash! A8l gldl g,
de e FS oAel T &1 Wl Nheledel, 3curel 3R Ja1t FF Sceehl § ofehl ST deh
t|»3:l?|'|7‘|Ta'|ag'BTéIGTHT?JT(Economy) F Ufgu T IIT I@dT §, 3HSAT &0 T@ar g, 3R
A/ I Scdfed R HIeTGEAT H Heecaqul H{fADI AT §1 areaa H, <l & JIhee &
ﬁmwaﬁgmmg%mﬁhwm(International economy)
Pl 3 AeqaA=AT & 9T 8 Tohell 82 Ueh ol Yoddlel Ush Holgd Hdcaaedr &

g &1 9gd @ N A goRI-orEl AHAT BT &1/ ‘FHouell H, IR §Lh HUell FH g Th
JoaHd OTer H T ARFT (Extra) Tl AT g IAT Agled H AT & of TSCT Tcgasdr &r
FIT g2’ 7 SHH ol & 3BTel TTaT|

Ig U WET AT Iadd g



(It is a Learnt Profession)

&Y U I ol faNeraldr (TIRMTSaiee) $ 3MaeTehdr 8ldl &1 U 3Mfdhese feaAmr Hr gl
T8l & Hehell ¢ Teh Sladed YR Feled & dR H F¢1 9T Fohdl §| Ueh Tehiel Ueh HHBIT ofel
I THhAT &1 ST SACT-T-SATET Plolsl h OTF JIdel o G I Ugel T YT 3fAF 379aT
W@ 81 Hd Th WhER Al FEd §U T ¢ o AT RIeT g el & §1e 3T dohllest 50
fcRId ASUe Tue (Fed Whee) ¥ I3 1 3 Aol Whelel T AT 9gd A&l 8, ofshe
oS agd A §, foraepr aRumar § & Afer 3 aoens & @ 9gd 937 & g1 Sl &
Af3ehel Fietel IR SSNfAIR P SNTATNT FiclsT AT ISaT §, olfehed FAT HefT 39 ¢@r § fh
ﬁgmﬁ?mﬂmwrofessional education program) Ted & dE & fow
IS foRam arm gl Toh e SR Hed FYRPAA (Curriculum) TRIET HE ¢ &1 AT
UH I IR TGHIET HedHsT I Gt/ e S5 AR ¢l

S N U Y For G Fhar & 3R 3T NHAT F FAS wIed FT Tohal &1 JHEAT g A8 ¢
& ANFT 9T FT Fell ARG AT Tohd, THTAT § & 3780 @ A1 IEgd HT FHT g1 SETR
AT Sfaed & 3% gld &, SATAIT AGl fob 3AH R (Soic) T FAT §, Hlodh AT
3BT g g, Wﬁ%mmaﬁaﬁm(Burning desire) gl grdr gl

ST AT FHell, ABShel TAT WA & TAT g TG B, I gH Tgell R ATSfehel Tellell
drgs & T 38w 9¢ 9, el TR 53 §U Ul & Y §H Y& ad A, Tgell dell 30X
§H IIE Y o) 98 HeAT aar §1 & AR 3R e @e &7 5T grar &, 3N AR ey @ar ®
g7 T fondlr Sfofer-sfier & wrsfoher Tomen @@ of| 919 &4 os@sTd § 3N FO Iad giar § ar
efelar-eglel g8 o oeh GI&T &l §, 519 oo A & Uohl TR 3 AUl gl & Follell of dg
o

3H @ T haT W [AOR FY| T8 Th UfhAT (Process) §, S oRaX 381 & 3% 3
Ty (Proficiency) Uer dl &1 TsheH UAT 8 BlaT §, S9a @r ol AW & v S &
Y FRdE g ATl o1 H1@ Hehd §, Sl 3T oE SId e 3T Alhe A ST 319ATH gl
A, 3T 99 FHI Fell 51 A& Thd gl

I e 3must A% I8 A€ Jardt § & et a1 aen g, afew Ig off gardh & & 4
AT &1 39 fohde & shadl Tgifas (theoretical) S Aal &, STH SIEEING AAR
(Practical ideas) Udh#g #T g, S0 Fh TPRIHAS (Positive) URUMH YT ST b gl
3 fhdld & §AYT & @Y Wifed fv a0 wedl, el i @< g7 S, w8 e e
AIhelTel TedHd Solrar ST Teh| ST eree FEAHATT A @1 §, a6 ¢ eld’ (Principle),




o T giad/ela-de (Tactics) | VT 3@, i ald-Te HT 3T AR FER-3ER foham ST
FehaT §, dfehet il & fia A fo gu et #7eal X fedhr e & -

#SHTASRY (Integrity)
#37cY (Respect)

+fSFASHT (Responsibility)

S fohcle & HIIGT 381 AT 3 IRUIMA BT el & U, SHR €Al § QT 9gall ST ™ ¢ |
% gt ¥ & Agg AL Ferl, 9 d% & 3T el H 3T AT H AT Zanar| fFE RE
T 3ol TWEmE aT 31amd & 39e 3T diehd el dr &, 39 & oax 3ramd
(Constant practice) %mﬁw@w%&mmmﬂwéﬁmmm%‘l
A worg § o 39 fohciel &1 97 F g7 o1 96, dfoeh cAagiNe [duRl (Practical ideas)
FI I@ifhd (Underline) Y 3R 3T 37ET 3T 3AN] A ITAT & T IR § 3R A 3@ &
TR FHAAT HT 3R of S| HT 9T & 8 H A0 § IT AN g, ad of I Fv fFaR
39T AT 3Hegerd &l

Theldl T T AT Tg & o SHAT YOI 3MTh A1, S TAT R I & Il & |

! [image—-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)

S§d SR HA Ueh Falel YOT i1l § 7o 30K fSieal 7 weh Rargs seof (Rewind Button) gldl
IR A QO ¥ H9AT ShaeT S Gehar, a9 H f6H sga@md # goAdr? #7471 H Th SiH, Th
SR, Ueh gehlel AT Teh UhISeC delell dlgdl? #RT Siaid Ueh & ¢ — /Tl sgaay & fov
A 37ET 3T FT A9 g, mﬁmmﬁmﬁm@ﬁwwrofession)
IoAar, @ § — ‘FHUA FedHd 17, AT F A &I dofkarg arell G Fo@HT (salaried
salesman) '’ | $8%h I HROT § foh FHHINT TidTel Aeddle e A HT dh e &
ST &1 98 el HATS/ HTHAe! T T AT &l 98 Fecl ¢ foh 3R« H T «ag) HXar g ar
3T JAH T A G|’ TIA BT HEH HeccdqUl Uge] Tg ¢ foh Teh TN S=Adloll 3Uel 17




ﬁ?:lsl'UT(Creates his own destiny) 3R IFUT (Control) @oa'ah_{ﬂTa'l a?wm%
T foiealr & aRomsr & [WEhd fonar Sirem €, IRIer =g fohehe 7 g Toh Sc@dlel fohcell aR

8 99 Tl Sl of, 3HH! Ueh Aceh H3ll ¢T A ScAr, 3Th! TRE W el Teh & qFd &

AET T ST 6 38T U U (AY) a7 A0

+ gferar &t qROTH @I qIEhd A §, HIJAL AT 76|77

Fo ¥ @ F A R B e

(The Start of My Career in Selling)

I &1 IATURCT ¢ § foh Sgd-8 ollel S & eFadrd # 3raielsh 3R foar fordr confaior & =or
3 1 # o s T 3ereor g

A 39T HRIT FellsT A YE HAT| Tk IR AT T 3WIR H T 56N Yol, forad for@r ar
— “30R 39 $T HARFd IHT HAET g &, o dFgH Folle H IR-ESR Jedel |7 A
39N WX IR foham 3R @rem, fo & # ®R Ah wEem 3R AH H ST SAT HEan| gl TgA-A
AT | AIEY = ST & §1G §H el 9T foh “3M9 dagH Follel & SAT & faw S|
MY 8T 3AT & fAT 5 SeR fRU SmdaY|” A UeeH gHST fF g4 99T Agr &, % Ay &
HT B H Uw HUTEHT F ST AT, SIS Gewerdr A1l T A1 qer v o ane} Jmar ar, #
gl AT, “HSH/E, 3MUh dogH Follok GeaT w6 ¢, SF T SA ofel § 3R FH 5
STeR fAer ST F& A9l & HSR RE TR 3] A &A1, & A He W e 6
fear v i # v ARAT IRAR & W H 3AT ¢ T AT, Iid-Ucer ath W 88 & 3 &
ST W ERT A, IE Al JFH Follolk &l ST T Sl F{H <@ @7 A1l Ho o,
FAT 5T W 82"

30 A qor, “Rid, FA7 qHA Hel SHaed-dlAT (Life insurance)ddl g27

HY wgr, ~=TEl, w9, ﬁrmé’raﬁ‘gﬂmaﬁrm%‘, SaA-dAT (Life insurance)
% TSl U oY (Pest) T @ B 8, SN ST A1 BISd, SId deh GENT TCellahelel T EEaEd
F# g | A oltge & wolt ot U (Pest) HT AE AL Tefal TG



38 wel, el R, FET 6 HRe A gl @il {Y @, H Teh oot (Life
insurance) Uﬁt{lﬁﬂ@ﬁ-wmluﬁwﬁﬁwwmﬁl"mﬁﬁﬁmﬁs
g ATASH & ToIT HH Hdr AT 3R a9 ThH I W A [ S o 31 Teie Jawem, 39
T JFAASe Nihhd fAcl| 38 aXg # 39% fov T e Tl

Ha g1, “uegarg, ofeheT & tole Sar FE Tear” Ha AT Gar 3K 98t ¥ = 3ma)

ST el @Y gy @ FET GehsT SAIaT 87 a9 3o 1Y ¥ UhsT ST &1 §H T & fesy & wa
| mqﬁﬁﬁﬂqﬁqm—WW@ﬁTﬁT%Life insurance STl dgd 3ol
HH T AN gl At A o g Fo 3R e & usam| A WSl @ ek fSieel g1 faar
el &) GART YRAR AT| Th &7 A 3N A et Seaeht o & gt Fasten o g e o
STer ot

38 &g, “fq9, Life insurance W%ﬁvg@ Uch S&Fdgled ST gIT| @Wqﬁmw
€ & 4| PR JA I & S @ A TR I U 3R [T Gor Swam| 3nfh ar R 9
#5 fdFed (Choice) & a8l §1”

Hel hgr, “Srh g, H 9l & M, W H 9 Al A qdew & IR 9 g7 A IR 9E
@%mﬁq@qﬁm@rocess) %ﬁﬁiﬁ, ﬂ?mﬁa‘mﬁwaﬂ?mﬁm
HAoR ¥ Aeraman| Bfegae AASR 9gd FASIER 3R ASFRR e ATl 3T A o1 S &t
(Joe Bonny)lmﬂ?mawm, “f1q, Wﬂﬂmmﬁﬁaﬂﬁaﬁm
g g af # R U YT (Offer) T § 3R TSH AT g1 e w1 GHI AN 3Hk G
3 39T ESY fAshrel 3R FET, 3R JH N TFd I SlidA-NAT (I5h $ANH) Tole Fofal T
dIR g A H gFE 150 STeR AT &1 1 IR gl 30 W Al & fAv qrgr o | dhs €,
3H% a1 H YA arad o e

A wgr, “Sl, JAA FeT foh J A & T gerg g

Ha +gT, "ﬁﬁﬁwmél" Y & U Life insurance Uale &« -1, S fob & wafy
fSical & sofetr & 8T T ATl Y Toh T g & AR A AT ST vgr aram,  “der, S
S|



39Tl A AL d # STl & forw Jrar w1 3R AT 100 g IR oEw AT & saT
AT glaT & o 38 for alieh @ & fohar g1 & 1Y & @R g dohdl § 6 dd @ SR
T Het FoeT F Reprs off A3 fean| Aifdw, Sia-ar Reig, #Ad ohder sar2 319 S a9
W@ & aohlieet $o o g1 AR o HH o AR w1, “#H 58 gh IR foeed & 35
e A g1 HoA agel-& AN BT IRE-3MMEE YN A @M &, T TR ol g o w1t
oW §| el A A G AT, e Ahrer ST g7

Hal hgr, “St, ARl & ggel HA-B-HA A 1 O FoAll A SiFey, SN I THISET ALt
gl # % & wA, uS BASw o §, SArer ger-foran gt g1 # Aoy §1 IF AT WeHd
T 3FHle W Hehd g2 39 o ‘S A AW Fgd Fh & a1 B AR H gy § B 36
ogr R, Wﬁ%ﬁ?W(Anger) Ser o, wﬁwaé‘m(lt was concern) |

‘S o gl “JH g9 @1 AR AT Gl JH Al =gl 81, JFeRT Ara/AsTRAT ITeld (Bad
attitude) gl JFER S ofter o f&% el Sieeh afes 3rva aRar &1 fSieah o sRare e
1 FAT JH ST g1 Toh HSTGR hiel giam g2 Siked, Folliaiay, 37ekl 3R vhrdde AR gld
g7 #Her v ugel wel FE ger ol

A g1, “d FH dER gd g2 ”

38 &gl, “S3N 3R R d@Y, ¥F SAEIY WET § (1S e & oem), I | e
(Fields) Tof o §, 3R aga @ oller &1 =med gU o 38H g I &1 agr 30l JAar 39
87 A& T ¥1 A G G & wH @ e q0 g R P g gd 3w AR A,
gferar I SAIX &Y W &1

Aot @gr, ~St, A w3 3@ AARCT F AT & FEI7 3T FoT, 379 A P o H @,
JFER 9 Fiea %ﬁvag?rm%, A 3ifRE B gl

ﬁ?-TET-lTQT (Depressed and dejected) g 3P BIET 39 T 30 mﬁq{aﬁsﬁaﬂ-@m
(Life insurance) Sdo o fov fRAT & e ST AT, TS §FAT Ugol & 36 dF fohar amm
gT, FAifh gANT &Y JTAldcHT Th gFd dgol &l o giar 21

AH F 6:30 §o1 ¢ Y| # g & 318 AR ERT G A F T@T AT H SAeAcr a1 7 310!
ot & forw Y urw 1 767 ar| garen &, aes H A @) A UH aRaw Aar, AR 7
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USSR FATAT FAGT AT AT| ALY Th Sier 97 A 3R & JET Sarar a1 & IR & g A |
H Qe el W I H A IgT AT| I, F IEAT T T@T AT 3R g AGH FeGH FT @ A1
3T g¢ & dig #A Feler T T8 (Appointment) qu?ﬂl lgaﬁ

HTeT 3R STl T YBIATT HV| 7 Fol & HE-GH A ToleUeT I @3N | ST 38 AT o
g Wy ar 11.30 o7 W Al HIS 3 81 o6 Shaa-arar (Life insurance) USiC @l T
Y IT Yook FhT g 82 Follsc o W hel, “FAT Jr¢ 9ol ¢ o 1 THT &1 @I 827 Tg
Teh &7 (Polite) oI & GEX & Fead &I foh 31T 3T ST | 38 dle U Hel, “FAT Jre
TEA ¢ & HT el gog HA W AT g2

#Aet o1, “fooper, T AfdeT 38 d # agl & el A& @1 arl & 7L Serar ar & 3|
cafed o feAmeT & &1 =l T &1 38 &gl, “H AN, A 3 dod Tgl & S & 40
A2 A T, 9€ AFH T IS @ &1 Ao fhae @ell 3R Io7 Jelea 3T 37 & fae &
$SIRE T § 0T oh Hgl, “T, 27 ok 58 HE (SGT deh HI TG 3Tl §)1”

38 Fgl, “S8! 9 JH T F, JAA IW aFd AN FAT AN FgT2” 3AA Ueh dh f@e]
A feam 3R T, “3H o IR S|~

Hol Fgl, “T FAT 1T TCllhd (Application) W Y g¥a@d & &7 ¥ AY ugen fashr
(sale) &t 3 3MEl T T BT AT 3TN Fog Holo” & IIE AT IR FHgl, “SW, I W

UTH Teh UCCllenelel §, o OIET 8, Afdhet Uk & @1y g1/ (Fifeh 911 O & woelehere
IS HIAT AN BTl ) “SiT, FAT JH 3 HH WEeA aldl? &1 JH7 H folehlel STTiarel HEreil
aqE of @RI 3R JH S el g1 ar gar et Sy, # el Ssene #H a8 v g Sete

ST § o 198 S FR AH &M, Ig H AT FAT ¢! g6l gl F JAY drer ar g
# g ORI e EaTT| HUAT 3T HETS T AGH F ATl

384 AU Rb @ 3N FgT, “Ra, T§ S Tl w81 g1 Ig R fov aed a2
TCAheT &1 H JFe TEl a9 WM, 3PN A dlel &d 81; HHAA oAgl, s 30e-3m9d 3R
Y IRER &, a # o7 Frereilen! aqd o of@ml” 37 &I Ao U= I dleT (Commitment)
T 3 dg AY SNaeT 1 efetar ‘E’I’g’;‘cf/mg’ (Turning point) ATI 39 31? @ form 39
e, Hol TETHIT SH AT STelk T SiideA-aldAT (Life insurance) SdT| 3HY 30T TTT Hel 30
G 3leR HI S-S (Life insurance) odT| (OO#H T ssara o enfder an)| dx 30
Ao & STl T A TH.IIRE. (MDRT-TAT SfeR T35 el & AT g4 o) T 9ot &t
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3T @ ATl 58S &1 Hol THSIAR. & & Ug &l Ul & [olU 3EH Pel SIGT Siidel-s AT
(life insurance) sar 3k 39 gifae fopar

3% Sig # JUA.C. "ol 7| Hel A oE YE v AR G diegede Hehelean w1 wH q®
foham (180 & e T YR3MNA A)| AN Teoit IR AT =gl # 9= Teh HhE Ter, S

Teh T FollST TgT UT| §HeT TTYAT FHUAT dhdlael 400 Follgel o ATT Tl 1995 & M-I o

anl

# 3e Sfael T gl TIHT A AT 6T § 2
(Why do I Share My Life Story with You)

1. T g9 - Sid A AASR o &gl, “JA g9 T@r 3N 7 Goll” 38T A €A 30 3R
dir| 30 G7F A 9gd Heccaqul 91 d@r - ¢ - Siesl & weli-mell 3reor e & fT FeR
Sofell 93T g1 NIRRT g Ahog G &Ndr w61 81 38 A58 U Uar & qA= iR T
foreTer T TRE a1 | FT TA UT?

2. QU Sieal & 3rawer T 3R 9=l 3@Herar & fov g gierar @I e sgaren @1, o= I8
#eqd frd o & & sroer fT qad 937 FHEm U7| 96T @ FO AGT e, Al W IR FO
geor o1, foad A il & 715 foar el w3 aR Sieslt & a7 g & 39+ aed 391
THET 61 a1 S 82 38 G Aol SIer o1 7o S<el & T qoit (skill) T 39eT geor
AP (Will) T MMERIHT Hi&h glel & 3R o7 el H SToRIFd SqTer Hgeedqul g1 o7 dr
fAe @ &, v 9 A FRA & 3R ol Tid &1, 30 §AT qFeRy Te-3wonifdd dre I
35+ T HIGY el 8, Ueh & 3 IR ¢ FW AT 3R 3o §, T § 3 IR e
S ¥, 3R @ Shd & Y@r @l ¥ grelith AE U I A o &, fRg 5w ara A
garg gl ST (Ordinary) 3R vaegr Sl & &g A% e & Beh § — a8 § TFegr

(Extra)l

3. M APAR A S AT G, A0 A quar §, Reae A9l @ O A W A g2 Sga-d
81y 35 8| Siiciel aTell St ©lST #FaX Ueh 9T 31T §, T ool J[OM, 9i IO I &F IO,
ScTcT 81 Tgl @arel Jg & o Fr St asT Tk & & 907 Siddl &, 96 39« 9 arel & &8
IO AT aleT &2 S § AL Slicearen wisr A% 30e 7 & G F S @7 g, Aok
3H% SAH gF IO §3 @ §1 FA1 Ig 37T &2 Pl WRag A g2 TE W F A §, a9
dr als & S BT §, ST o St A o Sleh Fgr o] g &1 HaTer TE & fob @ gH e
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ST & GF UM SAET FAR/3ES Bl T TR g2 Sa §, gl S g, F T Ak
% BIECl &I 3R I ShaeT H o ST &H IO ST g & S 3R gR & oI 3FER g
FH BIHAT BT gl 3ol H FauTuee Siideidral 30 91 & Ifaael (Competitor) & A%
$o Yhs & REA @ 3T Gl g1 AShel FolT o el o dlfia 2008 & el # 8 T@ol-deh
(Gold medal) SHchY GfeiaT T Repls dIsT ATl 38T 100 HIEX & deXFATS Al HT 1/100al
Jhs T SdT AT| Teh 3TST ed IheleTd I (G15) & °I3 &l g &idr § — g
(Champian), Sif s & 31 & Slad €, ofehed g& 0N ST S1H & Aarel S &

! [image—-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)

Iy & I H IT

Teh 3TH Jegdd $r ofa

(Image of an Average Salesperson)

%ﬁ-mﬁﬁ%m%ﬁvﬁﬁﬁammegative perception) Yer g St §, S TR
cafddcd & cdgR Hl AN HFHA o il g1 SIGTR ollaT Yoddle] i ShTel dlefrdrell gt
FHSIA §, ST 37960 3TCAT &l T 9% aelral gl forell off AT 9T 3HeT oled et
BT el I BT & dg fhelr ot e a9 379eT ol JI=T agar &1 SIEIaR, a3
W@@TW%WW@?*%W*%—W (Tricks of the trade)
dr@er gl arEr AR g-0X d@eT g Ueh 37587 UIheed shad SIOR H@dT §, §<-U
IsAEAT & o @3 gar gl

TeaTg 3R SATERY ¥ ST Uk 9§ 3ee 3R 3T ¥ad gl STl ol & fav doar wh
WA &, oAfched HRIT Selleidrel & AT TE Th g 30T AHAA &l Hel 30l FRAW H v A
Al — U e Aol AT o IIH A I HeAT el oTgl Tl Teh I Aol Whelelel i
ITHCHT AT 3T AT & 37 gich g1 el =it &l et 9 gforar # qad 3ifts 99
eeaTell IaE g

Sta Aoy Afcler 1 gforar & Sy &1 v fRar ar MY Fo aedl 7 Fg1, gH 39 fAv U &
Fr AR FIT AGT @A @12 TG I 35 AT Ugel I a1d gl 3T # 3Uad 37 YT W T
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AT | H Tgel 3T JTTHT Teh Fol FIhAAST & & A TR I1d HIT § AR a1 & T @
& &9 H

Ueh UTheeTol ST JITAAT &1 3THT &FAAT (Potential) & dF Il gl TG FIH Helarel Hl AR
(Character) & 3T 3T 3@& MheT & F=g 3R FRae arar &, & 3R Seam

(Goodwill or Ill-will) &% oITdT gl

39 T Sided & UM &8 Aol gy &1 31 §, Safeh 39 T A g8 3N Sieed gid &1 Fa
96 U SA1ET Ygl-fordr g2 emhe FET| 3T A& & Hol Hehfoleh I SIghl od HieT gy fehdly
HAbfdh & G HR B AEFAD & AT Ft ST &2 97 98 SQT A g2 ARE AL F6 €,
St g § Ton # @fY cafhd & AY o-ST I W@ § | T8 ‘PO’ FAT g2 T8 ‘FO’ (1)
ey el &1 AT IS (1) Paex 7T §2 TE IS ke IO IS AT e §1 AE
EHLUT U ATURYT IR (Intangible spark) g, i g4 U AT Ssdr gl

AT NAT IMIF 917 & Fowdla 3 &, S o vk & oot §, 3R At & HFd SR §
3R arehr TFE 3R SR o SR g1 3T R SEearer & @AETeN| $EHT STA 9§ A1 g
3R SR FEHS SO g dl [ AowdleT & Ty el §9 & WIS AT AT HEHH H&aTl,
3 @ G| SHIOT AouHd F TIHA/HFRC daed Tg dF HEM o 3T Pl WA Tg
FHFPE AT FAT g2 Ig TIoIdl ol T (Unsaid emotion) g, o9 &gr I8 31 gehar |

AT SAEAR AT fT g9 T & $haer ofd &1 U 37T Jod@dd of hdd Toicd &l g,
gfedh oISl & AT TGT I, 39T 3R 96T HIer Hr g Fr i sTar gl

TH B FUA T 3cUIE T&T gl W o7 3R o &7 cuder FEr 7er & ar 379 3§ 8
TIcT|

ITAT I Wl T SATGT e AT Tl g FART JIAT Thod (Commitment), TAR@M(Belief),
3YeT FIH G IRET (Pride in performance), éﬁm (Integrity) R &
(Persistence) — I gt gAR Tgdr WHATH T ﬁ_@ﬂé’ o %I

I & SYIE H Fgd-Al YATTA AHA A §, ST ABA Bl §, 38 SAH (Rewards) T
Ao €1 T 3T deadd & o I8 39% 3R 39+ IRaR & SaaeR & FA5
(Prosperity) T HI&T (security) @I HEY gId g1 U UIheleldl Aoddsd & Tov 3aer 3R



el i FAY ol FE B & — T 3AAT (Unlimited) BT & Th Jod NHATA & & A
39 SfiaeT & &7 3TfeUdT g2

& Tod W F & R $T 3T gl &, T 3ewal (Internal), TH SIgIT

(External) |

W H\?:I' (Internal Rewards are Intrinsic) — I FFTYIROT ?Iﬁ ’5“, e Hﬁ', ﬁl'éﬁ
FEEH U ST Fehd 81 A 3EEeT 3UATUAT (Intrinsic rewards) A AEEH &l 8, oI«
VoHHA difaifed deg 3R FoRA (attitude) F URA G FH a1 §, SHH ATAST § —

1. 37E&ar q(ﬁ (Gratification)

2. G (satisfaction)

3. gl (Fulfillment)

4. 3-T?§l'q‘10‘f (Meaningfulness)

5. Hel T QN (Peace of mind)

6. @fﬁ' (Happiness)

7. & (Security)

8. 3McATI@™H (Confidence)

CIREY mﬁ/ﬂﬂ (External Rewards are Extrinsic) — I grEdfas (tangible) g
g 3k femrs (Visible) o &l STEIT A HgccdIhlall (Ambition), ®&d (Goals) 3R 3T
AgaAd (Hard-work) T Ao & dar 3R 3 awaar (Financial reward) ol oY Sieah
H HAgccd &, offee 3R RAgrar 3R 3?(\?# (Value-driven) & TQ@% SR 3R UAT S 8
forar sme ar 99 ST Y 3 3maRe tj'\UﬁFIT (Intrinsic rewards) F T AT X ohd |

el TR Y e ¥




1. 3 Hed (Ued) (Monetary Rewards)

2. Ugdld (Recognition)

3. GFAIA (Respect)

4. 9fdsar (Prestige)

5. 3TBT Slidel (Good Life)

6. 3IRMH (Comfort)

Teh TS TowHeT I HATS ITST g1 Tehell &, dE d6 fohdll off Suell &1 Fo ol T 9 |

ST R Ed § 2

(What is selling?)

mwgﬁ;ﬂﬁ, @ﬂmﬁ&fﬁ@ﬂm%mmﬂaﬂ-aﬂﬂransfer of
enthusiasm) %Immmwﬁéﬁsﬂﬁﬁm‘%ﬁa’rmg, %amﬁ{a’rms@
lig & 9T Fr 78 T PR A & 3O uerd & fov 3cwfed 7€ § O A 9 39 a9
FI P MARR gl &l SHRT AdAT &, mﬁmﬁm*ﬁm@assionate) R
g o 1S 3R AT e H g HA TN FIT AR FH 9IS F Eh 7

T Aeddld AT (Grocery) @rwﬁswaawmlagmﬁﬁm@rmm
(Enthusiasm) 8 99 @1 ATl 96 519 T fholl Mol dlerel AT & 38+ AU Teh el 3c4TE;
ar frell arel & & ar fvelt 3carg off dlerar arl amges & 389 YT fF 3care Far 99 W@ are
YoqHel Sard &r §, “Iq 8 $1$ gohiel ¥ F @liedr § o # 386 @S 20 0 Ffderd 3cam®
@ & gl”

ST IdT ToAdT § b T 30 Teddlsd &l 379 3cdi H 318 fa2am (Strong belief)
@1 TIfRT| 3wt IRFEUTHIT &, 3R AowdeT e & v ag 3curg e Tledm § o 38 s



Wﬁwmwmmﬂﬁgl@am(Circustances) H 39T Ush Il
fReT ar I 379a §Td & foIv A8 SEAHATST (Prescribe) m%‘a’rﬁq@a’nﬁaﬁmaﬂ
& foIT sTdATT (Recomend) FA FT P OFR AT PR Ig VAT HIAT & ar dg oo o
@'@T(Cheating people) Wﬁﬁéﬂﬁﬂ@%l S gd et g g1, 3R
HY 38 99 § -

#3719 3T Aol WheTeTel TgT 8l
(You are not a good professional)

#3TTT PN & AT SSHET FT @ &

(You are cheating people)

+TIaT 3TTBT AGHH 6l L ol
(People sense it instinctively and get a feeling of discomfort)

ST &, 903 39+ gerd u¥ faeary 3R 103 S & dlier

(Selling is 90% conviction and 10% Communication of the conviction)

A UG g, 9 Aol Ao o1sh S9N &uell 7 30aT HRAR gw fomar, HAor oidy @
5,000 STeR AT 10,000 STeR &I Giferdl sel & @1 ATl # Faar siar a1 fo 99 3curesh 56
& & a9¥ foshr i a1 A €1 ST A W T DA ST F, T IHA Fgl, A Rl
Fege 1 T fAfee sferk 1 giforel Tlies & fov a9 d& 7187 g ¥ahd &1, o9 d& & gA
e 39 oAl Wied| AT o, A 7 S g af S & faw qrgR 9Rar i e, ggei,
G, STl f Ugrs & fow fFasr afr arfee gefrer dx sae fGar, “e@ or@ sier|”

Y T T, AT G A A O T T B S B AR (policy) FRART A
3R FE JFEN U 61 & o e 38 a°el 1 Hs HUGR AL §| FifR JFER IE ek
fdeamd (Conviction) =1&T g1” WW@@E%W(Convince) A H AGIAT ofT
AT, Afhed Hel 3 foIU Tk fATRST Sier T diferdt TEN J9 A 39a fow 38 @lier, 34



et @ #A 931 oA &1 dIfafdar dwel & $i; a9 T & 100000 SR & ifaraar & s=r
h{dr ATl

AWholdll 38Y gl AT STl & 7 q@Rl & FHheel HAT X | ¢, Shoh Hbeldl 3HY AT STl
¢ T & 3Uel &THaT & FHTaS ST HY W &1 Slicel arel 3el IR Hiufeer Fd g1 F 39
& Repls gurRa = S gl

39eT HH W 3G (Pride) AR 9T FI TIAT Teh AT JHT g1 Thal &, 19 gH 3 T ATaA
aﬁ_ﬁf(Character) 3'ﬁTc°ﬂ?:|T‘|T(Competence) ﬁww&ﬁw"ﬁa‘s’%ﬁﬁﬂaﬁl Tch
3T Tod Il &l 30% foT Sae & Agid 3R 38 IRT Fa1 Fr §, ST 38 R
FFSTAT gl ¥ s few AT #-

1. Th ST Aol WH2ATT doled T THhod T

(Commitment to be a good sales professional)

2. 39 T 9T €T &l

(Focus on goals)

3. ST & WE drelld ofeT

(Acquiring competencies in selling skills)

4. ST T TGEAT Y FATT 3R 3HAT STAATST FLeAT

(Creating and following a selling system)

5. SIIEYUT &I ¥ 39T FTHZY HI ToAT

(Putting in an organized effort)

6. 3EX ST 3R 3MEX 9=



(Giving and getting respect)

7. RN ¥ TE TAgR Rl I el HGaT

(Learning to relate to people)

8. oI I I Wiater 3R Nedr F1ad7 FLET

(Lead generation and prospecting)

9. JMEhI I JgdlAall

(Qualifying prospects)
10. 379l STTE/TSE ATl I FHell hl TG

(Learning to approach to build rapport)

11. faeamw der e

(Building trust)

12. Hger oardl & dallsh 3R 3! ggareer

(Identifying the decision-making process and key decision makers)
13. d2OT & TE §F H Tl 3R T goiee S

(Fact-finding and making presentations)

14. SO Gt WY Harell I qSalr

(Learning to ask questions to direct the sales call)



15. ITEHl T SRIAT Pl ATHA AT

(Uncovering the need of the customer)

16. AT &al

(Providing solutions)
17. Feprdel X ol Irell

(Overcoming resistance)

18. 9T & 9 JEm 3R ST Hr HAr gATTT FEAT

(Closing a sale)

19. §9e1 & 91 & are fasmer 3R afdw ¢ar

(Keeping post-sales commitments and service)

20. 99 & dI¢ & JIYT I TAAT

(Building the post-sale relationship)

21. ATl & ST 3R 3Hegsral § gl

(Avoiding mistakes and learning from experience)

22. 39 39T IRT T@AT IR FAT A Fr TAfT r FTHATI

(Learning how to stay motivated and how to handle rejections)



I fordr g8 Mt a1 Fhamsit A gA7 T fRedt # dic dhd &
1. §9 & Ugdl (Pre-sale)

2. JEAAS FT & 9T IR (Actual-sale)

3. 99« & d1G (Post-sale)

¥ Tl o IS ol NHAS F AT 5gd S T

FT Fis Yol AogdT gldr § a1 94T & 2

(Are Sales People Born or Made?)

Ig Il RO ¢ o 99 & ¥aarg & fow fohdl 8T (Qualification) 3T Ufde
(Talent) $T 3TITHAT AT &1 IEdd H 9IS aor (Selling skills) I2-0-93 Wbt
o A &1 37 ol & |1 HIS YT G g g

Fo oo #, Sl A FA fhar, AF gog & @R F @R qdr — Ry Fsdhr A1 oa5h F SR
dr, 3 A Rl & A AT GO 9T TR Bell-Hell ATk FTg Fehlel/sleFe AT T8 o T

PR AT Sed T @R @A & O 3TH Fel Ae g1l o 98 Th Joduqdd, UTh UH3ec, Th

Tl AT Teh SieFeX UeT §37, SF Ueh oIsehl IT ofsehl fordm g3im gl & olfehed #kal WY ag fohell
9flE 9¥ @ 5T 81T &, SN — AAGL Fhlel IT Siked A| SHHT Aderd ¢ b oo AR 70T &
e g @, fRueTor 3R Ufded & 37 6T IR 9l Wtheree e |

! [image-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)

TAARAT FHeIAT T FATS T FAT &

ThRIcHS [9aR %holdr dF :d &



(A Positive Attitude Determines Success)

fordr Ot fr foshT T Jod dIheeel & A9TRU (Attitude) W SIGT IR XA §, S99 T
TR (Prospect) & AIRT W| TH ITOT Tod WhlAe Holl off 379y Tihered W T AgT
AT, Sfod T FIAT &1 el Teh Aol 30 ATHST I &, T8 &, 3TH WHIHT o FHLT

(Non-performance) |

Th Fgd el Hglell ¢, S HeloTd 3T 30 Aoddel & oAl §| Teh Sl el & ar
YeqH 3NHIHT & Teh G H 7T| 3o Al & S St H A & 7| 2=t F Fo aiidr &1
aT | Friaarelt @ T SIAT & ST U F Jid @ 39 HeloR  AAST dan R, vl FS
oY SIAT €T UgeTaT &, TET IR g1 § 3R S f9shr wET grel, #H arow 3 w@T gl qE A
AT e, “Waﬁ'ﬁ'@f(huge market) & folT IR & ST, ZIETUEE?TQ?;TW%, El"ﬂé'
o ST G UgeIe 3R §H &Xh HN S YAl BT AT A eurest & fav AR g Sl |
GIAT ToTHT FT W FI JAARAT (attitude) UHhGH 3oldl AT|

qE H JogH Follel STetarell
(Vacuum Cleaner Salesman in a Snowstrom)

Siiclel aTell shRIcH® (Negative) AT & TBRICHS (Positive) H FGol &l gl Sideidrell
(Winner) WHAEAIH! & STaclg Ul of&d TS Hdl & AR R dTell (Losers) oFEIAR
ERGEIS] (Excuses) &drl gl

;WFI’I?T, ETQ’EH#WHW%, Jafedd & d TS dadre 8ld § AR F@@r alle ¥ 3
o €T od | T JowdeT N & ofgeh o ST g1 HAT v R Fo o7 3T dIhereT &
AT HT F°1S T Ygad ¢ TAT & gl § & o Joudla U & aeik #, T & Sl &
3c4l¢al (Identical product) FI TIRT, m*w@flo, 20 T 100 UM SITCT
FHATT 82

SI9 # FeATsT A Sy FolleTd ST AT, TEl Tga-d Yoddad &, S Aol AT F Ul o FHROT
foRrer | ggr e ufed AT A7 S FUGT & TEY 93 Joddd H H Th AT| 3T Udh GcAT Hl
S foram, T8t 38 ok & Gt & 24 dagw Fer a9 RQu, S fo aga-@ &y At & off
T o7 9T | Teh e dgd STaEET 9% IR IR ToRdesT 10.12 §9 9% § dg SOTE @b S|
Feflel & SR AT H, & iel Fiedt A o oot W 31d &, Siafeh Tpel 3R 31ifhay @efr o




X fow S g, Fieh 38 HIGH H e [Fehola dga HSher gl 81 SIEeR dodde T g
g, FEifF 3 W Yo A @ TR €, AT 37 AR ¥ T B TF IS 3R F w9 A
2@T| s9% IS ar gorg o —

1. 3HH Al AT fob 0F oo |l oier 319 e’T A gherl safvw 38 100 wfaerd «em & fAes
FT gER Ao

2. SAGTR dFgH Follel T SHY, ola ATH H AT FoATE & 3 H I6d o, FAifeh qfd AT Tewll
Teh-gEY T Helg & el gHb IR H haer 781 a9 §1 F$ a) Ig @F 7 @lea &1 agen
§Y gIar §, 3R 34 aotg & A A 1 FAT I 81 AfheT 39 <Ifard o @rar ok 07 & et #
el sidrel alel AT Tfd-Teedl X 7 Higg gl 310R Fellge SEW IMRAr & € ar areanr
AN ¢l T ST Al gelt, 3R 37 g 3T e I §F & sEAATS g SAreen|

3 FH S I AT o 3Hb T TSI 38 Folse I Hehd A1 FefY &l dFFHA FollerX T
TR A 3R T o v aRER Y ST 3TAI-3109T SHIE A WlEd | 39 grr & w4t 7 &
39 S A € 9%, Si&fh HI SAT & & AT 10.30 AT g ST IS &

ag 9§ drel S[d 3N I HUS GgARY, YT dFGH Follel olehd T T el 3R 310t
USHT T EXATSl WEHHT| 3HA &gl, “BRT A Siiel § 3R & mderr qgidl §, I agd Ihay
s a1 § o &7 ggel el ST fACr| §H 3o7 IRaRT T A A § S Jg¥or I (Pollution
free) TGl d6d §1 3R 3T g « A ar 7 IUH Fo @ a6ar § 3R 386 aX 7 Fo
SATAT ITgdT g1

10 & § 9 =AfFd 30 3T golld &, Fifeh Alge &1 aote & 9 37T & 95 g & IR Tw Fo
ﬂﬁ’ﬂ?@'@ﬂﬁ%ﬂmm@ﬁmmm*%gﬁ(Demonstration) g
Fhl AT, Fifh HHel Fedre qfd-Ueell dgl Algg &1 3 3RH & @leet F1 Hael of T gl

3 HI TIT (Approach) &l €T T ¢ 3R I Y —

1. dg SIdTell WeWeldl §, d8 dg ¢ 3R Ui a1 #AF Afels 376X &1 Ig TS
(Natural human tendency) %%qmmﬁﬁmaﬁémmﬁwwﬁ, YTHNY
37T9eRT gAY df 319 39 376X 37 & foIv Hgdl| 39 g 300 TolT 3 3T ST T g Srdr
gl



2. 9§ AYAT IRTT Teh TedHd ¥ SIGT Teh IS & ®T H Tl gl

3. 98 FEdl & o g7 0T #AMed S §, S 39l 3R 39 gRaR &F T&aET ardea’or H 3§
H Ace adT &1 TP TITY IRl A @ R TdE e gidT 3T 3% Qsal W IR HY,
36 Ig gt et o6 A ved, a1, SIS HUeAl A IR § IR dFgH Fole S g

4. gg 3 A& 3AT @ &1 sreid of T gl

5. 3 g% AT GE@rY, dgA Follel Al 338G GaRT HT TS THIS H AGHH Fel gl
¢l 98 ®de, v, Hew e & B g8 el @ Wiy Follek & o qarar g1 g8 I o
IaTdT & T g el 3% goat & AU @R P

6. dg I Teh HER H FTAT HLAT ¢ 3N T H FERX ) JdhT 378 Th garel adar g — &
arar Rl § foh Toh TSFAER S gl & ofld 3 39 IRaR & TaEY aTcla]ol # @l TG
FLIT| 7 7 SR TATHAS oIaia § ‘BT |

7. 3% §I¢ 3R TaTd 8id & df dg 3ol FTATYS adiar gl

8. 38 i ¥ 3id # d§ IFYH Fellelk ddel H B gl ¢l

qifsiied o1 ffed & gARN Teh I&deh T HIA Al ¢| 3§ Heecdqol [FUfd W 3l ¥ —
JASRAT (Attitude) §, &AT T (Approach) g 3R #FHldk (Opportunity) T TEl ST
et a7 Torderr afear ol gl

FIT g Teh W o8 (Specific goal) oe ddl I&T UT? AT 3h Siided H W HGHG UT?
FT ag 9T AT F 3¢ W (Wendering aimlessly) T2 ST YT W 8T X f&hr
grar &, mmﬂ'ﬁ’y(obstacles) TR 8T 3T § 3R AT & A9 I8 ¥ gedr g, STYT gr
ST Ao 3T &

Teh 37TOT Tod UheleTdl 318a7 $HI dig &IdT &, Sif Ul #Aflol (Destination) &I 3R 3TeAT
IS TATAT &1 IE 3T FART I aRE AT 81T, S FEAR A &A1 (Mercy) W IR grar gl
3B (Failure) o9l & T Sad Ueh sR$-AT 7 (Living trough hell) I§ SIAT gl



3oTehl el (Spirits) 3R 3TcAT (Soul) FX STl gl 98 U TR I ok H & Sild & IR
BT G &l I 3IA-3TTh! 96 HEHH (Fell helpless) X ol

arT arelr Rufa & 39ar & WgﬂT (Insecurity) $T HaaT T Aoy FT TEAT & gﬁtﬂ p=)
3TTcAT &1 AT &7 ATFT AGr gldl &l 3T AT fSigall (Mediocre living) AT §,
AT 3T (Mediocre income) m%miﬂﬂﬁl FAST 9T 39 g & ;W A & &
ﬁﬁrshaﬂﬁswaﬁﬁﬂm U Aer 3T fo-feaATer arer ga &, S 9 (Keep thinking)
W®d 8, $O A & AoV (Planning) Feld g, ool & aEdd H $S ¢ X Uil 81
gfaaT I IERA gU 4T @ Sld &1 9 Sield 3f0F §, Fd FA §, 397 He H HIGaT
(Intentions) Bl §, 9X fhamelerdr (action) Gl &Il gl

A 3MeHT (Mediocre) & AU THT 9 AT & Silaed &1 Fod & FcF dh FI&T F Sfiaet
Wﬁmm%m%lmﬁmmm@xistence) IGIGHE

QAT AT, &Y faeT 1 v 3R oot 7 awg Fiefar &1 3ol @@ 997 ol gl & for o
Uh-Uh e & Ao & e §1 3 391 30eT 1 Ay g0 T 398 URS 1 TeeT A8
FT B memﬁmm?ﬂﬁﬂ'ﬂﬁ@?ﬁ'%(Self—improvement is not

on their agenda)

A Shaet & foT ge & R #d 7| 3R A 319 fav 397 TR 3R 38 oo aed
g1 dl Sleg & hed 3R TPTAT & TTT U TS WA I dlg 9« Iiasar
(Credibility) @I SeAT3iT|

3PR 3T IR & AT a Tg IaT ol fF 3918 W 85 Toddd & I 39 TR v e ar
WW(Personality) é@aﬁ%’@m%ﬁaaﬁr’e‘l IR & & o afed # Jeg H
3cdfald (Aggressive) @lAT AIRT| AT & Teh THA Joddd I Teh IHH Joddd F 3oldT
FAATel el W a1 go

RW*WWWW%IWW(UniqueHeSS) ﬁﬁ%mg’r@@m
qIRT, UGS AT GreTellTel F6T| AT &l GRSl el & fov Av fa=Rt 1 geanr 3R 3¢
3YATAT Usar &, SHT %S gAdT gl

Teh 3T Wthelelel 39l el &l S<e & 37erar gEl T 38l YA (Inpression) OISl gl
SiidsidTel & ol & 376X YT o8 gel diel $I 3TOT Al TATC 18T &Il (Unending



desire to achieve their goals) | kS IBEY FaﬁqFﬂ(Financial freedom) "Bl &l Tch

39T §, ofhed g Agccaqo &l
HhRIcHS AlATHh AT

(Positive Mental Attitude)

3R 39 Aol WThAe T Sliaar ugdl, foegied afd® (Ethically) &9 & 3« Fad=aar
g i & ar 3T qied fF 3T g9 v A ey § - 9 gl oot v @ o € 3k
qifSiied &H (Positive doers) X &l AHeldl, HBeIdl AR AT & T AT Holgd
Rear gl

ITOT IS 9l TGHTT I HhRIcAS Arg F AsT AT §, dlfieh dg g ditaiied @l g H
S SSARY S AT, dF B AR o HSY Teh Falel fhdl, “aT JA Siiceare 3R gRaAaTe
# heh Sl 8127 38eh oG 3 Sgd IGY SN Hel, * ‘Sicleidrel al HH HA HT e =1
od g2 S gReaTel el el dlgd| al Shld-Ar diel g, Sl gReldlel el el dlgd? ar dgr
At g2 See Shiasiarer 8 s1gt kel aga, ofehed Y off X €17 3qTeX0T & dik W2
“gRAAT! AgeId el AT A8 &1 SiideAdrel 8 A&l T g g, ool T & A 2
gReIATl GaIg A6 36411 dlge], Siicetarel ff 7F 3o aTect? At AT ot 33 17

TE UF @S T N BT §, o & T 31T e 3e-3ae AR 3R fAger e g
F7 g8 & fed Ufdew Far omgdr &, F47 98 & T 31991 T gde FAT 82 o9 g,
Tl | oifcheT @8 & &Told H T ¢l J&I dolg ¢, Torad ag faoidr §eidr gl

3T

(Discipline)

IR T AIAT §, S AT §, S BT §, 38 38 AT T §, g 39 TG Y AT
a1 &Y, feor ag a1 a1 Al Sfast diaet (Pull) 3R @ehelel (Push) & TRE gl HH-HT g
HYA-3Tah! Giad §, F-psll erehord §1 g Sl 1 ST §, Seh 38 e oI amsr &
TFHTeRe 3R a9 gl i SR il 81 U & [T gar &1 A0 aXar &, 3R a1 € vdhgEy
T ThET TEAIdT &l AF 3 AE, SR A Ioqemraet & Ig d7 & & T H 3raherd]




fARET & el aecd & T Safa &, S @l &1 drehd St & AR SIS-dr gonst & o
T Al T THAT N & T ReAd R arha & #

Teh 30T Tl HH-U-hH AT QU dlehd & al S HH HY Fehal ol 306l G dehd &
HH A FI T§ AT A6l & b &H 3dell X g &, [oTHPl ST | ITOT Hel HI Aol
31<oT &1 8, EHAT UHT 16T BTl Fgecaqul Ig ¢ o FA-U-FH &7 3l AW &, Tored
AReIdT I &1l TET FRUT § [ TH 3TeT WhATAT §HLT AR 3eATd (Cont inuous

improvement) @I d<th T HLT gl

Teh TEROT 35 (TN cals A & &1 Tehdl &, olfchel Th TPRIcHD AT TRAT 371901 & &
fowfaa giar &

! [image—-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)

Jheldl & 034-@

ST T HrherT Sirefrer (Exciting) IR SollH gararerr (Rewarding) ET Hehdl %’I ag 3w
(Financially) 3R #@ecHa® (Emotional) &alell ®AT H SATH GeldTell &1 Thdl gl I BT
(Depressing) 3R WH'CJ'\U‘T (Frustrating) 7 g Thdrl gl I8 39 AT (Attitude) T Sgd
AR AT & & U ST ThIar 3R 3BT T H& SIodr &1 9 g5 U ol ad 8,
HIGATcHTR & A ScAIRd &1 ST &1 ST g HIS Aol e I Ui, T §H TA-31TIh! §RT §37
(Rejected and dejected) HEAA &l IIF Th Jodded HeHH Il g 5 dcg uiheT 7 FHad
ol AT 9= &I BT ¢, diosh SHY AU I Heg 3N Sofehl FAEATIT T Forsmdr o ST g

3 ARl A Hhel gl & fIT Teh SHT T AMfT fohaT g3 96 It 39Tl TRT (Proven
and repeatable method), TO® IR-IX HFl T JhRIcHS AT Tifolied sIdiel e foad
Bﬁmmqﬁm (Positive results consistently) Ao maﬁwﬁﬁ
Ugdle 3R 3T el ANIGHT il & SIRT Ueh 37ToT ol HEl AT ditatied Adrell ordr gl
gifaifed gRUME & e & AT a8 9 &7 FHTET T 3T9ATaT &1 aedd J 39 ufshar &t
A & FEr AT 3T B




S8l AoadeT 39 Whee H 3T (Independence) 3R TAAAAT (Freedom) T @Il T §,
aﬁmmmﬁ%mﬁwmg%ww(Commitment) IR =
& JieIRmeeT (Self discipline) ¥ 3T & 3R 3T ¥ foRAX RFHT T gl S 3 RHTER
gla g, 3¢ difes (Intellectual), HIR™® (Moral) IR Afaw (Ethical) TEIWT &I
HTEIHAT HEHH Bl &l FHe-hel qo W AT T R Fef-apelt qS @ erahr A AT ST
gIdr g1 8 U T (TUelle) T dg, o0 Tdh g T I gidr gl * ‘T 378 o
IthereTer 1 8 Teh shie hT ST Bl &1 Teh 3rees i & $ffAHT &, ool & s A Th
Farfsa & 7 dgoret Il 39 & H & TS Uh TR (Star Performer) SeIdl g1’/

ST & WA H FHEAT T TGS T AR I DT T I IR AR % @RI FeT
AT UGl T 8idT &, dlfeh 3TIET SIS oled-¢ol alall & folU WIICHS 8l Il &l
QIheeT AT T Wl Hl e §, [oraH U 3ol [@arsr 39« fauef (opponents) & 31T
ﬂﬂmﬂﬁﬂwaﬂ?ﬁm@re—empts) m%wmwmaﬁﬁm
AT B

Teh TS ATl T Jofoll HTITC & HY Teh TILGHIFE A HI ST &1 H S gl deeT §,
39 # Y T HT Al T gl Th OR, TH THT G i AT sga & A g w
oY, & TH IARTET Fellge H 39T gH ATl ST ST & AT L A @I AT| HA 3191 o9Er Hr
Fihue @R & T $Hheesd & Soleld AL Th gals SIglel, S el HFdciihes AN g, dg
O 35T ¥, Ig @ & v & 30l 9 F ga1S SRS & Fibfde FH of IAT| I§ SE DIe-
OIC Folagliolh AWIGAT 3K T & oRT g3 A7) Aol HeeeT & yoT,  ‘Foel AT A3t 3R R
AGH & FTaele Teh gals STgTel 3196l Hel Id W hd Toldl ol g1/ 7 Heee o SHharg
(Compass) 3R &l dccll, Sl SR STol-go7 (feoish) W A, fewrd gu aamam & wefl-ansfy
TR HIFC TET T HTHh AT &, Afehed oI &1 AT gIar &, 34T THAY crgele 39 ¢ 9 AT
TE TF U aT9H of T g1 Ho 379 39 |, T Aer gAY Sieal 7 o e g B
Fa7 g7 ot Fel-well o 7 TEd & Heh AT SER-3W 18T af o, 3R Fa7 g off v o &
JTEIgee HT I oTal §, ST &7 TEr A&d W of U2 dg JCigelc FaT §, S 3GAT r
¢ I IT Fer I¥d I o1l g2

1. Hed, TG A1 3 (Values)
2. fagr, @ a1 A9RAT (Attitude)

3. Hgccddiall, Toed H Th oIed gIiiel el hl 3TOT (Ambition)



4. T e 3R 3] (Clarity of goals and purpose)

3T T
(Burning Desire)

TherdT 0 &) o8l Ao, dfed Thaar & fRBgial & T9MdR 3ATH (Practicing the
principles) S ddUcadaddg & Ao gl

Teh gash o G A Theldl & G & aR H IOT AT o 3H 3076 g Ad & oo}
Ao & faU gomar| 9 e, g o 38 o5h FI Gl hT RE Toled & AT Fgll ST qreit
I ek Ugd I, dF AUd o leAsh 38 of$eh Al Gl H 3o fGA1 3R gt 3ot A @l S«
35T S el Usad o911, T 3T 3§ TeheH UGl & STe] Tiem| STeY fAeheld 8 37 gash o
I A ol TS Il o 3EA YOI, 59 JA Ul & X ¥, a9 glerar # 0 wla-ar et
o, TorEehr qee Gad Sarer @gd Az

(—,lg'a; ﬁ q,’—brr, uq:ﬁ'ﬂ'"

GRI o el, “SeT, THeA H FI$ TET el T, S e Theld J @MY, S o oredr
*W@ﬁﬂ\mmaﬁ, aagﬁaﬁéﬁaﬁﬂ%ml"sﬁﬁa@m(mming
desire) EI"ETGHHT%I 3TOI (Preference) 3'ﬁT$TIﬂ'(Convictions) :ﬁr'q%‘rq#%%smr
T a7 & Thar &, S & A8T1 gt # J9 o ga1g ysar ¥, SToT FESIN & o §, W
SeT 3R AT g1 S &

JHIdT (Success) mﬁmaaﬁmaﬁﬁaﬂtﬁmmwmﬁﬁém(mward)
gl gl giaT| fore g T9aTr a1 gU Bael el 39T Fehell, 3 o o= fovder
(Investment) W@Wﬂ'ﬁﬂ'ml INH A do Gl & Tog ar fodr =7 adrl 3
FHT TIMAR Fal AGAd (Hardwork), &HAT (Efforts) I SIS FH (Conscious
action) T WR-THE &l & Ao g &l

9ot

(Motivation)



UROT Teh 37191 &I TG ¢ ST oeh §H SHA §aol-A #gl STl &, g6 379 g1 el § 3R
3T ARl ST W A TR & AT & AT Tk 3w 3R TFRIcAs O der aar g1
g8 Tl 9O (Motivation) WSWST ST &1 Teh Fedl WhelAel Ga HI 3T doral g, Fifh
E@ﬁW(Self—employed) AT &l

iﬂwmaﬁa(@uota) wwﬁ%mmmaﬁwéﬁﬁ FAIfH I hael 39T
AR A dH & FH I &, I ST &7 FIH Fd 8, Y Il Al HrIH a7 I B
T 3T ¥ IR FET BT T 3 & A §2 ER AR AT e SMTI T FH 3AA & HA
qEd &, foidel FI IR gl d Tel ¥ F IRT T a1 3R T IR g df e Fr Aler &
37 I | W s DT BT 8, m’%ﬁﬁaﬁﬂﬁgﬁmeyond the call of
duty) el Sdr g2 AT Ig Ueh fAm (Misnomer) g2’ &1H (Duty) $r AT T 37AF FH
(Duty) T & add & HH g1 YT ¥ SIMET HET € 3R 3T § ol g ST ot 3 W@
¢ IR IR ST F W E A &A AH ST & A R W E | 3R ST B ISger § A gHA
S8 o 5 A

IR BT A &, Afhed 3HD Tg IRA I@olT ST ARl ¢ AR R o, S §gd SR
ER & HIHAT AT U] IR groht TN @aAT 1T F81 ¢ 3R T8 Siheredel hr T I&T B
3TOIT-31e13T 19T,  3ToIaT-31eT9T ToTe & 3TelaT-31e9T 1 Il &| S oldl Al alsd § el als
(Marathon) Siidel & U 3R F& oleT FUL-IEH (Gold Medal) Siided & T el #
feear o €, 3R Fo AT 37 GHF A alsd €, ST el H FoaT 3ok NS als WM E| FO
et difaifed o & fow 9Ra 81 § 3R Fo oler Johae @ aaa Y aote & IRT 8§ FT
T Rl (Relaxation) @I’Wﬁm%miﬁwwmxhaustion) & a1
T gl

T 3T Hod UIheleTd gl & oATd §ART Thol g o TRIGR &l @lea & ot T qifafed oRom
&l 3HY §H of dad Ig @ ¢ fh 3¢ a1 o1 g W1 §, dfowh fhE JHA F a9 W@ 8 |
gferaT & &H g &IH HT & & dol6 ¥ A 8, @ I & [T a1 @ § guel & AT (Desire
to succeed versus desire not to fail) Ia_cs\'(Pain) ﬁ@(Pleasure) arr &
RO 1 TS E S T TR R ¥ T TG T £, 3 A agaad Dot
& fov @licd &, S 376 5Raa @ 9 g &1 $T ofr Aol FR, e N FIS IIRE
&% G@e & v @lied 8, 9% 9 38H WAL (Effort) IW@d & IT &6t I 9=l IrgRiard
Wﬁﬁ%ﬁtﬁmma %“l T-IISci JI&Ar H Fed ETIT'n'g'(Need convert into wants
) | aéa#rq{wﬁraﬁrscm Wﬁdd‘\d WWE’R—‘T%(DeSire to avoid pain can be a

very strong motivator) |




3T T Joqude il THEAT AT SIAAT I 3HRS &7 AfFd A8 T@aT § oY TSI AdS g
6T & 5 98T GHEAT F87 § AT FoASe P ST 6T o

RO arFdd H IfaFd & 37eT T Ade (Spirit) &1 T§ PR & Soled HI TEIE Heidlel Se=T AT
AR 6T RE 1 ST 9T Ig Wioled H AT gl odld o HlT-8F el 3og IRT X W|r
gl mm%mmmﬁémwaﬁm, Haaﬁgmﬁm(\/alues) IR
3qel (Ethics) g 81 8T (Goal) 3R AT % TR (Ethical standards) Glel g STAgR
(Behavior) @I HAMed (drive) & gl el — S fF SHAERY (Integrity), 3MEX
(Respect) , TOFHGRY (Responsibility), TARAMN (Belief) E-ﬁTﬂGIE‘\T-TETIa
(Commitment) & g 80 §; 3R T TAER FT Halfeld I &1 3T Tgr & Thd g, o
39 91 g1 3R A9 G ¥ & SARCRI, 3l AR [SHeEAey &1 31eamd =gl a2 Fhot ¢ al
MWQWMWWW% 3R §H YT HFAT (Self-respect) oIl
o & @l 1 WEA HA F Fehd 82 IR H 30 AR & foIU e SeAeR Agt § ot et
g2

FIT gRER T TISST IOM & Fohal g2

(Is Family Pride a Motivation?)

Hel Teh TYCIE HT WHAR T Teh feeT g 3reoT Weld U 2T 3R g8, 319 Sl 37esT Hd
Qe @ 827 30 A femm, A IRER A <@ W@ §, A IRAR wfFIH A Sor g3n &l
3¢ AW F91 3FAE € 3R A 37 e 78 A Fhar €1 H S & 30¢ I HegH M

axke em prou
Make th d) 1”

WW(OH the Lighter Side) —mewﬁ@ra’fgﬁgmmm, FiR
el T & ST 8 W A, 3R @il & FHROT TR §T TR H o A W offel W1 4 @
T UT| Ueh Hfece P HAAoR o Folrdl 3R 3q dTer T A 3ifehcd Tl a3l fe@rem o fonar
3R T W R oo G| 92 37E & @Y AdeR F HHEece ¥ YOI [ 30 T ST AMeU?
hEcee o Hhgl, “Sid HIHAGR ®H Foag Aoddlel gHel foleheldl, dq 30 O @l Fehrer oo 3R
3eish 9IS gHEAT|” B3 & Tolll & T {d® amer € 161, wef-amsfh oo &1 off S gl gl
MR 3R &3 fAde S #1H aX d@6hd §, fAd® aer 7 T gl

FE AgTd 1 PS [@AFeq 78T



(There is No Substitute to Hard Work)

TYAIE 15 AT Agadd Hd &, AP 15 Ahs & Ye¥eT AT WHHT & U] Fheldr & IH
&% aer €1 €T, ASher o g1 &1 aad &, F© ol TT & JaET # 38 @ ¥ S g,
“TJelt 38 Y aF @ od &7 3R W Urt-TsH AT T g FHSA 2

T 3FACIR HYAT & Tod HAAoR & urg I/ 7 3R wgr, “H T O Al AT domer A g, STl
A &% 3menm & € A BT U517 Yol HoloR o dhgl, “GAN I HH §, e A § b
A 24 G H § HiT-AT T f&eT 1A HTAT AR 811 12 € oo & aqr 12 8¢ T &1~

aﬂﬁ'ﬁ'aﬁ'Qtnﬁm'gﬁﬁFTER'Fﬁ(Achieved competence in selling), ds 39 JEgdr &
IS T WA (Evaluate) | JAAT & difoliecd IROMH AT Fel & foIv Ser 3R FHifaeiad
Al &1 ST &1 HSTeT SVET 8 TGl ol &l GEY sl A &l HPNIcHS &I H dgofell — AT Y
SHAGIERT & TATY FHITTAd el ST gl a@-ﬁwaﬂﬁﬁg, eifhel AT 18T (Incompetent)
g, FifF 377 3 T FAT § (Lack of will)| T 30 Teddd & U gC A Scagqol
BT &1 Jg T AT &l AR FfSe ool &1 dod & Shifaehr & fov 3fifdd 3aer g gl
e §H GG A o 99 ¢ 8 A1 haell A Agelr AT 97 W §

T{igaiarel &1 SRom

(Buyer Motivation)

$5 IR U THIGR P AYAT TRAT HT Tgard Y ST giar, AT T 3T WoheAer Hr
ey 81l § — 39 SRd (Needs) & 3HRET 3R THAA o=, 500 T @WER Ve
(Action) ol & foT IRT &A1 §1 ST T TgEH fEoey W & g7 WIGR & Wgsd & v
IRT T T £

3ETER0T & AU, U IR U TeqHed o HAA Fgl foh “# INTR B W YA (Insulation)
SIRY TSSTell & fore & S &hear Tl § 3R S8d 39t ST soict gl sad & 39
AT A Twlea F v 9 & mr, F6ifF 39 w9 9 g9 98 e & a8 ¢ w@r an

3H AT FITH IS I Ush AT §, SHA Tg Addd el 1o g 3FHIGAR &l TALAT §
IR A TIER &1 S9 T ST 3IEHT ATHS Y &, T @leaara 3R Jgaarer gt fir




R® d X AEd (Intensity) & Th T ¢l Sl §| O ol90 ol 3GeA JeldTell FHEIAT
(Potnetial problems) &I UGHAN =1gl gicl Fifr LT IS 8T gl @WE@
ITTaheHT H B & & AT w3l 3nueh & 787, safev 3 FIg A FE | 0 A9 F
T 3T FETTT TTg fhder & ®F AT H &, T 3THT HrAd iR 3gATd S8 ugad |

O S fe@dl § 3R To Bl g3 Wl €, o€ THA Al H ATl gl &1 R A
fAafAa du-tw & swa safav gt 8, arfes g eiarel ge-%he & &< W edrel
AT F 997 & T U Joe@dd, TWIGR &I, TR & fgd H WG & folw IRd &
Hehel &

Aohelcll & g

(Formula for success)

1. 99 & IgIAT & 9fad dig & F 316! gl

2. 39a1 3c91g H faeamd 1@l

3. 394l &9 H 39y W)

4. SHARERY & 315ATH § Th 3T WheeTd g H faeary 1@ar|

5. S dIg Ageld & &g [Ahed gl

6. SYdeh IATH AT, HETA 6|

7. HRIcHS AT IWAT, 3TRIMERT 81T, g ARFITAT 3R FHGN & @]

8. 3T 3cUTg AT 3R 3N & IR #H SAARRT IGaTT|

9. CRMAR 379e0T T8 I dgrad I@aT |



10. 39T WEHG T BTeTdld A Sfoleh TTCATRS IT AMTAS T & g Olefelad & diA
arfeifed st @1 e w1, See e Fer &, AR e 3o st & e w3, SEh 3
mmﬂ'ﬁﬁm(lmprove) m%lmzﬁa’rﬁwwwmxﬂ’rﬁ
gaTv|

11. HASEN ol 3HTe Aofcl & WA §, olfehed S SAGT HASEN & d @Rl HT Ielical &
dr@a 2

12. 3cHTE §1-380 R 3cUle AR JFeR gaard # JFenT favary fe@dr &
13. 39 Iqgeh & i Iegefar T 3R 39a 39 1 @l v Al 7 W vgad |

14. Folldled 9eeT o] SH JE Ul Teldl ¢ foh 3T 91 AT o6 § 3R 3 el &1 orerar
8|

15. GER &1, EEMAAGT - Gearel AT IFAA 71| 3HeT T Fa-Ucl=ll &l @ 3N Fo1,
3TcA-TAETH T Ue¥=T HLl

16. eTA-AATT/fIeT o HL| 373 F’ (do it now) bl &I TG Y 3R 31T FHI|
ey & s &g

17. YIHIAT 9T I Y| T§ AT A6l @l & 3T T F w g, of o F 79 T |

18. 3T HT ¥ FS Y FET o HY| 3T FIH P Sleled | ST TIHT FHH Sloldl § de Asal Hr
ST FET i

19. 39 SAECHT & IO & @Y feoh I — 3MUhT favaw=iiaar & aad a1 HAE g, ol 49
& ST IEfATd @ g

20. Sidel &l 3ol TAN — HE HH gL IR Tgoll aR- & |



H 3T gorg ear é & 3T 3 aAfas aRFarar (High moral character) & 9T 35-96
H, Fdifer difatfed Ardarel oeT 39a ot gifafed AT T TOR (Rein force) [Ade#dg &I

Sifsl aTfSaresT o el §, “379el I IS O arel ol & &Y S5, PR I H9A giaser
e & A G Ford & oo & R 3T Irehel 17 W T A Sgd IS Bl ST A dr Are
& d1g 3 FHEl W Y, I§ 3o al Al W AT awgam —

1. 39 7T frer &1 Bhde Jea § 3k
2. 39 ST HId @ gl

SH a1 H 9gd WeATS § 6 & 37T o6l 8, a6 o7 Swoi &l el @ aAden ¢l N d9rd |
H gAa Hhar fohdre gef 3R AT ot |

ek FaT

(Public Relation) (PR)

IRl # HhAdT AGHH &, ol Taul (PR) & GINT Aheldl # #AGG Xl gl 9 3 (PR)
T AdelT §, 9T Rl Tle gU SATER &, 3T giar &l §aT Fehd ¢ foh 3T F#AwST @
FRIGHG TAT & 1§ ¢ IR TFAWT Sfiad (Honorable living) fodr & g1 9 3R 3R s
A %k Tg ¢ 6 T A0 A 39, G U YA H YOR A 8, T G JR FH Er
g&T 3T9ehl 319k e & UgdlAdT ¢, 3R AT dolg & 9T 39k A1 &1 sl 398 a9
FET TIEd &1 3T UgdTsT Y Ioig H YT TMgeh Wil T Solid, IATgeh T9eh @elar &1 gd
AR R FASAT TEd € foh & 3R Ge T JaR 161 g1 Ig T Ygdlel (Recognition) g,
St AIERT 98T 39eh! & §1 O 3R & SIRT 319 4ea@=ael (Credibility) 3R gaidar
(Visibility) @ gIfel &Y 8, S Hbeldl & RS atel & [T Agecaqol &

Teh 3T YIheleTel & ® H 3! 391 el h T&AT deTiT T1igU] 38 do Hl Ja8 3
T § & 30T 39T AT T 3= GEAT (organization), S o grafae faera
(Community development) HHAIATTA3HGG H oIl E’é’ g, 3TH dlelfedX (Volunteer)
| maﬁrﬁm%m@me minded) ag?-ra’m’rﬁﬁa?’r, ETW-@WW
T Bl



g BT Y& AT & 3R 39d A HT N7 oTar &1 FATST & v Rar sgod e g,

Tg AT A 3’9 e AT fo6hT sea i Afa Hr aog T A8, dfed A A Rl T AFTG
& fav nuehr sufeafa & R@rdar g1 39 318l Ak AASS ddT §, AR 8| Sgaary
H AR I e 1T F gRUTH & T H g §, Fife v ol Graarer 9 S R
Traarell & AT YdgR AT I &1 ARAS & foIv Thod aEdadsd gl aifew 3R 30 %
aedr e ¢ g vl A To redr weAd §, e 3T enfAer 8 ' §- (1) e,
(2) W—H, (3) W3S &dl, (4) Sffeld ¥R, (5) Th3cH US aMS3H, (6) I8 HE, (7)
FE WEEE,  (8) WFET B HAA|

U AR o S TEAW §, S @A # T g3 &1 FAear AR Heg R F FE I &l

3T {AT H 9T AT & Tohd &, 99T ¢ THhd g, aﬁgmmﬁ@ponsor) F Ghd
g, (oTRIUT Y, VAAR, TR IRAGT ) I1 e A (G, WA 3R gEaR-u)
& FIAT SHY, 3T AARY F w7 T=T 7 MAT g FATSHET F FR &

e 3 A 9218 FEr O W, ALY &

(Bragging is not PR)

faea@=IT (Credibility) ST I@A & fAT FT &1 Wad & & 3¢ 39 TR & ge &
Fdr ¥ @GR $r f9ifea aRofir (Negative perceptions) & SUIN| aEdad & F$ TeddeT
gieFaard 3'ﬁT {-i{-i’alldld EECICIRI (Organizations achievements) & 3GhT Fnﬁ?:ﬂ' & T H
Je-Tga IdTd &1 3 foad # 39ell dRI% e Aeddsd dl ART (Back fires) 98 AT g,
35T TaREHAIITT A g1 Sl &1 gied ¥ IE WX dehR grar &1 ofier &-are] (Subdued) ,
@edd (Humble) IR T TSarRarer (Soft approach) @l TQMETd g, a & 39a @ 3r9e
HETACT 1 TWIA HIAdTe HT IO 8| Sd Teh SieFed Teh AN & Tgell IR <@l § ol Gl FS
{3z IT fAAC I AN H ARTA AT dhellh H THNH (Feeling of comfort or
discomfort) feoma &l 39 THT e & I TGRS (People skills) aor IIheeToT 3;I'U'IT
¥ FEl SIGT HETATT W@ | 3T dFd AT UAIg Ael T foh Ig 3ide Folld H HEC AT
T IT ST I H STaER & 0T (People skills) 3R githereTer 0T (Professional
skills) Gl & WIGR & 39 fAa@edr (Creadibility) 3R fd@™T (Confidence)
T &




e 3T s &, 9Rome 34T & a¥ 81d § — Toidelr qea Srelel, 3daT & Hiar grem|

(Input Determines Output)

IR FHITT AT HTBIdT, WK 3R JT=aare & &g @earg 31k @ay i #AEr o &
3R AN A1 g1 FAT (Risk) 36T R Feamm gt 3mod # ald 3R 3e¢ goa g1 S@r
AR FH gdT §, d@l 99T §¢ Sar & 3R S8l 9a™ a7 § 981 WRT §¢ ST 2l

3HT & e

(Recipe of failure)

TGS ASARAT + T 3l + WS GloledT + I

AT + TS (Afclar) TehT + TR daT = FaaqT § A 6|

TR ISTAT + TR AThICIT + THT Toshl + W Jar = oRIQM + §ARM (Frustration) =
SIqET | el

37T ANSTAT + 37T AhfeT + 3T f9hl + @UT Aar = AT + 3cdolal = gaq T § 9187
¥ et Rfaar o & -
95T WeRT + TSedhor/dd e = ogaary @ agY, ok 3R Sedsn|

STeT faeara 787 g ar &, dgf WigR 3R STeiarer gt & 39-3T9FT g9 # 38T ©a &1 @l
IREMNAT (Transperency) =gl gldl, dgl W faeard 3R @R S7ar §1 I8 Tasedr & 31979 &
3Gl & 3R W &7 $RIAT §efol 761 STl T§ oRIAR Teh I e doldl & 3R 3M9Er Red &
RGICECIGINS (Confrontational relationship) | gHem U&r RRYUfa & o<, o@w 3faama
3T e (Distrust and suspicion) Fr Tufa der a1 8

Aol o EG-FTORITFT 3 90T (Will and Skill)



TS WY + TS Il + IHTO! Alolell + TS AT + IeoT fashr (Afelan) + et dar &
A T TAREEAIAT + HA TR = [dd, FHE 3N Aherdr|

IR
(To Sum up)

I Teh HIoTeT (T32) T FI g g1 TATSe HISA (Delicious dish) 9 & fow, 3mdeRr
3T RGERSI) (FaTTeIeY) aTell HEl TTHAT (Ingredients) @I 3TAd AT (Right proportion)
H HE ®7 ¥ AR T dIAT W Tehlell gem| 3R 39 § Teh 81 <ol Te gl af Ig
SR AR 3reariese ool & € g1 SUT| TE IS ARG g1 6N o 38 Fgr-oar faemar
T B

! [image-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)

qWheraT & forw agor

Uf3TeT (Edison) o gl §, “95 UfAed YT S8 (Perspiration) 3R 5 gfaerd 3gEsir
URUT (Inspiration) @T oTH § THaIT|”

T HB ATl (Professional) Fefal & T Fr 901 =ifgee 9 6 &l & &

ST T o o & 3R AT of

(Selling is both an art and a science)

ST Ueh el §, Fifeh 1T 3o NI & TTY GgR X 8, ool IR A &7 Jgol ¥ Fo Ael
§dT Thd (Unpredictable) | I HdedlcH® O (Creatures of emotion) g & 3R 3
WWWWWWM(OverIide logic) %Iﬁwmsﬁ%, Rﬂ%u@'@
3T WA I FS AT R ST Tl T AT A 8, dlich I 3HeRT-3769T heaT &
GiER & T TaeR H Th| Ig U faae §, Fifh 39N &4 $© Fhasi = &g &7 & |e
AT W A § A Thercm 3R qel FA T FHIGAT Sgd 9 S &1 g faemer gafere of &,



WW@WW(Series of steps in sequence) Wmm%, S
3R IR-aR GEXRT ST & dgal 3R Teh ST IROME ST g1 Sot T fhdm o @& Al Siletel
& foT ga foshl &1 &ell & =17 # Seora gl sHenr 7Y § T g8 o ARwa gfshansi 3R
fAETal I SEMaR 39ART H &1 g, difdh g6 oRPTdR 3w IRonmA fAed @l

ﬁrq;m(Desire) gl T & Us ST FIlt WIhAT Sidel TG ST FohdTl Teh A9 Sl
oo & o AfSehel Tt & 38 AT 3N AT T Feer gl il ggal| 3 Tg, Th
mmﬁﬁﬁmm%ﬁﬁm@m*mm%m(Principle of
selling) wéaﬁ%mﬁ%gmﬂﬁﬁ@ﬁl

3T Aol IIheeTel & Agecdqul 0T

(Essential Qualities of a good sales professional)
1. A ege{fa-Fraddan/faar

(Healthy Self-esteem)

T TS WheleTel & 3 I fITR giar § — “3M@h Ugel, ARG a1 H|” 3¢ WHIAF,
YT, 3cure 3N 91T TR I BT &1 39 I 3R drhd & AU Aol 3G ol I ATgh F
g ST & 3ll SIdgR (Behavior) IR F (Action) m’cﬁfﬁ?ﬁm(Apologetic)
sTer grarl

2. 9gR Halgsh — Feloll AR FHASA & 0T

(Good Communicator — Listening and persuasion skills)

Sl 3;|'U'ﬁ a gaFd UIheleTel Fel ATl (Relevent questions) qjﬁ' g 3R Fomse Fr FTWAT FI
agd T QiI’FIT-T g (Listen carefully) IR & gaETEna (Right solutions) &d gl
TAHAAS IR FAGIR Aeddd (efhde) STd & SI1er died 8, Tadr g & 3 A9eiT Aol
@ Sod &1 T 37T0T Wbl AMEhl sl TRl hr §¢qw{ 38 FH T & (Explores and
uncovers) | g d8l W HCE &of, THS & foIT a1 §, e (Manipulate)d forw =gl

3. faeam 3R eRom



(Belief and conviction)

Teh 30T oTdd 39a 3cUIG ﬁmm%mmﬁﬁm%@incere and excited) |
& GIE ST Ig 3odT § a U TEH F FAY & & AT 3G QT &1 TE IS T AgGH
T & o TSieTeh U 3oTehl 3cle; o1el & AT 3eTehl HaT 3Tt wIg1 § SHAl Hlold § foh d TS
ETI%’%, W@W%WQW@%I (Deprived of something valuable) .

4. 39T SYeT 3R 3G T SATAAT

(Know your company or product)

Tl & STl T Teh huell o YAST dgd g@/IRAGT ¥, Fhifh T aga [T 718 AT
¥ TSI HI3hA (Annual National Conference) H & d ksl a9l I HEOMAT X E
& A wge &1 35 IR 3eeia weT, A THAS A G I @l & & FA gAd AT AL 8 W@ g,
STefeh AR U YHTST i e cgaedm § R EAR IH TS IS ;Mitherd 3SR o €1 &
R ORI &9 & § 3R gAR 9 U 991 GowcH o g1 # AT FET urar § foh gART S
TS STl F4T gl {9k 9T @1 §17 Uk AfFd 3T IR 3EA hgl, “T, FAT F 3G Pl A

UOT & o 3eTehl §ANT WiAT 31T oferdl g2

1. 39T 379 FU 3R 3cUlg (Product) & SR H fSdell AT SATTHRT gref, 39S dare
3de &7 Her g7 39 16T dleT (Overpromise) e e 3c4IG &l (Under-deliver) T
gR2AET T Fer 3R I1geh S Famie|

2. 39 TcATIREE & 48 3R el & fov fohw a1v 319e arg e arean
3. 39 AL H Ge & & FATUW X H Te1H 3R A gl

4. 39 39T FHYT T TG & 3R 3T IEfAIT T ggareT 9rear| sq& forw Mg draAre
YEINT § T glell AMGT| I§ 3k fIaR &l TISC AT § o 319 fohd it 1 TfehR 39
3R T T TR AET FEN R DT 3T Tear T gEAer & 3R g ARy HEN
39T 3T dIsT HT T & Seen o foha afaar 7 sar & aar & @@y thaer gl




T WhAddl Todded A e st ear g —
1. =T UAgeHh T g

(Gains new Customers)

2. WY Tl I UEH A SAC 1@ ¢

(Retains existing customers)

3. U ATEH U AT e dar Far g

(Generates new business from existing customers)

4. Mg & WY faRary # Rear d&rdTr gl

(Establishes a relationship of trust with customers)
5. 39e 3O AEH & FU FARN GAST ST B

(Becomes a permanent resource to his customers)

6. TG I oI 3R 3dT 3cUET Sl H FAeE AT ol

(Helps customers become more productive and profitable)
7. S9e & §I¢ dI AaT Y&Td AT gl

(Provides after-sales service)

8. FMGeR o WY TAREEAT 3R TART HEr aied H FHeg Hielm gl

(Builds credibility and goodwill with customers)



9. Yl YA Pl TSR HT TR Gel T HIA AT g

(Acts as a source of feedback and makert infromation for this company)
ICIGLER)

(Continous education)

FRB3R FTI A8 TWeT drel T Rk [asvrd & COpEra) (Continous improvement program)
# 9T o §, aifeh o 39ar & & AN (Excel in their field) & Tl I T deF &
BT (Performer) @I &l

fIATH (Expert) HAGHH A ¢ b S <ATFT Uh §Fd H 5 F 7 € el RIET W o9 &,
a‘s:mﬁaﬁf{tra%?rﬁaz ¥ 5 AT # AV (Expert) @ Tohd &l TR T & AFT-A#HT F
a@aﬁ@?ﬁ'%(Broaden horizons)| Ig AFd &I 3% 3cUrg 3R AT A
(Behavior) & SR & SAGT SIPRT ¢l §, T & AP & HAAHIT (Peoples’
psychology) & HHSA H Heg el ¢l S YUTAT g1flel & amear &, 39 3aa &1 3t
fever 3R 3t i ST g g

Ush THAT H, TH oIl FleaAdlell 5 GTell deb Teh HUaT & [T S HLdr T 3R 39 g
RFPT (Raise) oTgl HN| HUT o Th AT HGHT FI iy W @T IR TH T & 30eT 37 AC
AT I dRahl AT TS| 58T T@l aIfhar H ARTSE ST ATATa0T (Resentment) UeT & =TI
S ST ofd FHT @ dgl 1A AT QT AT, 96 GUAISoR & U 1 3R 36 qoT, “3H #¢
3MEHT T g HH THT H ReFhl H fAer 78, o # 6 @t & FA H @I g1

W?‘TW, “gH 3cUTe, T IRUMA AgaAarell (Result-oriented) YT &1 3THT
Output WWWWWWlWWOutput o §¢ STem, ar 3uehr Y
Rehr Aol ag cafed araw 3r 3R STETr Agad & a1y, A¥E AT doh S S o9l
ds oft 38T IRUMA (3curee) SA HT AT AT| IHA A fh 38 AT e F 9 JId 3w
U ST B, S Y 91 gl g1 96 38k 9t am AR &lell, “JFeR aRumA e 3
S gU2”



AT e o FET, BT U A FHers & ag H 2 A H Jh AT § IR JoH 30N Fogrsy H
?Ia’mé qHA 37T Foglsl el ool I A2 QT ofehs! HIeaAdrel o el, “3ilg! gl o
Tel gel|”

g Fglal HIPS ST FAT § 5 ARax R o= (Continuous education), W &I
T A F NS g1 Th 3T NHAAST Hl FHAT AT AT el & A& I Told g1 AT,
e 3r9el FegTSr AT W A |

T A S GG Thdl §, offched TGl o6l, I 30N fdopel g 161, SN UG el Fehcll|

! [image-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)

Y Ifedea

gifaifed 9T (Positive impact) 3Telel o folT 3! 31¥eh edfdded (Pleasing
personality) @ ST &ldT &1 T 3Mh¥a Afddcd H 39U TdgR (Behavior), 3Tgehr
3ufeufa (Appearance), Al 3R 3HEEs F@arg (Nonverbal communication) 3TJehl
gATdT, 39 HEPR, I diR-alldh, 3ld-3ld, 3&-84&aT (Dressing, Grooming,
Etiquettes, Manners etc.) gy enfAe m %I Af3a afedca & T gafr 3;I'UT ’WFET
U’ (People skill) & &I H fG@d 81 $HY §H 30U HY elled hl L&A A H Heg

S

e g

Y Teh TFAST sl o
(You are an ambassador)

TS YoddleT 3Tl ol 3R 39 3crg gt & T Tk Toigd Y Re {1 &1 ST Bk AT

usal foh 8 &1 X € 3R FEl S §, & & & H gAen ol dier ar safed & gfdfereca
A &1 SETAT §H FHAT U Tolgd B &l e & [T dowdd g Fuell §l 38 cFagR &

E'@'RT@' m%zq?r # Fusr fr sfa (Impression of the company) CE R a'l e HANRT cIdgR
(behavior), T@HHAT (courteousness/politeness) 3R SAIEGRY (integrity) 3o T

it @ s &, o g Toeg &




B UF SAfad e 327 3N el Fuel & AT v Aowde Y avE @ §1 UH 3ETeR0T S
AT TGN GART Teh i [HIMGY & §(HT veh Tl S5aX 1 Toh fASTeid 1S & §U el foh
“HF FH Yd 9T g aTl” oI §H d6l 9gd o SRl I HIeX 118TeR ol T AT| #A4 11 3eR
foerer 3R 38 R, AT 38 % a@ sfer fow A 3a@ qor, “gal, geer Rl & X
11 SToR &l QT 8, A &H slor 1t fawe” 38 Saw fGar, «w, # vs ¢l gEer g,
A ol §, TR WY 31 ARTT g I GgdrAT| oifdhet IdT w767 Sefat & HRoT 7 fafesgar
& @l Ty o US| 3R H T el FgT AT of IR A 10 SloR IAAT|” 3Hb dTE S
ST 38 el 98 M foel A1 F IS, “Fef T @ H AIH 11 SloR of Tohll §, oAfehel 3geleT
(ethically) # f&% 10 SloR T & gheR g1” 381 MY &gl, “H A% v el ggay &
oTer g, # THImqT &1 v Teigd o g1 St Tl qor A S gRE (Tourist) wEH AR
STAIRE & el aTEY 31T § df a8 ford gger e & fAear &, ag ¢l grsa} 8T 2l
30R T ZIga & WY CREC HT Ugell 3He[oTd &1 TRIT &1 SV ol AT Sl Fag 8 3resr
g IERCT| 37 THA ZPR o i F& Fel, 30A Ao g8 & Agqy o & ag foam e
TSTeel IEaie & g &l Tslad g1 38 58 dag 3R c¥aer # 39« Fadr 3R T5¢ &
i I Srok @7 AT A AW & gy glerar T el ofr sl gfafidr # s3qe sk Rt
1 f1eT e & fav v Refr & &7 &7 A7 4|

YA YHATT

(First Impression)

Sa off 7 fordt ST 3rcalgeede (Appointment) Wmmﬁwﬁmﬁa’rﬁma@raﬂ?
TS geTeht ST €1 St o # gy & STe Sirar § a 319« a1y g5 &1 7 Ush e, <% AR Ahe
AC T TAT §, Flieh TR A AIH TEN FHAT W A6 Tgall ol hA-G-hal A G Teh SilsT
e Ut 1 @, Tored el Afdar A A w9 ¥ FAuer @ aeda A H ge AR s aren
e TG §, Aot Tgelr HTEIT AT 3761 FUST H FIAT §| FAT2 FAifh §H Tgell BId Feflot
& ToIT q@ar At Fef e fAerar| ¥ arerd goel Sl @ o & algra urgen ok g wgeh ofd
(First Impression) W?ﬁﬁ@ﬂﬁﬂ%ﬁﬂﬂﬁml

UECT YT Heccdqol gicl &, Fifeh olter FfEar & el AT 9ra Ahvs 7 &1 Ueh-ga &l T
oI g, WS AR TS HE AT A DYl §H Tgol THIT GEX I GG & 3Hh ST Stel, UgAd
W T FEAT YE T &d §1 PR Tod Rl 30 HHhUs & 3HeT 370 TR 1 AT 3H RN
oIl T OIaT &, o 96 3 o F© g AT uIem gl



A 9T §H ST UgST UHIT STeld §, o dg ditotied a7 [@9ifed & Tehar &1 31 arel afad 3o
THIE & ITUR T 3T AT ol & o S 8, 3R 3T 3R AT I7 3EH

(Comfortable or uncomfortable) HeHH AT g 3'\'41%!'0' Teh 37 AIheld H o for@r
a1 gl aTfeu-

1. f9er frdr gHs & 3cATI@™T

(Confidence without arrogance)
2. FC BT 3G §T arec

(Friendliness without being over-friendly)

3. ﬁwmé— TFAUE gl & dTaolg QT SgdeR gl gl difed |

(Expertise without the 'I know it all' attitude)

TECl T H AR AT NI, AR MAR-JhR, 1Y Al & dleh, HEhle, Sio-siel,
RFRGIEH e enfaer m % (Body-lanuage, Gesture, Posture, Shaking hands, Smile,
Eye contact, Attire, Manners, Etiquette)]| FHIN-Far Tﬁé’ IfFa I EU eI Q}I, Tsh
Qrelr a1 QW"{UT UgY & AT (Blank or confused look), T B3 grg 3k grd g T
foRaT T TATT (Welcome) AT gl §H ST AT dloll Sl Ugdlel Q=T arev| Ar Rufad # 9
fear o1 gt § I1 fAREE §4T dod g1 3afv Sde & v Siid gfid & & HF & qUHq
TS 3elel & fov A fordy 9/ Sl § -

1. 3o RE TR gy g
2. WH-FRRT fG@aAT, AT AT B gl @

3. oo disecde & v A& 9 & AR 8T, TR o9 319 Ugell IR fhar & Heet
ST W% &

4. &1 & SIET THG-UHG 3R o & SAET o3l (Casual) gl



5. T IS HERIEE & AU Tocdl g1y AR AT (sear & g1y Al F1 Ao Tg
T fop fordr 1 g33r AT &a)| g1y AT 39 3catg & fe@rar § 7 fF 3maehr iR
el T

6. 3Tl TS dTell Hlellel IT T AT, ST sl ITEr dTell o &

7. 3T9HT TagR HG/faad (Gentle) &, Hﬁ?ﬁagmwﬁgﬁal

(Manners should be gentle, not edgy or jerky)

8. 3MME-UTH & IRl & IR H T EaATl TR foEr g8 qef a1 dee gl & 9l Fee
FLAT & (Establish a rapport), aﬁmmﬁﬂﬂamaﬁmma’mmm
SYIH &l FATST el H ST 1 AT Fgl @Il 3PN 9UH 9@ feifea gl af def & fow
ThATACIIH & Hehcl § 3R GAT & TV eXarel §¢ A Fehell gl g SIBU §T & AR WA §
ﬁ?mmﬁkmmwawmﬁmppearance and mannerisms

be pleasant and courteous) |

FUZ Ugadel &

(The way we dress)

IS 3R T WRETE G@aT 39 Bl & R &, St @l Jgd & 9w a9 €1 I8 T 3T
@eaTell AT 78T 8iel &1 S dodded B 30 A, T4 s7er fhv gU i, 3¢ HleR arer
A, W gu arel, gIuged ¥R, AN WE, IEA NG B A, T§ BN SUREAT fndr
@l o g8l & §C Sl & foIU Holqy X & 81 ATgeh IHHT AT OIS & 81 3T &/ 3=
BT & G e doldl &

58 famdd Th gE’T Uge] JE o & Toh $o oo TURN R WX A THhER Hug 3R TqmoT
gl IR @ ¢l 08 e & faw et 3R s2d8R & Anfeds = &

FoRafea (Conservative) QIO (Sobar) Fuz gAm et # ga & TR, H@ﬁlﬁ
3R aRueradr (stability, balance and maturity) T Tgard o %I SR arel 3ufeufa



o F1 g1l & for [Aftea & & SFaAegr gl a8l I8 Ay 87 W & 39ehr goieer
fohdaT 3rTaT a1l TH et 3ufeufa 3ncafaara & 9Ra akdr § (dignified appearnce

inspires confidence) |

farse 3R #1g sIEER

(Manners & courtesy)

qifaifed 3R faeTd 2reg GAT & Th-g@Y &l dAordleh ofld ¢ AR THeel X &1 faetaran
(gentleness), IGEGIE:] (confidence) F Jerdr § 3 g 1 3ve g g Eh_é' EIES
VAT g & fF 39 39 314G (discourteous) T HAASE (rude) 9N & Ferd & ar 91 Ig
Wﬁ%%mﬁmm(behavior) 38T RE &1 o

Teh S Teh 3G & TIIAT (courtesy) & & H, UH 3IRT & AT aram @er, dg 3ieT 3T
TS| 3T IRT F Tt A FEr, “3iRd IEHA F wWex §, safav uwr A T gxamer
Trelel T TR el g7 39 AGHT o [ad7ar & Sae a1, “Hel gIarer & gafolv gehgdh? =11
I@T AT, Fifch AT Teh AfGell §, Sloh SHGT Ths IW@T AT Fiifeh H Th T A

(Gentlemen) él”

..

(Rapport building)

T T BId & folv fhar & off Tae 9 gsar §, faary ured & giar & 3R 3m9er
A aTel 1 faRarg Sl gsar &1 Fifeh ggel AedHT 3U-3T9el ST §1 Fgl AT 0T
Teh HgccdquT ${fHenT s & 3R cafddcd &1 3Meheh glol Sgd AR W g1 Hifosh cgagr
(basic courtesy) ﬁm(manners) Hﬁ%ﬁm%ﬁva@aﬁ’él JoieeleT 3T
SIEIAl PI SMET lel T HIA d1G H gl gl 3R Ig I8 gIar g, ST AedHd dgol 39el-3HTIeh!
9T HF|

T Fd T A Ig & [ 37T Toied S ¥ Ugel TF alel W Uifeited 3R AT gaa
STelaT| FHIT o Rserar i afea 3R 3faa swagrR i aFd (Power of courtesy and
proper etiquette) FT HH el HHASTAT AqIRT| I FATAT (Rapport building)




HHATSIHRIOT (Socializing) AT d9 34eg STddld (Unrelated conversation) & FeATed T
RE &Y 8 &l

ST T A g 6 TG Folled T G A dhr Tg & o 39T # SER-3ER AT Sl
ST 3R F el @t Se, fSae gt & 3 gl & S & g & Ty s @Red dk
W HEIIF Bl B, oAfehel g IR Vowdd F& SRd & ST & 98 o1l §, TgI o 1o g@x
1 3rgfaur 3R dehelt TgaE SO &l

AT 39el FHATSIIUT (Socializing) & AEYUR gl PR MG ATH aTell HUeh Fadrd
& 3TeITdl $ AR ST AT AT & ol 3T 3q HAT AT T Hehod | T@T 39 fRIserargds
3ART ST ST TE 3MMATHA IIed Y & 3T T 3¢ <I9drg H a9y off Johd gl

Soaia@ & T ol Wherad a0 § 81 AeEr, fOErd f@ear, 3mevs 3R aagiRe gl

(Look confident, be pleasent, courteous and business-like)

TG FoIle7 AT AT glar &, 31Ul Teh 33T FFTelidee AT Gitelied TeHE Hl THeAT AT T

3aTEX0T & fT, 3R 39 fRdl & el # Follde &1 dlih d § of dFF alehl $o T g
"l §, “H Tg 39T Fgon [ g b 93 s dor § e I/ g1 F§l W Heas
Heccdqul dIsT &1 9gd S8 1T I8 ¢ 1o 39 el i &Y, Sid 3019 3ieX & Heq@ Y| fohar
T g T FeTrady AT SIS ARG AT Y, TAHA g HY o gl FEY oA § Ueh fIRarH arer
ReaT ae1ar & 3R Fgoldr &1 360a gian &, foad Jeq A difofea aRome 3ma g1~

! [image-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)

Fhel Fofol & T ‘a1 ool & foU TR @
i ar e Fae

(The Law of average)



heldl 3T gl 3ThT Srdr & Gl & forgar 3 v, sfed foras e TR 38 39 g%adr
Fgd ¢l

T TFd I §AAT 39 AR & T@ar aifRr & e 3= O 3= Aegda o 1003 @WERT
H AT 9T Thar &, 3R afear A afear JewdT o 39N 3T TAN F (by default) TH-3TY
AT FX oIl gl Tt T T X ool fciaT AGr dgelldl, dfed 39 BAATAl (Peddling) Hgd

gl

QTSI UIHeTT H ‘8’ (Acceptance) ¥ SIET ‘FGI/ (rejections) I ATHAT IAT 95T gl
ﬁmgmmﬂﬁm(Amateur salesperson), 38 foU SR-IRX ‘T’ ﬂﬂﬁf
(Rejection) @I T&UTT agd dalraqol gicl &, 3R a8 & LT HeATl Thll &1 SR HROT &,
Ig 3H ‘AT H ATFANd T F AT g1 SHY 3HH HcATIATH FHA & AT § 3 397 F1H
o T TSI HATCH g1 STl &1 I8 T§ HGHH ool L Ui & foh HATIT 7 38hl Hoelr AT
3HHT 3cUGA WIS (Reject) [HAT AT I@T § AT IEH 30 TAT 30 AT Bl 16T WGAT AgdAT
¥ 99 ST & U AT & 3T 3UHT 3c¢UIG (Product) el @ET| 38T VAT FET &gl T
A atel AT A A 3l FE @A S/ SATFdad T H gl olell AETI gl s a- TH ST
ET Hehdl a’ F JegdaT & @9 cgdgR (Discourteous behavior) &r dalg ¥ Wer 39
391G & Tl ¥ fdegd AT & T B

wﬁﬁmg&%wﬁﬁmﬁeﬁmﬁzﬁ, mmﬁﬂ?%@verage) Eal
foa aarar ar| AT ¢ & SR 38T AT weT A7 fh HH AR 150 HieT B g 3R g
H aadiesT 50 AT FAATAl (Dicision makers) & S0 @ US| SThr 100 @9 & forar-
oF-frdl aog & aTcT 76T g1 Urwel, =g HROT St 8 g 3R H 50 ol § &I Har § ar
TRl 12 Hdigeeied doidl, difh # 3¢ e e o AR Shae fiar (1ic) o@el & faw
HYAT Foieel 3ol & Heh| & HcdigecHe dehiidel Teh §Ul Tgel SV S Ul 3R & 12
ICAISeeHeH ad AT AT df 318 T Gl 3TdlseeHcd hidd gl I THEAT {ar oA aa & &
& & HHA HYAT Yoieqed & Fohdl AT| T FHAAR HoddHd I a8 Toicqd H F UH Hl ST Hr
HHATTAT &l &1 Ueh ALIH (Average) ¥ hl HodHe &I ddel Sl THGA IWAT § 3R 3<oT
T Sgc Il II-BF Tl FaA I THIGAT TN &1 Teh 3T oddlel HT ofed HEIH T &
FW 364 &M BT &1 ST dofg & HAIgehel SiTsal’ AT Hi dgelehl o FER el |

aa (Average) TH & @Y (Risk) 3 @ (Reward) & qelel (Ratio) ¥ gHST ST
HhdT &1 3R Uk Ageh I I AR Feh G SACT HAGHH BIal ¢ 3R a8 A, Thretet
3TIRT T el T THTGAT FR T &1 5T 3ecr o TEr g, 3R TWIGR H BRIGT SITET
fe@ar & 3R @aw &7 O IhTd 398 ST H FATGAT 96 Sar g1 §HART HARAE aEdd




Tk el A FH HLT glar & 3R Rars thaed &1 g giar &, 9899 gAR 3 gl ¥
Waﬁ'}ﬁTéﬂmﬁ(Average) ¥ FIW 35 AT

SN, U AgH ABT IR JHA (Risk and reward) &I 3Hehd §U N9l el ofar g1 38
E TH HoHAT $I I (Reject) Bl & WA HT HHAT HAT TSl g1 IR T6 Brdar AT
T & FU CAET A0 W o g5 -3l SATET IR W Fohell §, Fi1eh gL Teh IEdIepicl
*Wﬂmﬁm‘%&waﬁwqgﬂ?ﬁﬁl ‘ST’ As Th FAH-STHATT TodHeT (Seasond sales
person) & TcATI@T (Confidence) & 3 Fem et gl

3THHeIAT ol 3T

(Fear of failure)

ﬁ'flﬁa’ﬂﬁ, I - sY, YU, é'WTE}ﬁTm (Fear, Hate, Jealousy and Anger) E?:Iﬁ
3eT Th gg UaT AW & 8, ToIEd §ARY 3eEeAl dlehdl (Energy) HHICA &1 STl g1 3 Beldr
T 3T9&T HABIAT AT X, TGl & T Fgl SAGT WIS gidT ¢l aedd H Ig HGHT Hr
AT HT AR Gradr § 3R 39 319 A1 A § Ifad fauen 3R sfafRaadar
(Depression and uncertainty) ﬁ'&lﬁTQGdl a'l digeh gHA mmﬂﬁm%
gatel [k T deddd & GHTT F dehell® &dT BT &l 36H 38% GAEr # [ar s¢ S &
fo g amgeh T o WM AT g1, Ig GIAET Tolch Ecll &1 Fg T ol (Chain) &N e Sl
g1 3P AR o SATET HABIdT A SA &l &, FAifdh g1 FABAdT & AT Th ST H
R IZAICEGIE:] (Self-esteem) TR-IX A= fT B AT §, ITHA g7 3R 3T & ST gl
ﬁﬁ%mmm@m@mﬁaﬁm%(starts blaming the
whole world) | dg 39« &9, TIE Ugh, T HeAoR, TIE 3cUIG, TG HYeAl, TS
WW@W%M—WWW%@WWW“%(Territory,

bad prospects, bad manager, bad product, bad company, bad luck and bad

every thing except himself) | I fifea gaarer &ieT T & CART TaTterd @T‘T %I SHhT
I WS Tge] IE ¢ o ST T7T 9 T & A A S 81 aredfdsh sT & fAuer S dehdr &
Afehed T FleUfadsd 3T (Imaginary fear) ¥ sIgl [AUCT ST Hehdl?

9§ 9K Teh AW H1 39 AT (Self-image) @I Feolal H S gl &, o/ F aoFd a8
ST VAT X oIl §, 3T ollded & Ueh 137 IS 37dT §1 379 98 THS oPrar ¢ fr 3dy e &
34T gTend 3R 3 39 F @Y Tgl FS AT, S AC Rebis A & &, AR FT T -
mﬁgﬁﬁ%lm%ﬂm*mﬁmﬁm%(fear of failure
leads to expectancy of failure) | ST oeT difea 3eeiie a1 ara & @y fRar dief &



T & o I IHRN YBIHTT Y AT (Half-heartedly) ¥ &d § 3R ST 3T DT el
¢ a9 af dEd g, “Far A g der AT 6 H 0T A & o e § 3R @y, A @rfaa
FT fear 5 & A7 X Thanl” a8 79T I GHAdT v AfasTao Fr g Gried Fid QT g

(Failure becomes a self-fulfilling prophecy) |

HTcATALATH T AT

(Low Self-esteem)

St STehell c¥aeR 3R 3[S FAHIT HI Ugsld 8, al AUl 37 HTcAILATE H HAT FH SFToIhid 2
T T 3 37961 Hgeed fe@melr 9o §, S9 dh foF U S 399 36T ST &l
TEHN 61 il IRNRAT AR HcH HAgeed I HTE=T 5[ THS AT S TMNATT & ST el
gidY, I cHgFA 3w ufdser (self-respect and degnity) Fr 91T g g1 Ig I
HH FH IR (Pride) fe@AY & 3R c¥a@R (Behavior) #H STelohdl &l TSI TIgR HTTh
fIshr et T eTFarT & @S &ar &1 Ty 3R 54T (Selfishness and jealousy) al
Yclelleh goHeT g, S 3mcAfdE 3k qIam (self-esteem and insecurity) T AT Hr
FH FA g1 IcATILarE $HT FAT & HROT T Hedl 3R 3Gl & FASNAT a1 e &
AT FA &, 3T &7 AT ATcATAaT TRAr Telr J1ar & 3R aR-aR) GFsiiar ael &6r
3ed 8l o9Tdl §, S 9 H SSART 3R 3EHerdr (Dishonesty and failures) @I ®9 of
o § 3R Ul saes (Disaster) & ST Bl

McATFATT 3R cATAEE (Self-respect and confidence Ulel &I Teh e AR Afead
T I8 & T g 3R SAerT (Integrity and honesty) AR 3& @Y & IATT| 3«
g diee R safaa fr snea & afAe gar § A SHEERT 39 AT @rs St &1 & SSAET
3R 9@ (Unfair and unjust dealing) &I T HIHAT gidr §, o b & SSHAA AT
(Dishonest person) @I ?:ﬁﬂ?n' gsdT g1 379 39 3R W F @Y Foars AR SAACRT &
AT ST T 3T 3 gl $ARERY U fAue §, Aifd S8 (Honesty is a virtue, not

a policy) | U Udh Sl & dlel gl AT 3R &7 & SAWCHT T IfaTdr & Jcdie ¢,
ST 3ToTS Tl SITaT &1 S 34T SARGRT 3R TTurs & a1y I|dT &, 3T AFcATaard
EHLT 3T EdT &1 VT IfFd Tod@ H 9T HX3R §ARM 3T (Excellent career) WelUT
@ gl

g aTel &l safaded

(Loser's Personality)



TegdaT T 31TPd gl 82

FIT Fheldl aFdd H 9T FT & a1 &

(Why sales people fails? Is success really a matter of luck)

“ford o AT afed & 3T IF A 9 FEI [ Ahedr RAE AT W & IR A 17 Th
ATHHAST TTFd & T o18T AT AT (Meeting targets) 3R TFHT TATIGT (The
Deadlines) Eﬁ?ﬂ' a?vna'ccrp‘r ?IT'n' % 3R 9RO i o AR (De-motivating instead of
motvating) @ SoH &l gl SHY 3eIh 3iey AW T qaj?cr Yer 8 ST § (Get away from
commitment) | d AT 3Medr — é@%ﬁm(?ﬂﬁ%)ﬁ?@ﬂ%aﬁmaﬁ%, IR
WWHWQE,\T@?TWW%I Qﬂéﬁaﬂm(Artificial ways of
relaxation) BN el d gl & garld H GfAT 3R Aol dlih FI IYATT g1 3T YhR T
HIfAw gALT T g A B

$0 AFTAl & AT gaag T gg T RE &1 §, 5 37 X g A Sl gir §; Fo
AN & foIT T TWIGR “Fell & T’ (Scapegoat) ﬁm@m%lg@ﬁ*%ﬁﬁ;ﬁ
By, TelTaqeT e &l SHTeAT Hcdd HRebel i &1 o1 el el T g & a8 AW oX-
T A &1 TS ToaHed Huell d FHAT A Sl i FaAR # T3 81 &, Felr o 3¢
HTell BISal o ToIU gl ST Tohell gl Toh AT TodHeT 7T sl Sl T IW@AT IR ¢,
s 3T SfaeT ToldT I, oifched T 3ToT T A6 JoTdd U HR3R HT Fa1S A Ired
T § 3R Fole T &1 Bk FE3T A 80:20 & U & Fhgidd T 3UAT gIem ¢
SAGTAR T H 803 a9 A% 205 T Fa ¢ 3R sTHr 3eer oy TEr § 205 &7 & 803
¥l T E

SiidadTel & 8Tl # FHEA3N & draclg 391 oe §lel ald ¢ 3N gReAarel AL foigan #
HIS-A-hIg TETAT Tt W6l &1 TH AT TSieel & Risvrard WWaAare! g &1 W &7 $& gl &l
SASIN X 8, FS dHleh o8l Sl ¢ o & ol 30= 3T g1 S0 3R 3¢ o el TS| @ 3o
& g §, S geg d § R wea & o anh s §, & srue-amg & dew aw o,
HH Y& H&|” Y G TIE T HEd ¢ o “HH S & [T Th HY °G AU 386h da
3T B T d FER-3E T a1 AR Fg Frad g & dadfnar aar @ 8, 36H Ay adg
F A 81 30 N 11 IF I & AR W A & e dturs feear SRy aRomsr & wrr @A &t
ST 81 38 §1C d HEd & [ “FH AR Tehsel al, HH S all” 3 I g Tielell Y& Al




g o @1 S%T § 3R 58 Bl F% ¢ 50 @ G % 12.30 §91 I § AR I 9 qu@d gV
Fed & & “30 AT FA A BT IR T PS BYST Adl 2 3 Al o d T AT gl BT ¢l
3R §H gofid 8N §, o gl #1$ w1gT | 30k a1 9 Ge o & v =el S & & H
SIE d 2 Fofe @ IR A & 3R 38 oI T & dgd & «Tl o A & g, HAIE Hlel
ST A7 3R T d HEST & Gooll I TERT §U Ioled ¢ AR o G A w1 §, o @l
H FA & &1 o & I dG oo ATI/HBT HT AT Bl &, dlfeh d ST Ea S BleT
FicH HT Th| JFABAT I 3FAIG AR GI-aR Bl Hd & N IFFHear & Aadr g1 a9 d
IIA-3TTH FEd & & IS o 73T I 6T FAT aleell, W ATAd AXd §17 FH AT 3%
GIIRT sieh T 3TERIHT Bicll §, dlich 3o T § Foil el Feh| 38 T d T3 & AR q@d
g1 ot &1 Mt <hars fewar e fonddt aRomer & @aTed 81 Se 81 3@ 7 3 A € 6 g
olIelt T goTehy ST &1 ST, dfehel T & @ & & «g afed @) S &7 Ry T 3@
R, 39 Jad Hi AW a1 FEMM27 $H e U R WA g A1ar § 3R 3 = g o §
agl 9 Riehrad I & o 3meT 1 foeia agd SR |

3eTel et I AT & HIhE 3 &1 J8) fEeraal alera €1 qERt &1 off 3rcAfaRard g Fgad
RTT & (Demoralizing others) [ §ART &usil 3R 3cUig G4l & TS &, ART HololX 8T
e g1 ger & e Tufa o @y g1 #4319 g a1 3R Al @i aiger - I8 &
3 AfFd (o) H WHEA &1 W ST §HAT FT Al I IR A Eol & oAfehed el
$C A G &

T IS FAdTe (Ahel 4fFd) (Achievers) 3R FT g o Feidrel (3EH) (Non-
achievers) GldAl @l Ueh SIAT AT 24 ©¢ AT g1 FUT H T & 3c97g AR T & a7 Gar
STAT &1 HaAT AT H a1d g fF 203 9T 803 T A &l

3T HglA o, foegial Therar giffe 61 §, A 9 a1 & AT FellhR, 3egiad el fordl
YO & SASIR & THT 18T Ia/T, d T 38 WA 8l & Ad &< & F1HF Fa e 1w,
ST FH &I 6T ST STd A

AATEF TodT

(Mental Toughness)

Y 341 T foieal o 3ress 3R X Tt 3nd €1 $o 6T O gid 8, Si9 g7 gug 3od ¢ ar
gferar ey fe@el 81 3cute Sedr W@aT & 3R FaE IS gld S g1 g g S o Y W e,




& AT AT & 3T S &1 AR P T W0 BT & 9 7 JoE 3o ¢ AR T <ol Aeqy
Tt X &1 Toed ge @1 gem § 3R g o g8 oerell §1 37 el o r gl g2 Scdleehal &
B Sl &, & &Y R @ 5 Wd €1 9% &7 o5 1 R @ B, & P A & o gH
agd 310 Trehd T gEcll §, &Y ST aigr o g

Teh 3T WheleTel T Al § foh =g a 3reor feet g1 a1 §ur 3+7eht 3M3eqe 3R WwiAa wh
ST BT 81 315 e & 1 aXar 3 giar §, Siafeh &9 fGed & 1 dtel & foiw Samer
dehd FI TR gl g1 ad off I Farferdr 3R T2 & TFEsiar A6 d &1 39 AES Todl
(mental toughness) Fer ST

@ﬁﬁﬁmﬁa@mwmm%(saling is a rejection business) | sﬂmlﬂ'ﬁ
‘A1 ST AR gl A e €1 T A & fw AT FoAer TR o g, el T
3T Jodd & fIU gaRT & FW 360 &M AT &Il 1 Th IS Yowd & fav g5
AT AT AE giar &, S 3 T agl o SRy, 3T Fell gR A1 S 7 deol &

(Opportunity to bounce back) |

3% fAT gl FT AT gIdT § — 379Tall G|
No = Next Opportunity

3 feal S & J8% SR o7 AT AT, ﬂ@'m*%mwroducers) $r g
3 8, ST Aghl F o1 A A A 37 fAC T a1’ Toh Gl HeAld 1 Hiehr g ATl
FLifeh 3oTeht g UROT &Y fob §T ‘A" o A1 H e ‘B’ & Aol o W@ §| 38 g 3wgiat
AT ST 33 gl H FaAfds (MDRT) FX fordm| S UROT & aote & T fAsrar
@omsY, S off PRaT &, 9% 37Ue 3icHe ATFT SHIT TP T T 36 WIT &I &1 TET Teh el
g, St 38 falar Sl §1 Uk Tgeiie, St Asf HiFed ol §, 98 39 3HeEl & SIRT
AT gTRAS I 1 Fal-arell giater agd 3nmeie &cfr & 3R wef-opell a7gh o <t &, Afhet v
TYST 39T ToidT &l SRR §ATC IWT ¢l

9T BT

(Self Image)



39 Bfa ag YT §, oA g USA-3T9R ST g1 I§ ITCATARAT HT Uh il g,
mmaﬁﬁwmﬁl §HART <IdER (Behavior) AN URUM3NT 3R faari
(Conception) W X AT &1 FHART AHIAT AT I THAIT S8 gﬁ'CIT H gAY AARS gﬁ'CIT
F ORI W AT AT §1 3R 3T I3YA-3M9 T IR Tgdr 3R AR afed & &9
A 2@d § o & gel Nol 3Tk STAGR A Felohell &1 qga Tl Al & I Uifaied safddea
(Positive personality) BT g, S 3d% cATA@d 3R 3% 3E-grFg FHr A&t &
STl gl 318 HdT (Humility) o ARI-ATYT ATCHTFAT HI 3T gldl ¢l §ART el 8RO
3R U8R (self-conception and behavior) Usk I &I i@ 8ld &, fords SIRT {\‘:ﬁ'
AT AR IR H URUMT &l &1 Fedis TET & foh g3 SA Ahel ol o HY sl ATl &
3R oS e amgar Bl

mm(Positive) E%Eﬁﬂ‘l’(Energy) 3R g & gy IoaT {Erdr g1 agr
fadfea ofa g 3 3R gfaemsit & 3 o Sl §, St §AR TAgR A Fiolehd &1 3cHE Th
DINGd T @ AT &, S TRI R eldl Tol ST g1 3UhT HcATILAE TR & 3 el
Sr ®, S @leR T AT 396 IR H Gl &dT gl AT 3R I FA F IR H Iqh eI
fareare der &¢ &ar Bl

TcAfILaT

(Confidence)

T GUER, GRaTd 3N IERIETT doddle & -39 &7 H U 37T g1 S dodde ifaied
3R IRfeTe AggE AR €, 3T YR IH WA, Sl FT IHelT & & A ScUeed
¢, & WY Th Follsc Y 3HOT TG AT §| Teh Follse ATCHATIATH ST el ol HeHH

Hehell & 3R Fg Al ooTal & & 38 30T & Joqqdal T a1 ot Afew, Fifh a8 o

Heccaqol ol T &1 1 sl e Frer §, FAT T ool Fo Joaudial HiT 3R 3w eare

& &1 U golg § 39 Tod Nl &l U AfFdcd, S 3H TEY el oelrar &1 Joade
T 3McATILAT & TR HT Ig HEHH HA W [daer wIcr ¢ o Saeiarer $o Agecaqol o

JaT T@T &1 AT AT 9T T & AT Hid-A w9l F g, I a1 BT 93 AT B

T f32ardy Aod NPT ¥ T ST &8 Utd Y Teh Aghedl 39 919 & &gl § &
fArex TaLd e §, S 3w Fo Aee ae $© Agccaol ade B §1 3R & T
Fgccdqol AT § o F 39 9fd 3 3R GFATT 8 Tehe i




T TS Bfd (Unimpressive) ald Joeddd I RATT W SAeIR FLT UsdT &, Siaih Tk
3eST Bfd aTel (Confident-looking) WedHe I A STeia & fow o foram Sar g1 v
ol WheTel, foraeh 9gt A Ta2amd STotehar g1, 38 o YU €A 6T ST § (Get
uninterrupted and undevided attention) | ERECHERICECIG] Joqudd Hl 361
T3t ¥ IR U5 ¢ 3R Fomse 38 3fUE Ageea 767 & & W Rufa #F Fage ar a wia
W At A §, I IR Tedl gU A RARA (@) vled gr AR I §

Toar a1 g

(Persistence or Pest)

mﬁimmﬁ@raﬁraﬁﬁqﬂﬁmﬁl m@m%’(Persistence the
ability), S Scddh HEAPT & 16 o HTH W@l §; 3Pl & arq o foren & = 2
qEl, ST Teh Uoddel Teh ofY (Pest) T g MIUhar § Al FAGE AT FSTollel T HAGT Il
¢ 98 Ig A FASAT § % e 3 TWh €A A &l §| I8 3HY PPN AGAT ¢l AEh
& & FATCT gt oerar § 3R 38T FfeTaee 96 A §1 SHMAT T T, A (Pest) G

TodT &7 HAT A T HYAT 98 @ ¢ & 3R 3raforad # 98 fooiad 319 379 gfdedear
(Competitor) Fr T ST E, ﬁ?ﬁmqgﬂlﬁ%ammaﬂﬁ%l yﬂmu's’aaw%ﬁ?
80% Hed, UOdl SR fAcHT & dTg AT digdi IR HId & a1 Joidl ¢ AR dgi drgdl i & dgel
80% WRT T ST § AT RFAT B3 & g1 S F Fgd ¢ I Ufdededl & ol ag=r
(Selling for your competitors) | St 80% ﬁ?ﬂﬂ'a\ls%{aﬁ'\ﬂld %, a‘éaﬁ@raa\ﬁlwa’r
qAT T gld ¢ 3R g A Tleet & AT AR o a & g &1 T AP FH A W IS
g &, oifthed ST A el T AT AT §, I 3l TGAT Sl HAT hl Jolg & I dgl H Toldhel
Sd gl 39 dFd, 9 379 Ufdgdedr @IGR &l did d g df 91d ¢ & Farge e & fav
R a7 &1 T & T AT ¥ T e go ofd g1 0 Rufa &, aeda & 319 39
vfdededr & T Ael I 81 Tear & Hal & HROT AT I Ao G TR haAT| TG gled
g AdeS G o 3T EaR F =T /R THhAV| ST 39 BT g1l gom,  ofhed Sar adt
fehr M| & sToT &Y Ulteifed efFd (Positive Energy) 3R faudiad afdd (Negative
Energy) H e THSIAT 1N STonRIfdd U todl & 3R fawlia ofFa wh quare &1 5o wafr
off arelt 3R =TT & e ST gt § o gHT Ul Siiar g1 el =g & s Regue @
&dr &l

BARM Y ST Sicell & Sl =iger &, ofehel 9ga ®d oler §, ST Siiclel &l TARY il &
AT 3eT F &1 F Fo & T SI-BId Al W AEURET § A9 & A A & 81 0



T & 931 et i ol TrauE 3R T @ A & FAF Tg 3T 3ed §1 St g, 3R S«
U BT &, U AouHd F SRR HHAT H 395 el 8

SNl $& TAT & AT g, T§ R Sfiad & AT g g
Y Sfael # Th IR 781 Siiad |

39 Siaed H Uk IR Fo dlel TLT A6l Fd |

3T 38 & IR HE A 81 ST Th 3Med &
gafegaer, gRaT 8N U e & &

—fFe st

W

STeTY

(Obstacles)

T WSAT §, “§ $9TdeA! AT ST goohl AT HeAT, @ A FYUT H drepd FaT arl”  (God
don't lighten my burden in life, just give me stronger shoulders.) Eﬁﬁ'@
Hrs o folcal & STFaglet & =gl #9T Wehell g1 S Sl # F U= AR &, 3oioh Tov §T fee
Faa & o 81 § (Judgement day) | R ASIIA g6 atel & & A H AT ReAT F
Y FH Fehell gl

SATGEIRG deend & fow e

(Behavioral changes)

fafea edl @ ¢ PehRT UrT S IR difsiea & qa1g STl Sdearel 39+ arfedat W
e & €, I8 gRAGT A% 3T & W § TAH 3AR A Fe AT |



ST Teh 3EHeAT W gl Al F 803 AT IcATIW™H, (Self Confidence), cHADE
(Self image) 3R #ARA® AT (Mental conditioning) &I Sar & 3R @F 203 St
@I &l (Selling skills) I STl g1 39 f5F b & GreId & 3R #76GH X 8, g
e ST g ggT STt €1 3R 3T e T 3R 30 HAr & g A 3eoT dad §, 98 o
qE de T3 ereal & ugd AT §1 3PN Y Fe H Fedl 3N SARCR SE A §, a8 o
m@ﬁ@%@m%l@@mﬁm%mﬂaﬁﬁl (Process of

mental conditioning)

AAAS afFd

(Mental Conditioning)

TcATIIR (AutoSuggestion) IR FHouar (Visualization) & CART A8 afea & ga=™r
3R FASIgE T Sar 1 SEe sEee g # $o 5 fRenfsat sk @et 7 8 w@r 1 Rwwer
H U qEIR diaen 3R fTuRT ganT 3 Ased a6, Uh ale §, forad Asfaes Afdadar
Holqd g1l g1 AAe JEdR HTE=T3T 3R TgE @ SEdr 81 (Mental pictures trigger
emotions and feelings) SHSI Hdeld Ig 3T 5 T 3BT d¥dR Ueh TS UgAd &l Sled
&l 81 U difoifed qedR difaifed vgara &1 Sfed S §1 Aheldr $I de&dR Siiaed # qheldl
e gl

39et SfaeT T FRET Ueh Tl T Tl B, ST I IeoT Heqd AT gl 98 HET e UT?
T 3H O &1 G 3TeM: —

1) U Uifaifed AT (A positive attitude)

2) 3T 31&DF gred ey Hr STl (A desire to achieve more)
3) 3WET &g FI YO (Motivation)
4) U I8 &JAANFST (A renewed effort)

39 reel R AR Y, WHR S AT e F o X § (selftalk) | fAdfea ard smoent
s fORrr § 3R gifafea a1 39T Ider ar U 3a1dr 2



3cA-fidsT (Auto-suggestions) U Uifolled FECHE BIAT &, S I§ §dIAT & fob 3T AT

FEAT Aed & 3R 3T FAT @ TEd &, FAT ST TR &2 T ST ToHT F forE dehd &
IR AS g T §; FA-G-FA e & & aR| ¥ G@EAR W A oAy S 1 S| AT o,
# 3T I U FI RIAT TTEAT §, A Felg T g

3eH-FRiaa addA=T (Present) #gar g, o 5 afesg-srar (Future) H:

3 o & & IR 9§, Toh SR S g S0 § o, 3R T aR 5« 319 AT & @ & e
ST 81 99 ¥ oAl FAT TgA Agecd o1 B &1 A —

1) 919 39 a6 A0 § ar 39er R Roled giar 8, faAmr fasmr & sraear & gar § 3k
3faddel FT (Subconscious mind) 3T AOR ﬂﬁﬁ & T IR gar §1 39 319e AT F°r
HhRIcHN H\?I?lTﬁ 3R foary (Positive information and messages) ¥ #X Hehd IR
R Rt 3 F A T B

2) 9 319 difafed et & 39 GAmr & aq 7 nfed a9 & s A swd §, a7 w@ @
Tqd A9 3addel TGHET (Sub-consciously) & 3EI HIH AT BT gl

AT aEdR

(Visualization)

3R 3T IRUMH (Result) YT ARd g aF A9t Folg AR GARN dwdR =t & a1y G-
qgm (Auto suggestions must be accompanied with visualization)| 3R ICGIl
feATe qEIR & 3TcA-RideT I AFGH X HIHA FA § dr IRUMH FET S@ qriar| ST 39 Felel
qEd &, IR A9 GART # R dER Fer us9lT| s@eh fov :F-3-&FF 30 &7 & 3
SR §1 S AT difaifed e e 8§, 3R 3T aee @ 8§, I Siiae SR 3R R B

I FiA- AT §, N Fo A F gEA F AT AT IER FAA

Teh M1 FEad g, IR 30T GEr 3T, S TSl e Il 3T § o 3M9ehr agr fAeem, S
3T e THeIAT 3T g1 Idiell H Beh $I 3FHIG AT UTITels] M| 3R §H sIdiel dlgd g ar



AT & 6 g 98 1 AT 8T, FIH H Sl olell 81| 3R 31T 3797 Adiel Ied &
ar 37CMET &I A FHIH PIAT G|

$AYC (input) o H ¢ T 3M3eYE (out put) AT gl 3M3eYe deelt & faw saqe
et gl difatfed AR 3R RRh ardR sae fr e & g7 319 3ieT & uiteted
IR Fl gcof Tohd &, o hodl & [T HRON FT FATOT = gl

Siiael & aRX H g T AIEr a1d § [

3 A% Avs DSt @ & TER B

ar fSieafr #F 3 adr e B

— gFEECT AR

! [image-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)

AA-A T AR IT T I AR

oAeT-GoT
(Transactional Selling)

AA-¢aT U BIC AT (Short term) & fov fovar Srar §, 5O Teads @ T A (One
time trasaction) 9Ttd & & foIT €A ST & ﬁm@maﬂ-aﬁm%, Hiasg
& forw AgF Irar Srar g

..

(Relationship Selling)



T H Th AEH (Customer) Hl §H Folee H Scod &l IFdd & Ig (g areaRiA)
AreY fSoag soie &1 ufhar &, 18T &Y UiceR o A% -3 aar §, dfed Th o6 &
faT e gaEy W HAHT FAT &1 FS T @ g &

1. @ T & (Rewe T R

2. & g A1 (W18 T gl (Aeh))
3. UceT T 39cueT fodhr (Direct or indirect selling)

& T & ¥ e, & ¢ o F ofar TAT QT &1 IS AEF AR S o g, IF o 3y
(Long term) & forw gsir SESL g, o9 foshr (@fcien) & cgaaa & HaTed el (Strong
relationship) @ iig STl a5 &I

ST Redl FT Tk @IS §, 9 Ush ok oled-gd H gl Ush HCARKR (Supplier) &of
ST B

B FAT &2
(The Difference)

mﬁmwﬁmmﬁﬁuﬁwéﬂ-ﬁ (Transaction) WT{E‘T‘T?EI’?
Ush AGH (Customer) FHSAT IATAT gl IR & 39a 3T & fow @y Se/as nfe @l
ST § o §AN &1 Teh HGY (Relation) Fef Sl & 3R # 3IUHT Foe (Client) &l STl
gl H 3} T Y T r AR SFrer Aol WA M ofed-8 (Transaction) T SUUR
3R el (Relationships) & SAMUR o GleAl # g Beh &1 Ueh Joddel & faar
(Philosophy) 38% WHiH-H 3R STGER (Behavior) H FTelehdl gl

S AT dgd AHANSS (Social) IR Q&= g Sd &, % gl &ied & @y o ggr &
faoera 3mwem 3R Sar HAT w1 A Foem| S ST TeA g §, e ot e @
Sl 81 I8 Sgd g:@ T AT §, Fhifh A gIeive ALl gl &1 Ig IEsyol IR HuT F T
g &1 g fAnT 7 g g 91T W@l TRT F UF S g F Adold Ig AT 1 3
WWWWHE@%(Under an obligation)| Ha 39 RN H yger @RS



TT F Folrge Forr 3R BT e A1, &7 & Soaw s & TOra & gy | 3mas 3767 i
HIGAT 3T A IT STedt, T o7l & o &

#Hel Uh g Aol HR YohHeT I glell ot oA, TSHAI Toh A1 Fo1Se ATl Ueh A a8
YoadeT & MEA A AT Sl o ISR & 3FhT FwId fhar 3R g1, “agd o T7g 4
¥ e &’ §, JA FH g2 Fl gl Folec o Fer, “H ar WX H & ATl FifF qH 7S FN
Tt AT T et A, saforw & gl g Sohar A1”|

Siie o ahgr, “8th §, #Hel rar o7 fh g4 A §, 3R Fg HIS SR ¢ ¢ 6 o gH7 A 9
33N O T GAAN Th R Wlieal u5| FHf-hsll 0F o Ao aga 3resT oerdm §17 41 T
HIWT (coincidence) AT foh 98 39 FHUAT I TaH THT AodHed UT?

Td1s - SIIIRG Fa4l & egagR &l #A1d gl ¢

(Sincerity is the Foundation of Relationship Selling)

3R 81 T THET ST ar gF Jol, ATAST F glAarel Teh 93 T &l ITE Y&lT Pl & A
1 GERT (39TeNT) 3TST SAGIR Tgel ¥ &7 §laT §, F&ifeh AMeeh 3Heh AU Teh Hgol NAT &l
W%WWW(Feel secure) AT gl T@ET df BT &, aaagqgﬁaﬁé?m
TS H 3TOT WhHIH FIAT gl Tl HATEI T AdAT il g, 9l I SATIA-IRGeAT| TEl
GaNT SATIR &I Adeld gidT &, od AT & fIU qaaddgdl (Commitment), AT o8&
(Common goals) MWT Mutual respect), W{H’l’*ﬁﬁ%ﬂmww
WIWWWW 3igaie Rea a1 @Ee’y & seo oa &, 98 Sdigee AmhiedT
(Joint Marketing) 3R @ISIfSIT (Co-branding) H TERAT fHerdr gl

T FRIH T & [T F5 Fee AT Har RIS Jer &1 Far i FIfFTar (changing the
sequence) @I digel ¥ 3cAGhdT (Productivity) R ST gl

Ty fIhT (Relationship selling ) T FAdAS g —

1. UgeT IR T Teh-gE B Tled §

(People buy people first)



2. 3% §I¢ 9T 398 @lea §

(Then they buy from the people)

3. 39 91 3T HUT T Wl gl

(Then they buy from the company)

FT F 3T 39 g () F 0 E, I 30 T@fese Hisl & v AR &2 3T Fgf S
¢, 38 Afdw # g@d &1 3T 9d ¢ % 3qHr dex () g FecdH T € (Rude and
discourteous) | dg A Hﬁ' Ll %’ G2 aﬁw QT TohdaT Fariese %, T 319 aﬁ ST
THG Fd g2 Sde §, ‘@ Al | 3R HEY Agcedqul ¢ Al Halel ¥ 35T § fob 98 dla-ar
deT §, S HIY B FAAT § AR FlT-A DT 38 Qmsdr g2 SHA o H @A 9 § (1t
is development process) IE;W?TSWWB@TW@WQTMQ}IWW%I
&b 38 N, S Uh TALT, YT HRAX W3 & & H Y& ST el & O 38 &
T HfAh, Th Sollel Telohl &1 YT HRIR YE Al TEAT ¢ T FHedell dgd el o9l
g, ofpeT aredfashar Ig A&7 gl ¥l T sy TA-Id FaT e (Gold medal) 18T oiid
HehdT, ﬁmgﬁﬁT(Rigorous training) ﬁﬂmﬂ%l@ﬁi@ﬁ'ﬂﬂ@%*
W H HEY Tollel & TIT oF 81d &1 ST& &F S8 UIIaled ol BIgeht HIUT Tolld el =g
%ﬁmmm%@esults can be disastrous)lmWWWm%I
ﬁaﬂ'aﬂﬁﬂ'Ua?QEFUT%, ﬂ'ﬁF'UE?HEFﬂ(Building a realatiohsip is a process not

an event) |

S d& dHeoll oTel 8idl, & TWeaAT dAal ded| T Fa6T 3R 3/ (Bulding and
maintaining relatiohsip) Q@EAR 9T die gﬁ'ﬂTéﬁ At R} fear ?IT-lT %’:

1) ©¥dgR (Behavior)
2) Y&l (Events)

3) @A ( Activities or actions)



f3ear® & f9ar 9T 319 39T 3'13;@?[ (Uncompfortable) HEHH T g, 3R Gefell er
AR &1 ST Th JoTdHd Scdolel & FTY ATATRAT (Aggressive sales people use
tactics) o SEAHTT AT § dl AP TUS-3TTHT STl H B T FAT IEAT &1 5§ Th
Yoaudel e 3eTAfa fav ar faar s wA e Fare e oferar & o a6 398 gy @
ST %I dI<IaTel Sl 39 ITH-ITH HegoldT A7 faeary &T ardra’or (Environment of comfort
and turst ) ST dIRT, mm@mmm—ﬁ*mmﬁﬁl 3\@@[
FASC & ATY HEoIdT (Comfort level) ol §, WT OC ST § (Risk decreases) | E{\‘:ﬁ'
Asel H, ST=arell fo=r oY g0, faeard TUfid fhw, 3ol Sl &l AHa T
(Uncovering the need) dT IThT FAEIATHT HT FATTT (Providing solutions) feu,
379eT TTATT Hr fSshT 18T T Tohahl g TA@EAIT AR AT (Credibility and trust) Teh
iy AR AEH & TG & HAATHTT T IR I g1 aEdd &, ST el & 1T e
YT Bl B Teh-g@R & il TFART el o Haer &1 Sl & foIw Qeairel ofafor gil &

Rl 3R FFSERY & AT H Yeaudied H-Fel g aF F A6 Wad g1 U T ATt
T AT ISATT T8l X, dfed ATHAST FId g1 TF & I o1 aF 9red X od &, W IEh
@r e §

Teh 3TS U Hl dEddd a8 (true objetive) A% ST gl 8idT, Sfod Folse &
ATY TEY AT BIT §, Fifeh Teh oAAT I BN AT SATGT HGIM USAT &, Solld 39eT
AEH B FRIA W@ T

AN TGHT & GaRT hT SATeiaTel SAMMR $T U UIERIAT H H¥ IGall S Fhell

TF g Ag TASAT § T AEHH T § fh 3MTH FTYC 3THT Thede & AT FAgeeaqol &,
YR TR el AT T Theldl & U, dd 39er HaU U AfAqul ARG (strategic
partnership) H S¢of ThdT &l

3R Ueh Mg TR dsT & &7 H S@AT &, ToIFehl 1 M & 3M9e f9ar 787 g7 devar &,
3R 37el erdt W I Aear §, $8eT Aded ¢ [ 3mae Afaqul @6 (strategic
relationship), Fﬁﬁ?‘fm (Strategic partnership) ﬁaﬁﬁa?mﬂ'%l

9 e & YBd §, 3R 39 TRET agen d Wid § o F1 s8R HY § T MU ST A wh
) g1l g1 g, Wmm(Competitors) P T FST oI BT &1 3R YT 3cal
‘gl & dF SHT Adeld § & 39eRT Thse 3M9d fow Afaqet aserY §1 sae a8 Aded 761




&I ST TG HeccaquT ¥al &l Aol HSERY Tgl &l § T8l alell et (987T) I§ AEHH il
g &5 9 odr 3™ Hr gworar (Long term success) *%UW—{H’T*%U W’ﬂ?‘f?’, IR
Gl W—{H’l’ & faora & foT W—W Fr HAcg T fG2uT H FH LT (Work towards helping

each others growth)

VAT 3R 8T § [ 3 203 aAEH 803 T91® & 3§ &1 ST AT 8T § o T 20%
39k fw sfifdqel WEiely & &0 # AT ST Feohl &

3R T H F PIS 0T HAeHH dr g [ 3@ @ a1 96T (Losing or replacing) 38%
foT FIg FAgeca AgT I@AT (No significance) ar agr Fﬁﬁﬁl’\l"f TISERY T8r feahdr §1 3PN
W/ﬁaﬁﬂ@’lﬁﬁaﬁﬁéqmﬂ%’rmmo impact) HTWWFE?T%I

YT H, S Teh AT Follge AT § o MAIR T TE MUh! heled H HIT g, offhed S THI
dide & d1g, 9 319 3HA A9 giilel X od €, od 39 38 $© &G doh helel Y Hehd
g1 3cTeX0T & foIT, S« 3M9%h UTH HIS FAJT 3c9IG ATAT § df 319 39T 37 IMgh & Ahd
ST §, 39 39 3T H 3HF WHA ¢l W I & ¢ HHE Follge I ISl §, Fr
T ITOT 82 ... FAT Tg HIH HWM? ... I8 Hedl & 3T 3’ o NfSAw| W@ I« g ¢,
IS Ugel A & IR Geer 3R faeard s grar gl

I 3R TEE dar v BEia &

(Selling and customer service is a philosophy)

HIY IEdfdss H9fcd gl &1 Ueh Ted Wheed &l A o [art &) 3@aea & dgar 3k
HHSAT dAMRT: —

1. g9 3R @lea F1 hyer
2. g9 3R @lea &1 aler

3. fodhr 3R @lig Fr 9fhar (Process)



W(Relationship), JAITEAT (Timeliness), '\ana’ila?IT(Courtesy) ﬁ?éﬁﬂaﬁ'
(Integrity) T Fd &1 TP AT YrhAAd &l 39 A Pl Sdail ST AU AT a1y fh
IR 39T Ageh 3Tk Tidegar & &Y a1 #ff Y al 3¢ fee (Guilt) HEGH glal =IfgUl
AT R T ¥ AT S AT B ART B 3 TG ¥ A A B AT o A
| T AT TG, FAT A HiaW & I 7g1 QU S Farfad @fdH vh tgae
(Pbligation) =gl, Sfod THFAGRT (Responsiblity) gl Ig ag Aol g, o@d @GR 3T
HEHH HIAT &, 3R FE 37 AT el & T SRR aqd 31T 81 38 Fre]s therex Fgd
g1 3 BreE[s & AT af gAR 919 a9d 31T g

3R ORI IR arEdfaeRdr AT g1, a9 it Grer[s therex oidll G I QT TeldT| ST
Wﬁﬁ?ﬁﬂﬁ'@?ﬁaﬂgﬁmmwm-@f (Hypocritical) & STdr § 3R
IEERERG] (Irritable) H 9o a1 Faifh faeara & g (Coundation of trust) A
Q[T 3c9eet & ST B

S WPHeH AR JHeoAd T A gl &, a9 A ford g8 Dot g @i &
1. fAsRar 3R a@Iar (Establish reliability and dependability)
2. GAAATHGSAT 3R 39TFAAT (Show accessibility and avaialability)
3. a'@-i'@r 3'ﬁT ﬁk_ﬂ (Demonstrate care and concern)

4. Y FAT *F &aF ﬁ'm AT (Become a helpful resource in his area of

expertise)
5. WG ¥ Q%@f FAEIBN & Qil’T&:IT ( Pre—empt and prevent problems)

6. AT H fos=1d & gid Holdd g4 $I 3cufcd (Create stronger bonds and ties

for future business assurance)

7. T ¥od AW & Ifd SR 3R AEH HT STl & 9fd JARRT (Become aware of

new sales opportunities and emerging customer needs)

8. HUfeerT HI dET IWaAT (Keep competition from entering this account)



9. oleI-Cel Pl ARG TTYUT & SAUR H qGolell (Convert a transaction into a

relationship)

10. U dlgh E'Iﬁ?ff F FT JEAT (Establish a source of referrals)
11. HT9ATcHS Faul Hr TATIaT (Establish emotional connections)

EANT o8 (Objective) BT &, 1T IEe A ool N Io¢ HRHA W1, O a0 er & fow
Eﬁ' GG mﬁ? o (Transaction into relationship) H gl qsdr a'l
ATgT T '\':lT:ID‘i%cT I {39 (satisfaction in loyality) ¥ SGolel 9sdl gl TgaldH Teuss
(Minimum Standard) FT FATST STATR H, FHARAT I ATATHSAT H dAldd  AdRId Hr
AASAT (Entrepreneur mentality) H dGoell 3R 30 I & 47 FA & T FH
T8l T & fow, dfcd el TEUT & AT 1A e HI ARG H deoelT 9sar gl faeara
3R DIRED & forw 3<dr d@ar (Trust and good customer service @l oIl Yifthe & Scol
ThdT & 3 31 gord oM foredr Tl W s g

1. 3 9 (Higher sales)

2. 3OS (Goodwill)

3. &H gEafcd/amTd AT (Less Inventory)
4. 9T H SUS-TET H1H §F IR Ugell dR & TEl el

CICHIFCT T & IR H T Wﬂ' IR msiaﬁ F@fﬁf (Collaboration and
cooperative culture) & AT 81T §, S U T@HET 8T, 9T JFEAWT, 39T
faeara, 3T Tusedr, A el A, ejhel U o, THEA s, WwEed 3R

HIdl (Common goals, Mutual respect, Mutual turst, Transparency, Joint

planning, Proactive Decision-making, Problem solving, Performance

measurement and Celebrating success ) &I I & HAT 9 TR gl gl 3@
Tehglosd UTeaRIAT (Stake holder partnership) ®gd &'l



PIRED Fr el T 943 IR qlgh Fr l?jl;c\" Fr Fafr T 91?1# é\'l (Never forget a customer

and never let a customer forget you.)

e & HHA FHAT AT ATH @Al Hgeeaqul T gl g2

+FifR gAY grafAedr 3R amgw hr grafAsdr 3rerer-3rerer gidr gl

o3 3@ F NS BT §, I AT & o 3fsrer @ S g

+30R U AT 3@ W 3o% UG F FER™T S1C, A AR AGH §A Sfedl o Sd &

3T 39T ATH FASC & HHA Gicl & ol S & 3o¢ S glal, TGH Tgel 3MTIeh! Jollel
THATGAT §¢ AT g

39l Ageh Al A o FAS [ o WA o Il g1 gAM I8 QAT & @ 6 3mues gfdigdedr
(Ffafecd) 3MIF TEF & AT I diaad & v gAA IR &3 g

HEY §eIle7 T ol AT dg gidT g, Wmmaﬁémﬁwmﬂ(imediate
gain) 9Tod & FT ATGAT el ararl mmwm(solicitation) el &1 gHem
TYF H @ AT TUh H ol & folT SRUT @iold T aIRT | Teh TS Jod NIRRT Hl
JAF a¥ g FAlBC & AT FF T HF Og R UG @AT dIfgV| AT T 38T § fF 39 th
o # OF IR HH 3% qUH A K2 Jgl $o qw A & @ g, o M v D wfed g g,
# wrgar § B s forw o wraeHe g

1. 399 & A 96 T Gegdie-Aae 97 Hof| S U A o o W § - 9% ady 99 @
& A dSm Far am

2. Sediee AR ARG HT YeHHAT |

3. TAAAAI-Gad FIE AT YIdle-ATTdd H5| TAdAA-Gad P18 TATST & UTd TIhr TG Y
Yehe AT gl ST 3Tl TFATT Hld &, of f:ary g & Rl 3= SRuT & v &1
& SeIAIe-ATIT IS H 3T 379 Agh, ared AT fhdT Asterhr Red &1 3gfAad saa g1 3




3eTh! AU &l ST &1 ST T 39 HH § 36T AGHH I ¢ dl I 3 Foldreh e
TR &1 F Aol IF I 3¢ IR-GR I9IT A & |

4. TH Y FATSS HAT # BEAr =)

5. Hioeq MET S AT 7 ST S ATl AT 3T IadA W JIh A gar| M Frsq

S AT ¥, WS & MueiRe (Ritalistic) fG@a &1 o ¥ ol & dEar & uid ¥
37 ¥ TF F1S 39 o BT §, S oS A I & Hehcm g1 FHfAT H g SHE T WA H
IR T g

6. el A & IR gl ol fowar; Sad 3Madhr Susll, el HUell & 7T 3cd1g I Hal &
3T AT HEhA & TR A FIAC ATA 8Tl T 7T AR T &3l A1 TR fosiid 7 Felady
H THhd g1 3T &1F H g W@ AC faahrg 3R 75 Gt & 39 Fose il AT Fd gall
Uy

7. T PRURC 3YBR AT AHACT AT, S T del AT EGR U o9 g1, TITe 3T9ehr A1 AT
3¢ fR@dT W, FAIfP Folge &l IYAT AT AT Ae T Usar g1 g 3ugR A A
gt Tifew, 7 fF Readl & sioR & T Fold, U AHCT gidr §, AP Th §oIR SloR T
FHolA THh Read|

8. FATSC I THG H Ifewhal, IR IT AN § Fleax Ao AR o Fo var, 5@ 3
39YFT HAS &

el /AT (Life insurance) W?Wﬁﬂﬁ*ﬂléc FY FFEY YoIdIe I AT HIT
g1, TSeglad $ 731 AT SR TeT g1l # 3o¢ IF 31 sal # for@m e

o ey,

3R fAereT & SRIeT, MU egaeR & fou # Ul Gegare ot § | 39e Hgrd it favar
@, 3R A gEaE H FER A, 386 fau # e R sgFd war g1 dg AW B
foh sifasa & 3moer Aot @y @nfaa greml & 3mad WY fAhedr § F1H FA F AT 575 €l

39t



fora st
S 3T &1, oler iR gl

S 9T §, 7 ST AT Aislotel AT 1S T 38T SIeAle T AIeIERNE T 18 AT SaTar
3TTST I &1 38 WIS ®RUT Ig § 7 S8 9gd $© hidadld gIar &1 3T SeTehl HTa=TI3it &l
Q?T(Recipient's emotions) g, mmrgg?r%l maﬂémﬁaﬂmﬂwmﬁ
g1 olal T HIelcHS (Emotionally) & & ST — 3TOT Ied ST g1 ML Fael &r
IfFAId (Personalized the interaction) & H ol ¥ HIAedlcH® U (Emotional
bond) &R BT & 3Tl Sfael & NS Fgh oW o 3myesh IIRaRe Feeg & 3fermar gt
fohcal SEIT &7 37T STeHTeeT AT 3MUhT HIeMRg W el qUT$ T §, Fgd HA| 39 3o¢ 370=0
3ot WX 1T Fevd &1 offehet fSieglel 3Rl 38 @AY 1e foham, 39 3ot a1g @ 8, T
UHT AT STeAfee AT AIGTIRE HT HIS Hlhl 3T Feldl Teh Bl HIY FaTT oI &, it foh
IRER $T RE a1 g1 M3 FE= & T, 3 de-ggas IAT HcTd eTiaddd ®F & T &Y,
Afehel UTST AT @ ALY, SATGT AT Tl HI FRIAA o FY| Ig 3ecl I8 Fohdl &l

HATgPRI &

(Consultative Approach)

mmww*mmmesources) ¥oI, THEIT T AT HIAdTeT
(Trouble shooter) IoI| S Th ATgeh 3T 3cUe & IR H T g, HHB-]TWW?;_@
S8 YR HIHA AT § 7 I & Wiel 36[hT a8 TIeh! hiel Il &1 FET Fegora 3N faeamd
aWQfTCr(Level of comfort and confidence) %’, Gﬁmﬂﬂﬁmﬁmgl o
wY ¥ TR awdh ¥ Redr F Ao e 3

Teh 30T HedUdsd Uk SiFe AT JhId T g &Idl &l Teh Siel ¢@dl &, g il g AR
WWW%(Examines, Diagnoses and Prescribes), @IEF?)@'WU_GFW
UIheleTel 31T 817 H Teh TR AU I1 Wd T aE & &l

3Y U lgshR & & H QT AT g1 9 o FT Folige 1 AfRFd AT 9T STTehir hr
TR gIdr §, 30 TTAd AT & FATA IT TASCAT I ST 8l §, dg il 3o1dT g, 3R



39 ST IT Tl A a1 T gl 3T TRE 3UHT FoASe 3MTd &7 H J9 off T &,
3T9eRT &) Pt Y|

U UG oiad H fohdaiT areTahrr

(The Life time Value of a Customer)

Shael AT & 81T # A IHe[3d Ueh ofell AT Toh I@T| Teh Follge 3T 3R 30l IRAR
SYCl & 3TAR 3Aeh Sael sTAT Ciferl (Fehdieet 10 & 15 Uiferiadl) Tledr g1 T 3EHT s
T 10 nfear 3r9el Gigsht & @lear &1 IR-sR Soag 9= & v 31l HAB g, IR TEr
3T AEfdeh HATS &1 Th TS AR Collel, 1A Tole T Toh HR Joqudel HTTh! it
(Confirm) &3 T Rdle foo=a & 3T 3Ter HAS g1 I8 Rederdr a1 geer foshr &, i
HIA DI AAA AR AT & Y 310 eTd F1rar gl

ST Y gERI & 3T SAGEING el & &aNT AR &1 U AR @ BREr gdr § - AT
Fellsc HI IRNTT AT, ST TGl & YR R dIR &1 g1 IRTT (Referrals) af I¥d dlelr
Tl & T BT § — 3T Ak aREd odr o § 3R &ar o §1 e el Fense & He
& 3 AR o P g§ A @ IreoT A S R @ g

# Tod 20 ANt @ I Th RIS ST Tolc & ATY SIef FX @1 gl aeaad # ek olef-&el
(Transaction) & # HlGamel (Negotiation) Wmﬂﬁmél gl &I JaTd 36d ¢ —
Hel AT SR FAT G Teel AT FAT gEX ST A I AgT T2 W g s o 3,
Afehel Hel 39T TAATT SR o ATY & TaoTId HAT SART T@T| Hol 3T Ui 379 fTsar
(Loyalty) W@lwﬁmwﬁ%mwmwﬁwmm%, FaifH
=¥ fSoT &1 /AT 39e 39 8T &1

ST 39 Afelar & HIhereT T e Fd 8, dd 3T 9sad I Gield & AR 38 a1e deer
FATd &1 fhed 9 Y a9 ST §, d9 So0ad 3T Wheed HI @il 91T gl

ary Ifed

(Zzero Defect)



e 3fre 7 A7 TR S ¢ gollr, St ool & Ael @ A W™ 3T g3 ¢ e e,
o9 # 3@t SRl 7 dor, 9@ We W U AWAR TS AT, H 3W 3@ IGel ofell| 3HA A
qol, “®X, T A9l AT HWAR, YealT ITOT ofdldr g2

HAet w1, “gll” 38k d1G 38 HSY YOI, “FIT 31T drger H Ul A @I ol & g 2”7
Aol er, “gl, IR A gEh AU gr¢ g @ 47 & F R g1”

Tod 10 a6l & g3 v ot T Car A g 3ar, S # S i Aol die W e g,
3R 38 T g A1 Tre ReT Hqgr eI o fom g1l A favarw § &% oo gq avi #
awgmrﬁ?rmm, GIHEIFWW(CriSiS situation) Q}I?{FITI'?ITIT | JIfepeT
35k wRaTg fhT 9= a8 #ge UUX &dT @71 &1 39 Hodell X Fehd ¢, T 76T 10 ast
d® 100 JHC WRBIAA Goll?

3G FT YeR1d fhaTe U 2W@-X@ drell fAUR, 3cakelfded, el 3R WeiAT & 919 (Caring
attitude, Responsibility, Commitment and Pride in performance) | 3@'3%?’%,
arRRfE (SMRT fSthere) RWIAT| o1l o HIT U e & Teh Follsc & &I H 37 T & o
g T

! [image—-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)
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Tod & fov 77 & Bufa

3TeT9T-37el9T ehfobdcd
(Personality Classification)

SE-8 HEIT o ITeleT-3HeT hiheled (THATA) TR STl- el T g1 3¢ HeTT- 3ol @I 7
sier 17| 319et Yl AT & T A Aol e eI § WHAR T ATEh HT FARRATOT
(Analysis) =igT fomar, 3R & & #F 39 IFdca (TATE) Fr dolt & 39 a@fFa & Ty
ey T wifRrer 1| T A, F WET QA § 6 HIg o g Aeh & g@T & 30
AT AR Al AT Hq Seel T &1 ETelifeh Y g g FAGT o1 § | # Tg AAcr € R




g g 3R aTATaRor Ueh-AT A1 BT 3N 83 & WY U a’ g & v @y &1 qdifody
& IR A T @ Afgw, drfd F F@ 39 Haw FANT W HG

FollSC & cTAgR H Fh
(Prospects Vary in behavior)

ST ollelt # 3o |al <oil T AT e Bl $S ollel dwodell T IR 81 81 I Wl 3R
e A SWAT q8e A &1 S AT oA IR 8l & — d Foell IR €T & Gololl I8He A
¢l FT AT ARING T F W1 R Goall Tde A &1 3Tl WH ST Goll AR Ay ke
oG A ol

Tsh 3T Hale H 3uded Tl cTdgR FdeaATqor i 8id &, S8 3ferar Jg et i &l
¢ o O Farer fhar SIrar 8, €O & owr 3R GeAT ST § | g8 AT HIGAT Pl Gt AR
3Tl 3G ITAT, Tg o TR g

g1 # A A9 & chiFicd R FAGR @I b F UgHled YR §2 A § (el | oG H
396l YR T &Y chfdcdcd & HJHR dcel Tehall g2 SiAld & ‘=gl | a1 # qefy feufaat
THe TEA §3el (Handle) T YT §2 AT § ‘g1’ | glailieh, # AggdH oXar § & 3fa
3R 3T e, ¥R R Frt & fov Fo PfRad 3R qwew e gid €1 3eR 3a
HET SEAATS fohdT ST ot wAcltsl difotfed giatl Y 3eJ3d & 38R, egfadea Aol & faRerd
WWﬂWﬁmg—ﬁW(Thinkers) WW(Feelers) | s &
o a& 3 fagevor (Logic and analysis) T ERT 8T §, aﬁrﬂﬁmé?ﬁvﬁzr
9§ &a o HEN3 & FERIA gl §1 Ucdeh Sae A all Hiel 3uelet giar §, 3R U et
I e [ =nfgu| Siam f& @ver /a1 §, “d% (Logic) Ii& & Tielar §, SIafh Srd=r
(Emotions) Ik ga;aﬁ'ﬁﬂaﬁﬁ %V’

HTdATcHS 31Tl AT 31318

(Emotional Appeal)

9§ O, W IS Tod ielar & e, # 30t AAeR I WA Thall 1 SETATS I §T Foldl
g1, a8 a8 T HaecAs ek diadr, [SraedT aoig @ Folse Ig HeHH Hidr AT o
IRAR & GEIG AT 3T Tad F31 [HFAGRT ATl a8 g Fgl FXar a1 fF “Sax 7 &+,




30X AT TR Y FS Il § ol FER o el W IRAR T G@IW HleT | 50 e
& AT $H & ATl W AR F §, Fifeh 38Y A dEAR Feolcll §, 6 HAGAcHS & &
dehellth SeraTell § 3R 30el ey fAemma & ol Hoigy el &l

WWW?WW*%*W@W%I EFQTGﬁEFTEﬁTlT(Life Insurance)
GAGA T TG 9N & X Tad I AT UeT T g AT A9 IRaR & 9fd Tg T A1a=Tr
o@rdar g2 FT P IFT IS-Ufasar & Ydlh & T & SR Wedr § I TR & fow @lear
g2 FU3 N gEe H UF Foaude TIER T T & 9fd TOT @ar §, @ & 7@ o qwar
g & @iier RBeeR F93 @iefar § a1 393 Hus|

T ol WiheeTd [a2evui 3R wETfaral @1 39aeT X A H A odm ¢ 3R 30el a1 @t
O ST & | $8H Haeilcash FI&T Yeld gl &1 3eTeX0r & fow, Ay ke 24 e Flar
é@'@ﬂ'%l”Wﬁmgimmmﬁm(McDonald) g g I eA
38 3T A Jow Tad A atg g1 A a@r § & Fo Acuudsl AT fsarmol &1 suder s
g, “BART 39 Ted TG H dE &, Afhad T Y g7 HAFsiares S g-8R H yga S
gl

AT Sl I el

(Psychology of asking questions)

Teh 30T Aol WIheleel 3Ua HHITAT Follge I HaTol IO SAlelell dTgal ol Halel I8t 3R
39 AAUE § Folol F 38h Al & AR 3R SR & IR H Sl H A gIehr &l

ATl 39! 315aR & He I ASIAT § 3N AR Goieeed &l H HAeg Far g1 Farel Yol &
Forse I Adped Aear §, ofha 31T WieR & @lies a1 7 @l FT [heT 161 e &1
g, I fawed fGan Srar § & 9 98 @l ar gl S @lies & id g d@r o §, o9
Follsc HAT H I 1T TradT foh WST ST AT AGl, dfesd Jg WG ST IT 9§ THIGT AT

e Fr I

(Psychology of Buyer)



Teh ofgehl AT, S Teh & gohled & &Y oo Teh ur3s dishole Tied ATl U oo 3&ht & & 38
Gl ghlel & diehole TCel T HET| TSl o Hegl, “=iel A, H S ghled F lehele TIUGIN,
Fifeh T dgl ¥ SATET dlehole el §1”

AT YT S T 91T T TG GHST b, Fifeh Ueh U138 T Adeld Teh U138 gldT g1 3T,
38 BT, “JH HH A 8 R a5 Joaader gre e o &ar g2 oI oser o
e’ & FaTT §U &gl T g7 O STl g Hishole dleldl § ol HER H TSEGT dlchole STeldl gl
3 GAAT oI AT foh R 38 ST Sl 81 GO odH IHAT 3ol il ATl ggel ol
SATGT dichele HER H 3Tl &dT AT AR a1¢ H TH 9138 & S SA1ET giar A1, 38 fAdrer ofdr |
OIS Tl Ugel Hewdd § genfad &1 a8 & ag 31f¥s &ar § 3R g &3 &ar &

IEAd H ST gl JoRk & T & [ARad A & dideie ardr oY, aAfha A iAs
(Psycological) 3R H@ATCH® (Emotionally) 9 ¥ dg UHT FHSTAr A7l adad & ugol
Tl AR HH AT ¢ 38 I T 3R didholc TR T U138 ATIAT AT

Fraa 3R aeTT H w6

(Difference between Price and Cost)

Ugel dR HIS Aol WA ST §, 3HH HA (Price) Fgl ST §, Sdfh oETd Hed 38
3c91G (Product) T RIAT & HEl SAGT @1 Tl gl 3T 3cUIG HI SAdel X SEAHATA Flel I
o HrEd, SEd esnd @ @l @ nfAe gia 8, o9 - afdw, @ue ger, #eAd el

SIS Teh ol fordr ST & o @eT Uk g Uehol Tlied &, o foh 38 fAd| omrd 3R Had
(Cost and Price) ® Ueh &3T I Bl g1 $& el T HIAT o gIcl §, Siafeh ST
(Cost) dTEl, dEl F& ol T oAeTd FIR Fa gl &, ofehed HIAT (Price) agaaaﬁm

Teh 3TOT WheAe 379 AMgeh hl STl & Ufd TdeeTeel (Sensitive) BT &l

gITAS el T adienr 31 AT &l 3B e of el

(Psychology to Getting Committement and closing a sale)



AT of, FS e Jequda ¥ Yol §, “@T T YhdR HT g oIoh 38 AT HT fSeladl
&are

Jodudsl & Sare &ar, “gf, # T Fehdr gl”

AEh Fecl 8, “8h §, SIHRI & [T Yegare|” 3R Tol SIIar &1 FA1 §37M2 34 ST &l
forats ferel| amess & =t goT o Far 3T YwaR F 7AW A Bl F wewd g0 ae &
dE YehaR ek AMA T I & AT gege & dfdh Feaudad o g’ & Sfae fear, gdfew
A A AF TR AT FT JeqdT o PS gad [T FAT a8 Ao WhAAA g2 3HET
FUAT TAATA TR EoIRT 3TeR T HIAT §, dlich AR I AT fHar o1 T, 3R S &
39gFd IO & gl A BT Iofe F 3AAT AR IARN HUA HT JHATA BT 1 Tel el F AT
359% BT fAel ST &1 38 &6 §, 39N o9 § 9AT eV FeherT|

ot TRUfd A T 3o dod WS FAT HIAT, S IHY YT IAT o “FAT 31T YehdX HY
gag dsd AN H Beladl T v g2

T o7 WIHTel FE TR IS §U 3 A H Fgdl, “FAT 3T YohdR A Fog 1 AW T
fEeliadr aar argare~

3R FAlSC edl, ‘B’ STPI Aded dg TG & dIR &l
3R FASE YO §, “FAT H AL & FE YA & Fehll g2

qgF Fedadel i oIl W IR Far 3R e @i T Srar g1 o 3<sT Fequds Siard
ST, “FAT 3T FALI-cI-Fglel JH ST A2~ 3R 3cdX & gidl, TP Adeld Follsc 39S,
Gl F IR 47| IR TWhesr & AU gaaeg g SAar 3T Jeddls 38 AT 3MT o oI dT|

BIc B¢ T R FT & AG AT

(Psychology — The 'Minor Decision' Close )



EHAT 3T FATSC HI OIC hdel ool H A Y, ToTHHA STAAT WAGKT H gl gl VIT el &
3 %o 3 3T o fav aa

3CTE0T & foU; Ueh R ToTdd Foisc ¥ Fgdl &, 926 3T SR I R Hd g1 39 FHad
I fAURT o § & 39 dAegarer A sieAflts § & Toeiarer o gHg were fFe aE d
TelIdTell PR FAISC dEAd H ARl &, 3R JIAT hdel dde, ddd H d§ PR TG Hl
el ol H TMEP I IR HFIAT g

$UST d¥el dlell YodHT Hgal &, “Tg 3 3T W agd Fe< @] 9l 39 A% Jg aen
AT & foh 3T S8 Tl T H AT THG I AT e LT Hew S & Follge (Aeh) T
AT §, 34T &7 g8 3cUTe (F93) I TG ol gl

I3 O 37 JoicA 3T SR & AT §, 59 ToddlsT sThT fashT Fl 37T doh =Tl of Sl &l St
F T a7 3R e S IR gidt &1 T 3TaT WheeTd Seidr § o & 3T S
HTIATCHS T T TGP I Wl & fow Hger o T uferar F IR 3k anf&er Far sar &

e Ueh Joicel Aol H deoldl §, Ig Theall ARehel ¢l T§ Hell S &% dod & d@dr gl

et v efATd saw foar, Faft freaa A8 sdET TRe

(Never give the price withour establishing the Preceived Value)

ATEH DI HIHAT S Sdlell A2 Teh IATEH T BT 3R 1 adeT & 16 & heAd e
aIfRT, 3T Ug AgT| HeN-FHel Forge ST H & e Y@ dodT §, “FT AT 82 386 4
T3 7 Teh 37ToT Yoddel SIald ¢al, “39d Tk IR STl of o 3maehr fufa & faw slq-ar
AT 39l I, T SHh AT H Ul A F aar qr5am|”

Fefi-pell aMgeh SToal & 3R dra & Yohad AT & aRX F 9 IOl §, STl I 386 AHA
goieerel off gl fear giar &1 Wl Rufd & v doqudiel &l 1 el TIfgve o W Fedaudiad
Bl &, S 37elT-37eleT WSl &1 3T A §U HIAT T Sl &1 X A AGeh Ig g Fehll &
fh “agd-Sgd gwaamE... FIA & & fawl”



Tgl Woqudel o Hled-d Fo TV oAl HT| 3T 4T BIET TATT HIHAT Tl Y& T & | Th
37TBT AheeTel H3T 8 a9 do HIAd TH A6 I@dT &, 5§ o foh dg STl &l Ard-
AR, FATUTS 3 GG T SRR o & &, Fiih el Ueh QU Uehol @S &, o [
FHAT (price) |

Teh ITEST WIheAeTel Hheall, “H ! SHAT HIAT G F FATSIM, ST 3T Fg o A o &
HIYeRT HiT-HT HATUTT FC M| 3R §H 39 AT 1 qfcd & Fg1 3 b Al HIAT et
HT BIIGT FAT2”

foeT foRell ameT &1 dgell R §d1T, AT IdT ST & ITeld TG & &l gl Ig SR IR T
T 8, AR AeqTT T ThaTT qEardm &l Iesh Y FIT A APR & ¢

Teh TS Jod NheleTel & AT v iy el 8 — foa qamee & 3pf@Agd saw welr of
AT o qa|

! [image-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)
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AT I ST IR A_d

IqMesh §AR Jaad &I fSiar W@d §1 AR 3ifedcd & fv 9 Agccaquine ¢ a8l §AR T 37eT
A & 3R 3MACHT FT ARAT, 3T &Y AT F g2 &1 I §H TIqT H H1IH IWT ol Ig
SR ¥ T §H U ageR! T ST @ GHST, Fifh o de g 3O GHSHT 8T, & Seldr
qfct &1 &Y area

T g faeadei, A 3R ol dsT (fashan) A1 g1 Tield g2 S| A6 3o fshel
(Feaden) P Rar$ & aed §, S g7 gy deit @ e -

1. difsifed faaR — difaifed faam arel @er Yo &1 g 3Mehseh gid §, @diih d dar el &
3Tq?n'$biil3ﬁTdc‘Ndlaﬁf3|'lﬁTW%| Wwwammmnergy) Fr g
(@) &1 AT ST g T AT T F T WA W AR A 4 &




2. U SIEl 3R (Empathy) — SN &1 IRA ol &, Teol W@ # Heg Il g1 T§
SEHTe & TR H GoTaT §1 39e Ul GEU & S & 37eY STole] dolel & WY S TEH
AT &, 39 A # U Sl 3[R dhed €1 Tg $H S I IHRATH ol & foh 39 ey
P X W E, 3R g A AT F BrEET AL 3N | TG T GoTgX [HAA F AR STeIRr
g 3T gl & Y 3 g STAgR FY, ONT 3T AEd ¢ b GO I | HA/SHAER
ARt & foT 3@ goAgX A T Uleled AT Teh AlTd/IfFT AET o Sfidel Sl Teh dAHI/3MER
gl

3. @Il (Reliability) — I 30 a1 & Afgd § fF 319 39ar agd X F#F T §,
3R drer @ R El

4. fI9RAT (Dependability) — Ig IREr IT IRCT iar &, forde ROT 3T 9R AT faeara
HT FHh &

5. RAHAG (Credibility) — TedudsT 3R TEAT & ufa faard 39elr ggaed S 39T
5T 3fFad) IR FIT T VH YT FAAT, Ueh VAT ool IT, Sit SRAHAE &Y 30T oo
ST3-3fFacT Sl & HAGE Tl ¢l 3THI 3ecl H TT gl

6. 3cEIE (Enthusiasm) — 3c@Tg 8 Th-gEX & SIRT g STocl thel STl §1 FEDE 1T
AR 3R deardr, el S I T 3 ek ¥ A HT dlehd &l &, [T asie &
e T GGfee gred B ST TRl g

7. SISRI/3S gy (Knowledgable/quality product) — ToqudT Tah F3HR 3R
MSS T G & Tl §, TP AEH I IR TAPR Foaude W AT F &1 AEH
fAferd 3T, ST § SIET AR ST, difeh Agh Tk Tl Hdell of Foh, 3Tl FHIfdedd
T EETAT, TE VoHIHA Sl TgamT 2l

8. AT W RBfoady fBfeadr fr a1fd (speed) — T&F W §H 37 1Al FT folsh W W &, o9
foh 3T fhdell STedY Wi &7 Sd19 &d &1 U (Enquiry) SHhsi3d &l S et & fohdarasda
STITAT &1 FIH FIT FT Speed MU JYA Competition ¥ 3MET St H Heg &l §1 3TIHT
SgAES FAT R - 2 ", 2 &, 2 g%, 2 ayv AT FHY TEI?

9. Ofdw A IYATYT AT (Personalized Service) — lgeh T $~Hla'| grar g, oI« Agr|
Mg AT & & AfGH Tgar §, Fifh ag MIHT YT FT 31T AT e} 8l &1 T AT



T 3R Hraa3it & R gl &, safov s Iy goold 3 S¥aER [T Se Y Sd gidr
gl

10. Sfider & fow R@Ed (Winning principle) —?J%’a's’ﬁ,?r%", S8l e A fpr aa &
3R Rar Sarer Sar 81 3Fe § Sarer e B gt anges @ d@qfte dorh g1 78 wdfte, S
TRt # g YT A §, 97 5T IR ITd A’ F o S 8, AR g Hir e
1 THERT g IRUMH & &7 # A &1 Ig A6 HT gaRT 30 &1 & T § IR+ & fav
IR I B ST 3TH Ig o1 0T § Al § 386 & R S § 3R g@dd & 379eT Jiegerat

dicd &1 safow osar & fhw v faaae 3R §6T v @9y SOeT ey §9d g1 39 ulteifed
ARTIATAT IT IfedATaLT P gl

11. WﬁﬁT(Professionalism) — WWH@WWW%I SHhI
Aded g, a1 31fe AFar fhv BFaq sgagrR &1, I8 87 e fF Fase A o9 7 gl
g6 GAAT A WY &1 el AN, 3191 JiAArer RISCraR T g0 3e0eA, A FEhRI I AT el
FEAT, TS ST FoTIST SEIATT Adl T IR T & FIET & 37eT WelT | gifaried Qreg
STAATS AT, Hollh 3Toidlell d1d JUT [daeRde, S sifade/AEade, Ry vd To=ifa 3nfe
W AT [T’ A Tohe o AT GHAT Tg 16 3@ 6 39 ggl fooiaa & forw €, 39 3ot
ST I7 SRR few= & forw w7gT| S & U amgsh T ghiel I1 R H FeH @A §,
I FAER BT el &I h I ofd ¢ T 98 F& TS AT o1 TS|

12. GTAS (Sincerity) — Tdi 3R 3@foaadr, $AWERT & Ay fAeex sid Gardr g1
3T SIggR VAT 8T a1feT, gy AMgeh i 3T W HAGT FHET I 8 I |

13. 37 dddid el a'IT*IT/{I:rIﬁ' dTell (Good communicator / Listener) — Udh 3Tl
HAIET &1, WY Teh 3T FoAodToll St | HAT AT ST T SEIATST Y, lich FHSA A
TR 7 BT I AT B A F P qE (@), A B ST e
& forl

14. TGl (Porsistence) — %¢ o, IR 3o T 3Mgd 90, ofdhed U (Pest) o &

15. 3meT 3R Ugdled (Respect and Recognition) — W T 3T g I Aol 3@'
GRIETT Ud Heccd U HEHH IAC, AT & HIGAcHS Sl I QT el o FH AT &
3T 3oTehl FeT ST T FAT §U IMgehl 1 3T 3R Gi|




16. Wmmﬂﬂransparency) — 39 IMEh T ARY S ATH-AT% HY| 3o 04T o
o9 foh 39 $o G &1 37980 U1 @ 8 IT 39 ST FET AT, 3Hb AR 3T 3o¢ fSeliay ar
QA W I &

17. T S SAVHAT W AT AT — TET A1 oIl Ueh AIRAT & 3R T& AT W a1«
&aTT U @ifaad B

3BT FegHATRIY 3R SATGATIRAT & FR 35 AMGeh AT Falcad I0Tdeardrel Teraii Hr st
AT &1 AOH HY, F IOTECAT AR SRIVHE T Fheldl HT Tk TGN T STl &

A 3T FE qTal ¢ fob 3R Ut 3cdTe ATsT 3resT § 3R 3uehl #fdq aga 3redr & o
3T ISR & AFES HAfET F FEl 9IS BI5 T &1 Mg gem & 3= Jfaw & faw
SITET YT ¢ A IR @l gl 3T Hal & ganl 319 A9 Ul i Fheldl H 39T Jerar
g Foha ¢l

gg 7 d1eT §, O g ATude Rd g2
(What are the things the buyers dislike?)

1. SSAEN (Dishonesty) — SSHEN, IS S, HS SR dcydl HT fSUET, Far-Ter
A AT I HI S AR IR IO §, wﬁ?mmaﬁmwsﬁrﬁmm
o 3R g 3R W grelid A g ST il § ot g SISl gl &

2. gfear 3uieafa (Shabby appearance) — 9aT AT UX, 39T U] W, S-St W &I
o e, 91¢ FHUS Ugelell, Hell few@el

3. W}T@EFM(Over siged Egos) — 39T ARGAIA, 39« ) & 3¥F dicleare,
3R g, THIT cydgRaTel eler AT HfWw @rar Fare 39 gafaa Ferse ¥ gy &
ST gl

4. TS TGHEATAT — R @ HIST dleAdrell, TTed! HAarel AT AqRS & Sieleiarell AT STt
# STET @ HST Bl AT — S Ta 3eA YB3 Herarel AT 3G IR aSAGT & TER
T §1 3T i s W RH @l 1 A Ay A e A AR @ €, e A6 &1 0



FHEAT3T I FHST AT & FATUT ofhd T8 St 81 & ST & Shrel I & § 3N ameeh
I giaurarell U 7 sTef & &1 9 IA-a1F, AT AT 3TSTAdTe! sl T SEAHATA Feh
AGeh &l ool Id ol TS ATl ARV HTH Slerdrel IR A dTell HIRA AT EAHTS
L Bl

5. gaTg srelet &7 Rufa der e — foRdr o geR 1 arenfRal & gaRT Ad A & fov gara
STeleT|

6. Slieh ettt (13 HT g FAUFA) (pest) — I AT FY (pest) H g RUF od §, 9
379eT FATEC I WA I g

7. TSl AT YRGS I el qEerih UGS (Surprise) — dhollh goldlell EIUSST ATgh
F T PN E, T R WIS 3¢ G & ¥ Aeh G AAHAFR TS &
AR FA g, FIh T I TSI E3N HAHH FA &1 FA2 9 3o oIl & o 39 348
Fo four W@ § o1 a1 AET UE W & Al uhT (Feaudiel $) AR W 3¢ Ah el ofarel
gl

YT JeadafAT & FuT 35T 8T &1 81, I§ 379 giar & o amgs Farfeady 3cure 3R 39
T & Seiarel sRI¥AE Tfaq T @il HLT gl

WﬁWW(Competition) F I H F@Id g dl 9gell dg iA-adr diel &, Sif 8AR
feaAmT # 3nct 82 “gA ¢@e TEd § & gAR gfdeded! F-FT aXd §2 ST ded § o 98
frH FrAT W d9d §, 3R 99 398 FA AT W 999 H AR 81 I1d g1 PR HIAT & a8
Aot grdl, AW Ted TR g1y ar sl off g Jouda &1 Sd & 8T gsdr|

T @iStdlel & GRIA g 9l el & foh aMgeh, I0Tdcdl (Quality), TaR@@efgar
(Reliability) 3R fa3RAT (Dependability) (AfdH) — g i dra & fow 103 & 15%
fSeTr | gU Sarer FAd & A AR g g1 Tl sarer #gel deT, 3N Scgehdm A T8
HIHT H 102 @ 15% ThHE & A HR g Tl

3CTEI0T & T, 3PR &7 10 SfoR FIFEd & s AT TWled & df sTFr 102 AT geme Ig 1
STeR BT 3FR 379 A 10 SloR & T o7 ofd § ot # a0/ (dehshee) w1gT g1 Sirem, Hfh
10 BleR & FHAE I A & T Tohal gl Afhed IR # 10 AT sTer &1 A1g el




Gliear § f 38 AT A & fov & 1 Afegs gt & §anm 1 0fafoge sfor &I qure &
ferw

T T FASC g, S ds ¢ H ¢ AT § 3R 30% X hs AT 3ok & g g1 Th
IR 38% HIS3N. of Fgl, “EANT AT AR Asiarnl dfdededr & dallded 203 ¥ 25% ST
gl & 3 EsT gAer g & fAerar g1 &=z tar % e awsll — umEedr (Quality),
fIa@eiIar (Reliability) 3R T (Dependability, (f¥8Ran) — $r aoig & gar gl
o AR Ferse & &1 I8 o Fad 3¢9 AT {aT & AT oe] g1 &, dfesd HAAIRAT & Ade
& o & ey g gl

Fofl-well oler qod 8 6 “faeawsiadr 3R sa (FeRdn) 7 &ar 3w g2 faRawsigar 3curg
T IETAET & Haftd gt § 3R s e @ waftd, fowe 3 § & sege O
faeaaea & 3R 31qF T RS £

SI9 el Ageh IAJSE BIell §, 31Tl ITTH TN o 3HhT dhlod-8 ST G 6T 8 Fehi| 3T=Ar
Wmﬁmﬂmvaluate) W%ﬁwaﬁ-aﬁﬁwgﬁ° 3T 39er 3ETS o-
AT A 3TW A§AY/3TTHT §AV |

THEAT T 9T FHS §U FHTUTA T &1 B i Y& §1 379l Ageh I SRIAT ol @t
AR FHst, i ¥ g AV 3R @ g §1 T & a1 3eTeht STl 1 HHSTRL 30
FOleUeT AR 3R GEJT FA H MThT Feg Al 81 Teh ol Nheeel Ageh I W SWAT Y
JEaTTe, TIAGR hr AGAT &I IR Far §, I@r sImer 9 urar gl

o forg gU et & MR W 3T FTeh BT ST PN A P Fhel &

1. I8 TeHE HX [ g3 e I Huel & fAU U HET (FH) b glest ¢ 3R e
3T FCE & FIS HHAGT (3FH) A&l &1 Thal & 3o AT FFEAETYUT AR 30T TaeR Y,
IR 3¢ Tg AeqE & F I 319H AT Agecaqol §

2. I TFS & &7 3ah qar X @ §, A g A W AT 3R U g1 X &, g agr
A &, S gART Hor g



3. BHAT ATghI I S 3R A6 & Ui FrawmT § 3N 30 IMeamds & o 3¢ qu fovar
SITaTT |

4. Tg ST T ¥ W@ 379 U Agccd ol HAST ABdTl &, AU I 3FHIG T ¢
3T 39S @ €T FT g oY I@dT gl

5. IMEH AU Tk W fIeard X1 aigdr g1 39 T &l 3T dig 9Ag, Fifh I8
feara € §, o faser 3R awerYy & S &ar gl

fohdll AT amgeh @ AT 6 @ 10 AT SIET HeIN ISl &, Tolid 9 el Ageh I qeAlT
IT|

! [image—-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)
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Farforer 3R sar

3NR 37T FAIferdl ST a6 & 3R 3T 39l faeaweiadr &1 3fAad & § o 39 390 & '
ﬁ—ﬁ%nﬁm%waﬁﬁnwwﬁsﬂ?qﬁwmver delivery) SET & |

$H FRIES T gfAar H, HUF FedAld A IR GG gl N AT Fg T R & T 39
R PR aR-IR fooaa giffier X dhd § 3R ST cIarst @iel Thd &l Th healsed hl
YeHAT Th HUl & Tolgd & FA gl ¢, o8 sgaer & SR gfaar smaehr ol
TgHT ot &1 faRaw=Nadr s & $o W ge] A faT S W@ g

SATeThRY

(Knowledge)

Jeqqdd &l AT S, 3P 3cUTG 3T Tl DI WHATT dh T FY Tl ST — ST
mmmmlé@ﬁa@mﬂﬁama?ﬁﬁmﬁq@m%, 38 g AT TR



1. el & et FAgccaqul GiedT R § 3R 3cure 1 faear ($&) = g2

() aEdfas a2t & e & 3R @y & 3r9elr 9faaifeiar (Competition) & UEIDEFIEIT»TI

2. UGTH/3cUIG HE HIH AT 62 ITg FIT BT g2

3. 3P HUT 7A@ sfagE R Rgia F=1r &2

4. o oG gU HTIehr ol S AfaAr Ha g

&) MRS AR aE

) HHAT, oled-¢ol I TATd & 1Y

M) FH-Y-FHA A0 F Tl (F39)

T) f3feall (Delivery) 3R @-3R138 (Turn-around) TAT

3) faegweiaar 3R a9 (Reliability and Servicing)

TATTEAT DI AT

(Attitude towards Commitment )

IEH & 1T HIs T qET A T gl W 3TH Fears/3@foad forder § 3R 39 e $ir
HTAT T §| F§ Setcd §U o 0T o @ord o181 8, T o A b dof & fov g5 e/t
FT I & &1 T § 3R SARET & fore g1 & wfaa S 89 & &7 7 o 3 dier
AT 39 GT H oY ol A| ST HIIhT aTeT GRT ALl g1 ot 3Toehl 3R 3TIehT shoeir hr
TaeaElIe (credibiliy) @47 M2 gl & & M GRAR o WHAS & v Fo ase @l

e ereal #H, Tashal (SE=drel) & JRAMHT AT o Y & 38 Wdar & Tgel g gga e
&3 gaRT JTRaree fem I & fash disr & sracie el (Hier) @AY W ggn A Sream| 34



STAl & YR W A oige @lie off| AR 3mar 3R TR a/:7| 31eTell 3qar o 3 3R =er
IRAT 3R 38 e fohcdal €1 AMAaR 3T 3R IR 0| Toh AL oG 3leleh & oIse Tgd,
fSieTeht ToT TR 3R 7ol AT| WET olSe a9 370 & dled g%l 3R JeR W] TgT HoR &
@I (Credibility) 8l M2 d§ U Toiel I GQU A A G AE AHA & o181,
qfl-;qva%'av?d IR (Unprofessional) T, Fdifeh 38T Ig 8 =gT <@ b TEr diar
(3cure) Al ST WY & 41 e # 38 el ¥ gaRT At TP AR 386 9 & IS 7@ 08
dl 38 gfear WHAT & I F gl S FAT e

5 Amd H3¥ T T g3, S A U AV IUEA & AU FAE TleT| Th IRaR &
HET & 30 fashar & 9rg AT AT | 38 A FS Aol G@rs, gsiewe A 3R HrAa s
gt HIAT IRT A e 3w A, Afha o R 39 A6t A Fved F a1 A T
wr, # g g o AR @l fon $o v ar, SEd 73 aHedl T IEgefd gs1 38 o off
arg fhe, 38 q AT, Igl o fh 38 ARET §HT & ugel # T WA gger fer ar
A 931 gW g5 A 38 34 Sere 38 AW g U AR g & ofew & A 3@et ar 3k
AR & qrF AT, S 38 UG def Tohd T| 3Tk ATYT HIH ch FASAT AT

ATgh AT HT AT

(Attitude towards Cutomer Service)

FASC 3Ud WY ol e H Hgordl 3N A AgHH FX, $Hb [T 3T T§ Heecdqor
T F AT &1 g 6 39k gary &Y o W widw FAr &1 S Fose He AT IS § al
3Mash 3R 3T9hT Shuel & Ui 38T Tavary e gidr g2 FAT dg GIEId HegH Il g I 38h
A H YR TaAGEdT (Commitments) & FUT A UYeT BIAT §2 TG HAUAT ST g o 39T
3 ST 3R Farfody TES A1 TR w aF Far I 79 3R 3R a¥ fRar ar 3o 9T @
o ST, el doh FTIU IWT g1 g DIE-Y-BIET it & 3gATT gidr &1 3R T a1 ARG I@dr
g ar i I o1 K g5 gas NS A Rgid g

RIECIC TS

1. 39 R Sl B @ Sor 2

%) FAT TET AR & [T ST I HT 33T 3ol T GRIGAT gl g2



2. Tt STedr 3mq Nest (arael) ®ieT &iel & Sfa &d &2

3. afdw 3R AT 39 et Sredr & g2

4. FHSBA (FANCA) & HE H 30F UR H AT 8 HT A IS ekl FHT o7 B
5. frdell IR U 3T 379eT AEH & TTY FIS WA 82

6. Wg: fhcfell IR 3T Ugeh GART qaTS 18 HIAAT W CAT &l § IR IHA! FSC/FAT &
T FH Fa gl

SAIEIR MG, 39k AT ITUhT AT AT 3cUTE & AT FHEAT & SIaolg A Y SAAR HAT
B §1 3R 3¢ VAT &R, 39 Iofehl WaTE A & 3N 31T 3eh FHATAT T GAT ool H
3Rl HEG | IYeRT ATRAT 3R SFGER WaATg HLeidlell & Al d dehell® & dldslg 39 A
SR el &l dOR gld &1 3T Jod Irhedd Ao & gl & & IR 8ld & 3R aaear 3o
& FET & 3R AT F bl H Uge & TATYTT Wol W@ ¢ 3 AT & & amgs &
T 397 TEY AT TlTeld T | &1 A o 34T & egl W) €A § -

1. 3GTEIT HAMAG (IndifferentAttitude) — g HI o@NNd THC IT AT ST & T
2. TTEH WEMAR 39 Ffdeded! (Competitors) I TRMAT T gl
3. Reprdar & gEar Tedr gl

4. @S TS TEIHT B AT T AT B

& g UIT UgHTH 3T dedl & o 38 39 1Y 9oy i dor v o=

3eers AR Farfadl ola ¢fAT (Training) 3R ¢REHT (IMT-R) (Testing) & aAdiel & &
H TR §1 Tg §A/M ST TEaarell AT §1 3 HEAT A1, el T Hl, FAMAeT &
T3S W gAm fAar (Training) ¢eil AIRRTI



3cd#AT (Excellence) o [T Ageld & 0Tl $T Tgelel &1 qOIAT (Perfection) & faw
FEd HEAT Teh GTelds T Tgared gl &7 &Is 0r A §, o8 quidr (Perfection) @@l
ST g2 T UET HIS 1T &, O 30Tl IR 3R 3r<oT A6t foRar o dhar & ar 3§
AT/ FET T ST Hebcll 82 IS NIHAAS 391 faT 39 T 3N YA (¥Es8) @ aF
A gl T A5 Farsdr & fIT 39elr AT F JoId g1 I AR 39eTr & Rels drsa go I1d gl

! [image—-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)
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ST I QﬁFQT(Selling Process)

T o AT

Selling has Changed

dou uishdr 8 ol gr =i

! [image-WSXTO1J0. jpg] (Bechana_Seekho_Aur_Safal_Bano/image-WSXT01J0. jpg)

Tl T & foT reog

(Steps in the Sale Process)

1. Eﬁa?ﬂ(Planning)

2. QQﬁj(Preparation)

3. Mg @ WSl (Prospecting)

4. R[RATT — éﬁﬁﬁﬁ'qTEqﬁFFFT(Approach — Telephone or personal)

5. & (Attention)



6. T TAMUT FT (Establishing Rapport)

7. YoieeleT (Presentation)

8. dZIAT &I Wrelelm (Fact-Finding)

9. ST & THA AT — Farel tl(\@ﬁ' & (Uncovering the needquestioning

techniques)

10. dUEd YT LT (Creating a want)

11. GHATMA oIl (Presenting a solution)

12. §G el I HIAL (ST Fellol) (Trial Close)

13. 3R FIS, AF @ df 3HHT AT 6T (Handling objection, if any)

14. 39 4% & AT o AT T (Reconfirm the answering of the objection)

15. ¢ &l T HIfAL (Trial Close)

16. 3R W gTATER FATh Aol §¢ el (Closing the sale by signing the order)
17. 3 IT WIfST &l (Reinforcing the sale)
18. AT YRTIY/EEY 9T (Getting Referrals)

19. f5O8 AT §o7a1 &, 37 g g/ gu=r & QI AT (Keeping all your commitments

which made the sale)

20. 39T THRIGRT Sl o [olT Y eIl (Relationship-building tobuild loyalty)



Teh Hgldd § — “Sid dIRT Al G IIed gl § o 3§ [ h/3reT foneacT gl Sirer &1~

FT Uoh @omal foar dur & SRR H 3T Thdl g2 FIT Th htce ol AN & SIgTel

AT ThT §2 % ithete & ¥ # q R 7 3fAaa aosr dod § 3R F@ 3o

Fifaoad & IRT Far §, difeh 39 A & a7 G| o & F7 A0 aror Jeqdle 77 g
uTe 3R 396§ § F T AT g

T IR Hol T 0 Joq@udad FI S W @1 TR sdue FIr o7 | 41, 39 3797
TolCRIeT Q& fohaT| 38 39 TN Fellse & e, ﬁmﬁqﬁqmmgwé CIET]
A g A & 3R IS 919 o9erg § df §9 38 3W Thd gl”

Ig T cIfad & IR-TAFAGRI TR & 2lTdr &, ST 39ar &1 & ufd 319 87 &1 3R
T A Ugel VAT STGER g aF 3T AT Thdl ¢ [ A & oI I8 FIT AT SN2 57 Iiad &
SR & R FT [T Skt 8, S ool f96T SRR & 319k 91 31T 82 38R ofd
OIfST, FAT 98 U 3BT WHAAT &2 FIAT I8 FASe & THT I aIG Jar X 8T §2 TH orer
o Shaol AT T ASC A 8, dfesh 38 ST TEAT R WA gl HT FeaA1d X § 3R =@le
Tgdld 81 el de fh TF ST Iy e Y draa o g7 81 el IS arerch g S, ar arefer
d1d &, offehed g WA IR-TAFAGRIAT TR gl F3 Agald AR JART &I FIg Aehed g1 giem
gl

e Arheree fSdar & 386 AR HIm, Jol Flel I FHGAT 3=l & d¢i| FHTTad Fellse
& IR H g e 31f0% SEhRT 9Iod 831, ol STl T T F g7 3dair ar 3fd Iy
F TGN FAT2 FAIfhR 3T THTAT TRAT T IgaTd Thd & 3R TE AT & Tha &1 37T
&H U 3@ £ T & 3Ua-3MUeh F¥ dOR R Tohd ¢ IR FlA-8F SR AR foT A
g THhdl g1 S0 SABIHA-thae-BIS(3IT (Informal factfinding) & &gl ST Tl &

1. W’IBE' + WIEE' F S (Always check the client’s website)

2. iil@.la gioe 3R o8 = %’? (What are the values, vision and mission)

3. GRS (Potential) FlSC T I, 3ed, Tol 3C FIT g2



4. FIT I8 Teh Fodd IT OAT oy T T J&&T & — o Ty, ey, JAdisT a1 T3S
I

S

5. d§ le-AT HROT §, S HIH Tlieat & T A6 T AT Il 52
6. BTl $hiST-&Y (Credit rating) 3N SGIR & 3ot T[sfdel?

7. %hger d & adeT F4T §2

8. 3% foow, g, d 39« st & fFg & & @ &7 7 f1Ad & 394 v #Aa
@dr & I1 3 Fe 3t & Agwd Red & Qe @a g2 Farfad & 9fa 39 dheq a7 §
3R g% dTHEE FIT g2

Jalr & Afeer & ARG # 3R TOsedr § ar AT Far g-

1. 3R HH Farel IoaT T ST 82
2. 39 A T HA H Fellsc HT AT AT 52

FIT 9T TEl AhAG, MY IR ST 3R ol & AT SIaTeTm Erelelr g2 AT 39! el
3T AT &2 TARN 3MTST T 3T Soler? 3T T T TASedT IS Foie T H STelhar &l
3T el Tose faararer g9, 39 F9X 3da1T & &1 fear Sreen 3R de aa a1 37T
3T 8 96 e

afeler gof AR T FETIar
(Selling tools and sales Aids)

Aol Follel o T FgIR Aol o1 § ° Hig o <ot IRl Aod ToleueT AT Holgd Tollel
39T FERCAT Al &, 3H ‘Wod-gol’ Fed ¢l SWeAT, Folell, BIY o9l Teh 37]37d & 3R
3oIeTd 3el TYH Teh Sgcl IST e[l g1 3oTehl 3Hef37d 3T9h foIU WI&T T 1 Il &1 51 Fqel
dlh @ od Joleed IT SAT & AT & & Y, 3cdle & BRIC IdT, @MU 3R 3Hesd T
ST T &l




ol (3SR 3 ditheeTe & Aedfhe # AT gl ARV T Mheledel Aeauded &l dehfoe
I FEAATS LT AMGT| Teh YRIele, TTEH §olRT €S STETSl 33T &I (el ¢, 38h Srasle a8
g 3217 ¥ Ugd gX ST &Y Al I« foree ¥ fAemar Ear gl

1. 38U 3T e 3R SeEAehy sTaedr & (It shows one’s care and concern)
2. FAMAE (IUTdcd) & i IHHRT TWERT (Commitment)
3. 3T WHiHT (Right Performance)

4. SHTEATAST HI Y& (It demonstrates professionalism)

ul

. XY & R@rar & (It shows preparation)

T 39T Foierel fohe # a1 T@ar wifew 2 4 ord) sl €, St 9gd & G ol §, ofehe
GERT & FePITCl JTThT el TST X ool ¢ | & AiherAferea fe@nd § 3R 3 feardr § & 3ma
TIER & AT HT el I g, U Yoies fohe & A fordt det enfder gisr anfge:

1. SgIGT €T #H fooea EFI'L%H (Ample number of business cards)

2. SI3?RIA (Brochures) TR, HUT & Ud 3R 33U & Jdedse 3G

3. e AR 37U HT FAHAT (3R AEET § 3T §l) AT gEY SAY arell e

4. 3PR Y Solaciaieh Toicue T IR ¢ ol ouera

5. 3ifsar 3R @fsar — =t d@r &Y

6. 3R g @IS Al (FEY) Al 915 gr ar 3@ehr iy



7. 39 3G H9AT & aR H 3Ty e ffe (3R FT3RT T 3797 & ar)
8. T $hFe-mrsfEe Jwfore IT YlcaR (PARoIdeedd), foad Sl Sl IgarAT o7 Toh
9. HsC gl 1 Fafgar

W—Wm%ﬁ@?ﬁmﬁmaﬁﬂﬁﬂmg@ﬂ%@ensory Factors) QM@ gidr
g, Sl Fasc FI TWlGsT AT Ifhar & 1T o & o anfder ey §1 3mahr Fifrer vt g
IRT o MU yoiee @ & amgs v I Sfeal o7 sTdATT 8 SUSafaT 30 o 9 T s
I o, HEHH LT AR Fua &

30T & o, Far H3f AT & A € 39S A F feveld arell Farer 1 Aggy fhdm
g, a1 Rl YR i s T 9T A IR §U AT FHiehod §U 37eX AT ISl I FHodelr &T g AT
S 39 Toh $R Tl & U S § aF 3F€ 3159 & T 3Tl Hotel T FoqudeT HT Scgehel
9 e &1t fear g2 S € 39 foshr & RAgial & 3r@erd gier ar 319 ugaledsl ofeier foh U
ToTHT $F raUdd (Sub-conscious) FT T 39T @l & fow ganfaa ar gl a"_é'aﬂ
IO WHGA & B duel BT S § a1 g Afdhe 7 IS Wsae ¥ (I@T) F-AT AT §
TR 3T IHesT AR TG FEHH X Fh| Tg o S0 gU o & Jffar B wfhar &7 e W&
gl

Aol & ToIU Tof Y TGN il TRV | 3§ AT glaT =gV & @ 39l aR & g aard| sqer
Y I § & 3¢ 39 39 & qof g wifgul 30w W g @Ry, o 9 3rhf¥a aEr
YT §1 EHAT AT FoleerT 30 & 7 Sw, St haem o @h, §gd AR dod Yo o T8
¢ for AU oidaTel &leT §, 39T Joled ¢of oFTd g1 31d: IRONH Ig giar & foh 3eAhr aer
e Bl &l

3o @9 @I 9gdlel, i 3% fow ﬂgccaqﬁui g
(Identify the people that Count)

gleilich Y hUall 7 3Ngedrel iR el oieidrel # g B g Hehall | e 3R TWama e
el Bl § 3N a9 g Agecaqol & & o 3T 319aTr 16T ¥ foh egfdbd WX oemd, S
39 faw @ S0




3TTOT NHAAA Wold T Jgol Tl & 90 Tgel & aF FX ofdl g R AT FFSIERT 9red adet
& T Farel IOl &l 3ol Aed WheTe Igel TG Silelell AR & foh Haer o $r uishar &

Flet AgceaquT AT AT 82 I F@T ol gl &, Sl 3eTeh HY HY ol & foIT 39T drehe
e &1 37 IE S T 3aeThar gidr &

1. JMEH Hie g2

2. AT deiarer @i &2

3. YH STATeIaTel il g2

4. 37THCT ¥ § FEAAT FeraTell dhiel g2

forelt & A w7 @ I 76 goar @mlRe & <@ 3 & Saer da § a1 @l # 3mohr #=r
HIAST &2 VAT & § T 3PHG (Offensive) B Hehd §, FAlTh:

(1) 98 & I BIel AGHH A v §, 3R I el g1 o Fehd,

(2) G& & Agecaqul NS el & TIT I el I Yarel X Fhd g, 3R

(3) T ¥ B 3T 3 B oW T TR )

SHeh STasle Ig AT[H LT gl foh Haell ooidrell @il § o dleh ¥ o fol Harel q& X
ATSA T ST Hehel &

1. mwmﬁmaﬁaﬁwm@rocess) &2
2. 319eh 37T, Waﬁaﬁfm@rocess) ﬁ}ﬁTEF?HQHﬁFT%'>

3. 3T AT H T o AT YR F4T 872



4. 3T FIT 8 &d 82

5. GIRT SRl YIS el T o] AT Hd §?

6. T 3T FoallIX H 31T AT ST o2

7. TR I FH T T2

8. 319 Teh HYeAI H AT &1 ¢@d §, ToIHeh! dolg § 38 HY TGN el THG Hal?
9. Farfordl AT AT 3cUTE & AT Y% AT YR (Criteria) @@ 2

10. 3% R & S99 & & fav fFaar aag sRa aa@za §

foer Sier T e ot &1 ufshar & § 3R Sl fohder gsmmaemmell §, 3R dedded Joicesl &l
€, I8 9T FHAT A F T &, FAlfh Ik H T I AL & W &l 3areor & o,
FIN-FH3 gy afFT agw, HTer dAare ¥ 39T giar g1 Avimear & sifaw v ¥ FAvt
AT & TEF AT THIE AFT FT FI-HIT BT Py FT ARR AET BT &, AT WIET
Aot & gg ‘a1 FEa F IVER @ E

S Ged MY Th Haer HAarel § el HEAT qed §, I Teh TAviendt o s dewda @
Srel AT TIRAT §, S el of Foh| T Ig AT fF T 3797 3MIHT TR & ATHA Hdl
goic ¥d g, dlfeh 3T Tl FeAld & folU €A Higd el A T&TH & Toh 3T Igh I TleaT
& i 3PP AT IW Fehl

3R R8T FAET & arT el fordr STar § df 3M9eR! 37 HEAT & 376 Teh TIHsT HT ST
gref, ifeh 9 FAL & WA 3cUTe HI IOl HI Idld gU R 386 § Tdd I T | IO
ST 3 T 3¢9 & Thal &, SATIT 3 THSAT g9 T 308 ¥ gfsar Far Sw:

1. I GEr/NSFE Sgd AL &2

2. gH =¥ 3l R e TIfRUe



3. ?E'Glo*é EFQT%'? (What is the rust)
4. IREFTRET 4T g2
5. HPI SAdMEcel (Turnaround) THA T g2

6. 3T faea@siaar &r &2

YACAT FoATeIT

(Making Presentation)

STETAR Ao UIheleTel 39 o Fl 96T Tohd &, 39K 3egiel 3T Jolcled ol I T ¢ all
Ueh 3T Toieeld &l Addd Ig el aidl fob 3TH shad hedl Uohat iR 8, dfea 3T
A 2T g =fev| IE WE S § confelar Stk § AT IT), Aeh-hiond R FATUA
GoiaTell gl TIfET| S8 3MMaRIS T § HIURYT Joledsl & fAq STt 3R oMt & afd gier g3m
g AT, Fifh T U@ 3cuig 3R ATTH 6T WG, dfesd BIIAT (Benefits) 3R
AT (Solution) WIGAT gl

YoiceleT H wEda

(Presentation on Approch)

T o7 HIhRITel JTEh! BT ST T A for §T JcAral GanT FHed ol &
1. FAISC Pl GI-aXWT olelcel H AT Flh

2. FHEIT FT GATU T Todis & G@e

3. faea® SfideT (Earning trust)

4. HATl YBell (asking questions)



5. A H FoAoll — &g §V 3N 3HeTebg T Fotoll

6. e 3R A9Ee, Fiauw AR TR @ ot

7. wfEie (Af8) & & 3cdesT el

8. 3eTehl W 1 GaRT FiARYT X HIsder (HiFGT &) =
9. AV TeHT I foqull (Remarks) ST FS AT STl

WSS AT IHTd ST g1l §; TE Sl & o yoieed T8 Ik W § & AT 388 Fase
A H9T odT § 3R AT gar &1 3T fisds g off Feer &ar § & Fose & v SR F=2ar
g2 Ig Follse ol TNl AR TEAl &l IHR FX TH oIl gl efched TIH TR &I gl & b
JoTdsT 37 aTdl W €T & 5 a1 gl o T & AR Fa7 87 gl o @7 &1 a8 Jof Toha
B8 X Hhdl &, SId I SIETR AdT 8em|

gaieerd feca (Sl 9ra)

(Presentation Tips)

g AT YBell AT TECHE AT ST &T giar g, foraenr AfRad Srare ‘g7 & g anfgu|
gl walidie (THsia) &7 T & B IS Joied & R 39l foder & gl e, 3der
& TgAfadT ARl Ueh IR S Follse IR & 3T 3R False 3 T TgAd gr - ar
3R AT foel & a1g 38 T 3rAgAd gl Sgd ARG g Sean| 3 ‘g7 W A0S
3R A §T @, WUT-GI-WOT, TG FHI 3GHT HFAT FoIdT Tell 1T g R 3R 7 A6
& ¥ A Afds ¥ § 9 S g

foraem & 31 (gl greft, 3ae & e ¥ Farse gifafed Qv o dahar Bl

! [image—-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)
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AT IMEHT &I ST T HIH

AT IMEh DI TIeT SNaed-Iad H RE & IR Ted H Theldl I aTel gl AT AT IMgh HI Wiotell
8 3T g g, o &X T i S1aT| I 31eaEd T g b 3T TR ®HA FIC b ol
Yol NheTel, S Aol JoleUeT & Ty Fgd-Ar ga@dy st & 3ot S €, o wef-apslr ofer
ST & 3T 3eTeh U AT FoISe Siisa & v Samer a6y 167 gidr| 0 @y # € 0 galiad
deT gl 81 9 ST AT WA F T A AHA 30 §, BTellich Jg Fegell dg ARl & o 3T
N @rer, aRone e N, AR @it Hr ufhar gAem Tod W TIRT| IR’ Th Jeddd
fohdalr & SITd (Busy) T of 81, 3R Tha=m & 3T FT & T &Il 3R I H T 35
Aol T TRE ST @ & df 3o &X 6ol S &l 1T Follse Tl R S gs3n|

ﬂwsﬂﬁuﬁ?aﬁmaﬂéaﬁﬁ, 1l'$E\"l_cﬁ";mﬁ\_ﬂ(Percentaqe) maéﬂmw
3TIhT AT S BIS SN, GHEIaer [So=d AT g1 S 3R U AT Qar 310, S
3T 9T RIS FlSc AGT I§ ST TR AT FASE I Sisd TEelT 3T 3T FeI1T W,
318 SIET gl difgu, ST 3T9eh! BISH Tel oI g, o8l 3T 3797 §¢ Tohd ¢

Teh HAAd 3R AT FolSe & o 7 T B g2

(What is the Difference between a Prospect and a Suspect?)

SR, W1 AT (Suspect) Bl &, oifehel WrEYee A 8ld 1 39 Teh FEUSFC HT
AT # F dgold ¢ 3R genfad T dgaeT & ad g2

Prospect a‘?ﬂgt dg a:l'%cr a-, S o=r fordr 3 3*1T'UT\'T (Criteria) Fr qc\ﬂ hIdT %:'

1. 39 Wgae & v g

2. e o Fr Fifaeiaa

3. 379 Wisee & TWlea & fov dar

IR 3 Al F W Th o 317 § IS Tk AT of g dl g8 JraUeFe Follsc s7gl aidl ol



3T 379 el (Target) SGIR W &AW &, 30 off@ld §Hg & 9id €A W &4+ | T
3 aH & AFA F G F HUS Ael 9T Gohd | AfeldT A, TH equde I 79 36A19T, 3,
9 3R 3™ W 3TUIRT NE9Fe Fse HI AT UgdllaT dlgv|

AT Fose fola 9§, 389 folv IfFd FI 3 33U A9l difigy, Fdifch Teh & ddeh &
&Y forelY &7 FAET TFSART ST Fhal &1 THAT & TTY, T Jodudsd JAET F A¢ JrgUTe §elld
& ddF TF FT AT gl

AT AT GrAYeE ATEH N A oIl Aal & IIed X oo go

1. =gt AT & (News Media)

2. wfacafeal HFrdiéier & (Competitiors)

3. ST TAMAALUT FAFRAT F (Industry Association Membership)

4. 39T Wﬂ' U g W’Ig_cf & IRTT I (Referrals from partners and existing

clients)

5. #q TEAT (SheeTol 3TT8aIl) & sicdd ¥ (Networking through fraternal

organizations)

6. CollAThICIT (Cellfdolel IR HAThCI) T (Telemarketing)
7. Y& ¥ ¥ GA/A fI@HT (Direct Mailing)

8. faaer (TeaRfesHc) ¥ (Advertisement)

9. HIeS el HH

10. dg@rse 3R sarer W for@d (Websites and Blogs)



11. SUYR Y=/ (¢ ) H ST (Trade shows)

IGIR, HAIST, mmmw&:rldustrial Group) IT AT TSN, & YART Hr
EIYOT Yl 81 3796 olgh ARY aual o feail &, o e 3 § & F© ofier St agd aoher
¥, 3T AN PN Bl b FRa A, ST 8T & & yaReT R a1l NEdFe FT ARAT F47 §,
SEA HIS Beh A6 USAT| NS Gl el S ol dehdlde] Teh SHAT 6T &l H 300 T F©
& IR H S ge-

TaYeFe IR aal & s

(Methods of Prospecting)

mmm(Direct Mail marketing) :— Sig & Shaa-aAT S91 Har a1, 39 et
§AR 3NTh & Teh Todudel Hl Ilc Tl §, 98 38 TAT TEH 3T (S19) NI (Fod
SAdTeT) H & Th AT| IHRT ATEI T Tellel S &1 IMHTA/ATUROT U7| gg AT &7 & &7
feaT 10 A AT a1 a1, FAifh g8 Sear o7 F 5 a7 91 308 B3 (Followup) &I
& I BIA-Ple AT I29T| T Fol UfdfeaT &7 37 g1ar §, U g%d & 50 RfEAT Fo=m|
AT U Fodlg H IATH Bl Hicl FAT| Tg af AT Ugell gl ATl 39T g7 Ao o &l
ST 37T 877 YE 8 IAT| 3MeAarel g% H 3R SITeT eIl g1 36 kg §HT & TNy 37l
AT AR e TNhIfeieh T[0T &I golg & AT & @RI 3Hh Icardede # Foleall gl ol 3N
3T dRE 39U 9T Adiell & a8 Yl H 1T Joddel def IT| FRW F 36807 H, 3UeT 3R
€1 T gem fob 3T g AW aqurarel (heelh) Ty o€l TS| SHRT HHeTcT I HROT AT
JIAdGdTl (Commitment), -3 RMHA (self-discipline) ﬁmﬁm(Consistency)l

#Al 3 AUl T FTER W Toh g AodTdT o 38 T AodudeT & ek Hl hidl
AT TGN 381 87 Ueh oot H oo Aol forg| 38e o 3reaT 3R 3reida Rfgar fodh o foe
gIE, 39« AT, U o H @ & F4i, 10T00 AT g 3W oFN fF sUT 3HH T Fs
IO &M, olfehel g3 $8H 3ecl| 38 2 T HROT (1) Ig HIST 1 JEAT H R o1, IT
a’rwﬁra%’?rmaﬁ, T UheH FA AT g7 (2) T@T (Follow up) oIel AT, follo up &
faf@adr (consistency) @& &Y, 3ATA AT T & d1¢ 3T THTAT FAISC Felled T fGm &
PIS BT Blel Dled oIl 1hT|

39 3T Y olell H heh W1 g Howde o 3eo AR vd N & @ @ g% Far, «w 3Es
HTH el 3R AT [T & A| Teh gl H 10000 FATEAT, Toewm fanell wieh3ra & foem fanelt



aRoTH &1 feT oFse g1 a1 3R 3@ 1IeT YE & IAT| SHA Hdold Ig ¢ foh (8% fa=ar sreor
AT ot & fooaw J81 fohar Sran| 3reor iR RafAa F-vomel et Ieed S g

Fegafeyd (Organized) Biel SI& 8, Aot 38& o 318 3maegehcr § dr a8 ¢ @afdear
(Consistency) 3R IRMAA (Discipline) /HHT | PO 0§ oer §, S cgafeyq
(0Organized) Gl 8Id &, olfdhel Ush SR Hhod X ol iR FIfAT & I &, T TFerar wred
H o g1 Tl e & afAd &7 & fFe 9w s 3 aioms SwWad §

SRRFE Aol AThidT JoleAT (Planning) 3T ¢fFer B (Tracking system) , fe@mer &
3H, 3HCHT, UMM, IARUT (i) S Fo R gl TfRv] Ao S dear 3R shreddr
(IdT) & T 3o ST SAleiarel [Afgdl H Heldodan! (ST32RA, AT W3y 3fg) 1 off AR
AT 18T

I TR AT § TPIel-319;
1. 9T B3 & I °91c &1 Flar 2

2. WICN3T H R S §, Fifeh TSl 3eemaet & fAATAT BIclizd Tl STrar
Rsfee =g &am|

3. 99 T @il 3T ®T ¥ SAUGUEE o TdolIaH gl il ol f&sierd ffeer ar g @8
gHTaer (111-will) HeT & Bl

gafaw gam g8 fAfaa & & mus aRomaAsFAe as] W #8383 &
AR 9T
(Trade Show)

AR Yedell (Trade Show), THSIEE & Teh g 3ol SIRAT g1 T Wheleel, ST Trade
Show W YHIY & & FIH = §, T A fordr a1 AW & @A & Th §gd Hh-TIC
&Y, dlich Yeell & GaRT 3o sl & U AT Fehd &1 T &



1. YR 9eda & 3uieufa & fOv ygde

2. 3TOH ATgh & Y BT el

3. fooag 3 & 3@l W Fvelie iR FaolleT
4. o_ﬂ:lc\ﬁ T dicaT (Distribute samples)

5. el T SHTEAT FAT, WH AN W HGF 3G F @le F 9fd Scgwmar ar s dar
T

6. THIAA, TP 3ThsT (Data) A Il & [T, TISTAT HS SFFT HLAT

7. 3796l IAH AMEHT h HIY AT HAE GaRT FATAT HaT|

Ig AT o1gT IWT foh 3TIHT 6T AT §, Tl ARG Il § Toieelsd Hl A H sSgolAT| Tol
AT & foIT Farse & IR 3ceeT I H 3THT YeT el g g 3R sua fav fSaen
THT B, FA-G-FA AT &7 AT F Follol ST AR

1. T3 N H RN &l 39 ThT H ofld & ddih I dART (Proactive) Ugel g AT, o fF
AR & AYA-3TT Aol HT SATR AT difeV| GATT #H Jg a1d T@er arfgv o fShamefier et

Weae a1 GfEH 78 ST &, afew Grer s9d &1 &5 o 1 Aded AT AT 9 & @Y
T ARGT (Fe-de) A8 &, Sfod FA-T-hd THAIT H SIC-A-5IGT G AT, dlieh 379elT

ARTT A A% F deoT Tl

2. T9de f9oiid #1839 o §, 3¢ e Al # diear v 1. IRA offer, S ool
RIS

2. SN (Warm) St 3eX&es &, ofhed JIR 81 § 3R

3. 38T, Sl 3e3¥es & A8 gl



3R 39 3 e Soferl et RET 7 FET «iear ar 3mTer oot ofer Sdar fob @it & amges @r
I Ygol hicHc HLl gl IRAT &l & I Ugel Hicae AT AlfgT, difeh g 337 o Us|

3. ¢35 o T Braer sl §, Sid 3ol ofis i Bici3g foham SUl g:@ & o1d ¢ foh sFrerer
orer 3R FEAT’ XET A€ |

AT TG eh-TR I /EAT/ATHT Mgk o SaRT fET 1T IAISA AT YREY, AT HHIAA AMgeh eiled
AEH Tl & [oIT T 3T IRAT &

fohell RO 3R food T T g1 AT 81 I g1, o TURN WA AEh & I S, AT
3R ARFT fooid & foIw 39l afed/gie @ 3u2er e wifge| I aslt g @shar &, 5o
39 3oTeh TTY IS Y FATC & |

39 AEh ¥ IS, 3eglel MUl Wisde Fa Tl §, 9 388 HF TC ¢, 3eoldh! ST FT7
die 3ogiel 39 Yisae ¥ AT ol URAT g2 39 TE Halel -390 &S|

3R 3% 91T 34 AR HATAl & Idid g ar 39 3Gfedd H 379« NEdFe FI Il o &l
g geft aer, S s Aol (Felry) & §, 3Ud FoSe & THhd

Fles HifoldT
(Cold-calling)

S H AEH-5IANT 9AT FIAT AT, a9 Hol Alfew FAT a1 fF Fleg @ifeldr, TAUSFE T &
forw 3mar e 7€ 81 3R F I SR wgem & # 57 Tl A 9 FAE AT AT, FTAlD T
eIT UISTER ¥, gl Ples Hifclar P Tgd Tl NAAFEIT ol & F 3 9= 27|

A T Sifcedlel Ire 31 @ 8, Sogia gl cardedc & fav UR ®les hid Sl e ed
#H enfAer T forar ar| 39 IS SRoT o7 o ag 396 |-Aha glal S8 & Tcdeh T188 & 2
Plel fohaT AT ATl 39 e 1 ARTd 3caricde & v g 2 id 3192y fRar yar o,
Srae foIT 38« MR TCeHe & AT Sid [Ghte dIR X W@ AT 39 1@ ag o= forar
TFEST T & HF 3T N Agaad T 3 TAT & STAATT hAT HIAT AT Ig HIg SI™A o187



& Hid H AIS AT ST AT 98 Interested &, W R #f 3R a8 9T vermer see & T
Y FIT FASC FATAT AT dl 39 INPE F T8 I AT H T JedIdel FoIdl el T

Reax (Fohd) deicer
(Signature Presentation)

T ol Wheld, Aaae-Aas-diat a1 gsamh’ AT [ {var yoieers’ St o et &
IR AT €1 3HHT Acdold § o 3R 39 forely Aifear ar degier A R @ fAea g ara
TN IO § Toh 3T AT A 82 g AT hgl oIl & foh 3R 319 $H 9 ofaT A0 S &
o gERT T BT IHA A QN Bl IR A P o & b A Fwm warg, #A wear g, @
Follge, # THH ATS SIS gl FAR U &1l & H Teh @i HlleT IS &, S Uk dciA @y
(FMITA) T 20% HHA T Thdl 1"

3R 39 9 8% Tk a1 & ToU @A § df 98 arerd QAT glell A1gT St g@Y eafehd &l
3cgeh Y| 3U HUHT Hgall AT, “HI 38h IR H R SFARRT AMRT|” 39 g8 SAAehRy
AEAT &, ST 3HF & 3T 3G aarv|

3TYehT HAThe AT &2
(What is your Market)

39el Trfe Arhe @ 9eTU| U YIEdae 1 Whsd GEde| 4 $o 0T §, o8 se-fdee ar
YR (Natural) (Sefl-SeTdT AT ATHh) AT el &1 GEX P Niche (ToAT &) HARhC Pel
ST 81 foier #Arhe AR garT ot IR Ahe gl B

ATl (FTpideh) AThe
(The Natural Market)

WSFE 100 — Sid Acellsh A & Shael-dleAT o1 Xl U7, dd A dglel Ahe & aR & Felr
a1l 5| et Aol g8l sarget fhar, A AASR o 37 100 ol9i A G (folee) el il e,
fSeg # Serdr ar, St A A, deel a1 ggaeare O 3R S Al Time sl A fow ge g,
T o CollPleT SRRSET # arid 3R RedeR #r fore & 9 @ Fr A aea 3R Reder ash



GAT 37T IRAR T FI&T & AT Sfiaet-Mar (1ic) Tled § AR Lo I 3T FFAITd &

¥ ST €, SHMAU 6 TS Gl Tl [aeaaeigel qellel i ST wig1 | §AR Ui 3oteh @l
3TeT, Tl &1, 9ar 3nfe 3R @l S Sy effer Y| #Tel, I Fgl 1 ad §, &
HH A &, Ig T gMAT ¥, SAMAT 30d Icaidedie ol 7 feFend =t | Jg Aol Ahe

B 1 39 ool AT 1 GBI a0 ¥ A Ig A

1. 3% HIY ICAGCHT HAT Teh ISl MEHAT & Hepleo Hel AT gl
2. 3 FA-A-fFd O T disee @icd), STAT IO FAT FAG?

3. 3R 3¢ 39T 3% WSFE ST METHdT Ig] & al HH-H-hF Tg Al STl Sear o I
T el ar fFad TUd S|

4. 3FHIG T ST § fF E9U & FROT 9gaX afad fAered|

5. 3R J 33 IR WisFe eI TASAT AEd ol 3T fATHAIAT FT ST T F ST &
I F $T IRET Q0T) ar &1 €| ST WhereTel VHT Toleel el § fh Sarer-8-sarer
YR e |, Al 3o¢ WEUeC T HAT o g1 Aol Ahe gradfERce wrei-fAa/Reder/asrdr

! [image—-C2X2AUMG.png] (Bechana_Seekho_Aur_Safal_Bano/image—-C2X2AUMG.png)
for A — §AR @RI AT IT Arhe, oA g ST AEd g

aos 3 THT & @y A S@n 6 AW Ff WA AT SO wlieAare & @Y agd
3BT AT STodl 1, I§ WS 8 91 o 3R H 38 Alhe W SAET &AW ¢ ar 3edrel @07 H
A AN & AT & AR el SAGT gl ALY &TACT 9¢ I8 AR A fow AT Saia agar
3R SI1ET 3T @ Im, wﬁﬁﬁmﬁvwwqﬁﬁem?\w%mlmu@?ﬂ%
AW FATSTT AT FgT T 14T

3

(Approach)



ST 1 3R el A1 §, I AR Fg1 @1, A [Agid H3 7¢F acerdr, @ a8
ColthleT GaRT g1, les hiel AT SRNFC A & SIRT gl HeT 39 gAM Teh &1 gl &1 $Hh
fow A forg e Ader ¢&-

1. 39T QeI TeHe, NEUFE & €I & Wi |

2. @ﬁ*arru?rar&trwqgﬁl

3. 3T BN FETHS Hige] qg;cnoi grell gleAT dTfgyu]

4. 9 3T f&pce ST W 8ld & ar AL 319 I gieiarer &1 fafa & |

5. 38 [SATT H S Fard AaTeT §, 3T SId1 Ugel ¥ & IR & 9|

graufFee & faT a1 gradde @iel & T Rl v T8 W) ORIEAr J61 fohar ST &@ehar g1 T
3T Je@de cIaTel Tided & AT $$ T AUATIT &1 Teh TT heldd gHRT 379 Wiavee
# e foeal & diear &

AT HT HHAT HT dalg T TS O/IHET ATl (effective professional) gROTH-
3cUiGeh (result oriented) BT g 3k ag wrafAear ¢ gU 39T 80% HHAA IH (Hot)
FoIISC I, 15% AT BT (Warm) Follsc H AR 5% TAT 33 (Cold) AEH W T LT gl
WWWSO% Hma?n'?l?ff(Hot) AT (Warm) g T & 3T gl

Referrals AIOUSE Sl T g HTTT ATETH g1

! [image-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)
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aR=g AR a9

IRET AT NHAFE Felled HT gl JHERATeN SIRAT §, S Favourable s § AT exaret
Trerdr §1 TR Forse 9= &a §, e 3¢ Joqude 6T SHECHY, AFTdr, faeggeszar



(Credibility) WX Y $RIAT BIAT §1 3 Toig ¥ ¢ Fellsc 30Ul A &1 faeq@eiadr &I glq
R AT & foIw IR g S1ar 81 30 dlieh & U Joddd 30 Follse Sl Aadaadr &l 3UR
T odT &1 SH dolg ¥ T 33T i U I1H i H deol ol & 3R T A & I+F 96 A
gl

1. AT 3M9ehT IR (Referrals) 3T T e a9 g2

2. 39 fFde IR IRTT (Referrals) UCd X & (FAT I 10 H T 1 IT 20 A A 1 gAT
g)?

3. 39 9YRTH (Referrals) Ul & TolT AT FEd &2

qRTT & T sgar

(Asking for Referrals)

IRTT & ToT TG HLAT HGch FoleleT T BT glaT TAMMgU| IRTAT UTed el ol 62T H §H
aﬁéﬁ@g@mmaﬂﬁmﬁm

1. FllSC & TTY 3T FEGY T
2. FSE I HISC AT IR T@er
3. IRET (W) Ul & fow & 3 Rar Sw, Ig ST

4. Ygel & AT (Proactive) glell

IR FIg AFT INTT S H Ferhar §, Toaudsl #T 39 B35 & WIS & HRUT TR Tlotal
RT| aRTT 91T 3% AT wAe Hr 919 @iy &, Fife aRTT Aarel ardl e Rew (@ar)
W 3H (T Xl &1 ST aR=T 9t T U & TEaT ¢ faeary sa&r| =T 379a-31m9 A8t

Aera €1 3¢ eIfcr FLT USar g1 Ig 3MMIehl T8 H 3T P (3h) I aRE i & Tg 3!
T § T 3T9eT fohdeT 3ToT Webid fohar|



T Tod W & I IRTT IIod el Bl TSN il AT| 9§ Fel wiar a1, “fA. Fase,
Hel 31 el T 3@ §, S M I F© ST U g, T e ¢ 3% A 3N gRar &
ey Y 38 a8 3T9Y BIIeT 3010, o & 3egie 3ol

T A

1. “30R 39 Sd $S T il AT HI$ TS SiFel T Iid ¢, &7 319 &1 Ued fob a8
Y 38 I H IaiU, difes 3T o 3T BRIST 38T b, ST 3T 3T SI™Id arl”

2. “ZH TFd PR 39k G TT AsIGrhl Tadl IJgr el S § af 39 30¢ #R7 9Rag ¢ &
e ar afAfesh Agqa HEr

3. “F BT T 3 AT IS S &, oA ATH 39k AR & 37 W g, S gAY a9 o
JTH 33T ohd 827

3BT UIhLTA o shdel IRTT UITd AT &, Sfod IRTT &ar o &1 Xer) aRaa w@enfiaa
FASE dh TG T T o7 N A AT &l $HS IS FROT &

1. foer el 99 & 319 Tdse AMEh A fARGEATAT IUR o & 3R 38 STAATT F:A FI
ey 3or AR Wl dAqdT g, Fifeh:

(F) 3P fOT eIarem @R, IRFRT 9l & 39 eed & fv 3me/aFdAeT Tamm|

(@) T I § F M ad & v 3R #15 fe BrIeHe § ar X v off & adr §1 FaF
T ¢ SR?

(1) TE THeH AT IR IR T Fgrar ¥ IR F Y Ferr
() IE Feise & [T TRT gerdr § AR e S1at B Fefaet e &l

(3) 3TN 3cqHaT ot &, “FAT W oeT 3 TG W@ 827



2. IRTT SoaTel STfFd FI ATH SATAR g THT & ST g foh 33T (Cold) cTTFRA #fF 3aehr
ST €T @ Golel T IR g1 ST &1 S8 AT T IR g1 [Hereh, Afehet 39k did STA &
forT v 3R exareT o S gl

3. 3R (X)) IfFd 39 GaRT 9Ied [T T FATYTT Hl JHG Hcl & AR 38 TRR HIar
g 98 39xY 3T QIEd & UG ST &, [oIdel 39l 39% Ut ATl SHHT 3ol o I

IR grer T & # 39T 39T AT A1fgU;

(1) 3T9eT URET AN T gh FAT gl 3YeT Teh I 3T g IR=T & & U &g, I«
mﬁagamwﬁ:m%ﬁvﬁwﬁm%l

(11) 3 S ST A1iRT s 9 & faw & gor S|

(iii) S Y& — SRR Yod Aqe IR A & el ¢, TAT A1, 30el footaid
STl o SRS Bl €

el off Tg g ST YO T ~AT 3T FREr T ST §, S 5 WS H Wl H sToe
g7 W HF 993 AT gldT § — ‘RN |

T GhRleel IO 1 AT TE &, TR Foge, S I Sema U ddse Ferge & U gu
URE ¥ Fodl &, I aleh § A Worew o gear g1 # gEsrar € 6 39 g e & dse
g1 T 39 IS 527

JEd e § 6 Sae (gl & & g, Fifh 3ae 3r3N-313 39enr Wisee @ler gl

3 et AT S FeT §, T F 3HF AN A a1 W A g2 AT 3H N AT
HlaT §, o= ary 39 et Ford § a1 Fow F Berd &2

g 9% GHT BIdT &, A9 Teh Ted bl I ST 3R FId ol IR giar aifge, drfe ar
AT 3R ol a7 ol Toh| 3R 9§ IR 18T & df 3o¢ 9Ied &l o GaX @i &Il del
R A & dlG, AEeh H TIE & dc 309 Th B @ Td AT Sollolld Tg gl ol foh .




Follse, FAT 3T T AGE, 3PN H 30F 30 @fd & TR & AR AASHAT & a1y 39eHh
39T faUR sieat &Y Shg2” Ig Teh 3R et Ul &1 IR ATgeh HJoC &1 ol ST T ghelr
¢ & ol 58 TeheH X1 76T A

A o Harer g

1. 98 Pia-Ar I DS §, S &7 Tor g &, e 39 hae o # #@eg e

2. 98 ®iA-A T O §, S gAY daT @ 30T A & AU gH e @iigue

3. §H T X Tohd &, o8 §H 39T IRTA (Refferance) Uled Hl g BN di?
(FTSC 3T ST foh IRTT Uit T & 39T HATIT AT oIl hATIT, 3R oIl hATIT dr
FAT & ToIT FIT FAT dU?)



4. PA-T dT AT 39F AR & &, oA 39 g7 aR=mg a1 T

EHAT TG FghT Sollold of, dlfeh 3T IRTT STl T AT STAATHT I Heh, “FdT H 3Maehr
gollold & g e Tohall § foh 31U N Iefehl I T&aT|”

aR=d T 90 FfFd & IR A SAer & S Far (7717, gar, Tldle d. AR fFeed & v
) IRl et T FIRAA HY| Tg HIH g HealdecHT & [T 95 §9 & IR g 7 Acg

AT 1 IR=T Serarel @I Fiad W gRom i Rar e §e, k=g et # geadie we
%%ﬁw%mmwlmmﬁmmwﬁgmwmwa@m
HROT & o 31T 3¢ fASCER 7 e=gare #si|

TSietent o fear ram 8, Fo AT 398 faf@d &7 # a1 Wi A7 gl alieh § Huh a2
Teh ST IR I ofis & FAW gl § 3R 3R SER H1H & a1 I & I§ [ & Th
ST FoIISe dd ST & 3R O et T GHEAT WA & ST &

HFE Y 9T Farel
(Frequently asked questions)

T BT §, 39R 319 AMgeh A TY ellel H HIAI g1 §U2 AT hall HROTA §H et
TfFdcd P 39 Afdded F TATY NS 7T IId T FART U1 3 TfGT IT 3cuTg Ierd e
# 3rEhe gl 82 W & FA7T A IRET Aol 9¢a A1 A IR AN & AU qoer =g
ECICRIRG R

39eRt A= FET Ao, Tl deh foh 39l qoerr off 78T @1fge, Fife SHeh 3 A% aofg &



1. FASC 3NUY HSC AT § IT 379 b 19 U IHA! HIAT g1 So
2. 39 CHT IS HT §eh 60 gidel fohdm

3. 3R AT 39 foT 39eT FUeil T Wsae Adl WGd g, T oTgl TIUGAT AIgd ar Il 3
ST &1 oY &b AeT §

SHHT 39T & [ 3T 39T FUT & WsFe AT JTAH & gl §eI¢ AT 398 Y, 3R 39T
HEAT &l Teh FATfelcl AT & FF H 3oofd L IT Teh Fdliolc] TEAT & Y HH HY| IR
THT HISC AEsh IR AR g & T aga € 3reoT AR v Fav &1 ARAT & FheTl &
& T 9% #AfTST & AT & AT Th &icf & FT H HH AT ¢ |

Hed (Testimonials) g 8id &, ETW@W*%U%?W*W(PrOOf) hl
FHIA T &, G T Pl TGl Fd ¢ al Follsc T & IMUR W AeHAT W AT FAT 51 Th
FASC & Hg A ool AYeg NIHR. &I Fed 31 Ffad 3R oo gid &, 5 39 9= diehe
¥ foar $o @d e o v £

agd

2\

(Testimonial)

A aEdd H Foge @l TIard Eellel §1 Fellse 39l Aol H ol &

+d SAAT W A A §, AT & off T FeheT §

+3781 FT Wrael AR oE-@e R & & faara fhar gem
ommmﬁvﬁam%ﬁ%ﬁ%ﬁswmﬁmﬁmm

o3 3G & Tee §, sl d 3egle dqa & fov o fqu €



¥ T AH, 9T AR AP o, & Y fdoshel TE g1 &1 T THAH AT AT AGT Bl &
3R HIS TIHI fAGHAAIAT FT ST FHLAT dTg ol P Tohdl ¢, dg Tadd ¢l I I& g ok
SIIED {-icowc I T T6T-9F oIeTT AMMgT, difeh 33T 3T dTel Fellse ST TEA & |

T HIT-IT HH GIod H Hehel o2
(How do you obtain a Testimonial Letter?)

ey @ 7§ Fgetl & 3T qH FET-9F HT QTSAWM, Fg Iefd dqHT RM OF H FASE FHgel
g1« ST a7 | Y w7 Wi § R R Fellge HGA-9T ST SIM? Sad § - foepor e |
FaT? "wﬁﬁaﬂq@rsﬂ?mm@rmﬁmﬁa@qﬁ:%l"maﬁﬁma@ﬂa@w
AT T S|

Jd H Sad-aAT (3h $2ARH) Sadr a1 A VAT HIar T

1. fAfRad giar o1 & Ferge @ ke F Tdse &1 M. Forge, I A A o % S aa
HoY 3o fow fohar &, 38F 3T QU Re FISC &2 FAT I TR e gg2 7 @
€27 3ca] glar °1- ‘Bl’ |

2. FATH JGHT A SEAAT F Hehcll §, ST HIg fohdll TS Follge A o oAl dE T2
Follse, ‘Bl |

3. 39 I e & fU #H IR Folold & Teh HGI-IF IR AT §, 39 =6 ol 38 deel
Fhd g1 3R 3R & FAST A 3q IS IS W BRI @l Tkl §, FAT TG Sk gram?
oa # 3 gt # grdem o A ge & o 3 Swem|

319, 9T HidT foi@dr g2 39! 379T & 39 TgT Hl 30T dTd ¢, dArder 3R @adr A8l
et 3R Foars I IR G-I TAC| TF & 3837 ST & Yod Wheeiel T faeaaeiadr
3R IR A FHRETI

T HA-I7 H TR &I S BFel §371, 3T 3eold gl MY, o & Joddla 3R Hu=il
I gl AIET| o7 BiFel Sell dgd &, 8% q@ &I AR geall gl a6 |




SNAe-dIAT (Life insurance) UcoldGadg Sdel o GRIA A Uh Fellse U, ST AHAGA-I
(Application) WWWW*@?%WWWIWWJ#@WW
WW%WSﬁaﬁg’gUW’ (Death claim) mmm’s‘, ﬁ?%aﬂm%a’r
U FASC HI Hol & GaRT Agl Foll ST TIfRT, a%gamwwqgawaﬁvl

T safaT i 30 aRAR & Hew HT AT FT AT AT g:@ T I ¢ 3R Wl A
Td RedeR, @ERRd & & fov 3 §, 37 & $© T@Hide (Genuine) 80 8 3R SRR
a|'|33'|'ﬁT=|'T(Formality) T 3T &1 Shad-d&AT (1ic) JegdaT & T var Ifea §, Gﬂ'g@
& AT A IRER & AU T A oI 30T §1 IE I AT W W1, Fedi & fow Rew, §Sa@ny
& foT gar 3R 3% T ™R e & T &d &1 Sdod HLT ¢l mﬂcﬁ(Sympathy—
givers) GoAdlel 318 ¥ &5 drel A6l & &l

AT Teh AG-IF §, S el Teh "ear o gy # o1, fSaedr A dendles Al deh SEIATT
fohar| g o9 0 weifea am-

O . R @,

AR X 3T & ... (1) 3R U AT (Mortgage) ST Uiferdl M & & fow & oA 5
2 3 A R A a1 & o whar Al € Qe Te BT o B w49 B awandy ¥ A ot
Wﬁmmﬂﬁ?ﬂl ﬁmm*mmﬁ(}\pplication) W &AW (Sign)
X U 3R 27 STeR &1 I% ¢ e

EWQT, 3AGA-97 (Application) WX gEABR (Sign) Hed & IS feer a1 & A 9fa LIS
U]

3T, A Wer, AY AT 63,000/ SoR & T o] T &, ST AY @ & HAlcarel H T&A

R IR A 30 X A AT & IE TRl hael Fgr &, S A I o I 3T A, arehr
mwﬁﬂﬁaﬁmal ﬁ?wma{:‘r%, mﬁWProfessionalism W&ﬁ?%ﬂ'
W % FHY AeE HT Y=dlG H Tk

3mex-afed

. T



Teh AI-I7 Teh gehlehc THIUIT el §, Fitch Tg UTH i & G@RT feam Sirar g, foieieh
U U UG, Th Tl, 3R Bl AR gl g1 Ig FCCHT HT e8Il & IR Al
faea@eiRIcT S T 81 TG 3MIH F1H 6 Tgall HIAT § UG gooh gl & 3N RFR
AT Grdae & U s o Y7 X §, e fafad 3R geaer e gu $ers
(Documents) SET MRAAG 8l gl WF@H—W %maﬁfq{wﬁ%ﬁwqﬁqﬁw
ATFARAe Tel BT B

FIAUTAT: T§ 3TRIET HY b 3T 3o7ch, ATH Pl 3T AR AT TIT T YUAT A & o0 39IIeT
6T HLIT| cH-IYHT & FaX YR TSolaid FHACT F Thd &, 3R AP YT HT o gl
SITETaX oleT f3aT&5ar T 376y i ¢l

! [image-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)

16
FIT ¥ gaUige 3R Tl W aradid

FIT ¥ galige HGHT I FpFaAr gar & &

(Call Reluctance Leads to Inaction)

W97 30 ST ¥ Wl gl i b Fel Ig RAFe (Reject) IT @RS o g AT| I« &g AfFd
@RS fRar ST %Fﬂ'é-{-ldnl &ICH-%?mem%ﬁagqaaﬁDe—motivated
FEHH HAT g1 ShdeidTel Ig AGHH H & b Theldl STLT3il & o gl I o] dhgd, dlod
T3 & STaSe HES gl I Hheldl Fed ol

HTAT/ARd (intention), e TaE & = gRome SRy

TR, f9ar fear (direction) & = gRUmH IRT

FI$ FAE ST TG o T FAT T2 §H T SAoAaT A6t & 1o IO T o 2



S X ot 3Taer & oiig & 97 o7 St @, R a1 @g el # gy 3R geq 3 Sl &
3R SHHT YT WA @ S §, SARH F FeAr R FASR g S §; S 38 g,
fAfShaar ar AeFATgeT |l Sl AATAE §T § FAGAR TT ¢l gl a0 et 3fa<or 3R
Ao T & NS o S T STOT T F SIed Sl § 3R HheraAe der ey &1 ofarerar:

#50% YoHHT Tgell EdPd (Rejection) & &G BIS & ¢
4605 YoTHT quEY ITAFA (Rejection) & G OIS &
¢+705 A 3EAFA (Rejection) & a1G OIS &

803 T IR 3FAFA (Reject) B IS ¢l

&% 20% ST € Y Hiel & Fe Follse T Aol g1 A A § b 80% el AhAel Frerdl
FicT & TY-UTH & Follol gl &1 ar 3gH M I Hia @ a1 &1 F 203 91 802 A
Feller X &1 Afler dihereT 3 3T (Rejection) @ SiolT g AIGH &I a1t gl &
a@ﬁﬂﬁaﬁﬁ%mm&ﬁr (Wish bone) giar g, memﬁ@a(Back bone)
T FHAT gIr gl

PR A TEr AlGA #F FHA AT T § dF B Tohel & el AT H Ig BA AT HIC
qreeT| i 38T TRE, 3R Aedudsl THIAT Pk I 7T Heldl § dl 3Tk I Tl el gl
Ig AHAT-UT a1 &1 Pl o6l (No call) = Tdl Adl, (No sale) | S &rer Ry der & gt
FT IR I &, ar el 7F F:3 Fo w1 78 I

U R 3G foiched o gl AT, “dIel 3eIch UM 3T Thdl &, oI SdIR I &, olfchel dgr
3Tl 8 S Ageld A dleil 1 Aol & dl 3R $o a9 ST, o (% agr ser-gar & g1”

HARIEHE ol & T EelhleT &1 SEIATS

(Using the Telephone to make Appointments

AT & TRl STIATAT & AT T dad A AR FF7 @I F 3cargedc o ST Thdr g1 SR/
A PR AT FE ¥ a1 rcaricde & e &1 HIfRe Fa § 30T 319 saa AT IoeT &



IE 91 § 6 ar sgfedd a8l W Alge 761 & AR HEel eedren safed aeY g1 ar e
a2

TS AT Blel I SEIHT el H JaoTe TSIehd © 3R HA THIE T 39T gU thergy a7
SHT AT &1 NPT & 3uANeT i 3ifAwer & o F T et 39 AT & Fard-siare &
THh FT dIR FT ol gidl &

1. G T FIT 8 Fehell 82
2. 3VR S0 EAT &, o FAT gHI?
3. 3R H wle ALl R § A 9= el IRer & A @RSt (Reject) & T €l

4. 3UR #H &A1 &gl IT Al &7 M2 HA-H HH HS Bl @l dlehd ol § A 3|

FHf-ps JegdaT NGUSFe T §1d Agl P Tohd &, FAIS BT T 3dh dohed 91d Hld ol

Tshedl IT XA T FY gagR fovar v

(How to Bypass the Secretary or Gatekeeper)

g GART & W & T 9T 3Ta1g i @idl 3R §19 & FW 37Tl &g o g, 34T 1 &
Wﬁﬂﬁm’él%mwm& Productivity el H HAce Y 3R IT§ 3MaEd
for ofd R% 381 & e a1 ar@ w, O 98 96d § a1 SR TS ¢ ST a% 9gae & faw
$6 GHE ald TgT QU ST W@ &1 ST 9 Flel X § o Wshedl goeht &, ~forg ar & a1
AT 82

3cR g, “F H A FH 915 95 @ 910 F @ohdl §2 20% TId F IR A I FEA g7

39 5H arFg T fARANOT Y| IR 20% TS Il & S HA 3919 g ol Ig 99 & v o
fAfeaa 7 @ 3uaeh gl I8 8 6 3R 919 HT d1¢ # 9aT T & 38 30 R #H ¢ gdrar
IGT, WA, IT Ashedl Hl FIAT gEI?



3R AUl Teh oTH YW= & dR IR Fem § aF 39 Ig &g Tod ¢, “MA. Fose, gART afaq
H Foll-Boll Afdd o1 30T @ &, Hol Arar fF 3mT i 3T v &1 3egiel MUT ATH IHH
fear g, aifh & 39t Frar & FA7 F 39T 3T §FA, TIHIR AT HIGGR P [FT Tl
g2 T T 1 TE R T I AT Rier T S §1 A A ot 3 Reeh ot
HI YT HA F TG Teh 9gd ST AUH §| HARS §9 § Fg 9gd Femal gielm g

S shell W ST L

1. 379 A 3R U HT A Gl TISC IRET |

2. 38 AT I FoRIAETST o HY 3l 3 o7 o & Foiad e g, S S |
3. GIAT 3R RAseraRyul W€, ofehel s=iraél a1 {1 ahie 7 |

4. FE AL & YOI MG fob “3MT 3777 & g2~ TG YOl &lh =g | Tg ToAGel ool gl &
Teh HIAISR Hicl H TE o | & STl F Aiacd & 7 |

5. I o Fg o Tg AW GASA Flel §, s Tg S 81N, 3T HTTaRaa=fadr @ &3 3k
YRt Wradee RISfIST Agqd S|

6. TFd & Uge o1 A Il of Hi|
7. TPl W 9T Tod Thte o U, FAifeh oleT THST 19 & o Ig Ia T@T o

8. YA 91 WA F& Fhs & T gu &1 SC| AT ¥ Ashedl W gard doam 3R 371 &
al S & ST FHEean|

FeaieAT g el & i de 30 ffld §9 & Af€d (Confirm) X | S8 a1 haq Al
3R 39T Ygell cdidede § ot Y Fellge HT Hidl o B I goIRT HARETT el & fow o
Y| 39 Ashedl HY Picl Heh HLT BIS Tehdl ¢ foh TE &1 T AG ferelr &



SIS FATSC Th Hles Pldd, Bld & GART AT TTaddld & ¥ IIdT ¢ dl THGH & 39 QAT H
O Al 36d ¢ — @il diel @I &, FAT oicf W©T &, 96 JH & AAY &7 & &4 *ie T @
&2 TS FAT 90 FN AR §, AN F 3T T a9 F& R SHA A FAT BRI §2

U ST B AT gl dTeFd S AU I & Ul Ueh SATHeRIh dreFd, it YATors a1
arg T e @, fO8 3T QU F Fh, deler Aiigul 3eeder & fow, “fA. Fense, H vaw ag
oI5 HYer & diel @ §1 AR U g1l 8 A U #MA IS §, TrEH 9 39 adAT @d A
20% o 99T Fehdl &l H faRard & T 319 58 w9 & AU sTge giar, @41 & e g2

(AT 3T 20% Tdd & dIG I QU & & [T AR ET gram|)

VAT HaTe [S88 FATSC ST BIIST &1 @ 87 3T €T WiadT g1 39 3T FASe Pl Pl Il &
ol F FIAl F I W AT AR 38F 9T T W F S FT § 394 FO TG HH
H STl o FEI U3 W 3ol ALY o FSC Fgr g @T 3R 3eTehl IATAKr dr A5¢ AT gl Wl
VW AP W IR Yol o shad RseaR & @omw, afed rcamagiRe o gem 3R seaesh
H 1 Sreem| Ot die ST 9 S § AR fsRee der & gl

AT Ig 36T ¢ T 5T glelld & 3T AAHdr ¥ old g2 3T €91 ¢ o =i few 1w 3=
fastarar 3R weoraret §, ¥l mars & off Aaaar g1 e e alet @ gared et &
RIGEE IRCURE LIRS

T 379 919 91d e & [T T fAae g2 ar
oFIT §Td I & ToIT Ig TaT IHT §72

+39R Ig HE AT TG @1 ol DIT-AT ST FAY GH, SI9 H HTUh! dhiel h&? (HEUHAIID
3791 3TATST &l oI5 IGHL a1 FY, of foh FORAT Al R 3T FacaAMel (Sensitive) el o
ar FergT H 3R & gfsrenee &ef)

3R 39 fhal FoSe P Tgell IR Bl H T ¢ dl IRl e & B &I Sd ¢ 6 38 Bt
Pl FT FARTC FIAT g1 FIT g T IRTT & [T § IT YoicsT & v I1 U 3rcardedic o &
foT g2



39T YT 3R T TAAT Sl T ARAG o FIX AR 3| Blel G Joierd IT 3THA-
TTH Foic2le &ol o Tolv T @ fagar § ff 3maent foam Ry Stae & 35 A1 40 s &
SIET TET SielelT TIeT| ‘g7, T ‘&1’ & 58U HIS BF ¢! gsdr &l &, Ig I AT T@om
¢ T Forge aRlies g7 15 @hs W Y 3T FaTe Feh HGdh Toieeled Hl S@-Fofol H
nfAer gl

CeNIT W FATSC &l TFHSA & T IR U a0 Bhce & $o S o1 €= F 81 3T A
g =rfRT:

1. ©ler 9IRET-3m9ehT AT 3R ST

2. S1d A I STold

3. STHETH ST A YR

4. 0O gard, fST@r 3caR Foee hdd ‘817 H & TohdT gl

5. A WA FAEE & S & T AR E

CollRleT TR JHIGRMTell 910 el & faT & ST a1d:

1. BId-Sicl A & Teh [T Tgel & 3HIhs (STeT) AT THRAA I I IR T o |
2. WId-Flel F & AT gAF G # T AT T F |

3. BU °C H fohdel &lel %1 g, JeTehl HEAT T H of|

4. 3MMTET 8 AU & 3M9a 391 Uk 6 1 8T qU fHAT (FaT & FIS W o Wedl)|
5. Ul ¥ YT f&ERte SRR T o

6. T&pte &7 a9 do 33T R, 9 do o 39T 39 &h T AT o o |



7. 3O AT o fG@re §U 3T TS GRIGAT glelt TTiET|

8.

37T9eRT Uifolfed SToTRAT 31TUehl 3TTaTel H STolshdT gl

9. 39 Wisae & forw 3muerr faeard 3R 39T &ROM 39T 3dreT & STl ol

10.

11.

3TcATIRET (Confident) 3R F&HAT (Polite) fE@m|

U f3Ud & Oy ael, o & STecl 3R T & i &, Fedr ¥ ST gige e@rar § 3k

N S T qRET gy B

12.

13.

RATRTT T o &F 3T 3947 e Haer Jdadre & & & |

9T Ig Utarg FU & Bl 9T 919 SAdrar [AuTT ddarer & a1 dAg1, 3949 ar iR

qTHar @ 919 Y|

14.

15.

& TAT T Bl &1, haell doddriel ¥ S0 el HI GHTTT STaT g

gHAT, 3TN STANT/TAIE & AlCH ol T e el | SHH Biel-37T 3R 33 Folse Hr

IH FAeC H dGoll ST Thdl gl T g PHich Teh SST dicl I§ ST

16.

17.

18.

19.

20.

T F AT g@ aemst & I FES T g g L

foaifed draarel 1 39 39 I T W, S A G FA W § AR AT FH w8
Law of averages H f3earg |

qifeifed | & 39el 3masht IR T 3R g oot 39er ey o gga |

& T BIE AheIdT FT o6 S W |



21. 3carg fe@m 3k EGﬁHF{(Energetic) TE, Ig AU ’EareT & Sodehdl gl

22. REa @ & 310 3uged Al #1396 3 asflRa, S - sfrex, Wik anfe @
T X @ ¢

23. €O W TR S9N & AT FT 3T & 3TIRUT A @ &1 3R 79 Aag =g §, ar 399
9@ o «ar & raeht A WE A0S W A T g2~ o1 SH HaTel T Sfare SArer Gl F &,
JoITT YT ATH ITeld {:I)rlc'l @”

24. HAT A HT 3T eBfed & Ty /AT T afad | 9 dF F e arer
MO8 3G H A7 TRl 3 arat A SR o g, 9= S & 30 3HG gl A § Hellferd
T

25. U FTHC Y& H § gel AT Falold of 3R Rrseram Rt

26. 3Yel TPl il I BIeT, Hiaed AR @ adr ) 3maia |

27. WEAR 9T TNHIA TR F SATHRT of foF Folrge & 1T Hel A Ig To AT ¢
28. 3T 3797 TollWleT icl T BIA-37T FGA SHA EaRT & Fohe g

39
(Approach)

T A Nufeler Reede TR H, 3q WiFed H, Ul AR 33718 X 3¢ RaAmr A
W fegrar 3R gied ez 767 g 3R e faeaweiiaar @ S g1 3r9el efefer gfsear #
gH A forg fAgidr &1 sEadATe Hid o

3¢T8Y0T & fow “fA. vag, FI7 3% 919 §1d Fa & o0 U fAsIe §27



3FR FeST FT &, ‘B’ AT 3T 3 T JoleueT & &1 3PR &g, o 3 god &, Hla-ar
3TOT AT &, SIF H IR Hiel H&2 A FT H 91g H IR Hiel FX Fehell §2 3T Tg I
sl qod ¢, Fife:

TSI SoT F UGSl Sollold olell Ueh TASETaR/A$TAT ¢

+FIT Ig 3T g T 39 9T Solreld & ThaT eafed &l & of?

o1 g1, 3R TR FHY o &1 3R 319 Yoleee &ofl Y& R & &1 g o hdel Al g,
dicsh g@R cafed @I RISt aer 9| fhcell R 3M9e W& TeeAhex e 1 HHe fohar €,
ST el S T aRm 3mash R A &d § A fow & &€ § 97 3us gRaR & g SR g,
FoleeeT Y& T AT ST §2 FA1 98 91 A & AT @er aa7F g2 Soper w7gT|

3R FATSC FEAT &, Olh g, dd Ul Joiellsd ol dlel| Ig €A IWAT aIgV foh 10 AFs
& I 3T IHAT €A el R Hiealm g1 Tg @ 3MTh YE A & b AR gardr arerg
¥ g 81 I g W o 396 I §H T AW &l 38 AU WA FS e -

“f. Forge, # TFH 1S S5 U A Sier @M gl AR U BT & A U faferse HMeT 39 €,
S giH T # 20% T qUd AR g JH favard § % 9 3806 IR F S awge F24w
3T €T WMEAN2” (TG TN Falel §He TGl eIl &, 3Nl 3STEX0T &t o foIv| 3uel 3cure 3R
AT W IMIRA Farel A9en! 39+ forw sarer gier)

39 379 39 gaTel &hr S @l & dl 3T Halel $T THATT Sard g1 - ‘&l |

3R 39 R g8 Soae # ¢ dl 39! FIRATfohT & $& Wdl-¢rg-Repls t@er =ifge, S
Teh SIAATUROT AT & & & gl g1 39 VAT $S g Tehel &

“f. T, A WHS A9h T AT RS §, 30U & & Fo e ¢ A g,
30X 39 S8 SABA (HSAEAT) AT TEd & of H 3D qB of, dlieh 39k foAder W Fo ore
g Al 8 &eh|”

o W 3cadAT aF T



(Fixing Appointment on the Telephone)

gl 39

“f7. Tl A g Fer fF TR Fie H& AR 39S WY Fo AR S, ST SEG H
fore cmsterly €1 7 §H 30T WIHAR IT FIAR T Gog AT Feoht g2

gar 3

"H HTeRT ATH 3MTUhT FHRI & IR H ~geao # ger A1l Fa7 # 3Tel Hoag 3o el
Hehell §, dlfeh MUl FEAT & AU 3TN $o [uR 3T9d dic Th| HleT-A1 FEr gem — 397e

AHIR AT HITTIR2”

I 3

# 39 TgER & fAT 39 U=gale AT AEAT AT 3T GHET Yeid e & fov a7 5y
fea 3Ish 91 3mer 3fRA/EEAR @ — TWHER AT FITEAR 2

el 3=

T Forse & T “fA. vad, 3mud o A 6 ¥ QAT BRI SET §1 AR 9
TFgdST GEmH &, S5 as dgd U &5 #MT & ST Gl §1 TE 3MUS adHT YN F 3T
T H 305 dh g9 Tl gl 39T R A FeT Jga’ g9 — THIGR IT FAIedR 2”7

VPSS

. T dr, tenagss. sudr @ # S5k, Sl @I gl A U v WSy & a@ryy gy Sei
¢, IO Tad Aol & IR F AT AT §| Tg AR g FS FEABT & AU wreHAS g1 oww
& 379Tel §%Fd, AR AT FHITAR I AT Thd 872

$o A mafcadt (i) #1 Agere

(Handling Specific Objections)



¢ “H 3TB® (Interested) =gl gl”
el

"R A, # TAe whdr §; O 3 Tk 9R g o A€ &, 3§H 39 sToh
(Interested) Y g Tdhd gl & fHAT 8T &, wﬁmwmmmi
drich # S8 TR a1 Feh foh 3MehT SIE HUferdl o SEA fohclell BRIEr 38T g2 39 fow
HieT-AT FraeTsietsh foeT § — HHAIR AT HITeldR " 2

¢ “HY 9 A g § — 3T ﬂ@' IO SAASRT (Information) el &I”

“fA. T, Uk 9 SRR R SRl e & 8 g, 99 ues & weh-ar € ofer S|
3R A 15 TAeIC 3Mash Ty 39Tel g Al of dl el Sgd ART THY 8 §am 3R & 5
el BT SRR 8 & TS| HlA-AT A dgR g — WHIR AT FHIeIaR?”

¢ “FY TfS] HIoR T haer o d g1”

A T, YR Aeg & AT Uegde| T HUT Hleh 3T 3T A HY & Fohdl ©, ol
#H 3 91T W qge”

fomeT & deer

(Messages)

dISE-Ael H 30T HEY BISAT, GUNT TeldR &I g &1 Tohell g1 Afehet el off aRfEufay & ar
IR ¥ A% TS F B gEY IR IR Bl W HIs FAG 61 [HeldT § df Blel 96 X &1 TR-
R i AT AT HEGLA BISAT o (pest) H oG Ff ST g1 A T 3ed0r §, forad g
et =g foh g a1 Fgr S =g

"R Fege, TAEL el § H tawas s & @l gl g I Bles H e Fifad &
WSHE ol H Ueh wAe) WX ¢l &H MY TATHT Muehl Sl T qfcd kel & v 3m9d Hefr
e &1 St o 3Rt giem g, Fear v d. Fev W HI Bl A~



T SifectdlsT 0 & e Reod Hid R Fhdl &, oAfhed Jodudd o FlSC FlI Plol-dh el Hl
FIS 3TST PROT AgT Tl

TF GO 3G §, <. Fose, # THw.aSSs Fia W T gl O At F v 3w Fo
faaR Sfear argdr g1 59 39t Hiwr fHel, $FIAT AR 36 7R W Bl F |7 T§ 39,
FAST & T P THNT T Fohdl &, FAiTe I 1T & AT gAer FAT -7 A 39 T
37TOT SRUT &l & fF g 3Tl Fia-d |

gHY 3GTE0T B WY | FHAT ARET AL & [ Plo-der 31T &, S A & gAY 30T H Hicd
g 3 Y THIGAT §¢ ST &1 THEeT § fF Follge Mgy ame7’ & aR H ST argdr &l
FollSC g raar § foh 38 v arar amsrerdl §1 qawr Fard 37a ¢ fo &1 doaudie 315 ao
W@l &2 A g, ‘FAl ! 98 U e ¥ At 3R Wiheretel safav g bl § [ faaR areaa
A Sl & T SR §17 TE ScPHAT FoATSE FI Bl 36T Hedqdel H qTd el &l
THTTAT FATAT g1 Uh el I & ®T H, 3T FGIAIAT A TARN & F F4 & fow
39T foIT Eare @reler agd &l

Teh QA Fglad & - “39 61 I Ulell & I of S Fohl §, SHehol STecEc 38 oo w11
"ehcl|” 0 AT grad H 3 Teh 41 & 377 34T § - ST 39 €3 &I Gl & 98 o S &,
39 ST W o ST Al 3% Ue-Uied A THEAT 96 STl g1 3T 813 & 1 Hy dEar?
3% W & isT FHS BT &, 3§ g o Sweh| 3R W 9 F 9 F AN, d9 9 ge-
9-ge el el o9 | ST glel & HRUT Uil QT Ueh Wiehiceh 3R E@mstriden Tea g1 &b
3T TRE AfeiT IIheeT & 3T Yoied & TATHIaS IRUMH & T H FollfoldlT AT T ¢ |
ageh TSIl €1 3cgeh 819N, a8 3ol 81 3Teeh STiefell amgal, 3R Jouudle & Al Jer Ham
foh e FANST T 9ga oe, S gt & faw amrers 8

Teh J31 TheldT, aﬁé’r—aﬁaa?émaﬁaﬁrﬂﬁw (Accumulation) @Fﬁ%’l ﬁﬁrgmr@w
IhITel T Sgc Hhel &7 H @1 8, ST & fod 3oy &1 v & &, M. Forse, #
TR et & TFH Siel @7 g1 A U Ueh Falel g 3R HAA: 3T IHH Siad A o AT
a9 IfFd §1 3T 30K dlad-dah L, df & 3P Pld-d FT SATR H&RM| FT T
g7

39 39ded W A WE (Analyze) | 3R H Saa-dAT (1ic) o @7 § 3 Her var d@ewr
T 3FHICIR TIER & ITH Ig Hghd OISl gidT o6 AY I S JaTdT &, 3THT 3cl &f & [ov
g8 & GO A9 gied §, dr FA1 giare




1. 3HY 3ThT 3cgehal g6l gl

2. FASC & AA H g o1 370 & @ F241 §, Fo@enr sar e & fow # & qeg g2
FoITSC AT STl TR & |

STa Sradee et @i dr § df Aodude Fedl ¢, “feh AT Ty drs o5 famT 4 ¢,
3AIT 38 FaTe & fov 39 Fa9 39gad afad §1”

3ef-378T & Tk W (U SARE’ WNH I o] 3T §, TEH IRl 10% I A & Feholl
¢ {3 faear § & 319 38 qud & U gTgeh g A 39 e &2

g gaTel &l Siald oI& &l ‘8’ &1 I§ 39 [T 0 3/aW FT eIaram @eldr &l Jar [gia -
A AR alsq AT & AT o 3TN g g1 ot &l Sga-dr $-Aer T §, <rSed & Ay
3yt g forgar aifRe fF AR 9 39 forw ue @are g7, sod & forae &)

“Jfeh 3T vy arg o3 fAunT & §, A AgHy A § 6 39 wew Ay @fFa g1 A -
3 Uk W AAT T AT §, S IS @I H 204 I a9 H Fhel ol A A g,
AT Fog e, AT T AT grare

FellSC 1 Scgehdl A Too1 & U $& Fd =i T aw go:

#31o13llel (The unknown)

+fIAR FT SIS arelr -{-I‘\T-Io'llk\’y (Thought provoking information)
*IS T S HATIRYIH & (Something newsworthy)
¢HceT (Value proposition)

03{@ =T (Incomplete information)



*3TTST OTH r gifea (Gain of unknown benefit)

¢3S gifd & GI&T (Prevention of unknown loss)

AR 3T T - “fA. Foee, AN AT A Rod 3 gwal # e 89 far § 3 e U s
¢, O T T GATIIET S ST AT §, Sl TRl FEAT AT Scdleehd (Productivity)
AT IR I Thal g1”

3R FOR Tl Iy B3N areFg o &9 H hifell deidlel & HHA @M a7 g1 df 38 feAmer &
ggell diel AT 3TTM? HlA-8F FALAT §, S IR 3cdlhdl Hl IHTAT X Thdl g2 AT I8
STel 61 STlefell a2 Scgehcl Aol glell AIMGT, dTfeh FATST TR oIl Feh 3N T Toh 3T
GItheleTel ST TRE 3T TEr a1d HLIr| 71g1 o, Jg sfsEe (irritation) Har &M 3R
HTIRT AT 3MThT FEAT AT fIGE@AIAT @Y M| €T W, §ART 3297 g1 g, ooy & faw
eXaraT @i 3R faeard saer, arfes 3o & 39ARh 3R wrIcHe aRkoma gred g @ |

Teh egfeFd Scgehcl ST Tohell § AR SAGTERT i SRR @ Hehel &

(One Can Raise Curiosity and yet Maintain Integrity)

faeaasiiadr s &7 TR §, N eXareT Gioe # #Ace aXal ¢l Hl-afl aller I8 dare i &
f& SI9 T aareT wg Golall, o deh [aea@ehadr 8 o] BT ek §, T Slell Th-gal W
MR/ U &1 ST eXaTel GoAdT 8, el [aRaElaar (Credibility) Sefel AT G HY
fshaT UE B ST g1 3TIhT 3T o9 IT o &1, §H Yg TR AT gl o foaifea rqera
Teh GAGR 1 A Tl &d &, ST deh T fIeqE@=AIdr &1 T 761 ad g1 U Joaadsd &
R A UF UROT TE S0 g5 & o O faeawely FE gl 3R T A e & AT 39 3 A
BIZHT TR T IR 1T &1 TF ST Sales U 3T YRUT T dolg & GaIAT A8l g 3R
TehdT oTEl &

& RNers T@ar 4t 37T+ B2

+ 3T BT-HTH FT IRA (Ratio) IE R@Er & fh 3o el a1 Gecie & G @7 & Rl
FieT frT & 3ceIorT & U, &g & AT H TRI3EC I i gl hAT ST IAMRT| Teladf v
WYUROTAAT 4.30 Fof & d1G il HAT ST AeV| 3 R A9 3eIHT 3T Hiel H H

39 A e aF g




*HI 3TcaideAe T AN (Ratio) 3MUhT Tl ST Hifaelldd HT T &l

$RIT-TSICLT 3T (Ratio), TAURIRAT & ST olel T Jagdr GATAT g1 (3T U Toier=T
&% fAoiasdt &1 &a &, frar 3R &1 &)

#3TT9hT FoTeRlel Hod U 3T Afclar ehod I FalfSiar J7gard r ZTar &l

S d §H 39 AfolT Thed &t 8T ST ardar, g7 el off 39a g & a8 & 9 &
QT TG g7 |

! [image—-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)
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I for@sr 1 Foll

Ugell AT HEH HeccdUT a1 BT &, Fifeh 3R Ugell Glehd 3MTehSeh o161 gl of @iler 38
mqﬁﬁﬂﬁlmwwg’aﬂ%%smsdwﬁqu%ﬁ'@qawﬁmqﬂm%‘l

1. 9IEUFC FSC o IoIRT § 38 g &l Faifrd |

2. Uh AT W T g W TR R &A1 ¢ (GAT-THIRT &1 & )|

3. HEH-CI-heH TAT T T 96|

4. ®RIE @ @ & fAU v vw AR #T 37eer-3re6T SEAATS | faRaae i feus & ded
TEIT A

5. 39t fAEr & oler iR |ieicd W, SAE-8-33A1eT 3T 9e| dga? gem f qff RgY & v
U & SIET A d6e &1 (SA T, 3R FSC SACT AN G¢al, S deh o 30eT BT



TEHAT & @RI Y 3eTehl €A oAt Wi ofd &) YF A 3R d¢ A & v sl Ramd
forg|

6. gAM qHdE Y 3R 3ol g A |fer 6 sg w3 [ A 37 gware f FoR A
rcyl

7. @EAR W RAE 7 Femse & a1 R wafeer fr @ sita w1
8. g& ¥ A I1 91 el & ToIU Teh 31 aolg &, 3§ Hgeeaqor Sl |

9. Teh SI3INH $H @Y ¢, 3NN al HYh Al ol H Heg X all (S3IRE Teh Afelar ol
T e §, Afhed Ig AT H W F F13RT IS 918 AGT of TohT gl)

10. S 39 A& FX Hhd &, dg dIel olgl H|

11. 9 fgY 1 0F § Y 6 38 I o IR b F AT Follge A Wb § FS A H
3MIrE 8Tl 39 S X Hehd &, 3 dIe HT AT, olfhel BIG-31T & Tgol 3o ST g <

12. 379 3o¢ U UFA & folT AR X Tohd ¢ (31eX0T & forw, 37 &g & TR &< T
3 TNHR HT Tehd § IT A& I Tohd &, 3T HIS IBATT ¢ 1)

13. 3o¢ Faell & foh 3T Teh Tarelel ofoidlel 81 (3G & U T & 3 @ 5 fead & dfw &
3T lel HEIT| FAAT 3T Blel-319 & AU FAG-WAT T TH §T § 90| 3§ oIl o DS
— “3 IR Bicl-31T & U a1 F PlaT F&M| 7 Tg IETSC IR THR aFT §, (3TH IR
(seriousness) H'E?fﬁ\_@?ﬁ'%l)

EERCACEC

UF-1 3 W g A

(Pre—approach)



TS RId 3ee Teaudd a0 fodr REY &1 39Aer & et &

SINED

o /AT

FIT T AT & foT 918 Wiela & U T g2 379 319 379 g & faw Ay Serg ar
Thd &, TOF 9 3MYHT 71F g 3R 3% AT 39 39 RAY A&7 T@ar g1eml goer 37el gl
& H U o7 T T T § ..o #H TR 30Tl TTAE DIl e AT .......... 3R I
fSSTa® & 3aER & IR A o1 HIAT Bl §, S §H Feooh [T BrIesHe gom, Sieh dar & St
gHs TaH.dS91s $Ua & T fmam B

3mex-afed
T

T2 3 ¥ qd

(Pre—approach)



JTIHT ATH ... & AT fem AT ¥, 3FH Tg FEl AT ¢ fF I FUA AT STAD W
ggdl &1 AT TR A AT SUHATS G HA o HROT FAUR-I7 H o0l §| 37 fav & e
qUTS &l &2

sﬂ'ﬁr@'(Application) %maﬁﬁwﬁﬁ@mqﬁﬂwﬁm%%ﬁr ............ &
THH.ATS.51S. Huell & il Y TG g1 & 3130 g1 H Ueh W #MeA oIt 3T &, S 39k @
#2035 U FaT FhAT ¢ AN A § B 5@ w9wa & v 30 Tow g AT 3T a6
giare

#H 3T 3T WIHAAR & 3 A Hedidede & fov @lel & 3R @R ¢am, S 319 5
At & foT Hgrge gl

37Tl TTATg MU AR d91d Il & [T BT H&aT|
3TeT-gied
T

UF-3 TH AHAT, IO F @

(Pre—approach)



@meg%mmmﬂm(attitude) 37TOT B9 al 3eThT &1
g% 3R ScUleehdl 39=A-3T9 S¢alt| H favard &, 39 off ar € Aggy A &1 & 3mad 3rred
HIHGR & FoE S HIh IcAigeHe T H&Im 3R 3H0a R agam, S 309k S i
Heg T Bl

37Tl TTATE 3T dTd el & AR H,
3MeR-AfRd
TFH a5 oI

TT-4 BIell-319 T AT

(Follow—up)

SINED

o BA/AesAE

BAR BTel T HAHIA & GNIeT HTUH ¥R & v uegare aar g1 oy == &1 a1 8, 38
3TER H 3! IR GEAT AT W g, oifeh 3Nh Scure/afdH & GaRT IR Scargsha
(Productivity) & Fgola H HAce A




# TURT 3P WHIR T Blef Hean 3R AT a7 e, ATfr 39d Falell 1 @ & TG
3Tex-afed,
TFH.d5.518

TT-5 Brell-3T & faw &Jafe

(Follow—up)

SRS

O /e

39 SFAER & oI 3R 39 e &1 & 3awr fear, sae o gegarg| otar & #a arer
fopam o, Wﬁ@mﬁmﬁvﬁawé;

3T 31Tl WHIR I BT Heh MY AT T H&IM, difeh 3Tsh 1 3 92 g, 3T
3ceR & Fapl



3ex-afed
TFH.d5.518

TT-6 YBIA AT

(Referral)

SRR

O fA/Aesfad

TFH.AS.33. & IRTT &7 & U, Ig AT TF ¢gaig oAe gl 3eiarer aRome & & 3maer
3T FIAT TG

Teh R T & 39T HIar iR 39+ AR & v i gegarg| 3R AT ot g & &
m%@wmgm@mmﬁmaw

M-
T

u3-7 : fAfd &0 ¥ gof: AfRad wr & aea

(A Sample for a Reconfirmation in Writing)



SINED

o /AT

3I%h PR & oI gegare| & 39T ..o 0 gol el & g 3@ @ gl
3R S8 IS IRac 8 dl HUAT HI Hiol H| 3R U TRE T HIS HGL 6T 3047 o #
50 AT wasiam|

3mex-afed
TFH.d5.518
UF-8 HEd T HI AT

(Testimonial Letter)

1o 1

AT

NIy

gar: oay g&faa g



I 3% c¥agR IR dheeTel TfdT & T ve gegare A 81 39 SHAGRT & $HROT 39T
AT 3R 39S FATIT H A AT FASA g3 5807 AW ooid FAgeca ol &7 & T &l
3R &7 & & g9 g3

# 3ok Far (Reldis) &1 aR=rd &of & Hera AT adal g1 FoAT T Faad 9 § A A &1
Ao, o @ &, a@ifF 3ad a¥ # S Fo o I G §, 37 H 0T 3epHa Jare
AT e & HUH Heg Hel & dIR g

JmeR-afgd

TFH.d5.518

18

Harel &1 S99 8l &

afeler % wgelr 761, dfosdh HaTel IO &

(Selling is not telling it is Asking Question)

g |aTeT &1 8, Toredhr Seierd, 3T qEY SIS 1 39l WY S5 Hhd &1 g Wod HhereTe
Toied ol hI Sollold odl & 3R 38 3BaR Fr e W ol gl

Teh IOl Tl Jolee e serel AR ge & Gofell ofel g, dfesh I§ Ueh 3aer
(oppotunity) &, Foras WIfad Fage & 3T Agecaqol HaTel IS Fhd ¢ Hiaed IR= &af
% §I¢ 3T Ig SAHAAT AR & 1o 3Tk FAISC I Uk WSde Pl SId ¢ IT Aal| AT Hig o
AT B & Ugol Aol I Falol B T Follold ol AIMFT, “3HTIehl HEI HATURT &l o
A H, F1 # 3TN FS Gl IS Tehel ﬁ?"mmsﬂwaﬁWFﬁWWW




meﬁ?mﬁaﬂﬂﬁraﬁfﬁ& g Sollold ofdl, 39 fASC sgagR (Courtesy)
AR faetaar (Humility) & 2MdT &1 TE U UAEH & o7 AT §, Fifh (ST Iole (OS>

ST Y 3GRIETT &1 &l €1 TE o7 Ageea ol glar &, F&ifeh f4eTT I HROT QT 3PN Harel

YBT STl § ol Ig Olelellel el SHET g1 STl & 3R @ ol 3RIETT &1 T & 3R drdararen
a|'%('|'3ﬁ"|%|7‘|'(Offensive) a’rm%laﬁﬂﬁa@mi%maﬁmﬁ'fr, PR H 39T
Th-& FaTel Y| 30 Haldl & G@RT 3T Solloldd of of I &, el ATl S Falel I8 &
fT 39er FIg FROT AT T FET GAT fF 9% IR FATT IO T FAed &l T§ ST Sorerd
& HaTel Yo @ of ST 8, olfehol def-ahsll Giadere 30 Ul IRRTETT AgEE T & o

=TT a8 Fare F7 gor S @ &

gared & fFET F a9 § — gell (Open-ended) 3R §¢ (Closeended) | | 3YA-335 dTel TATT
& A TTYRCT ‘g1’ AT ‘algl’ H el QU ST Thdd ol T FATeT — FAT, Hd, Hgl, BT, HA
IR FA F U RC A §| goAh AT H GIAT Sl ISl g1 3NUA-885 Falel & 3GTeT A
few aw ¢

1. 3T 39ar ASTAT TR (F) H SHHT STAATT FH T2

2. FII-HT AT el FEH AGT gHId I@dr 872

3. JIfhE & 3 T Jad ST SR 4T 82
4. 39 SHHT STAAT gl AT TTEd 82

5. % X §, PUAT HI AT

6. 39 &gl ST @ &2

7. wmg&n%?

Tsh Follol-358 HaTel & ek [A% gl AT A1’ H g1 Hehcl g1 SH e & Halel TR FeeTl
eI, dfed AT 3caX &d &, FeWLHUA (Confirmation) od &, SedIHAA

(Information) EH



3ET8Y0T & foIT:

QAT erad, “@feler gor Al il Ig et o | g

FZifeh HaTel Hgecaqul § AR YOT ST &Y §, SHAT TE Aeld w161 [oh Tod Il STt 8 fob
HaTeT ¥ 3R FA1 goT AT PR HA 3R A FqE @ dr RIS § § HaToT 1 HE
AT Agt e 3R Femse oY o gohe T ThdT gl SATAT dhadl T Slledel Sl TR oTeT
gt & f&F ‘Far aem &7, sfcd Ig o Ster gar § fF o ar S8 e &7 | U e & 9
ar 39T gl & 9T & §9af & T (Preventive) 3iR ARG (Curative — aﬁfmfreg{wﬁ
& 391)| 98 WR & WIT-TRIYS &AT (Immunity) TG & foIT IS gar a1 Fe!-[AerfdeT ¢ar
€, 3R gethereie Uehel o fIT Toh q@dl aar o ar & Sl 38T TRE Toh equdel Al Hl Follol
Y T A TG & faU, REw haed H F7 aa & U, vt 3R Jepelieht ol arel Farer
O HHIAT FelSe T 3UYF STdld ool H Feg Il ¢ Ig A 61 Wl § foh 319 41
SId 8, S9e & fav gl giaame gia 8 3R @t Shig v R @ sEdATe e S gl

HaTel HAgeedqol g1 &, it
1. Yolee il 39 sherad/fAaaor & @a B

2. STl @ AH ofd g1 (Uncover the need)

3. thyer seIarel FI YgATAd &l (identify the decision-maker)
4. 3Mufcadl &I 3R T od &1 (Bring out objections)

5. Tlies 1 ygfcd & G Bl

6. TEATAAT H 3HR F o § |

7. 39 THIAT (Monolog) @I ATATAT (Dialog) H S&ofell

8. FollSc & FY Siadid & F&d 3R AT ATl Forrse o Afcier NAF 7 2nfAeT S|



9. FollSc F AT WHT IHTEATT &7 T A FT glfd & ol §, 3TTAT AR, TR &
HATEAA § HEEATT B Gol H oo 7 AGE T ¢l

3eoT el WIS 3eleh Falel T BT 3R F&F &§g (To the point) & UM IWT
HIYUROT § G H TE 61 & HA H 3ol Falel dhqol giar g1 Ifeh Ig aga Sl
(FEccaqol) &, 37 GHAT 9T YS= ¥ Ugel AT of| 3=l 3Harsl @l Fgol 3R faerar |

AT ST S Ulfeifed W, FAifeh Ig 3IHT JeY ST &

(Keeping the Conversation positive as you build the relationship)

Ig weell fSohel FET 3R 3UYFd § o yealicar gfshar Ot g1 fh a8 deer §=e 3R 3faa e
3HR F FHAA AT

W8 gaTel o 95, foad o6 & 3 amge i waAst AR wifddd @ S )@ 8

*FIT 3CUTGHAT I FElAT 3% AT 3HETF g2 AT

$FT T 3 TAT AgeeaquT g2

e, ¥ qarel SA-IGART arel R 8, HIs Akt & gEM, S VO UGl & ek H AT FHgan|
g U U oo AT, St cafed @ A & fr Aaey WY, o

1. T 39 el JhAT H1 3ol oendr g o ag #AMA, 3MTeT 1 FMeT T Jolell 7 403
3MfeEd Teld &2

2. FIT Y YT AT § 6 TAT A 308 T A IMIYHT AMgHh AT fohcdell 9¢ Thell § AR
399 Wifthe?

3. @1 el 3T Jg FraT g o TR R FhAeT & vl §, 3WR 3 s (Data)
3reRferd gie



4. 3R 39S Fell$c HT o Faell IRETT (Confidential) gl al TR faRa@=iaar
(Credibility) @I FIT g2

39 Hl TR& TRRATT Fetarel § 3N e 1 Ig Wl W AL A ¢ o 39l -l
ST &8 FEAX Tl SIIT| 3TEeTeh Sl &l FASC alel o T 3elsh 0T 3R Fiaaar gl ¢,
g T 39T fhU a0 Qg g A 3T g1 89 U g T8 qoa @ifgr, S

*3TT9RT THATIT FIT 82

(What is your problem?)

*3TTT FIT TR &2

(What do you want?)

+FT ST g @ ¢ 3Y THAST Hohd 82

(Can you explain yourself?)
oFAT H T ST o Thll 2

(Can or May I have your business)

FUET HATel AATT F M G AV At Y FOR o9 Fohdl &1 3G& dol H &H o7 FaTall ahl
STAATAT H Tohdl .

30X 39 §RT & A dr S8 UIST G (Elaborate) HHHAI
+FIT 3T 3607 (Example) G 3H TASE il

owﬁmmwmiﬁ:mmmﬁrﬁ, 3% I H §H §dU? (Aloud)



*39% fITR (Opinion) # 371/3RAT AN (Ideal solution) AT GEI?

oH 3TTY TE Yool H ST Fhl X @I ﬁ, olfehe] TET HHATHTA (Right-solution) [l &

o1 Ig 3T FaTer glem, 3R Ig H g Al

033?' &THT Y, oifehed ﬂ? qSeTT & U39I... 39 folv &Er 9fhaT (Right procedure) I el
& foT I8 3maeTs gl

$FT 39T @7 & o T8 q&ar oY (fair) BHI...2

3R 3T A AT A FA1 & 3197 I8 Thal € & T8 Fla-dr Aot §, S 3mderr A T g2

(Holding your back)

ofFT e & gfa 3y =iar ?’? (What weems to be your concern)

¢1 ¥ 10 & YA (Thel) W, 0T o fr fham & 319 3130 +gl &2 A of F a8 Fear &,
“# 3 9T g, o YR IV HaTel FEY AT H Ig g7 Tehell ¢ foh & MUl 8 I 9 W A &
forT Far #Hee FT FhT g2

ofF. Farge, FAT AQ AT FT FAT, TEF T RRAGT (Bother) §UI AT 3Hefolled H R Ay
oo R g, fSEd 3T AR g A A &A1 Al A Hehrd ALl FEIT|

3PR AT FIRAT 34 T ATl TR €A ¢ ar qieer 7 a efr aremor &1 @l & _eeaar
(Humility), &RET (Concern) 3R HAGaAWAdl (Senstivity) fG@TS &ar g1 ddgerefer
ATl qOhY &TAT AlT ¥ HHTSl STTercd I $Tael Y dIC oAl ofalcll| 3R 31T Ugel g1 &AT
AT o g, mﬁ@w&rmﬁmﬁaﬁmﬁwq@éﬁwmw
3R fordlt & gfar Rfar st & sgfeq a1 e 2



grav): [Jad gl & AT 39K 379 &THAT AT § of 3T T&T 1 &I FRUT & golg F o [
&1 IHT IS Ao WhAd dedd & folT IHAT AT Il HT TR oTer ¢l AAT Bt &1
Ig AJS T8 o e AT & AT |l

39 TR (Sl & ik @) &l fAST (Courteous) IW o f HGA (Commanding) &e¥ AT
HATeleT (Demanding) WIWW mﬁémwmmwwsﬁmm
W%I@WWW% e W dodudeT H el i HraeTyeha &

+TAT FaTel I 3T AT FoSe T SR FTOAHAS FH oTUT?

#3TTT 3ANT STRIAT P HY Tgdleiar?

#3357 WG &7 IoIg T HY FHST ITdar?

AT 3T W el F G ST GHG T, ST TR S@ @ gar forgelr ofF X g2 am 3y
3 TS WIhAT & & H G2 g 9T MUhT FHEIT & Fo¥ 39! gar fore ar g1 319
S FAT Fgdl? SHDT ol AT FHFCH (Mal-practice) 3TORTY Hel Sl gl Sreh 3 e, @
VeaIHT FAT T @I §, Sl 39e] AGH HT T AT FATAAT & STt a1 39 Afcfar &
F ST 82

FAgccaquT AT I§ & o6 FaTell &l SEIATS d2AI/Sedl (Fact Finding) &1 @il & faT & |
3aTgoT & faw:-

1. 39 91F fhdel Haany &2
2. JABIT HT T HAT grEM?
3. B, #ALYH AR 93 g B H Ul fhdel Hr ST/T giefre

FoITe hT SIAT 3R TATEAT (Needs and wants) I TS g THAS & foIT Fare:

1. 39 Fd 9dg HLar? ({1 &ar %) (Gets information)



2. % HR F IR H 3T F1 Ad 82 (IR Tehe AT §) (Indentified opinion)
3. 3T 3@ aN & &1 Graa &2 (AR &ar §) (Gives opinion)

4. 3T HH FAEHH FA &2 AT T 30 TNY Fhaer Tee &2 (TG AT §) (Gives
feeling)

5. &7 SHHN TE Adeld §, SN T Fg W@ A..2 (FIST T &, AT e &ar §) (Gives

clarification or confirmation)

6. AT Yg TW g2 IE fohctall ST 82 (FIAT &l §) (Gets information)

el 3R AGHH el o [T HATeT SR & F Hgecd o & 3R AT @ 81 S & 3eTehr
Sare fHedr §, aEd T T F T 3MOH T 3T ST B

Teh 30T WHAAT AT § b HlA-Ar DT AEdh & o FIHE & Tl §1 T 30T
ThTo TASC & & I 37T FHSIAT & T HlA-8Y ara/er Forse 1 hger 3T v o &
IR A Bl ST Th ATEeh Teh ATH A ST §, A SARTR dod Aol F97 FHgdd 82

"l H R FAee H Tehhl g2~ 3R Agh decl &, o, # A% 2@ @1 g17 aet & o
TaNT d9¢ & ST &1 Aogudd o T Fl JA5¢ FT AT T FYr AT W §oIRT Sfelk T
A & FF oeT 37 TR A 30T, ofdher sreritherier 3R RART dew diger & aote & 3
JEw N FY ¥ Ade I 2

T 3T 3R Ikl ¢3 cafadd, AEH F HY dddid P2

Teh TF &I FHoldall Y — Teh Helte] & gehlel T Teh Hodudel § X gl Teh aTgeh 30T &
3o 39T F T Ig§ dH &l 3¢ 30 TFhs ¥ 1 Fele, S IRT B @ W g & T
3T TAT &, 3 & 9¢ Aoqude 3e¢ AW AT &l

(AT 3N ST} &l HAYT o G dl 9§ afedd 3M9faId (Neglected) HEHH WM 39
3T & IHJHAR SR HT 3d FHT 1 §2 Tg Toh Hoddlol dojd & d@dr g1 39 g o
oIl Tgdl foh TR & gad &1 HI$ 3Tl T W FaR gll)




Yoqudiel: ‘IEATNAN’ IT ‘delhdl’, TSl H IR FAge HA T Hehell §2”

1. 3fAaET (Alalysis) & & @IATA A 39 IFT Hl RE, FIT T&R A THRM, ST T
ol B2 &7 Ig T W § AT g INRET &2 AT AR A AT fAREEd AT AT §IHT AT Rl
g3 82 3R Ueh Joddlel daT g3 § 3R agd dfeel g1kt 3601 §, A9 Ageh U= 3HTThl arsy
HEGH AT &1 “H Vodde FI STc/mRAT T @1 17 F Tl ST JedHa & ART I gofich
¢ 3R el a7 w &l

2. dEdd # ‘ISAMGIT’ AT ‘dolehd’ Ase el hiched I Hecca ol HEHH il §| ST Tgr
oot X Ted €, STl 39T IS (TMed) 8 3R 3w TR BT STl U Sevee S A8
TEHN &1 Sl ¢ o Ueh deadle 38T Woad ulel & fohcell 3cge B

3. 7H IR Fe HFH FT Thdl g2 FHHT ST & AT AT H ST &Y ThdT g1 ITEH P ST
IR ST ST BT &

4. *3TST’ ASE I 3UAET IO gidT §, ik STY P & &b dg 3T U [Sodad elr
BT &

W
1. ﬁq&r{ﬁ?muﬁ%—wmmm%l

2. ‘GAN UMH HET-3He[T fhEH & etk 8/ — Teh diiifed ded § 3R gAR arg @ef gigeme
%/W@WQW%%WWWWI (Well prepared and equiped)

3. ‘39 5T [P T PR g/t | 62 — I§ SI™dl I Srdeldrell Jarel g, fordet
3cak ‘8T AT 8T F ALY AT S Fehar B

TedudeT & 3MEIE H WG H:

1. ‘30§, 3T g’ — Ig N gafed FAarar aeg gl



2. ‘WW(Contemporary) ag?rm’rﬁrma?lﬁ%' — I T dI% &l Jag ¢l

3. ‘fFE PR & T 2@ | g2 — I 3T Agd/aTNd JArae & T gara §, o9 3cax
gl AT SAg # oAgr G ST R gl

R

FATIIT T Ucdeh B T AhA BT &/, FAT dg 3T dFT Hl TR Thdl gl SHH a1 ‘8T’
H & g | oauds &I U HeAfa fAad §, Tarifad fAadr § 3R Joa & 37A1g a¢
STl &

JoieeT & Y TRUT W Jogdd F fodar & ‘817 & S« Baar §, I8 & Wiead & fov
‘o1’ hgell Sclall &1 HRehel g1 i gl

R

‘T8 PR fe@a & Ty — Jeuudd & 919 Hartd & fov T &RoT g1 97 sror few ar
qifSifed arery S0 Halel JSIT HHad: 3T 3N IOars Sl aE 8iar &

3R 3T AT A WG df JequdeT FT FT ET &2 98 ARH T JeIdr g @ &l g
3 & 6 I T& TMES T IATIT B R W@ g, a9 db dg U T¥deac g, 9IIdC =gl
RGAT Teh Hod Thereel T ey §1 Sd Yeduded &1 Jg ol ¢ foh argeh aead # o
GIACAT G AEAT & dl IAUDAAT HoATHT FHAT A CAT 61 &l § AT 38 HAGET AgHH
AT & 3 6 e a8 30T 3R 39l FEAT &7 IETae WU HAT §1 Th 3resT b
39 THT T HreAd off SeTar & 3R Foge w1 THT i @S AGT AT §, fhed 98 3%
AS3EIST o6l Il &, o & 3eo Il HGHH &l &l &, Fiieh 38h folv 3@ 3N 3qH
AT Fr fFFEATAT (Credibility) 3R fISCMR (Courtesy) & fodr @ @& &r 3mam
HF FAgced WA &1 Th 30T YIheldl I8 Al ¢ f afdq &1 7o @9d (Cardinal
rule) & & ST U@ 3MUYF TR H IJ1AT §, 96 @G A1 7 @le, fAserar & Afsr gar
gl

ToqudsT 3R AEH & T F Iadid H RE| & TATA & Yol Todudd T Ultolfed ared
el &, dlleh SHPT TR&A STl dAlsqvﬁaoTrFrﬂ?rl




AT of & 38 HaTel YoeT & 9gel Uliolied dmed gl dlell, ad alail & &I Jidd &1 &9 &40
grem|

Th §2F HI FoTedl Y — Baial T H Teh ITgeh 1T &

3R 3T 3H 2T H ¢d d odIded 96 Uk & 91 U Fald Yo @1 ¢, foanr & aifafea
areF | AT TE IOATS/SATd-5dlel HT X6 AT &1 3T el H 9§ Fgeed &Il ¢l

9§ IR 3 FATSS Ael-silel @M g1, 39 et & ugell o) Ao § 3R 3 58 vR &
ATl YOl Y& A 8, S & 3cdfod o &1 9 3m9ehr fSieslh & ggell aR e § 3R qod
&

#3TT9RT ATH FIT &7

#4397 HET TE 82

*37TT AT HTH T 82

#3TTeRT T3’ AT 82

¢ 3T 3THCT T 872

Ig GoAT Teh HIol Ugel 3T AT H 3T g2 31T 30 e & Falel YO arel &ief ¢ 3R
39 39eT 3R T THSTT g2 agagamwm%, S ed 3M9er! HgqgE Biar & o 3TaehT
qBde Id @ gl

AT o o Srada S gH E, 378 faesr, s 3R T 91 & & (Polite, Courteous
and open without being offensive) | 3QIgIUl & fow:

3R Y &A1 ¢ 31 el 9T &, FT HAToT YOl A gl 39 39T IR=T qgel e g
g1 HAel IS I AT & §2 FAT F© GEF dlell STl &l &1 32 T HaTel TR Gelldel



fe@rar 81 THEAGTT SGiFd ST HeHH At T & foh 3T Farel F4t I W® ¢ 3R a8 g @
3eThl SA1 & & T JIR @1 ST gl

s &, Farer el U g g 3R 3R WE ¥ A SEAATS fhar S o T§ U Sgd
BIICHS STRAT T el &1 3R AN TET Gl & Tl I§ Igd dAheldaris g Hehall &l Harel
o & FO TN 397 ¢

1. dield T Tl (Tone) — FU 3Tehveh, faed 3R Rise @) sgd el smarst & Srerer
GG ﬂﬁ, dfcd gelige %\_@F‘W%I mmmm(aggressiveness) IR FoRar
(rudeness) T SATAT g1 difoifed aa & 3R @9fed atg & &1 ST af 39er 3y [afea &
gr| difoifed Aot difsifed als & & wgenm Rl

2. ANIRE AT (Body language) T difaifed glelr anfew]

3. 39 GIRWT dddld (Two-way conversation) @I ¥4 &, difch g UReA-3ccX hl g of
el

4. SAEIT STcll & dgd, HeHTdT HT $H s HT JANT Fd gU Falel IO & Igel AT
T TIRT — “3T9ehl HET FATUT YT oA o oI, 3R 31T R & A& ol 9T FT Farel
952

forg safed &1 A& i @ Farel Yol &1 el 3Tl §, 6 Sicdid @ f&mm &l ahelel dm &
3R e ATEer 7 @ar &, a1y & AR 8 Shar aar & 3R faegwegar ofr T swar
gl 59 Uk UG IO §, “GHU I Y& 319 3cule H @lea § gH &1 o fAeame~

T o] WIheleTel T & § $© Hgdl (Bhel Ggald HT HIG=T q) “Fa7 # AT IS Fhell
g, & 3T gAR WisFed A fohcdel IR g2~ IfhR g & ar gir § & agsh 3mash
WS @ IR A8 glar ¢l 36 i &1 Eufd # 9 Harer 4@, 319 @are &1 3cc} 4 dare
& FaTe Qfeler &7 9ihar & v HAag (o) RO T g &iar &1 39 30 JI™d &
IR FeoT Thl &1 3R Rl IR & Jod Tl QU STl g1 @l § al T§ Hhgel
a3 gfaur A § A1 AP TG A A §, 3§ Tg Feell AT o — < e @
TUSE F & foT, FA7 H TN Fg YT TR § AT A I F TS F F U Foar 3
=0 fararR & admer|”




QAN (U T@=T) Hr dlehd

(The Power of Silence)

39 51 87 Teh FaTel qod €l §AM WARN & STaTe T Sl el AT | He e TraAwRd
$T IoIg W FIH HAGHH FA o9l §| 9§ TNIBe (Aaward) H ot drsa § 3R g o S
thaelT &7 T a1d AT, dg & ol &1 WA, SIddid & v U6 3ReR dlir g dahdT &
GHEAR W Teh Halol YO & dIG Ig Ageh I STdd &of & oIv Hley T gl

geAel HT dTehc
(Power of Listening)

ATl YOl & dG, Ig S Bl ¢ 1o 39 &t & AR Afshd §7 & Gol o a1 gl ST @7 &
3R T 7ET FET o W &1 gH AlT@ew AR 3@ alat ardl @ GoAer @ifgwl g4 S et o
W 8, 38 Geloll WfRT AR S TeErH g1 @1 &, 33U HAgHH Plel bl SR ¢

gl ¥ AoHule T Ig SART (Fo) AT & b I 319 goieers @y feemr # ¢ w® 81 o &
Jedudd &l AGeh ol ATEdl 3R FWAT T IdT ToAdT gl STH A9T TheeTel Sl Adrell STem3it
dr o FHESA H AT g g1 Gelel & FET BIG g, ST O Falel A A A I ¢

ST Agl, U AEH Pl WS H A Y
(Don't sell but help the Customer to Buy)

HA FoFl AT, T Fed o A ford §U Hgledl Bl FoAl ¢ &, S 6 qrg Sellfaster i o o
T el 2T|

e o ded o ¥ o, "mm@ﬁmﬁagam%wmagamaﬁgﬁma%,
de 39 g aFd JY FS 99 F fewnez



Yo SR o @I, “30M9 38T H FAT WAUCGAT Agar?” Tqel T Th Uel U AT, 38 Al o
FET, “HI AT U JAN|7 T2 A GO, “HT $H U H A TAGAT A6 827 39 AT o
wgT, “#H 9 F o1 & A F ThAT § IR G¥ 1 Ig 9T g =S @ g1

¢ o BT, “FHed Al AT 3 Ul 1 Al GHG A 52”7 39 Afdd o Sae f&ar, “uqg
Sigs &, T AR dfver G, G F o A YR & AR A W FROT {10 R A I, 3T
FAT 91T §, SHT hIHAT AT gl ATfgu2”

Safdd o dgl, “HS SHIAT §, Tohlee 35 SloR| SHT HIHAT Thdlael 35 SloR glell TIRT|”
Aol Ll o hgl, “&leh §, o # I 38 35 eR A & A AR g1~

3 olel-¢ol I WW| haa fhd 917 ada &, AEH o WSFe TGT, olfched dg Tod ATheledel
% helel & AT, 3 TGl Falel YO QU STl &l 9 3[aR el fhdT| Tg 3
SIthereTer BfelT ST 3reoT 3eTe’0T §1 gE eUsal #, Wleaidlel o ge i 9=

19
geAell 1 WA HEA

HAlG (STdATd) (Communication) & &l decd QM 81 o WaﬂTﬁlﬁTH\?—lﬂTaﬂT (Giving
and receiving imformation)| ¥ T & ST &, @Iﬁw_o{ﬂ?lﬂT AET ST ™ &1 I8
GRITAT & b &1 39 Wag X & 3 qERT e T Sed §, foieehr aoig & @ 3maeh faart
N Gl AT & FAT §1 T 3HY a8 URA (Motivate) Bl §2 A & ‘@l |

ST HATeT qoelT, Tl (heFe-WisfSan) T Il ST, FAAT BT HAl, g CAA § Fololl
(Listening very carefully) 3R I« TrHEdTer Sl TATUTA ST &7 Afoier g1 903 T
THATIT B T&T 9 T A ol & AT SA1ar &1 AT T57Tar & AT ol Fl Fgd &
(Selling is about problem-solving)| THETAT dl ATHA TR, 3THI d<g & TgdleT ol
el FeTd BT B, 1§ 38 €A § FaAT S B

tmaﬁgamaamﬁrﬁsgam



(Listening Versus Hearing)

e ¥ G 3R A goA 7 9gd 5F ¢ O § g ahna (vfaea) g g, a8 A%
gerell 3rafoha (478d) B §1 €A ¥ Golell aellcAsh (Emotional) BIaT &, A% gafelr
IRIRS® (physical) sﬁm%la%aw@mﬁgaﬁﬁmﬁqﬁ%aﬁmﬁmﬁ%@m
3% Y 31T TUT AAAGT FHT HITAT3T F FAST AT Fhell &

U Ulfolfed araraRor YeT shdar

(Creating a Positive Environment)

1. O @ oIl & §AT, @AY 3R AA F1 7w § Adboll AMT, S — FHodd ¥ Tolel,
UTR-IC I GATAT AT A IFferdT & Wolell T TCHEAT| SHY 3R EATT S STl g

2. SIIETR T Halg g1 A g, d 8% SR-aiy o1 ad &1 ST dIg Sielar § o Felordrel
30 GHI FGT ST TET Bl g2 30l H 98 Ig AT T@T 8icll ¢ o 519 Igoll arell hickcd g9 &l

SITaeT & # =T Sefal| ST dielelarell YAl &1 STl §, d« dg I8 & #ar g, ot fob gae

arell &Y 6T AT| alal aR-aRY diel @ §, GoT 1S o6l @1 & | SHiow i gF e 3R amges &
A, @Y S A F Tgel A9 FAURT Y FAC| MR ART AT Forqd gref, 3= &

TEr §T 39 a1 ¢ 9iidr| 76 IQ, ar dreil & &A% sieled & ardieid gl soddT gl ardiend
a9 &eTal §, 519 df Th-gaR i a1l &l 3o & &A1 & Foad gl

3. &g H o Tk AT HIE (interrupt) | Ig 3T (Bad manner) gl 3R 3T Ig AT ¢
G 3TGHT &A1 FgaAdlel § df 39 ITeid o g Fhd 2

4, Wﬁ&ﬁ?ﬁﬁ@cknowledge and encourage) %@ﬁ%ﬁvsmaﬁwmﬁ?
feerd €, AEPIA § A1 FEI-GHT W B FEd & I IHIG STe F AU $o IR FEd &1 gEd
FT AT F UgAE R R

5. TR T TSl g 3eTht 3G & HUh qeU| SER-3EX o oW, dlfeh G@l 3MeHT e &hlat
el

6. Ueh 3Tl HETINEC IR I AFd Il &



7. ¥ SR & AU HaTel q& 3R Alcd q=d|

8. WiETeT & # ST A9l FHST g, 38 a9H T A

9. GEY SYIFd I HYAT M AT slefel &, T A o &b 3R 38R QA 7 |
10. STl 1 $igd 3R AET rdt & a4 ™|

11. UHT agR o &Y S & 3T a5 Sl gl

12. 0@ o R@C & g =afFa i1 a1d oAt &4 3 W HIs TeAE aX G|

AT 3 WY

(Evaluate the Communication)

STl & T # $o GHG B 96 o IR 3qR IR R AR & & a6 ear & s @
gl

FHaT-pelt fGATIT T 3addeT HATAT (Sub Conscious Mind) aﬁg@ﬂ?@ﬁ@ﬂﬁ*ﬁﬂ'
5T FFT TRT g ¥ 3T AeTwar & a1 Al el § a1 X Fha §1 5§ AaURIEE
AT TRT, Ik FHAGT FI T o | $S $H TR gl ST Tehell § — “IIR JTIhT
Al g1 ar & e fAcTe &7 S ooy dTeT &aT o of|” SHHT fAReINOT Y| AT TR sl gaT
ool T FHROT Gol Sl AW g2 Il g “sTel’ | MIehl 3MTaTeT AT diclel &l adierl 3R 319 ganrT
SEAAT T 91T ereg 3R 3M9sh R &¥ T (body language) 39U fasTerdr i gafdr &
fAAYHRT, ST 3T HIS TR 9T PRI ¢ Al af HAC FT S AT Ueh 3T o1 gl gl Sler-ar
IR (3e) IS Ga ¥ FS FaTol (Ot & HdT &l §, o1 [ F1 319 3HF O © &2
FAT 9T HST ¢ o5 AESh FAT 8T 872 wm%ﬁaaﬂ?%m%ﬂﬁmmﬁaﬂwa@g@
aed ol

TId gl Qil’?lﬁf (Active listening) ¥ 3T9el @IGsT hl 93(% (Buying motives) HHSTA
H 3mAET @il g, 3R Fohd (Clues) #F fAea g1 3eor & fav, e AfAfega ariliRe s



3R 3R HIGAT AR W Hel-A-hel Hg T Asal A foAehel ST g1 SR GTY SIEehy Jo=T1
T SfeR T & fF ag e fondl et & ufa Ira & @7 § a1 39 e sfer aar gl
Wm?mwmﬁﬁ(encouragement) Eﬁf?lm?ﬁ'%l

3T FAIfAT Foarge A 3R 31¥F FTFFRY e F T F/ 3cTgd T Tohd 82 Tdh =0T
Yequd Sieldl A g, FoAdl ST &1 38 3t el o AR o gt Foaarr =ifee &
gl ST g7 ¢ 3R &A1 g1 gl o W|T g, Y & Af@H 3R 3AF g & wa@ar anfgel
Tsh Follse T3 Slorall &, STe T8 Vol T8 A Fgolal HGHH Al ¢ AN Joaudlel & HaTd
IS & dlid ¥ 3caried aidr gl Sid:

1. 7gg a1 Stadr g1”

(That sounds very interesting)

2. " 3T U ST IR ol AT Il Tehd 82
(CanYou elaborate a little more?)

3. "9gd 3ol AY g

(Great Timing!)

4. vSEd ST A g

(Quick, sharp thinking!)

S AT afad diel T & df Aeaudd o R fFemet 319et agafa 3R 3cag gee e
qIRT| FSC 3TBI ARG §rel, s'aéﬂ%ltr;mamrrer (Rephrase) AT SIEAT (Paraphrase)
o SroreT =TI VAT A ToheT Yol T Follsc GaRT Hel 15 $ WH arar i o drefelr
IIRT, difeh 38 TS HI TgAr g1l a8 g Af¥aa gar § & 39 ard 3uhr o &
Y gl o STl Al Toh Foqqdd $S $H g e el &

1. @ Fage, HUAT AY G I TISC Y, T Ig d61 &, Sl 3T I6d .2



2. A Fd 3.3, aar ﬁﬁf?\‘cl?f (Confirm) FL..

IS I H Thrac

(Barriers to effective Communication)

TPAE WHAR W AT Feea & gt § — $iifds (Phsyical), #@AcHS (Emotional) 3R
Sifg®d (Intellectual) |

it (Physical) — C¢-H¢ 3R Tellell, 3FTON & JTATST fAehleledl, Uel IT GURAC & WoleT,
€I HTHET, TR-GR fSTeded gial, MNaR IR AT A@T T FIh oTal Jellelr 3 THr
ST 81 AT 39k AR 3Id Forse & & va w9y g, oHd gRAT ge @ Hifde arensit
(Physical Disturbance) H AR 3R Uer ot enfAer g dhdr 2

HIGATCHS (Emotional) — T4ell $T &g HIGINT 1 TGHE fhdT ST Hehcl g1 &7 3T el
e o fordlr arél ox 100 ST @GRl, EE-HGTR X W, dicdid #X W@ ¢, sl gl 39 dE
H #S SIf@er glar § 3R a8l Uohed @Rl o7 S §1 58T 3ol o T § & U R & &5
AT @A 38 gl €, 3R T e & I & agl G oF Sl g1 SHfAT araed &7 39
el & EERT 3eJfc Td AT &=ilell =IgT 3R Follse @l Tg HGHH el =gV foh 3moer
38k TN TIH TA1 31 &, Al 30 7y & & 95 FAgeca Ul 3R TFATT ¢

difg® (Intellectual) — 3T ST Fgd &, 30 H AR T & AGar (dlean) {u, # S Fgar
g, 39 39 AT &1 ST AT & HUR R FeATd AT IHGATT Felcl g1 TR FoleereT difigeh
(Intellectual) WﬁwmﬁmglmﬁmmWWWﬁ,
IR AT THST Th AR TEY §aT Toh, TTY & Uliolied HrA iR gasiiar & wema der g Tl
AT S8 & 3o | ISl @ 9T ofd §, Fellse doll ¥ AGHH Tl & foh 3T U faeaaeia
3meHr gl

3EPR-ATH (Ego Barrier) — FIT FI 3T 39 SIdId T BEAT g7 §, STl W 39 I8 S
M FE, $T AT FAAT I eh & g § 3R M9 Ry A | T A AL 1@ b
39 fore O § AT AT FX @ §, 96 GAAT &1 g oW g1 STl F¥el HT 386 968 & &
A R@ar g1 oar J9rar § F 39 37eT A% [y i & g gar g




3eTEX0T & fAT 3R 39 Fgd &, “H 91T § 6 31T g A g1 g AfRT weam, A
oTEl ST, 37TeT 1 feeT a1 Ferael §17 39K 39 AWl $o e 8, “37eT &1 fet geraan
ST §17 AR SATFT T FAT AT g, FHPT A 3T Tgel € o9l Hehdd g1 dg 30T
Fe, “F I § O ST IS §17 AT Ig AU TR g2 HIT el o gl T
AT &, TE Gd HI oIdiel g AR FEHT & Tidded (Personality) T e &l

Aflar T gfohar & Gerdel JUT Teh-g@ i1 S, | 3R A3 FY sleat H od 81 389
AT I HHATGAT SeIcl 81 3FeT A, & GATT aleAl ab I A3 W AR Tl &1 sraeafa
(Disagreements) maﬁwaﬂ?ﬁmﬁwﬁmwaﬂ?ﬁ%, ﬁ?%éawquﬁm
(Transparency) WcH & AT &1 38Ad 3R 980 #RT S¥AER (Argumentive Behavior)
Ig o1 ST § fob 39! @G0T & @aTr AfgU| AFe, 39 PR (Ego) &l HISE HlaA &l
SR Brell Bl

39et HH ATCATIEN (Low Self-esteem) g1 IPI&T (Insecurity) FI HAGAT T Th HGAT
HT PRI BT TTHT 3T g1 Seei PRUN & dg U IR FaT 3R 37 @ 1 T
HAEGH AT ¢| VAT SFAgR Tho! AT Flelol, dfesh JHfhaE A o q@r Srar § — “AT JAY o
g ar 3 gAY 3reoT g7 A Udfcd d@e H A g1 QS Shaw # o a8 v |Eey
U & ® H @A §1 Ig FGBR o9l I Asideh ol I Solid 3o¢ gl Al gl ST i
379eT T IGRTETT HGHH AT &, d€ Ta I 957 AT & iR q@r safed 1 Aramaiear ar
e q BIeT HGHH ATl ¢l T g8 HEHT & ATET HI HHA IT HH HAgeeaqol HIfd H ¢
S ST ge T GRIETT FEEH A 8,  GERI T TIEAT B & IR IeTohT IcA-faRarg Ferd &
I WF & BT §, S gERT T wauel @ oo § 3R 3T 9 F 3o Sare 3 B

3\ (Discourteous) 3iR 3cTAgIRS (I1l-mannered) ol HI YHIGLMEN SAdd/ddG &
aTeeh gl &1 3GTexur —

(1) OEMAR ST 3cYool hladl (Constant interruptions)

(2) GEX STfdd Pl 3T aTFT Ae] U A el

(3) GEX Shiad & dleFdl &l 3E dGehd I AT el

Ield HHT



(BadTiming)

TSI el A Tgol GEY JTCHT &I Fdichfcl hl THTAAT Pl Tgel RE| AT Toleed 3H Ferel o
¢, S Follec Tgel & & Tl (Pre-ocupied) @ JId FlBC Tgol A @& STEA T g ol 3T
TSICAeT &l Folol H €T ET ofall Hehcll ¢ gk TEI BIaT & o 379el Jrcaigesie &l garT fondlr
3R 77T & AT q #x o e a1 99 &9 & gE # SIS Al R @ S|

THG & HAT HT dotg T T g Afed STl # W@ FehaTl g1 HTUh Folls Al FollsT Iehsel! o
T AT HRUEY g8 AT 3cariede & T Je & @1 &1 7 0 8T # YaieesT Hiar 3fd
g1 @1 3 @ ¢ T g8 e geane ol w6

GHIIYA, SEd Howdel g A¢l THH Ul & foh I rlarel 3Mesl X ggri &I o/
(Imposing) T%'%I

HAerod FAEid (Cardinal Rule) UG Fgdl § b Hofl 8 0F WA # ToleereT w1gT &aTl AIRT,
SI9 oo foh 3T FollSe & Q&AW &l g1 9T ofd &1 Fhi? 3TN g el w161 Foacm ¢ h a8
R fRemer TEar §, 39 QU Yol & & §, 39 #Fsd § fF 9% "eAd §, Safd ag SRy o
gt A6l BIaT & $H YR 3T YT FAY SSTE d g1 3 Vi A &, FI7 319 AT
Hehd g1 Sfad g el |

SITET Siolehd 39T STl d 37917 ISl o ahlc

(Don't Let Your Tongue Cut Your Throat by Speaking Too Much) iﬂwmﬁ
I H TS BT & — Slclel I 3eTehl TRIAT Tl A H 3oTchl Heg Il gl olfchel I TG Al
STl 7o Sielell el & T ATl d g SATEl Seld g1 3 SISl Sielel $T dolg ¥ a8
YA AT @ I3 g1 Sreled T &TAAT Tk diehd g1 e ST & SITET Sieledl T HHANT Fol
ST &1 Foleerel & YE3MMA H & DR SRR & ¢l F Fellge hotgol g el § 3R doT &
AW T I Ahel S g1 STddid TASC (Clear), Hf&TT (Concise) AR 3cAfaara
(Confidence) ¥ ¥R Il =G| HaTe/dTdlc Y& A & [T Ueh HIROT ATy AT HET
Sellel T Giohar & T & 315 BT FT 37T AASR AU & & & el gl afew| Fifen:—

1. AT &7 379 AGTc I IW-T ARU|



2. 39 JYaT 3R FlSe HT AT S HA o

3. 39S FATSC R & Hohdl & AT I8 IR HAGR AT 3HYeh HAT Hbhdl § olfdhed WIhreTel
9 H T & TheT gl

e 3R 3reoT el e T STHAT Heccdqul @il &, SHl Adeld g & [ g4 #H el alish
A, TE GHT A FE ST FEA HT AT gledl MY 3R 370 31T W $RIAT el AT 3ex
ST ST 3R 37e el ool aldl dofd & Tl giar &1 el Aeqdr, Il dod H
ST # YBIHTT AT FH &, Afched ST Seled & ATFd ITIhr FASRT T AT T

YT Fellse I Tohclall el Sail AR

(How Much Information should You Give to Your Prospect)

FGT 3T 39T FATGC Pl HIA WISFE I TFHIE Telloll el 62 Slae g: ool w&1" | 3M9aT
39 IR T WGl & fIT S5 ersd AR &7 Td & &1 T 3960 GRY JeGT FoASe N
el So¥ o T§ ¢ 3R & off Fa7 anfgue

Th ol UThAAST T FIH § 3TeT FASC Pl 3deil & SRR ST, A ag Ter haem of THh|
SITET SThRY T 8 Jod & AT aner g1 €I W F Ioieee ST Toh Tof WhHAT T RE
81T ¥ 39 SWAT Tgd & T oloT WS goT el oo @ &, 3R JE 3mush wwrefa v Aegar
T TgTTT g §1 AT & TEY H, IR WHAG Hl TAEaT & haer T dlelm ST §

g Hodudiel 1 SFAery gidl § & ag AfRud X & Fomge & @7y a1 QO R 39l gamn
IGT| FATSC of IR AUAT hIHAAT THT ¢ TTeR! Al ¢ar| safew Ig 3T SFaeRT
Seic 8 T 30 TEA &1 HguAleT fhar S|

AlCH ol

(Taking Notes)

fofd &0 & sicq = 4 SR &, 38 # el a1 =g g1 Fg TR & @y Jg o
fe@rar & f6 3T shael A9eiT Ieared W AT =Tgl X @ gl oMIRalg <Ifard 8 & 10 aIar &l




AT § 3R FrIcr & 6 391 FH R THT 38§ Flg QI & FT A1 g1 Ig T@rsiaeh
¢ & v 3reelt gARm g ST AT Al AL T@ Thl, @ Tehel ¢ T ST A1 A W@ IR FO
T SU| UH WlIeT 79T 1A 7R AT &, T i FH Hel 75 Il Hl RA| FAT AT gielr
€2 FIT 9T VT S¥agR i g2 Fa1d g, ‘Bl | Ig ¥ YR & TIATT HI glfcr g1 M faar
H, IANHAS 3R ITIRaE TTHT (Non-caring attitude) | Tsh HIAURT 3EHT HEl i &
AT @ile o &1 Olsa & Tgel I§ dF X ol § o 3T o OIST AL ¢ AT dg 3 G &
Y MheTeged feEdr 81 A faw, 38 &l & @y S e, St @ % & 3R fefaa
oAlc el ofd 8, FAAT ARGl g STl & 3R 3T A & 9fd ok YeT wear & foF 9 AT §
1 16T, I HIH Hel & FTOH & I7 ofel, 3l

Y QU AR A WE| T & QU e, e HAIA0T 7 g
! [image-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)
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afeler & fav qifsfea sradia
Fare, (areEd)
(Communication)

AfeiTT & fav gew 93 a1er gt & — Targ, Jeauds AR AEH F @A H Hh| PR ST
H Aoguds & TG T AT & WA &7 AfFd gidr &, d9 dg IgP h RO Pl 39T
TRE AT ol &1 GEY ik @l AT Hl HTAT AT & ST ATl §F AT §, o garr

Rl 3meaT S yanfad X IThr YROT/AT F Seol AT ST B

39 HIH H AR IR FEATS & T FeA & el H Toh Ies Joqudial H =g & gg ard
foesper Tuse gl anfen-

1. 38 Hed (Values) — dg AT MM AT AT 61 HIM

2. UAGH & Y FAAGEAT (Commitment)



3. WNEFe A ATHRT

4. Hifaar IR FIA (Policies and Procedures)

SRR T Fol AR TATTEdT TG B F AT FA TgAT 1 FH FHAT HaG (FeAdIe) H gt
g, W vl & IRT, F 30 FH F FIRT A7 F AT W

fSar ereg & aradia (3HITEF)

(Non-verbal Communication)

Teh Ao ol Aif@s Ug 3 @F Sl Fael $Hr JThRY gt a1fgu| 3f. 3fedc AgTSTsT oF
Teh gd fFar 3R 9 & 553 d@arg 3Af@®, 382 e & Jga 3R ad 73 &\ 8
gl

JoqudsT FT ASE (Words), UGHTH/ATGAT (Feeling) 3R @AR (Thoughts) Hﬁﬂ?ﬁﬂﬂm
TRV ggdre & ot A 3R 3EAEE & v § A 39 fRE 9 SR T 3R gl & &
W A w B o e S e @ il gy sl i e (o
conscious) '\q'ﬂaTE,é'\HIC\d FT IAER ¢ (Reflex action) | STAUId Heldlel &l IdT =Tl
ToIdT & aY QAT FY TET &1 e’ & AT, Soidrer Sor @1 @, 4309 S FE @ & 3@
Interested §“ , oifthel 38 AT dg °SY <@ T ¢ AT Wiciar %t hr 3 o ¢ AT F 3R
FT T &l W%Wﬁ%ﬁf(lnterest) ERGEE EFJIIT3@@'3‘1?4:?‘1:@35(Non—verbal) CIGH
3aH A fe@r W &2 Fa1 98 39 vy & «a ¢ w1 g ARad w9 @ A

gell9sT (Openness) 3R TgAfd (Acceptence) & Tifaifed IRINSG $WT & CART ddr T ot
Fhdl &1 AUy 3T 3ragAfd &I o 3ragAd RS A9 & a1 I/ ST Gehall gl 3HITEH
Hale SURY, gl &Y gorae, 3@ & AN 3R g fr aed (Posture, gestures, hand
movements, eye contact and facial expression) Y Qﬂﬁ?{m %l

IS 8T (Body Language ) & $O 3HTH 31801 e@sT &1 Ao go

1. TH Fell$C Sl §T1Y HIShT AT W AT A H ST §, 3TH Goldal dI Al gicir g



2. 31 T WP SIehelT, s (Interest) e@rar g

3. U FT gleleh (Facial expressions) o @l Fr @gAfT (Acceptence) AT 3EgATT
(Rejection) &I G gl

EART 3AITES sqdeR AT ANIRE AT §ART HTadeT & gaRT HAlold gl &, S AR HI<el &I
IfFa & fe@rdr &1 3geor & o

1. 3@l § 696

(a) W’IBE' Fr der Y T QT FFESYed (Arrogance), 3MhlHA® (Aggressive) AT FLIA
(Rude) oI SRITAT g1 FCHAT E;’é' 3 §UT (Uneasiness), dTATR (Cunningness) @l $TNT
e &1 T T W H RE SW@AT I AT el R ATRAET S gafdr Bl

(b) TgeT W faear/sRIar sarch & 3R d=as feardr g
2. doa &7 e IR I1 3T S @ B
3. MR & Rel-goa A a1fd SHh 3R gevrge a1 favara & w1 Fr e@rd g

4. FURT, 3T AT, Ul & Wolell, TE-AEN i ol Foft faunt v sraaeiar & fea@rar
gl

5. ﬁ%% $r Expression Ercﬁ' E;’é' 7 deir o@é’ fPTa (Expression) qT Hollsh 3_5@[31@'
AEFGC fAfea wama oisch g

6. STFHIT GEIIT — HIATel TeheH HIEROT 3R HEN HUS Igeidl & Teh BlSeiRlel Tollell AT
Y SFEIR ATARE (Casual) G & 8Id & | Slehe 6T TgaIT ST Fehdl & o o= I,
¢ AR T H 3 §1 T SNed AT T T A ST B 2

39 IRIRG HWT (Body Language) @& 9fid Tdd | I USRI AT AT § 3R T A
& ITET I &



Aifas

(Verbal)

IR Fd TAY CHT & Slcled DI ARl T&l @Al AIeT| 3TN 3aTeT o ST dof 3R o
ST HA gl AT

37T UIheTerd U MGl &l JANT & &, oif @ & 3R 8 ot &1 aedR Fose & feamer &
AT T, ST 370 AR & g1 Halg & Tasedr IT T S &, & 3R u=iare et & gl
IIfgU| AT 37 eal A §9aT AR, ST HHA/AH (Confusion) UeTl X g, oA 3rerer-3remer
At & T 3rerEr-3reT AR g ¥, o-

1. M (Almost always)

2. FHHA-FHAT (Occasionally)

3. AT 9 ¥ (Regularity)

4. IR-IX (Frequently)

5. HA-FHT (Sometimes) IR

6. Sgd A (Seldom)

Y gt aFST IMAAIT §, Tel AdAS oAgl Sidld, sfedh AP Ual Fd gl 9eT e I §elrd
THT AEUTT Ig, 30T & oIg:

‘A SraTeHT HA g7 TT ‘3T SIET §9d I Fohd o |

I g ar TR A %WW?WﬁQWﬁ?\TWﬁ Fﬁ%%ﬁ'Clarify T
¥ e ®a § 3R e saa gl



TH el IEYSC qTRdT I TISET Sl gl &, Fifeh FeToh qgd-8 A folehel Tehd &
3ETEX0T & AT A HIAT 95 ST &1 586 F3 A & Fhd &1 Iaeor & faw:

1. AY U9 a7 3 787 &
2. g HAT & IS FALT B

3. 39+ Yfdeded! (Competitor) @I 3UET g SITGT HIN g

SH U aiFg & 9ga-8 A 8 Hehol §| HEl &7 F A6 &l & ToI0 Aoqudial I FeT allh &
AT AT BT foh 31 FHEDT &1 §2 96 WH YO Fohell © —

1. “FIT g 9T g1 =—ar g2~
2. “3T9ehT q@Edr =i Far g2
3. wﬁmmwméﬁ:mmﬁwmmaﬁ ..... 27

GGt & Hohd AT B 82
(What are Buying Signals)

Alf@® 3R 3FTF al T H TG & Tohd QT ST Thd g1 BGel & Hohd DI GHSAT Jeol
T Follel & T agd S @I &1 38 T qof & v are &f & 3aeR gl &1 Fo & 9fd
Tad | 58 g7y e @lca & Read fAaa §, 38 AT 3R Joiees d¢ FT ol Hl
Aheld deh q AT TET| SHb AT & Y, ATk Follloldl H 35T 7 3MT| Fellfolal & Teh
3T T § o s & s9% B a3 Falel S| (Th a1 T §FT § 3 & Sl
BRI & V) 3R T HErS-Hriam! q& |

eel ¥ @S & Hehel



(Verbal Buying Signals)

FoATSE MUY FS T Falel IBa1 T YB3 P o

1.

10.

11.

12.

13.

wﬁmﬁmmﬁt\wwmﬁ?

. AT TG dFGH FolleR T8 &1 3 A6 HT Hehell &2
. g HAT el g2

. 7 sfaall & Aelel?

. T IF T AR F ga§ H A T §2

. 3F W 3T AT IREN/AREY &2

. &7 9% 9T 3hb el ¢@-3E (Maintenance)
. AT AT 3 gaRT fe@r dehd g2

. T U R 3R STHT 3AT ¢ Tohd o2

39 forE yeR @1 hise-giaer & a2
FIAT IS ITH HIS STETAHT Tollod 82
g fohder @i # 31T &2

T # gERT & $H T FT Thll §2

FT Fiecde g2

X



Tl & Uitaifed fAesTal 39 AT &l sccdt fr R §, S 9P Shgar § & 3mer sgr, 3R
sgaT 3ocl o el T 81 @lest & fadifed fRester 3muen! Ushel & Hovd & 8, Torwenr
Aol & T Ferge Fear ¢ <A el aweeh AE g51”

‘T w & BT

(What are Rejection Signals)

FS IR Folrse WY T H ‘ST’ Fgell Aol IBAT §, SATAT dg 5 & T g1 Pgay & TES
@W%I@W(Rejection) a‘é’rwvﬁﬁa?ﬁﬁlméagwaﬁaa’raﬂmﬁ
TS FAET § 3ETEROT F AR W, 3PN UGS F 910 TCrh [@el B 916 & 381 ¢ ar 309 qud
ad, aarel adt & ahd &1 F$ IR Agh el & & “H el a1 §, Ig Th H
T ', Wﬁﬁﬂﬂ?ﬁ(lnterest) er &1

UGl T ‘AT’ FHgell
(Verbal Rejection Signals)

1. St & 380 SEAATS X @M §, T 3TA STl 3o e @l

. T 39 SAASRI SIS Hhd &, H MIH 916 H Pl HEA|

N

. A U SH GHAR # @S F o0 9 76 &

w

Ny

. T I § T 3Okt hIAd ST & T Al & aie o e gl

5. H AR o=l e g

SIdER (Behavior) H 3Tdlddh SGolld AT RIS HWIAT (Body Languages) H IRAA dgeld
U AU I geffar &1 faar &t a1’ &galr, Sa U <ol dod N A & e

ST AT FoAdT § A 96 THS Sl § o Foige &1 o a7g1 ¢, AN GaRT St T Ry e §
T 3TN ICareHT o oIl ¥l Joqude & Af@w 3R 3 Q@F AT Tohdi/muear HI W@



A gl TIRT| ‘AT Aol Ul & dlg FT TeId Bisal & AT Joqudel $& VAT H§ Fohall
g

1. A Famse, ma%mmm@rwmg, FT AT 3H AL 1Y WR FT Tohd
g2

2. 3ol A, 3WR Hel e 1 ar H GH ATBT H AT TTEAT gl
3. ﬁmﬁ'ﬂﬁmé W T 3T A9 —ar IR e

Th 37TOT Tod UIheleTd $R & 3BaT Hl g 8IdT ¢l ag ¢ ftheh fester & ¢@ar § 3R THsy
ST & T el Sl § o &6 ST g1 39 I8 &8 g1el, d9 M) d¢el &1 §AT gHll| T 30
TogudsT & TWe & {aadar — orer, drer 3R &1 — Tt F1 gEsEr @Rl

fFTheT Qe &1 SEAATT o B

(Don't Use Jargon)

Tl 3T 3 3meer A AT T SEIATS H| ST 3T Ueh Fe] Teat A 8, &4t & f
U YoddHed IR Sgd TR Tehadlehl STTehiT AT Y& AT & IR 31T Fad &, T Feqadr
Y I ThdT § o 3MIH 36 Hege H fovcdel Aemarse ar Remarse wnfgu] f% dersieht smom
ASTE ATeT AGH 56 THAS Tohell §| T 30 ¢ THAST Fhel, T 3HDT ST §, AT AL
THSTAT Toh FAT I Tohclel Uo7 TERST HART IWT g1 3TI-TT IT dehailehl HTST 1 JAET
d® of ®Y, 9 oo foh AT 39e] Grheel 7 fohdl & 10 o X I &l

Y ereg i &em AT fader ¥ e @

(Words that create objections or resistance)

T3 O Tl & [oT &I ¥ 2Asal T SEAATS o



1. ‘@IC/AT’ S AsET H dGel, 'Own' SN USGET Bl SEAATS HY| 3GT60T & foIT — “3q
qIsae &l AU & d16...” P HT TASA/ATAT AGT ARl &, olfhe] UATAT ARAT & FAITH
I A AIfraa g & 3R Afers ve AT F T T AGgH HAT B

2. ‘EEAER #Y’ o diell 3HE Scof $g, “FIAT 3T 3T ARETT (Confirm) FT Thd 827

3. ‘Flecae’ UAsE P STAATA o HY| AT 3T g ¥ TRIT &, FAIP 3o o9l ¢ o I B
S| 3% o1 § 6 @le & e o Bl adhier A s gell 38% Soo T@ FE, “FO
HITST FT FT oI 1”7

4. FAIAHC/HA/A/HA/PIEC 3T FHT TAIT T HL| SoIoh dgol ‘FeaicHe’ 2Asq & STAATST H|
3CIEI0T & folT, ‘O Y & I/ AT “3TIHT TT STl g’ & Sgol ‘3T Teh aR FHI/ATAS
Sea¥cHe g’ T Uar safaT, e I eg S — FEd, e 3R Sk Th g fr
e fe@d & — 3MFe-3ih-uihe’ AT AWM & AT Jhare’ H g AeGH T §, o oI
¥ $o Aehel T &1 SeaEcHT ol HT Adod il § T 3Hh deel & 9! o el W1 & 3R
g FTATS gl BY 3MCGHT Sea¥e Seell TTEdT &l FHA Id AGHH BIal gl ‘43R’ -37aT Ferarell
Pl FeIAT TTEAT B2

5. UH dIFAMT (Phrase) §, o100 ATl # 3R &Xm § 3R sa0 A difaifed swqema
gred U 8, 98 & — # U T SN AW HIEAT TAEAT §, S G TE Igd-A At H
foT FAeeeR @1fad &5 &1 “FF91 I€ S 6K el ¢ b7 39 H 9 WisFe & TN A IR
ST AT €|

Al ol dlel AsEl T SEAAT o Y

(Do not use Phrases and questions that are harmful)

1. # IRer &/ # R Hwr §
2. HHT BT g A1fgT

3. QAIG/EHAT:



4. @€ @ Hehcll §/TET TE 9T &

5. §H I8l & Hehd

6. ¥ A% §3 I T Foee & v §
7. 39 AT TG §

8. Ig AT AW G &

10. I8 Ay SFderdy =8 &

11. FIT TR FHS 3S2

12. #HI FeA <l

13. 39 & HHT HLT?

14. 39T GHAEIT 3T g2

15. 3R 39 $HHeT FAGT ofdr af 3T 37 @ &

geT @Ol erecl & foldlfed 3T g §1 G oW, Uilaiied 2eq ScHlfed etdrel 3R 3Tt
8id €1 T30 Uusg ¢ St g Afederel § 3R Sieglel A T qga-8 exarst @iel, gleliieh I Asg
9gd WURVT §, W A difsifed dew &7 § AR Afeler 7 #eg Fd &l

! [image—-VXSIDBHU.png] (Bechana_Seekho_Aur_Safal_Bano/image-VXSIDBHU.png)

arerg 3R AT S AgecaquT g



(Phrases and Questions that are helpful)

1. 39 38% §R H HA AFHH A §.....?

2. 39 38% dR H FIT Arad g2 39 30 fFg IR @d &2

3. FIT IR SATASRRY &2

4. FH G Fee AT Fhll §2

5. #A faeard §, 3T $HS HIY WM A ofell g1 =gl
6. FAT H A TISC FIeA H 3G F Fehel €2

7. 8% IR H IR FIT T §...2

g. H §ollg &l §... I FAT H FE & Fehel §...2

9. M R A..

10. 39! &RAT oF1AT §, Sga clishl &Rl g2

11. g7 fAfaa § & &..

12. 39T Ugell UrATHGAT FIT 872

13. &7 AT sq% ATT T8 6...

! [image-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)
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STEIAT I ATH ATl
&l e FT S gl & — fe@s Soarer iR AT G@g gaareir

(There are 2 Kinds of Needs — Visible and Invisible)

fe@a arell (visible) IR af gl §, e fav Femge af ar ga#ear Aggy Har ¢ 3R
o el & &% o 3% U S F AT FF FAT § TET W UF a5F Qe §, 3% T A
& foT amgeh g U ol g1 ¥ SR &, V&, FHUST AR Hpled| Fifh Tg AL &,
SAfAT AR ofehl HIHAT Sclell IETAAT g G|

T f@er aTell (Invisible) S al gl §, [SeTh R & Follse &l SHARRT & ST §,

S @ 3 Tlie & B 3R 7 TS & Il qal Sid &1 STe §& Afolar JIhere &r
ad A gl &1 feEsare Sl i qfcd @ ard wa &1 afclr dihere a1 Rwearel sdr
&1 gt e T 3T B

A AW ¢ fF a1 merarel Sdl it Arhe gaen a3t § & a8 3 AT (infinite) Bl
SHaeT-aTAT Soa & 379 QU HRA A, {3 Th o Forge var 761 For, Sw wia w3 g3
ol g 3R gl g1 foh “o3Y ST SR 8, 3T A ISH-32IRE odl|” FHer 3 I8 &
& 100 wfcrerd Ao ‘&7 feEAarell’ Sl 1 il e & Al §1 o1 /a7 fewaiarel” St
& NS HHad: FAT HRUT G o2 ol 3o Sl T AT 61 AEHH It o, Sf S TSl g

37Tl (Complacence) — GWFFGFQE?ITﬂﬁ, FIT Scol| FIT AW g2 WT?;_&;@EFI'ZIT
Tl Bl &I S Ad & 3R T S THA 317 St § | S a7 fegeiaren oy, ar
fe@arr & 3 ST gl

¢3ENEAGIIA (Indifference) — ‘Wi WRATE Il &/, ‘TG FT HIHA gl &/, ‘el glel &l
TG AET gar’, ‘H TgT Fad FH FAT &7, (EE AGH A AT AAM § — &
safeaat B §1 3PN §T 3mee ol FHEAT ST § ar F FF SR @ wwar §2 T@
STORETg e gl gl

#3TATT (Ignorance) — ITHHST FI 3Tl ATHHAST T TEHATH Adl gIdT FolSC AT ™AL T
ST UgAIAT, 3¥ 3% SR H IdTeT ISdT ¢



S g T Aeq NheAeTel 3T & fohall off HR/STRCAl T AFHA o1l &, T8 Aeh & A A
39 ST YeT I g AR 308 a1 91 F @l & fow soor Y7 AXar g1 @R & AT #
Ig ATl gIdT &, “&FdT Slogl g2 39 dIG H Hd|” o1 TdTall & oIdrel Hl Tl 9 T FHTTAT
STl T 9fhdT (Process) @f?ﬁ&ﬂﬁmgl et ST & R A Jd i 9fhAT (Process)
T 3YGFA SHRT Sl H 3eTeoh a1 fe@aAarell Sekdl @l fG@eidrell Sl # deell Srar g1 T
WHYSTE 39 IS T BIACT Fel 36T Fehdl, Tl 3 TR 78l gl Teh T WIhelsTol
SAGIR el & Jhdlel 1 3R T THA o1l g1 ST od Dol fe@aAarell Sdl i @sl ad
g, J [Aad 7 ¥ 5@ W H 396 g1 &l

3GIE0T & [T AleT-SYRGRR FT Tk Vodded, Sisd, [deierq 7 %ol g1 61 A1, Tgr 387 & &
hUelT T GERT Toudel G 99 @1 UT| T 3AfAT Fifeh il fe@edr g$ st & gfcd
ATl I WIST T AT IHHT Joled FS 38 g o1, “H TFHARSS. H9h ¥ §, 7 §A
dfeX-fthee aed €, 41 39 TEU2 Sfarg fAerdr a1 — w1/ ke Ta & g 7 sgd
Thh 2T, AT T

YEdeFe Tdgedee ad o &dl o

¢+ 1gH 37 9RERT # 9 el od & diex vafafay Rae & @ &, S 39e aRar &
ey & gfa f&ifad g2 37 oy Ifie & @liea & forw areg 8 81 g 379 SFAQdeT &l
HYF Ul & A ol & fow, 3R 3@ RUIC &of dur 3M9s &7 7 PR $qA Hls T § dr
S % QU T, ERT g & F T o

$H Sl & 3MUR W T o Teh & d1G Ueh hEdollded] Taiaiad 3R ae & Y7 g8 S
3R A & 31 W F 5 fA9er Sw, sHd Tolle & & v rediuede a a9
g ‘o1 G@siarell’ Sl Sl Igdlel Hdld & [T CArFCHT Tlel 9| & Toied & d1g

T 37 SR & R & 1T a7, S 3% IRaR F FGHTAT 39 Y Tohdl AT

50 e, 96 FUfaal & GuRe & foU 3% ey ST UaT Xar a1 3R g Thed & ol
ar, “fhdell STodr & 3 THEAT T g I Tdhd ¢, 3R 3T g T g2~

T 3R ST Fr 39T F RE| TET o fhdell ThdT & AT STIAT P ATHA AT, 3o
TIITHAT (ZASIR T YT gl aTel &6) F Tgard T 3R A fG@e 39T de =]
Ig T ‘Siid-sfid’  (win-win) EAfa oY 3@ Siia aeag & 99 g1 @1 o1, sfed a8 a9k




X @ o1 fF g 30 WG| @Y sar A, g Afcler drhereter H A€ AT| Fg A eAarer &l
G o YA A, AT Al Teh HgHA Ul Y&Td Ieidlel & §7 H @] R AU @G 4
e T af T o FIg JHATINSTRA YT 5187 FI, T & RiaTel dehT ITIT| 38T dick-
fiheeX Fr ST AGl =15, Ig af dgl Jgol T gr AT

3G FH STl DI ATH TR Fllsc i ST 3R FAgccd T SAARRT &, dlfeh Agh Teh
3reoT e of | AT T R /W O T & AT H W fF ag ared-fheel A8 o T@T
g7, dfcsh Ueh 3HeoT FaRLT, dolla-Hod 3R 9§k Qe Sfael & FAGT (Solution) Fald
Y TgT Tl Tgr fagia @ef wisee & fov 39Aweh g1 8, =g g $o o 9|

SHaeT-STAT (Life insurance) Sdel o FHAY, Wﬂwq@mm, ”31@' ABH-52IRNH
T A TR §2 F AN STodr T A W@ 1 A I IToT TR § AN A AT Sty
H STRT AGT g1 Tg FAT AT, S d Al TAS 91 @ | I8 Ig AT [ 3PR 3T T 370
STEr g7 dr d SiadA-s1AT T &7 JAel Tohd, Fifeh dd d Ulfeldl & [T IR 1 g9l 3¢ I8
STARRY it &Y fF Shad-dieT T as% She T @ &, 3R 3% UH TR & THT el
grefr ar 378 oisft & Felt S o #1gT g3

Fofr-melt, & Fgl AT &, “BFART IFSAT HH §, SHAT gH fhdr Joeq-gfaer i T Aal
g7 o 3T 37T (AT RTaiarel) SWAT il 71T gl Ui §1 3PR 375 Foddld AeT
(Trained) BT df 371G & 3oTchl Tl FUX SATWINT| T THT TRl I ATHA ol & ATH 3GIEI0T
g1 38 fhdia & JagH Follell JoTesT &1 3GTEX0T Ugel &1 6T I-T §, S &7 fe@eiarelr SsRedr
T GTHT oleT T 3TOT 381807 ¢
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g/ R 3 R
e @rfaad (Features) e @ed, d TmIer (Benifits) Tled g1 o s & feae

T WG, T /AT TG &1 9T TS gt Wed, d “37ToT GEar @led g1 oler 37
T8 Wled, I oy @led gl



TS TS o Solfdga Al & ASHR 71| 39 99 §ar g7 a1 fF 3 380 I9ie &9 &
TR # | F 37 a2 & RA/hs f G W W@ A 3o LH. F GUAHA A TASENT H
39T fRAT 3R 39T MAShR 34 cddl W @I, 39 3FAlG # foh qu=iad 39 AfashR i

&er Fr 3gafer FHSHET R BUS F Ace | TUHAAT 39 AASHR & GBI IR 3UANET Hr

TE W I @ A, AT gl Fel “FHHA HTOT FAT §2 A $H AKX F FIS BrA 74 G@
TET &1 37TST, &A1 39 38 AT & 9T 56 gordr T Houar H Hehd g2 HIS Afad HRevel

¥ &1 98 S19TE Ul §, STgl $Eehl 39T FEl fohdr ST g

TS A & TR A 3R gUHAT T T9T F Tg FE THha ¥ F 7307 39 nfIsER F
FAgccaqoT 3T & H8 A8 ¢@ I 82 Ha fhdeh AgaTd v § 38 &1~

AftheT 3oglel AT T fohaT| 38 STaTd # 3ol SHRN BRICT IdId §U Fel, , “TUEHA S
3T 57 AT HT T T 3 aTer TFw AT T W7 Iogiel AT FPT? 3ewiel gl o
3N ATH THA @ AT 3R 37 @liea & $raar 1 SEn e Teteniaer # @des $

ggica sl 3uetch 8, ST TR & AU s s ghgl T ST FehlT &l

TIAYAT FT oH F SEolall “ SUHT HMUP [T AT &...”

(Turning a Feature into a Benefit - 'What it means to you is...)

SR Aol U9 HaE F31 el a9 X §, 519 d 370el WISHE o AT AT IRHT SAeTehrinal
o ST § 3R FASE I STREEN Ghsad Wisee T WA adlel I YIIHTT R ¢ NsFe 30
T A T & AT g A, IE Th & H a7l § AT GA oA H, HieT €AW & g1 SHH Sl
el PEd| U UTheleTol Tg STl & foh BIIC/TATNT (Benifits) o H a9 g 3R @ifaaa
(Features) El'fl'q’TI'Cla'(Benifit) H $Y FcoaT g2

FE Wl (Phrase) SEA & HeccdqUl §: “TE MU T AT AT @ §...~
30T & forw:

1. T R o A FI A8 THA ¢ I Th SR 96X o9FF 3R T o oF §9F & 1Y 31T g,
“gHhI 3T fIT Ig A § 59 31T g18d W Z8d A &, of Ig U T F&T Sr g1
TET VeHTU TIHT GI&T T oI Fare



2. 19 9% TRER We/HEAT I 3ot Y& Afe Ao &I a1 FIT §, A a6 Fecl §, “SHH
WIIET 39 ot I8 § 6 319 3R & 3189 Hier 3R I 39T SR F S8 30 ar 3T TheH
Shel (TsTal) AGHH hiar|”

3. ATET (Untrained) HY HoHHA THHI Teheileh Pl Tod §2 SN ITH AT TG A
ohdTl sTHT 31 Ao Tl & Thal &, SI9 3 WHYGE A 98 ST JTHST & & HO Tg
3oToh foIU STET T8 & ST 99d N Tehdl gl “30% SATGT TS HT Adeld JATd 20% I9d,
ST 31 & 53 vemer Wifthe|”

4. Th Yol WA I (Trouser) 99 § 3R TH UGS & Yodl &, “FIT 39 STl TR
T B2 3R AT § Al TE Revol 1 (FTScT AE) 1 SHA Ao I & T 3R 319 @ T
T T YT & o o Ig FuSIm 6T 3R Jg AT o9 T moer 3ref-318fy ther dee wgelr 17

5. Teldh SIHURIT 38 Toie ol I 3T 9 H Feg Fld & (FH-O-FHH 3MaTTT df e &
g)l

6. SUNH Uole Faa 3R FET el i &

7. Ueh Ol oTAT BIRIATIIR FHAT dITdT &, Wsiaefdd! Jerdr 2/dmTid &H &idl § 3R BrRIer
JeIaT &l

g . HAUES @lesy ¥ 3eig, wfaser 3R adeer Ao Bl

‘Gl (Features) & 30T §: R, WEa, @1, fBfoed, sudAm, €3, qwa/se,
G ge=AT, YhfSiT 31| [AAAT, weh 3cure 1 guied el &1 @ oY (Benefit) & dUTT
el AT &1 TS T fAAVAr/oeTor §, I8 3R 40 fT Tad-BRIeTr §1 AT §HR BrIer

Tlear g1 a8 e off et a1 frEa F FE @lear|

T 30T od WheeTd §HT oY I TMgdh & [GAT JTWd F g SWdT &, 3§ ‘e &9
# oo (TS 3N T BrRIET (deg USRE) el Srar g1 MY $T eI aaren faAvar gl
S o A FY Tl Ig Th 3N ofh’ &l ¢ fawrs & i sqeh afAan/eeadr e
THIT T §, v T Jorct §, AT Jear § 3R Nfhe st Bl



STk hafal Giadl # Ueh-g@l & 1Y S HY Tehcl &1 TG F87 thefed ST 38 Beh oflell
g, T8 & 3% AT I F AR A dh| T I8 & [ TEH I I Wigde @Wlear & ar
309 Ugel dg dodHd dl WGl ¢l JTO-8-3ATST ¥ FHell H disde Ralae g Suam 3191R%
JoTdd AgH I dTeell T8l & YTUIT| Teh NHUFE Ugol AoTde & @ledr § 3R a1 & 395
Wisde 3 HYT FI| BRI S ar AN F @M A>T §, AT AV I ST FEAT AT FIiA/TRAT o
gl SoT| SoTehl 3T 3R TGEHT & dfer S Fohell §, S — Withe/misiaefadr gear, gfaer,
geet, aifd, sud, 3iger nfe| S Gegye S@aarat HT @l # gidr &1 Teh Brher AEh H
foIT ®RIET a9 9daT §, S 98 39 BIIG H HEHIT THSIAT gl oI3-3T 8T 9o (Paint) I
fawar & 3R Tavy Sfaa 3a% oo €

T F e@=arer 3w

(A Benifit Opener — Approach)

TH-gEY 3aEX0T A 30 &6 W faar &Y, “fA. Fage, AV A vFg-ar-os §, # vl
AT q FieT T TGN g, FAT 3G I 1T Fel & T Th Aefe §2 gHA IR Teh goh-cliod
HT FAT AT AT, FAT g IR [Fel, &7 39 38 @2

. Fo1Se, & 30 W Tgd 3Tl WU-d fAel &1 Fifh g 3T TRB § HI$ A g1 Helm
&, & Ig Sed § o T 58 SR HT 187 ell Te HLIN| Al Jg Frerdd §U el A & &
3T T e dHie & S|

I O gl A WW| Jed NHeAAT o1 P 3% I odT § F Folise S O0AT 3GTW J60
ier TRl a8 Fse ¥ Iodl AT AEE gl Tl § [ g8 310 3 Fedr =) g ersar o,
5T THT I8 FoIlSc bl died W 3UREUT @l & fIv areT Faey H 3T &A1 &1 T &1 98
TET AT Agl PAT gl dg Follsc dl 3URATT & AT Ig g IMEaEd Rl ¢ foh “H 3maeh
forT STrg T 3R 31MerE H&I T FUAT 30 Folsy H 38 Alc H of |7 Teh T e
g0 o T dgH (TCY) FR AWM — I Follsc & Jshedl T 10 M 3R 37 Iradid & TR
H a0 & a1 &, Hoist & RA-TAT Alc Filed Y Fgdll, STl &) g1, dg hard IT sHT oY
Fatem|

FIT Ig 30 d1d &I IRET ST ¢ b Fase @l 3 a6 g — ‘aAer’ | &7 38 dgl glel &l
"G 96 € &, oA § — Sk ‘8l |



gie; TW: g BrIeT S, et wgr
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I & v SR SRy (TAEr stwaferT)

T &1 AT § /3T & Fllloidl’ | Tg AT T & 39T & AT 3eor [B{eid §, 3R
3T Fellol Hlel HI g UIed fhar § all A Tl T ATURR 3T dleT 3 FAT Sar g2
Y IOH G, FT Yl FoeT T foham 3R Sl 3R AT & I 39 FeAid 3R
TNHIT TS| AT Agecaqol g1 e Aol Tl §, TG STofell Wiel I Tehlel SHAT g1 Hofel T
SToel ST [Aprel o T T Fedr I§ T 3R SIET T d& B & ¥ Ig STl S| FeT
Sl # 3R JTIehT AL STecl g1 915 A1 & ¥ g8 of 319 Hier @ &3, 54 39 hefr w7gh or
Thd g1 A Tl & T Gad GeY AT T ggelel dols & glaT & I7 35879 4|

Ted Yoierd

59 Teh Fellgc Teh Halol ISl &, o Th 7T GIhelelel A &l IT Falel & Gerar g Tar

safau, Fife:-

1. I§ 39 "rae & AR Fare # O e GAS F A & 5

2. HaATS T GEUHT g STcll Pl TIST AT A6l &| FISAIOT (Foriwrsan) 3R giafed
(FwH) T, Ig @rar § fF ag ada & Faee i [ar & a#sr /= gl

3. 3R FllSC & Falel H WUl 3R dlehd 6T 8l & o Hod 8, Fellsc 3§ e Tgdled olan
AR emag 37 3mafed # a9H o e AR TE wEIm, 43 AT AT

3R FAlSC ST &, “TE Tohdel TN A §27 Ueh ST AoHHT Hgdl — il WM — offel, Firell
3R g1, Ao e 318 AT areT ARVT [/ g1 3T HIA-TT TS T — iell, ool AT
gI27 T W, Vedd HT IFT Fello] FIMA IR & TATCT @i Bl




GEY 3AIE0T A, FoAISC Wisae HT WISS/ETHI & IR # Yol ¢l I PR ad= & Tl Th
3TTOT IRl 39e] STaTd &l Teh AR T & A1 &6 Rl gl o, “Tg Small,
Medium, Large IR Extra large Wﬁmm%’l Medium 3-ﬁTLarge R el o
EART 80% Tooiard Bidm &, 319 frdy 31fe qdg &~

30X Fellge 3H WsHE & IR H YOl §, S 39 #7¢7 Sud §, offehel 39k AIsee & o7 837 &
dr gl ST §HhdT &, “&H 3H YIsac HI A8 99 g, Afdhed gAN ooy arée &, S 99 g1
Y & &1 o 3Hel ‘AgI’ AT AT Sca gl feT| F{aT amar & Y| IR TR
TEAN/AE & & A 3[5 o aoll 38 WAY HEW 3UYFd BT ¢ I§ Feol, “AH W& §, TH
39 T3V 3M5eH &1 ALl & Hbd, W FAN U 384 o0 U dveq g, Toraehr derg # &
Hehel §1”

F-Fl WERT & Ao A Ot g At wew @ vl &, IR IR AEH 3@ W A F Fw
3MTE FAT § Af A AT 6T o ¢ 1o “HI HAW §, Tg HNSCH e & a5 g1 IR TF
ST &, Sfos Tg e ¢ &~ T § F I§ 3scH Ter g oS §, e # 3 o
eEl St 3T AT §, St Tegpel 34 die & gl 3R I gAY faQdw et §1 3ma Ry ofer
wHe weer, 390 AT fadr qEdr e e

ST B RY — FAT 9T F def @I g2 ST §, ‘Bl | FAT TE FEhd & g9 g1 el AIee
a7 fF Ig 3SeH AST §2 ST §, ‘el | AMEP P o IR QAbed TR FIT 3T I FAT?
FIAT q¢ SAGER AT &, T g S3-cisa 3v¢ $o© @l & U SR & @1 g2 AT AEh H
@ faehed €T Cont @ T a8 eI A Y T g2 o6l| i FGT 98 ge o AR el FEAT A
Teh 3TOl AT F afdd X 8T g2 8, O 397 g, AT 3D SFHGRT AT & 9fd 71gr gl
PR (%) difoifea dg I AgHh I HTE UGl aXdl & AR (@) FAIAT F qrefer X Fefr
aqF & 306l HEAT & AU Fuelt & Aol A 9¢T WT g2 FAT 98 HI w0t & foav T Sia
T 82 &

TH IR, AR AT ¥ AN JHMBH & T Hial 35| Fg Ao gAY gAN foperd 3R Sy

GleaT g AT| A & FoAF, A3 T g1 18 Ar AR gaiogaer, gaAR Uk AT Hafanl o 39
P F 37¢3 FAT U1 3T oo fFY Fard-slaie & Fose & Fgl, “3M9T 39 AeT & fhar
ASTTh! goh-FeTel T SiTehY AT 16l Tl ofd?”

IEh & AT FIT GATAT § IAT g Tohdld FAT o161 of U7 @I &, 91 3 Fahr Iy forw,
384 39 foehe & goh-Teiel WX Sl T e [eAT| 3R d8l geh-Feior g1 off o o1 3&h! 39



fordre I W TRA &2 I &1 51, 3U UG & ol Idl, Il o. ol AT AT, drfer foar
&l fohT 37 N fhar o |, @ Rl 3 & FqfSe A 81 ames dqse giar & ol
AR AowdT A 39T FIH S@et fohar| Ig el el & fv BrIcHE de-coT 8Tl 31aeF g,
IWFd UMY &, gAx 3, TH FUl & FT H, 3T HAIRT P TEY o5 AT hdT| 3R gHA
37 T A At & 3R T AT & F Tracg 9 afad I & FH AT §, a9 Ig AT
ST foh 39 <IfFd & FUAT H (Wl FI D5 Adel el §, Fifch IADT ATRAT T gl

Fll-Fell FolISe M VAT ATl ISl &, TNHHT STaTe 3M9% U Fal § ol U SSA hiad
$O-A-HT FOHS Sad ¢ &l § R fewrar & T a8 fohaer TqX &1 q@d oNb T 3resT
IhIeTel halel UG el © [oh “FX UTH G STald el &, oifehel MUhT 3gAfd gr ar & e
TR e FXeh & deFd 39 T STaTd IS T Fhhl §17 AT “H ol ATH T 3 IrH
3T ST § 17 Toh SAWCR 3MME#AT ST ariel il &, 3Hh! QU o #crl & 3reer Jeqda
SER-3E, GAT-TRINT ST ALl FAT| d6 Tg 16l dhgdl foh # STecl-d-STocl Sfare ganm ar &
STaTe STt hT SHIRARN &l AT 3T HIH i FXeh Tl X Thl ¢17 W A Tooll Sgadrel
g § 3R oAy a1 tara § 3R o8 faeaasidar @cA g gl

Teh 3T Wthelelel AN gHY SATdd & NcHAFAT & dgTa T A HAT §1 Teh WURT 3R
I TRl § — Follge Pl Fedl TUAT AT HFTIAC Tg el &1 ST foh “Tg ag reoT Fdrd
g7 AT Yoo & AU Yegare, A1 “3N9 YT, HT g HTOT o gl &1 Tg b
HFETelAT AT & Foar AR et § fherr g3 gl el ST S AT S5t AR B
glaT & 3R &er 58 ygde od gl

AU : S 3T &g & [ Ig Teh 3ol Faldl §, 30T & THAG d6 3MTell Farel ISl ¢,
3R 39 =€t Fgd & Toh g 3reon Farel § dl 1 SHHT Acdold Ig §37 o Ig WS Farel g2
T 3119 §HAT FEd & [ “TF 37T HaloT g+, I M Folge HIS Halel YOl g2 a § —
‘G | TG 3§, JollFed s, PIATHH Hl STAATT P IR SHAACR El

SR & ST 39 39!, 3Tl el I IT 391 3cUIG 1 o 9<| Ig Toh el goIa o,
faer 319 aX F@&d 8, 3deT & AGH P Sfdl H ITART FA §, o — ToAl, TG, G@eT,
HEGH AT, 33T LT, T el Hglad g, “TWieA S Ggalel of QT Sl F & Aled
gIcT &7 3R I 30T o §F &1 S IoE F AT A & dR W ToT I T@e & fow & g1 59
Wmﬁaﬁmm%ﬁa‘gaﬂ?mm%l &1 <, W(Sample) F foT
TG F &, F & @ e & fAvl Ig Fase H dHed & gl




GART Ig TITST T foh FIISe 3T A1Y 98, 3T A 61| Fifch WA daa1 & gfaem ar

AT Yehe gIaT &, Afhel AT H ST FoSe Y Ag AT & & F aat v & &7 7
g HY G’ T TGH &l gl HITAL gleil MU fob Felige &l 3T 304 Glfged WP ot &,

giiTh I8 Fgccdqul w1eT &1 FE) aoig & 6 vaorrgfeeq 3oer 3ifhw F 133 ol Y@ §, 7 &
Th-g & HHA|

(Up-Selling and Cross Selling)

AT §AR 3R & WA, 3Yelstdl (Availability) 3R HFAT & TR & TEHRT & foU
el A gl AN Vol Thorargfed aMgen! i sRdl 1 3T i ¥ (here-wrsfsan) 3R 3
IR H 3R STET A[ARRT g A FHI HIRNT I &, o [T g7 T Talica”
(Questionnaire) TR THAT ¥l Teh WA #H §3 ST & §1g, d 30 FS Fald IO Tg
STietel T AL X & & 3oTepl GEY WA &Y ST § AT AT | 3eTehT 1 § FAN A
ST & SIRT Serehr O g8 SRl Y HHA A

e A Ul Teled I BRI HAT AR, $H HA A g4 o fody g5 a1 gaAzwen gl 3R
GHAR T 5o FAIHT 1 3Fferdl TR @1 A1iRT 3N 56 TS & F TA-GHSA & ey
g Afge, TR I AT A & He I T

1. TGP HUAT FT 3R T WsFE WAGAT § ol AT &, I8 PYal & bl Yisae Hl Aqgh Y
I HheTl gl

2. f9aT gger qeT Y FqHAT TEAT, 3HK 3fefar IR FA-FAT Pk ST ST Fehll 2

3. "G AW 6 T o Ageh STl & fob 3oToh ToIU &1 3UCTsY §| Ig 39k 1 § b
3AH GHS Y 3cUoed I ATT| FHeUall HY, IR A@H [oIdeAT @AG Fohdl AT, 3G hdd 50%
T{edr § dF 98 91G H Aradr § 6 38 S Ta i, 3G U T ah AedHd of AT HIH
LT T F e AT 3R TR 0 L g5

IS WHATST I ATgeh T TRAT I ARl I €T H IWHT AT A1feT, dfehed 38T THT
37¢ Jg o drae wIfgv & a1 g & $o IR FHESTR H1$ 3R AoT o1 3HHT 51 Fepelr



g1 3 TE AT gl AT & Folrge ugell Tlie ¥ [ope Tse &, o q@r dsFe 30w
AT TRV| GER Wisee T Tal FXeh, T6 Tgoll TUGRT S ek H STel Fehell ¢l

g Tl
(Cross Sell)

e 96 BT §, o9 Hed YA Tgol YISHe & HIY 8 38 ¥ Hd GaEx HIsde S=el argdr
g1 3eE0T & U, F9 <fAT WIAH 5 37P1-37c19T STITgT UT 8lar & ar Teh 3T ol Wb
1 Afeler Y AfFesT SeTEl S 97 Heval B GET 3ETEIT &

“fA. FoEe, Y aEAd H 3T SIS I 3Melq 361 I &1 Tg 3MUeh 3esd I 3 3T A,
3R 9% 91T Th AT e dise iR Th Aw-gade 8, TH-Bic ¥ SeaicHc 23 Slolk | 319
SoT QAT I oI TTEIY, AT oTg] olelT AA?

319-afelr

(Up-Selling)

3T Teh i HPI3c Tiold & o0 Tk dF F a0 &1 Teh 37207 ol WhATT Fic 3hI3C
Grel & 91 39T AwT f3uifole sied, ATdIT dh3e, fhad f3ulfore 3 3 &yam| &
379-AFAT FgT ST B

AN I HE Tol AR IT-Tol T ST FAT BT §, Tgell Uof Tl & el o161 VAT SHTT
FIIfR Mg fIag-iaar Tafa & 15 §1 SITET BrIer S o9 & 91T 37dT EdT &l 379+
Jed FI FActitally HY AR F9-Afeler d2ar Hwra Afelr & T Ha-sid (Win-win) T®eldr g
H|
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Wﬂﬁ%ﬁW(Closing)



Teh Howdlel gAY & dgdl ¢, “37TeT Hol Tgd 3T Yolerel &1 g17 q@ o Siare fear, ~#Her o
3T IS T TgT [HATI” FAT g7 Yoiee s fooag & £2 I1 1 §H Uifeiled IROMe & @1y
fSoid A FolleT Tt F AT AT & fooag &7 &2

FT ol Tg AgHH FA &, Aol Fellloid1 FT Aderd g, el IFd W F& Tleal & fov gog
STlTT| T aIEdd & el 76l g1 U Tl Follloldl TS Yoleld ol TATHIdS oIdrel gl STH
Jeauqdd T Follge HT R Uifoied Afafshar WX ST & fU Mg e gsar gl

Th 3TOT Tod UIheTd Follge Sl SIFIl Pl TgdleIdr & 3R Ig o Iaar & fF 39a wisse i
gl HIBT AT HET BIANT| SeTehl SRl 1 TEN HATUI YeTel Y ATEeh I HJSC el g el
&I BIAT | 9 AIad AT & b 38T FAMT 38& a6 H qfcd a1 §1 38 d1G g oAed-aof
§¢ T & IR Tod & a1 afaw & v 3mard a1 § 3R Sa-siid (win-win) afa &
Iy 37T e &l

59 TE I & ST § A Ageh o haol Wisee WGl g, Sfosh 3k dueidrel i 37 @liedr gl

8k 38T AE SN FelaT SWedTer @Y 3@l F gl §, Wlie H HAT dgew H ART A
AT FoAl & GaRT T HT ST &1 §EX Usal H, Teh el Clrfoiereled &l Algeh 3R fashar
(o) & dra AT Hea/HAd T olel-geT o o

T FT Falol F&AT

(Closing the Sale)

SE-H ST Aol &I Follol el § ST & 3N J 307 & U qoa § gl g, Fifeh 3¢
ITEAPR (Reject) fHT ST &7 3T BIAT &1 Th TS Yol &l & &I, SIIAT ! Igdlelsl
3R T AT e et & a1 Y T WA P Follol Pl & TR &1 I 57 NG Ped o, “H
YT &G H PicT Hdell, AT H IUH 3H STHRT & 6 BIS &I, IT AT 319 36 IR A
T A 82 AT ST el JIALT &1, 3T HT Hlcol A Tl ¢1” TE AT Tl dl A5 ol
Jrell SIdER &l

QU gferar &, aRUMA (Results) & & TEAMAT fhar Sr &, AT (Efforts) P A
3TTST TEAT IROMA o AT & HiAT 31T A &, FAA & fAw g7 | a7y &, &= Agad &



s ofr aRomeT urea 18T 8 Tehar, AfeT aRUMH 3PR Agad Y S A Sg @Y @, 98 S
& BT Ield § AT Hell g1 g A% Faer ool 3R goleee & & fow 49 ofet e 1 g o
Ao §, T ¥ WIS iTSY3MAeA (application) W, UHT & TTY AT W AR X
Wﬁmm*%mﬁﬁ%%m(Qualitative) WW(Quantative)
gt & qRomH & T e dTAE 36T g1 £

el HAT U1, S Tod UGl HT Ig Al AT o AT Follol A 1 f&T ol & Afclar gishar
! FEIH HgccdqUT &1 gichl g1 ol &l Follol Al T Heccd Ul ¢, Fditch [H% Tolcre qelrer
IR AT FollaT AET FET, TG H g 3T FHT HT @ ¢

Teh 3TOT Uhd I8 ARad dl § o Ucdsh addid, Ycdeh SART, T arad 39! Jol
FolloT Il & Tolih oldl gl g ditotied A&S (Verbal) 3R 3#Hf@F (non-verbal)
Heder Aorar § 3R a8r adad aAgsd T Uiar g1 hare-HsfSer Sdl T gt $r 9fhar &,
a8 TEr AT Yl fhar ST TohdT g1 I§ TdTeT el FI Shfedeh (Technique) & faar
ST €1 FaTel el o dlg Teh 3eoT ol Whee €T & oAl § 3N Sl T ggellelel &
fIT SART AT o ATl §, IT TAGAT & HROT I gGehl 3eleh HHA W §| @Y Asal A,
T @liesl & feadr gl

Sgd Yol NYel Teh 3T0T Toleeed g §elld § 3R & RE-cRe & SIs-dls dared clish =1 &
3R 3TET AHT AT T Follol el hl HITAA A &l

T AFcq H §HAT YoicAT & G ol Hl IR (Summary) & & H @I ST §, olfched Tg

FolloT ¥ Ugel 81T &1 T4l TR R fFT FolleT T YoleleT &l WIS I &l &1 Ig Follel &
AT T FATCT A <l ¢ Tod NYel HI ATgehl T AT o Ficd Fdeareliel glolr =gy AR FEr
AT W Follol HT AMRT| Teh TR deT et & Sa1er el 87 glar =@nfgu| Irier 9 fow

§U &9 A g wifeT, M. Felge, MR AT F A HTT A F FTY SHR TR FACT €|
5H #H q@ar g & U T & AU e @ e g F).. T JAR AL

FolifoiaT Thred 3R dehellen

(Closing Skills a Technique)

FAITSTaT Fhed s g T &ldl &1 37T &, & WheAAd JYAT TEIdT (Comfort) 3R TTEIAT
(Discomfort) & TREE & HUAT FellfSHT Rehed FeIdl 81 F& W FllSlT dehellh 8



TSl Follol © TR Follol Ueh 3MMGHT 1 Ueh Yisde ‘WG’ AT g8 1 ‘Tlleal’ &1 fveq &ar
g & @liea a1 a1 @Wliead F1l T ST AT AT Follol Hled & Tgol STl Fellol T &
| SIS &l ¥ I8 TEHM @l ol ¢ fF 379 /el do & fhdsr aoidles ar ¥ §1 78 /e
%WH\TYCIT%’, Wﬁﬁﬁﬂﬁm%lmmm@eedback) o FT 3T
TIHT §, ST@T Fllsc WSFC & ol I JUG PAT & IR FAISC P Hel H IS 3Ufed & ar 39
gl & & AHA o 37T B

CIRISl Fellol HATIAT IT SHS BT &, del el dol Falioidl qisae & Ufd dadag
(Commitment) BT gl TS Fallol Teh [0 §, TGl BISAd Fallol Ueh hdell ¢l TdIag glel
HT Adeld HI gHAT T 78T 8T foh Ik & TY ¥t (Document) Aol AT, oifehe I8 aa
Wm%%mmﬁ@ﬂﬁﬁm%lWWW(Commitment) b
%mﬂmﬁﬁwgaﬁﬁa%mé‘rsldl g I Fellol & $S 3aTe0T &

1. 379 36 WsaC & aR # T W 82

2. HAT o I§ I TRl T Q@ A Gehod g, T BTAG ol e g8@ee e
3. 319 i FT T AT GG FLal-ailell AT &2

4. F Y 38 AMAIR T Fog AT AR 6T oA # Bfall oelr g Hiare

ggAfa T HEeT F Ay

(Assumed Consent Close)

TSgFs Hie Felel #1 3Y § o 39 Fgarer qod § 3R Fellge 3mash @y woiar g3m, @i &
STaTe T & 3R 39 SR HaTel Y §U Hed ¢ (o 3 §H HIloll hrdargl G el dmgC|
3T G AT AL AN, R A O FS Al G2 10 A F 1 IR & R faRe giar g
3T 37T SaT A1eT| PR 39 38T Toieele f&am & ab 319ehl 38T §ga &7 3787 37aW
[ECIN




lic SUeT & TFd H TCAhelel W 379eT <ol U I@AT AT 3T9ahr off Tl 3fmacT
(application) /3iT8X (order) WY Ysicele ?EWQWWWWU@UI el
FoAlol A & HAYT 3TUH! 3AGA/3TST BIH ¢oal & AT slithehy AT Wielelr =1fgT, AN AH
der BT g1 Seg ¢l W YWl A Ul &l HIS g

(%) 3Gdde (Psychologically) ®9 ¥, FollS¢C dgl ST U

ST T Thl g1 3N

(@) dgl Fo Y 747 ALt giar, TSl Forge faUy w dh| 7o & dR R $o FaId &
+FIT 3T HS ST A7 STIATT H 82

o7 3T FefY ST BX & I I AT AR & gd W AE &2

*3T ZratcHe hT YR AT TN, HTAS IT AATTAS 2

*EH UISFT FI HH FECTA (TIMMeT) F&AT 52

+37T9 39 Feaded fSucAe & 38 IR H &id d1d e

mmﬁwﬁaﬂé%ﬁﬂaﬁsw g dr e (Application) Wﬁﬁ'ﬁma’, 3eTehr
P G 3¢ ST GRARETT el T g

a7 Shepfolel FFaitar

(Ben Franklin Close)

Ig Sg WhiIg § AR Th 9T AT &) dietH H dich AT STl §1 Teh X Tl A0 Wisse &
el 3R g b 3H A Jhar (Fauw 3R GAU)| Tel, 9 Forge H giawnsit
T & €, 3R a9 3 argfawmst f o e i FEd §1 3T, Al awt R A,
S ST @, 3§ QR G W, TR IRAYT 20 JAUBT T A & TRl g



TS Fellol
(Silence Close)

3T YSleRe & §Ig, HaTel YOa I TihaAT FHATCT AT 19 g9 g1 ST §, offehet 3@ & @R
U &1 gicll g1 3Tehr Jool AMgeh T Teh §97 alld ellcl ¢l Jobl § Follse W Gard At &l
g2 FIfh STt 319 378 HIc H Bl § 3R 39 99 FS [Fareq 781 81T &, 30¢ hger 3«
o & &1 thaer & ARifea a1 wifafed g 3mus geiced W A9R &ar § 3R arg & 34
‘ggATa’ 3R gl o IR Far &, S goieds & e Folee & & oS ot

g@aﬁfaﬁ%%mmwnprofessional) WQEWWWW%WW
I aoTE F F9E &1 S &1 376 ool & fh 37¢ $© R TAE AT AT| 9E Ig AL THSA ©
fo ST & g Ig e, 3T THT 3oTch Tl el Pl AT TS & SATWIN| 3egied Follse I

gas gl Tg W o forar g

&e aFeltst

(Reverse Close)

Tl dod dheree A ardl &1 Y et & fav darer goar § 3R &X Rafea amr o
I ST 9eY eheT ST &, 98 3T 3deT &) Uifoiied hae & deldie ol # A Sy Bl
@BEIBTUT%:

1. & AY fAeaEldr 3Tue! Wens Fdl g2 VT g & [ Fege dedr § (6 |
2. T A FYA A [A2THATAT IR W2 FA §2 T QAIRT FEal & ‘TG |
3. T Yg WSdC <Ol 6l g2 Jal o 3men § f& ag ‘FEr wHgam|
FolSe g aX ‘S8’ Fedl §, T Hafed # 9T e Al HY giteied aed 2l

TS Fellal



(Pointed Close)

TR fFT a0 [Ahedl (Choices) & FROT AEH HT AT ool H TGN gl &1 FaTel FHlet Hl
3eoT A § — M. FeEe, PR TG ITIHT ST H QT BT § A 3MIH Fole F 3R ¢
ar FT g7 W TH/FHRETST HRAART F Tohd &l PR 3T AT S Y dr Aad Saa@ e 369y
& TISe &7 § eWem:

¢ ‘IE YT SRIAT I G HIAT §7, SHHI HAdoldl HTUh! FATAT & [T g S HATLA
(Solution) f&ar, ag 3muehr ﬁifﬁ (Approval) & I gl

¢+ 3R Tg 39S Folc F eI &7, U AT 3MTcaddl (Objections) T Al Ugo & &
fGar g, Muag A aAg &’ I7 ‘Ig A Folc & IIK g/ |

+Ig Sg e FaAT ¢, %’aﬂsﬁrvagﬁaﬂmﬁzamﬁaw%‘, IR TE dioes Wb &
IS §&T g

FaeAc Fellol
(Conditional Close)

Tg SANNcHS (Eefeq) Faller &1 aRg &ar &1 I8 el &, 3o gfadi/erdl a @ e # aa7d
g o 4 3T Tle & fAT d9R gl

96 I8 e & ToC g §, S ATy 7L AT Fehelr @ 3R S AT § R g, WY S
d GRIT g1 T8I U ST Jedqudsd Fgdl & & &7 NAT, &9 3c9e (Product) @ 39
o T8 & 3R TG JTIHT FIHA IR ol ¢ df ST Bfoadr 28 3PRd FI o= F7 39S v
37THT g2/ Ig UG ‘3G’ (Tentative) IMEh PN ARTA &l &, Fditeh 38 &Il g b
36l oft ATl ST 3oTeh FethelereT WX fedhr €, 3 Al e g3 AL &1 T IeoT NhAAA S8
dCor F UE FEal & T “30R MU WE § FS FeOaeT T67 Aar § ar F 58 Fene
FHSA|”

g8 U Follol



(High Pressure Close)

SEd-H Jodel HT W Eod Tl & AT 9T (Trained) faar Simar g, S ge-9RR
FATAT AT &1 STAATT T HaEY off TRE FoASe F STaWT FAE AT Follel e & ToIT
e STeldd &1 Ig AN R A=ggefea giar &1 815 YR dol Teh Saledcl & TAgR
g2 €1 3T 918 @YAT &, AEH IT I U= I Warg Fe o Far o afr & 31T
1T FHIATAT|

g1S ¢ AT Fallal
(Hard to Get Close)

SEd o7 Ageh I AR oA & T 9=t el 1 S Aot & fewra 8, Sy g
AT HREb i1 §, 3R G el & 3T Teh T FoId AT AN & AR & ST &1 &
a1 frdl @ des Fr [adr &7 3T argar g, 3 A @adr & 87 3° 5 59 Foa A
QrH-Grg el ARRT B §, &% i J87 Ao hdl| TS 3T W T H AT glar
AEA &1 TH HR 3R F v, I w9 § 6 T Ag PR AT 96 FIA §, W AT
3R TTAOR #7787 d, o Hd ggel @ g1 ATff@$ ST (Monthly Installment)
3N THGH FA g 3R g 39 Joic H gl”

fearlt ak W, STETR TMEF MY ITed Friad HLAT I8 & IR 3= Fag arell FR @liea
H HAYAT LT (Effort) oM &l

lic 99 & §HY, Sid ®IS faU SIAld §U T§ Heal A1 & “# 39el Il & STl T amgar
gl # 38 gar U1, “3M9 YT ool HT R H FG ST UG 82 8 Tl ¢ [ T8
‘g’ gl H Hepra Y, 7 IR PR dg ‘AT’ FEcl § o FAT AT 39 IRARX T iy
STl — @i, Fust AR &), | € 3reoT Siad d 3T 6T # Q@ A6 S argare HA
SiieT @l Stell & “HaY o giceral &1 RIS i For § & 3% 9fd & arg 9gd sger d9d
g1 Afehet Her 31TeT e fonell fatrar &l I8 R X gU el Galr b 38 ofd o 366 fow
9§l SITeT Siael-sAT orgr ATl 8ok §, TR & g %o ar 39 € 1 & foh 39 3@
Waﬂ}lmm— ?FlTﬁIEF»(Monthly) ZITW(Quarterly)?”

W T @T



(Don't Miss the Opportunity)

el Follo el T AT Tgd Apecuol 21T §1 S g g Yol ¢ [ “a1 Ig ol L1 |
AT 827 T ARG Foddied 3k &l &, ‘B’ IE offel W H AT &1 AEH Fgcl &,
“STIRRT & fT Y=garg|” Igs Tom ST & 3R g8 AfleT FT I3aER @ a1 g1 THT § Igh
Fofl T 3T| Th TS Tod UhUTd T SId1 &Il §, “FAT 3T olel T[T AT JIG L2 PR
IEF ‘B’ Fgdl & dl STPI AdAS ¢ b I8 T fhed & Y 7 3R g8 @

Teh 37TOT WIheldel §HLT Tdel olel 3R FdAld W €A ST § AT FalG (Conversation) &l 38
feom & o ST § T g §¢ A0 &S O dE ¥ U Ueh 8T dIIel Hardr S &l

3790 ST AT B2

(Why Close Now?)

FoSe Frar & & ST HIS STodr 78T & 3R 5§ a1g #F o fhar o7 ghar ¥ Tgt U
AIhereTel, ATy g Y AaTel A6 HI AR Flel & AT ST IR & §U Fgell & b
3R 38 AT @AY O A f&Ar Sar § & 53 AT 108 A R gad A Sreelr| T8
graue Ra 5 Gwn a1 o & T 37 gt FT SEAATT o HY| 39 3T 39 esg W b
ST T g df 3MIehl faeaq@eiadr (Credibility) THATCA g STl gl

o g& A A AR A

(Turn a Set Back into a Come Back)

39 WIS g5 Aol GuRT & e agd @Tel, 3R 39 Aol T @ A1 §, 3R Igeh =¥ 39!
‘AT g &I 30 aFd T ITOT WheeTd g Tohdl &, [HO0 False, 3T d g, A Toshr
T ATAT W A g ToIdr g1 37aeT & 39T A0 g @y fooad et &1 87 g, 3R
g A BT HT ST 81 FH 0 HAeAoR HR Suel T STd1e &1 giar &1 AR Ay s
&l AT & A W FROT @SR FIT 31T Ig Hid W Thd &2

J for@r B IEs & IHT @ &

dar &,



HAoR,
T, Husr

H#S 3Ih Joqudal & Y 99T T8 F 1 hgar foar g, Fifs

Jexared
. ag. a8, 33

39 3 a1 @ TRl § A7 A a8 BT SRS @ Hell X &I AT FE 2 AT 3 FHRUT fa@ am| S &
g€ $ROT fEdl §, 39 Xl &g Fehel &, “fA. Follge, IR §H MUk S Qi HROM &
HHATCT T TR TS HY & ol 7 97 ¢ o 37T 50 WIS AT 391 ofdl| FAT gh2” 3R
gg ‘B’ FEdT & dl 3YHT o=y 39 argy Ber siar 21

Agh I GERT A GoT & Tliea & athdel T qRaT &6l g9

TCaT FT AT FT g2 o8 Ueh Joduds] Ao Hlad & folv g & giar g, 34T alih ¥ T
I Y dd H BT §, Waﬁ%ﬁﬁwmﬂﬁilHﬁ?\?ftﬁm(Application
form) W GEARR F & T 98 q@{l IR ATl g1 IHAI T F 3HHT GAAY @ &,
“Hqel 3FAE § b A @ér Shaer fom Bl U Aol WEN ®T & S°T AT ST GHST ST Hehell ©
S d& foh IgH & AT H AT gl Teh 3ol Aol UIheAd 3797 Igdh Hl Rad T §
fF 307 TEr thaorm forar §, 98 39 TUS-UF AR, 39« 3R 3T Fuslt fr e & fhe I
ARG B G FA & Hehod HI gedl L W ITREE. HLT g

ISy : T SR S AU 3TST YoleelsT fhar § b 3uerT €a1 Tl Fallel el & & glell
AIRT| FNfSIaT & 3TelT dlih R IR &, Fifd 3T Forse S Famenfas 7 F 3T offefed
T q TUATE TR Tl HAT e &




Teh 3TST UIhereTol THSIAT ¢ 1 AToidl Teh HfoTel WX Slel I TIHT HEATT ¢, SATAT Follfordl
T TATd & &7 H A 3T § & Fa @ler e, a1 a1 F @ler S a5 @dier & 760 |

! [image-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)

25

IMTcaAT/QARTN T AT

IqEF H INH F Tg A gl d1MeT fb TAGHT 3o AT A1 39T T & v wrg#Hg ¢
TS IqE AR R giar § B aeid wlerd 7 w85, Graw asfae i gfq o §, '
3R U @1 o AT g 81 FE A A7 faeard dr el 3mafeat ar oY (objection) &
& & Gy e B

UHT Sgd A ST IAT 8, SET W e faRIY (Objection) & ol Fallfsier deh g &l
Jaforad #, 3HleatarieT Aol & Fallol Il H FAG Il &, FAih d JodudeT & €A 39
RE Tad §, ST TS F T SR 81 §1 3feataid o THTAT AfST gfshar &1 e 31fdeeT
feear 81 3iearaers fG@rar § o Fellse A HTaellcas &9 & T fordr 931 g1 fieatarietd il wafr
AfFaea &7 & 7E o TifRul ¥ AE gard W E A &, AN TeF AASR g HEA
TEAT & &H 3iTeotarled T dalg o FHAST BT ¢ 3 33 TEI §T § FHTG & T FEr TEaT
AT STl &

3T e T RN FT 10 giheTd & [T g3 3ifeoiarled U ol I Fallol el ol HIHl gidT
g1 el Th e IheeTel o AIl-THSTA o 0T H1H A ¢ HR ST Folge iiesterled Sowr
AT AT &, T 3ESN T A TE F AT YF Bl §1 ST o IS aAgeh ot oI g,
96 T # &g T ¢ o & 3l dgse w7gT § ... A 3meaed g §, 3R AR A L 7qH
3R e et &, ar v var wRT & F A 50 @l %1 3mdfed gAY UF 3reoT ded
WIheTel ScATTRd BT &, Faifer 3T 3Maed e & Ueh 3R afeler & esa-ewes g
(Time—tested principles and selling) @I SEAHTA HLd T HiHl HeldT gl

| fACTeR 3ifsotarerd (3Mafeaa) $1 o foedl g Aol & I@r o7 &

1. Il & gfa Afad — ”ﬁql{-dqﬁscg-qaaﬁélﬂ?raﬁn‘émﬂﬁ’e‘l"



2. Uq T AHAC — “Ig TG FEIN 1 A F{I FR 6T &1”
3. 37 @wliead & AT g1 & Fdl — “Sda) STeal AT Sdell TR FAT §27

4. gAAE AT @ QU QAT — “& IEAd A AT TCelRT gl Seelall TTecl g1 A a1 qay

5. 319 Q3T Sh9ai/3T9% Wisee 9T f3arg i AT
6. # 30 W AUR H&m| # 3@ W AT AEA &
JTeaaerd dHdad AR o gl Hr gofg T ¥e7 8 T

FN-F TEgH S99 & el 3o1d &l FI-FI FASER Tgh AoTHT & FHiidedd
(Competence) UXWsl AT IRA (Character) Sraer & fow off sger 3uAer ad €1 3R S
81k a1 § T STl &1 @A, g o Rolere o¥eh AT #{g BT & ol SATder|

Sgd 3Mufcaal Fequde & gagR & & YeT gl &1 Joaudsl At a1 AiEs amem,
3UTEAfd, 3@ c¥aer 3R alier @ef a1 o 3mdfeaat i Yer ol § o1 3e6 gT A ol

o JMafcaal Frge i RE T A &, 3N F& AeqqdA & ITeld IR T A | Follge
Teduqdd & IR H =i fordy geft 3ifeoiaried & 9galed TohdT ¢

+ge | 381 faeard
394 Wisege H Qeag
#3791 9T H fIeErg

VFATET & IfS 3R TAER



+F T Yogda BF HaERE & IRT & a1 T o gfdg & F aRaT &

JiTeoiaRlT FI TE TT & §3oT I & U & FRAG gl &, AT A FF Her 3R FS T
3gfed & @ 3HH gy ATl e, Ual AR SRUN (Traerger) H @ < giam ol SHef-apsdr
fARIer I ST IArT ST T § 3R FI-Fof FAeT ot Farm sar g1 I98 e Tafa gdr
g, S faer @l gl A o€l o Sar &, 3R gOr g Jv/EsT g3 @Ay A Sidr g - shfs
TTEH Pl HIs TaR o T IEAd H Udhar &, ifeped qﬁ«*{ﬂﬁlsm%ﬁrg‘émaﬂg’r
Fehell § -

*QATC, FATSC H el ol T &THAT =T8T &1, olfhel dg Ig el dIgdl ¢ [ Joaudd Ig a1d
ST

+3TEsh Yodudel AT 95T & fonell aolg & 3rEdse 8l
VST e AL ST @1 6 a5 3 s wlge g § v A

T S 91T Ig § b aredidsh I 3ell Jiisoleiel @l Tiell SMT| ¢ #qel & o 33t 3R
39T e & e Y IT faRAT deelent Bifel T o’ o SU| 39 Bl g Sidel, 87 59 §R
S| 3R FeAGT & IR H 319 ART 7 P ot gl O 38k AT &1 STal Bl Aol g
AR g AT b T FT 3R ITETS § STelal BT SR gl ¢l Faledl § VA & TS
3ETERT A fgw o w €

+ 3O RITT fvg & &2

o3y Rrar $r aag F=2T §

#37T9 &I HiA-O7 AT U Wl &2

¢T3 g & F4i AId g2



3mafcadl T AHTAT TFd THS o &, Sfed Tl HRUT & &b 3o TIHT WsFe FAT WIS
qIfgT| §H TP AT H TH g ’fcad AT 3iTealaereT Hl THTAT A1fgU| VAT Flad H Follge G
R & a9 IARIT ST HehaT gl

gfeddr 3R gTelld # % gl 519 T Fallse 3Mhfed 3oIdT § of dg Sadl &, “FX Hr 380
Eeel A8 &1 3R H 3mawd giar § o 3Fe § #H 58 wdcan| aRfufdgrend, e frufa
g €, S Scolt AT I Thall 3R IESh ol WesT A Adhdl gl & fohdar &1 et Joauds
T o g1y, ARTEUTT 78 qeel o1 Fehcl § AR # A& 99 Fevel €1 39K M AHAR & 3000
STo &1 SedE€cHe BIaT & 3N Forse T Fellell AT & 6T000 STol; gl Ig AT 8T I@dm
foh # fohcemr 3reom AfelT ST AT §, T6 9 dh gl TG Fehedl, ST o o TR
gRfEafaar ?Flgccaqt\ui ¥ H dGol oIer Sl gl

Teh 3T IIheTd F Tgol I & Aafeaal & Aaes & for R e arfgel Lic 99« &
3et eIl oAt &, 59 & Yoq il W AASR & TTY ST FIAT AT, # 3987 qoer a7 ok
HET JUISTST (Proposal) Wbl & Tolell TIMEU| 3oTehl STaTd G el AT — Hefl 3oTeht Tk il
T fF S 3T Fose F ATHA 8T 3R 3P S AT TN 3R g 3T TATTT oY
& foU IR ALY gieT A1 YW AT &I, dd AT G

38 AR aXeh YW SAFRRT & Y, IR o Y fear dfhet g Sy & 31e7d # a8
theell S8l of 9|

*TT FoloT T o ITET @ SATLAT|

+39 FAlh W Tl Fellol g1 I el AR 39 gfdgdedl (Competitor) & folT @@ oIS &ar
f& a8 3T 3MUF AR fHT U FoISe AT T el Follol lah Tol S| U G & a@r
ST & 3T9e gfdgdcdl I Aol el H Hag &l

*3TST WITAT & I H Folise & GART F a7 FHTan)

T 3o NheTe Q¥ T ¥ Fellse H SAG-H-5AET SHAGNT &l &1 3HF JG I Jalold,
TClIhele, 31w 3R Fl?{ﬁ/‘?l;cl'? (Referrals/ Testimonials )of Sl T JRT & gl
Proper Planning ¥ SIRGIAR 3MUfcaddl &I 3 & Ugel & Al ST TohdTl &l



e @

(Pre—emption)

ST T Yol ¢ & ar Ueh AT & 3gfcadr U8 gl &, o IR-aR I1dHa 37y &1 sgfav
Y U [ Follee 3o MUl 1 36U, Tk ol Ueduds 3¢ Ugd & HHA oIl g
& ®T H AT &A1 §1 3R 31T 9 dolst ¥ ST § o g3 Il # HIAT H ol 3Mdfed 3018
ST Thdl & dl 39 3MTfcd Sl 38T &l SASR XA & dGol, T ol UIheeld Hgam, “fA.
Forrge HMA & foIT gaAr e3fcll gaeecAe gar sl & Hhel 3% SAET §, ofehed HeAA &
T 39 AMT & IART 39T gad 103 gE, 3R 5 T & Ig 50% dad I AT 3T TEAT &
foF 3% SATET LRI SeaTeHT HT @ 475 FT Th 3eol Reot 39! Ael, a1 IF 3reor Reet
oTer 17

Jmafeaal &1 THTAT

(Handling Objection)

Jmafeadt #r @aTe & fow weoa:

1. 3mgfeaat 1 GARET (Confirm the objection)
2. 3afcadi & 36T & (Isolate the objection)
3. FAEHIA (Empathy)

4. mafeadr &1 Saa &

5. 39 6T T Fard W H@gAfT o

6. TII FalleT Y

7. Follel Y



afeaal i Fose R FhAREd HY
(Clarify and confirm the Objection)

Tqse Y foh 39 3T 3mafcaar s @FeT § 3R mfoma & o s3mufca &, 337 &1 SO
w® g, o & f@adr amufca o9 W &1 39 S 98d §; 3 T WA & v Fo A o
§'Efc||dre4i FT STAATT FL—

¢TI BT FT TS A A A FL|”

¢+ Yge ool &1 o & foh Hor 3ok fiar s weer forr g1

¢~ TP FEY FATUT ¢ U3 b Agl, &A1 39T RIAr s0F aR & § .27 HaTell I 9@l
& 9, 3eg CA § Gl AMEV| 3Tk a1g, goaRT 3§ AR ¥ 3R Tove T &, 3R 3

Ter-aer st forar &1 3o & fau, Fase Fedr g, "ugagam%l"@mﬁm
aar &, AT Y 3/ UIST GoT A FHST Hehdl 82

3mafeaal @ 37edT Y
(Isolate the Objections)

39, 39 Ig ST AR & & T Ig aEdideh 3hfed § a1 fFar 3R a8 & Farse 31T
8T & TET 1 Toh YItheldel ahgdl:

¢ YT A AT FT Tqs HY, 777 FAT HT T & IR A 379 [ar & 3R O F €2~
3 U AT FHY B FA A @I A AT 58 SR AT AR, FAT H T g, W

¢339 Ugol & 3leolarled HI A6 &d ¢ 3R 3T o Falel Il Pl dIR gid &, oo
e GEY JiTeataried TS Y &r &1 T &l &1 Ahel &1 33U § 6 TodHAT 1 Follal L
T ggol Tl JMeoleed H ol H dT6Y o=l TRV 38k dIG Teh-Ush &leh gL HTeolorled




AT & STl IIeT| S8 d¥g 319 SId Fellel el dgel df Tgh s dAs Jicorarele oTer
38T b gl

FATSI
(Empathize)

FATSC & AT & TTY IR Y §oT Thal &, 3R TH 1T 369 e Hear §, S Fose &
3MIfeT A WA FT T &1 AR 1 Aderd I€ & [ 319 Jeh & e F Ga Tgad
Tehl &1 FAGGIIT FEc 8, “37M9 ST HggH At 8, 341 & & off iz §17 I g@y e

I Tehelith H TChRT STl 7 TR T ool TR HoTGX Xl &1 “GET ¥ 34T & TR+,
ST T 3 =mEd §17

AT Redt i AT B aF T g
mafed & Srae &

(Answer to Objections)

AT Tod & R & Mafcaal T el T HOG ST el § b Brel’, Hocr 3N
‘TT3E & WIHE T 3UAT FRIT V| PR FASE FeaT &, 3 S AL A& @l FhaT
g7, W, IE IUicd § AT §ToAlcT| STard g1 Wehell &, “f&. Fomse, & @HAzr Feham § T 319
T HeHE A & (FARIT o) | $o g@y @it o o var wegd AT (hee) At
(ATHATTNT Fellse AT F % a8 TaT g Tadr §)| ST de 3egied Ig =Tar IrT (Wi3s)
3cUTGehdT (Production) H Il Swd¥cHc ¥ Fel saigr A 379 3T §d1¢, 39T Hid-AT 940G
HLIT — ATl T | ”

AT T GaRT AT AT

(Reconfirm the Answer)

GaRT AR o¥et T Acleld & b 3Mdfcd &1 QT STdIT ST FoAISe T HJse Y Gar a2 3R
96 38 TR AT g1 30 Ig o AREd gl § o gaRy ollol & @&y OHY 3ufea w1eT 3ord
SireafT|




¢ “FT Tg ATk HaTel T Tgl Sde g2”
¢ T g T AT T HJSC HAT §27
¢ T 3T SEY HIsC g2

*“FT Ig FEl oIeTdT g2”

TS Follel 3R Felifoar

(Trial Close and Closing)

T Fobh A, Fellal Bl IR YT Folige I el 1 Fae dheeiaaer f&ar § ar a8 @@
AT § - Follol el Pl ST Follol P SHY Ugel dTo AT H IAMT AT ¢

Qry 3Yfcadl ol THTeTT
379 F4T I el FA Adie
(Why the Urgency?)

T QY ATesh TRI ol §, 519 d8 q@dr ¢ foh i vt el @ $o Brger § 3R & e
¥ T THA | ST 3T FASH STt § fF FASC IR NSFe AT A8 §, et 3137 @lieat
q Bt w1 § A JoaudsT Fg TohdT ¢

+fA. Fose, 3R g7 AMT AT & 10 &7 Uger S=aTecde e X ofd & df 3T 103 3R
gId I Thd &1”

+“fR. FoSe, 3R T 3037 HIST HGT dl §H MIFT 6 HAgled doh UFAST AlaHT TGl hiar|”



AT AN TE €A W 6 3M9el T dleler a1fgT 3R 39t F=ars 3R SAIGHT & 3l
W *F | IR 6T ANS-dls FET olg], dlodh T Fallol Pl W BlhT IWAT § 3R
feag=Tdr e @i &

‘gl... Afhel’ deilleh (The yes ... but' Technique)

A a5 Yo TR AW §, S @ (ves)| .. AT (Bur)’ 39 & mafeaat # Harery
& fov A §1 58 # 39 f Gelg A6 ST g1 TE AT FAT IAA g2 TgT Ao gl
&

qarel Ig ¢ o Far & aeda & @gAd g2 59 @Ay ¥g A wer, A/, Ig FHESAAT ot
o 3R g I Ar fAe ) ¥g 3 Avggafed fewar g1 3R wASar § ar cdfea f
FIT ST g2 ST 39T T g7 T&F T H H¥ 9T Tohd ¢l

o “F A FeAd g 3R SHF WA A FAT T FIAT...”
Tl W gHT “Bl7 3R ‘dfehel’ 2reg geT f6d 3R q@y eree Siis fed|
e smafea

(Monetary Objections)

FQI g1 T8 T FHgem:

+“Ig A HIAT TS T §, Afhel TUE FaIfad & @Y oA-a-er gaear der g &1 &
Forrse, #H 1A & g Tohcl §, 3T HIAT IR NI & T H AR T ST gHT AR
SR FellSe HA o, RS, WA e & sloR U= ¥ SIeT HIAT 761 Al §1”




+AAT AT FROT ¥ T FIALT A | AGRAS FT A, 35 FFad, o AFa9 T 3T HIHA
AT &1 VI FAT g, H Tg LT g Thdl, AfheT VAT &1 &1 A F FH JHSH F foU F7
g &, Jfra I ¥ e g el RESIGES

+8TClITeh GHART Seascde UrsT samer §, # faeae & sear g fob 39 3 dleT @ HRO &
ST SR ATga, 5 FAT 9T §AR A f9oaid T d8d g2

+ TR, FollSe, ST 6 3T Sea §; AV g R off e & aTe @ Fdey (zaisd) &, &
39eT gfciedefaat &1 et off oo HIAd W o7 Fohahl g1 H 3FHIE FAT § T 31T SAeTer wmgar
5 a7 37 WsFC Hl g & [olT H ST Tl (Comfortable) Wmél"

¢+ TR FoAISe, &1 T G AW, 3R H 30H g8 6 A7 3T oAl TaH HH HAT
Aol TTT H T FAT & AT 3T A F IO @ DA &7 H AT FAT &1 & U ORE §
&9 3d U0 H 990 @ AT & H AT X &1 3T FE T ghE A, el AT Al

$STT TH e Fedl & [ AT HAT g SIGT ¢, & bl §, T© F6 @1 &, I TH 9
et & ar «3Idr AT 37 FAT & FifeeT A g1

o“H 39 4 HT BAT AL 9T @7 g A;
4T FE FHhT ¢ T Sfdeged! (FRfeed )& Fea & 7§ 9ga ST B

9 % §H TTH slal Hd [ dled H H Th Dld-AT TealFesd Tl &, d9 dh &7 Fel dddh o
3HET AT oTg] & Hbhd | HHAT ST 3MWfcd FT Hs diih A TATU FAT ST ThaT g1 T80T &
faw, deauds o @& §, “fhder ®& § AR 3R ufdqaedr (&Rfeed )& draz~

AT of T Fellsc Fgal &, “TU 1000 SfelX & HIAT 9T 105 AT 100 Sler|”

SHHT SIAT T Pghd &AT T ohdl &, “T, 3T fhder o AT dF 5T HAMT T sTIATS
AT

g Sde ¢ar g, “6 Irell”



3 6 e, FHRN HAcod §HT Teh ATl H 18 Sl HT Heh| Fifel o 10750 SToR gL Hlel, ITied
& 35 Acc T g0 H, AT T T & 5 de @ FA| 39 Th AT NHAAel FASC & TSl
g, “WX, FAT 39T AN eifa & et 5 dc & wmifae 87 § Far2 31T HIFT-A7 =T amga,
ST AT &2

U & %k Tgd HHAR IS ST §, S8l A B enfed AR Al wraer aar g1 # s
QR gl HI GEXrar §, “# el HIAT H UGS Teh aR- 9T HA1 SATCT TG Heell, T
gaerm & fov gfear e i A A= & |

Teh GEY IS0 H, 3FR Fellse Fecl ¢, “H F© & Tl & T ST @T g17 38 Follse

& fOT HoE & T H IO owdHeT H§ Tehdl &, “MA. Follge, &A1 AT Hall TAT AT g3
foh 3T A5 et G T @ H o6 § T & AR 38& 91 9 IHaE fohar g ok

Hel Frercht A Y, AR IS Farford & et @les arfge oy~

“3MThT HUAT & T AT A IeIeT g7

Follge 1 3mafed gicr 8, “fUoer e a7 gd WS U117 39 Ig F o 31 & Fohel § —
AT A 3T AT NSFT &F T X AT AT FHOA F Y AT FEAT F A Forardy & @l g
31T HTIT &7 IdT E9T=T glar &

Teh YIhRATel TE hgd §U 3T Ham, “3M9a ST IgIaensit &1 @Aen fhar &, ggo 38+ faw
# &TAT Al §| g A A o ¥ M WY §IE, AqMfh H 37 FHAEIT HT FAU W Fh, IR
Ig 3MATHeT &l § foh 39T T st &1t ghomme” 319 I8 Yodudiel 1 fSeAery gl 8 foh 30R
3HHT R ST & dl QU a8 & 3HHT FA X AR 38 §AR &1 515 § A arfe
gl & o 3T

3 o¥g @1 3afed (3ifeaterere) & &TAT AN & 916, @Y g o WHTem ST Hhll §;
FAE/AMATed T SMofel & a1 AeqIHA Ak A IS Hehcl &, AT TR HUAT & faralr off
TEh o Hlt off O Ripraa i §2 IR FIT FIAT §, AT FAT §EM? FHT § b O &1
TEUT A Il g1 3 Frge $© 1 Sad Sdr §, 39 §F Sl e, “SH Y I Fellge Hr
TAEIT 1 g Bhar €, g o S 3 e T W @ &l




qE I &, M. Fomse, dger ar ¥ nudhr gaumst & fT atAr aredr g1 He AW §
39 A 91T @ FeAd gt [ Sid F3l g $o 0@ @i §, SO g SR g1 Sid g, o
Gl s dr At Y ST &1 A JTIhT TRAET AT § foh T TAT GERT AgT g 3R 3Ry g
e & @y gARY Jar & Smean |~

STaTe & T Ueh AR oliehr &, “fA. Follse, HY &TAT HiaT| UhT Soliold & H 30ehr 3meaed
T § o ol 3Ty HSe & 3R 8ok T & SUal|” g g SI™ gl & o 39 R
ST &TAT o AT, 3TIHRT Tad H Y SHACIGR gl 8RN 3R Ig T WATAT § ar STt
AT S AT T

ST Fellse 1 3Mafed gidT & 6 ag dcamx & feqaeiaar # &+ AgqyH aXar §, I8l I8
ST Bl & foF & 3o¢ 3meaed & & 3 &, gl EEr qf @ § qEh W FHigd g

grTOeRaT arfed aar 3R RAgaaaar Tafg s & O Jeguda S fod D X ghar
g

o $r = (Testimonial) IECIGI
ST hal T SEAATT (Use Centre of influences)

+J2T F TFS W, NN I8 R@w fF 319 57 o=a & w9 @ §, #Afhe R, aRome ik
HELT, GaRT Glleeidlel ATgehl hl FET|

# gAZIAr g, 3T FAT HHH (BT ) FIA &1 FT IR oMt A T AgGH ( o ) fRaAT, SiE
as o 3ogiel TE.... AT U ( W38 ) fF e R Jar 3¢ Aae aifa & &1 3T & fhder
AT TG AN, 3 AT 42

# =rgar o §, P SR oM &, AT AP G g el 7€ &

Th G g, “fA. Feige, # MR dHeel feeme & T FAT X AR g2 FIAT §AI,
T THT FH g G e



fIeTg ST X Uil IMgh: W ATgh, hadl ol & Netehd &1 0 AgH Ig gl IRH o
fAsher ofd & 6 “# 38 W R A= arear g1 U IfFd T FAT hedl g2 SHA el Iolg
&

1. 38 3R AT Fgel A GFAT TG 8
2. Tlea & fAv & 3Fdpla QU gU 388 GehT I &7 fa1d (Polite) T

3. Teh HEHY I 3THT AR [T [W@AFTT o & T IR & Hr T&a ¢

5afIT Teh 3l 519 FEam g, “H FHR HET g §...” SRR HequdeT 58 3dfcd i
T THTST Ut §, FAIfh TG PIs WH TH AeT W 3MUfcd oTeT SIdls S Wr &1 Tk 3T
TheTel g STl & T ST 8Tolld &l 7 THTT ST Jgi AT a™m § & g7 ¥ 38 J9re
qohd &

ag FEIM, “SIW &, 3T S IeIcdl A8 AT TR & SATAT 3T 3 W AT Ied &, ¢ A2
FATST FEcT &, “TE T §17 Foge g o AgHH Al § [ AT 309 Tl @ F

Th 3TT0T NHeAA g SAcl § o qERT HaTel Hd IoT ST, “39 fha BEa/smer @ e
B 827

1. ‘Fa7 AL RFeageadr @we FoIlSC FEdl & ‘T8l
2. &g AN FUAT HT FegETar W Jg FgdT § ‘eI’
3. ‘T WX YIsae W2’ ag T @gar § ‘g1’

4. ‘FIT Sed¥cHC o TR H?’ Jg Fedr & eTEY



& R dg ‘slgl’ Hedl &, ST Aded ¢ [ 38 30 IR H g JATAT g1 &l PR FABC
FEaT ¢ & “Fq FAT T AR & Ig Tgd SACT 517 AT T HTol Iheele 36 FHEAT &
3T e YHTS ol g1 T8 N, 3R Yq i FAET FA6 § a6 319 317 9611 THe Hiar?

FASC Fedl &, ‘ST |

o w 3mT Bl g6 amafea, S dEr ¥, @ o A §, 3T S¥ FE a¥E & §HIS b
g; 3eERUT & AU, sHH seLelodic Tl # fddhed (zalgd) S|

#39R TF SeEeraldic AIlAT de Y ar 3T FH JhR & HUeN dolc A TgoT (FFhad) ar
qraar?

Teh AT §HRAT A/ 3Mafead T ST Teh @ 3M4fead I 3T & AT FehaT gl
30 g @1 3mafed & faw 39 (B, e, B33 BN SEAATT a Hhd &, of 9 far &

“H FHSAT §, 3T HaT AGHH A ¢l A Foge, Sl H Fo Al gl §, S Tg AT AL
G & & fhdell IR 39 W A/ad § 3R 3T Said agr giar &, S Seoldl «1el gl “3eTexor
& faT, 3R 3UF SR F T o §, Ol Hlg Aded A6l & A fhdell R 36 W a1, 98
3 G ol & Wl IS YN HUH STeAleed Bl ¢, df &H g8 el 8 IR & 38

Fls IGAT glel aTell A6 &, T 9K U & S 3|

B, FerEe, FY U A geT ¥ Rr gl i R e Reed ¥ o @ -
1. @ S $T Fh S B

2. @& St WA § FAT @ @ B

3. 9 ST gl g § T g I

A favarg § & 39 ggelr Aof & 3md €, S <iSll @ e wEd g1 3T 4 qEHe Sy, ool
T sirerr?



T Uod I Hgd &, M. Fellge, o971 MU S H 100 TR HT el g2 F1 & <@ Fehel
g2 39 St X f&eT Hhagell ofel # &X oY @ &, U i ¥ 100 SfeR agX o @ &1 7
feare & fo @IS 7€ =g 6 38H S § 100 TR el 3R JHdT g1 ST

“fA. Folge, A I 30 W TIIeAT dIgd & df 3fedd # &l gard AT g
o T SHRT ST &2

oFAT H HA TG TR g2

3R 3T 9T 3T GIAT ATl & HEY SIad g1 3T fhdelr o gde e — 3 ;T 427

“fH. oS, TEA-T WSFE TH S @ § I T A & o A §1 3w B @
Wisde & 9IS ol T gEeTagar (Commitment) 3R SAGCRI| # TE g Hehal § b # T8T W
3T Afdw &t 3 g, T o gl I g1 3T HlA-A1 e HLN, AT AT Aoz

. Fomge, # wHETAr § 6 319 Far AEgH WA &1 FO M o o 57 AF § W §, I«
deh 3e¢ Vg §37 foh &t v uifd 5 e & gud ¥ Hgl ST §, 9 A Al ' gelel
g1 39 fha=TT o= TTger — 3 AT 42

SEX-3o1-of 3mafed (3ffsaterere)

(The Brother-in-law Objection )

AT of o Fese Fgar & & 3T drem (Se3-3-al) 39 fooiig # §, 3afav 9§ 3m9d =g
T ThdT & (@8 Jod N & &)| TaTd Ig & T 3R SeI-8o1-a01 Follge T TE Wsae
e AT § AT T & dIg TS, Tl 3R N¥FAG AfAT g1 &ar § 3R 3T aoig A Fase
BT AR BT YE & ST §, FIT I 3 SeI-god-oll & Ay fasaa Sy 9| Sfare g,
‘SR | Ul A FLA & dI¢, PR FEI-SoI-oll of ISHG T af, ol 3TP Fe-SeI-oll T dolg o
ggoll Aol Sallel FT ST BIIST AT, dg WA & AT 50 T & [&IH U & TISe g, 3T a7 ar
3TTOT WHIH L IT ST 81 S|



FIT BT SI6 §eX-3o1-oll of Ter Wsae 3R Tfaw & giclre 39 grad #, T Jod WIheleTd AgHh
¥ g FE THAT ¢, g Tioe arar [t figer gaem ve veragy/sfaRed dvemr @d §, aife
ST-HAT F 3 h|~ T o aofe F 3PR FRET W9 3R 5 e BT 8, FH-8-FH a6t
HIGH T F R A & AT Tg FEA-FE A G & g3 Rowa arer At wh v
HCA ST-HAR & [T /M W@ &1 HiA-AT g€ WA aTell ekl G/ gl

fafeT &1 difafea & seaar
(Turning a Negative into a Positive)

319 foREr 3mafed a1 O &l 39 g & FF 96 Thd o2 H SIAT oA & AT &A1 a1
T §, SIF fohdll o 3afed 3o1$ foh “# TRT 61 SHHT TS I@T g7, 3R A Sfare
giar U1, “H AT §, 3T HAT FAGHH I &1 FT 3R ST o var gHsId ¥, o7 d
gq.... EHRIGERS ﬁf.w,mwaﬁﬂwa@@m@ersonal)mﬁE'ﬁT
hefl-hef ST TR FAIHT T ST Aorerehl RRAGRT & sl & Fishd §1 &1 §H 30T
AN $T Ga6 AT HIAR HT AH, S 6 g1, AT T E1”

Ig Ile, W o qad 3reoT Joaudls o gfaar & 1003 AT g1 Y Hehcl &1 SHIAT GART
ARTE 8T & dfeer tals (BattingAverage) & FUR 3SMEATI

# 3 ITAET TR & TS §
(I am Satisfied with my current Supplier)

TgT W &1 8T & [ 31T U SIer-ar 3i7sT gifiid e agd ¢ 3R 3T Foge @ Red s
T QLRI T &1 3T HT 7 ST & o TIAT OIS cGEAUT & eI FAT g1 Febell 1 olrar
IS g1 Wohel §, olfchel [T ST U F Wsde & Fo 0N & dfad gid &1 T smafeaat & ar
IIT-3761T sk { YHTAT STl & — Teell, Follsc & AT FAGEHA & SIRT Ig ST & a8
AT HEGH A & 3R IeTehl TWERY Sl HA I I SMT| Toh gleRl fasiaadler gasm wh
TFHCT TR g1 H I@dT gl 319 §H U TS 3T G &8 difch A 37l dTel §AT H Teh
TerHST TR &1 Heh |

S HTell T GO TN §, TS, “39 30 Feard 1 1 § 10 & 1 e o, o W@
g2 3TN a8 10 ¥ &H Fgdl § o T o TAT §, 379 &g Tohd &, “dg Fa1 daT &, o



39k TR I 10 H F 10 31 feolar Tohar g2 3aY AT9Hl Teh 3R Aldr Herar § & 39
aog AT 3R 39T J T |

ol &Y aolg W g I Wlewt H rganT g7

dehdeel 903 HATUR, HEI dlleh & FHAEAT $1 Ggalel X o # §, &, M. Fage, = #
FHSIAT § o 3oeht fiar 98 § & 3muerr @fdq &= & ga 310 §og o9 3R 98 Fedl ¢,
g, 39 g &l THYT A seo for 3R 3ua Foige ¥ qor 1% 38% f[GuR &# $aAcdee e &
AT ¥ iAW & 1 3T wHT A1 §2 NN 98 Fecl §, 2 AT 3 HE, A FE, “OF g,
3R §H 30 THAT & eI IR T ¢ dl FIT gH 39 dl HAaeT HX Tohd 8 l”

TS 0T WIheleTel FgI el Tohcll| IHeb Tehel T g GAUT 3T & T qoat & a1e gl &
I 3CEN0T H, I AR IS Fahdl §, “fA. Fage, 39 3rael Riar a1 dare § F 3eR a8
TATIT B & aF & 31U Afaw &t H [Fdel THT o9 Thd £ g Adl [ gART ThE
fohcetr gx 82 a1 # TEY §2 3R ¢ Feal &, ‘B, AT Ueh 3ol Whee 34 fog o Sfar
&l & TSI FE YRR 43Uk HTER 39w fov fhde wEa A gfafkanaida &l anfgwe
AT of, 9§ Fgdl &, o 6 AT 1 e, a9 Tk o7 Siad gem, “3PR & U THT &
3ET |AE & A% o 39 frcer E o FEA, 3 AT 42 AT T HIAT SeaecHT [ @
HT ATgeT — ATMAS (Monthly) 3T @MV (Annually) ?”

AU & §F H U feoqoin— et 38 S 3T erdl & ST &7 QU T 999 Th
3reoT el Hef i 35 +TEl alerdl 3R 379 drel I U T &

FIT Ig 37T 3ufcd &

(Is it a real Objection)

Iafcdl &1 dHeolde] AT ol & &G Ig Y&, “@dT TE 379 Falel Hhl HeI Sfae g2 I
W % 3o o1 % sga & fow 3mdfed 3o1d €&, 39 9IS o 61 @il I e el Aeh
e Q11 aEf, 3PN T 3mufed g ar 3T IR U 7T JHF F 3TH FAYH W TR §,
STaT & "ehd 81 3R 3T I SfaTe 161 § ol 318 o slel, S Iall e, HI IhaN &, MW
UTH SHHT STAIS oAl g1 H 3UF U aqH H3em HR §HT & fav g 3R a9 39 389 @5y
A 3T, CET AL A § TR [AeaHAIdr @ Sl gl Hafr o w5 A 7 93| gewge AR
gsesiee A Tl HT T el Jmare S o




fdy g5 A 1 FarenT &
(Address objections when you find a hidden Concern)

2 Uohdd & TAPR HET AT fF Iafcadr gt gl & J¥ 7y & 31 3muah

TI3g WhereTel 3ot Ao B & o & 3mafcadl o el lel & g H deof & 81 F gifed ar
ATE A1 A deel & Bl TG W, FREAG 9T 3o YR ¥ W FA ofd §, S UM IoTh FH
theh ST £

! [image—-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)

26
gFsitar ar giearsi

IMAAR R @l Agen 9=l 97 BT g HIAT TR &, AT I FHSANA/SNS-AS T YB3 At
g1 gavsiia 3R Hicarsh & aier v g1aT §: FHsilar a8 §, e fad-ide (win-win) FRufad )
Tgdel I RN T S 8, ST A YeT gl §, ST clel YaT 9= 3M9hl Ueh AT S19T8 Ot &,
STET aldt @1 faRara gar € fF 3 Qe B 399 N F qU HAed A W | FE Ara-Arer/as-
dIs a1 WieSTel 38 SETE R FACA glcl &, S8l alel 9ail & #Hel # SUUR & dle R &l ael
3T &1 SHHT AdIST IEAY giar g 3R Red & @erw 3m A §1 3eare 7T # Soed &
T gt wifear gaer gd+ WwWar gl

3eTeXuT & fow, Uew dR A fhradie #, Qe gait & fow ek o fordl frAa esia &
T &g Aar §1 Aew qodr &, “3T 3R AGFR FT F Th &2 3R AR Fear §, TaH
TET TG § S H T Fohhl §17 J Sl Ueh-g@ &l SIad/REd g, 3R 3 g5 ok & & o
Ugel Hled XA BT IMEHh HIAT FH Fel AT THAAST el HI 91 Hl ¢ AR TR agr ek
AT BT &, oifehel MST-AT AT &1 AEh SS-1g AT & 3R FT 3R 91 &1 FoRk Alel-811d
AT & 3R aver 3T gar & 9T TR H, FE-A-dhdl § U HIHAT 9T g &l 3T & 916
Fleede W GEITET A ¢ 3R FR $r Bfoadr & Far §1 Boad o & a1 Igs gastar ¢
foh a8 3R 3ToT 1T 9T FhT AT AR ToR AgHH AT ¢ foh 30 sgd amer & feaml et
arféar gl 3redse gl &




Teh IR Ageiar #, #H JFArEr & fAT v Wame Y @I AT, S A U Fose ¢l o # agl
T, ﬁmﬁm(ﬂaﬁm)é?mwﬁww(m% Market) ﬁiﬁmﬁﬁmﬁ
Gliesl 7| 38 HHH FeT foh ST A G T ST, 3 AW H R SART fhe e & 3@
Hl H g | 30 RE a°el dlell (Vendor) Fg =gl ST 91edm foh e &4 wde & 3R ag el
W A-HTT F Thal| FHAT T FS 30 JhR AT: -

ST % 91 g g & ST oI €, At A0 O § 3T e B

(IS 3T JgT 9T off SR & «7gT e )

SH W §H qaNT J81 & ol o] 3 qERT NS § FolrdT| Sis-als elel ofdll, 5T o 63 el
Fgl, 3R 45 TR 9T 3T A7 38 (AF) 35 3o AT fomar 3R 3idd: 37 sfeR @ 3l
WIS ES|

S g 98l @ Tel, §H T AHAASC F| §H T T AT R gH IR FA AT A o Fha F 3R
dsT AT QT A1 6 38 Sga-8 A HIAT W 99 | 50 diart 3R Ss-dis e & a8
gagitar AR afcier agt g1 AR SAar g o diarsh/sis-dis Sfiad &l th a0 &, 3R a8
ST § o 319N g HAIel-877d oAEl M dl dg &I SN | oAl Teh-g@R &l Saehh Sellel AT
SIIET TATE ST AT &1 3PR fSoad el &7 3T dT FIR & 3GIgI0T T g gl & ar
I & IR AC ReR FH Teid § 3R 6 o T@T & U 3sT ood 8! a1 91 g
TAsla & Fo @A g §, o -

1. 398 FFAA

2. 9T A o e

3. Th gAY H U HE B YT

4. B Al WX STeal & FHASHAT AT

5. GHS & TSl @1 qelleT T I BT



6. THSNAT I aF AR AT &7 e aTel 3TSCH Pl 37T Y
7. 1;lT?TﬁlﬁT':"w(Priorities)
Fasia & fov o o

QF{Hﬂ' it & FAEF (Verbal) IR 3#AIES (Non-verbal) #INT &I THST| 3MIhT 3=
A iR 3@ s gifafea et anfgul

+58H F H| HH AR AT IR T |

450D (Assertive) o, 3cdole (Aggressive) AT 3T (Assertiveness) oI Adeld
€, Todl & A FAHAT, HASA TAUR-FAH el dl SEAAT A, o foh FHgh ol IR FAAN
aar|

oRT Y gU BTG @ W wet it @ wad et I SRET e ¥, @ e
3Y 7F Erh § & 3T tEgE @ oA § | E

+TMUSF (Topic) W &AW &, ¢h ¥ o &1 WE AU ¥ FaTel IS H el FATIT &H A
|

ofhdY T arer 7 &, El"~’3l>i'1%?$?'\‘q'<_3|'|(_'|'|3TUT(Environment) JdATd ¥ ] AT gl
$TH-GEY T Al o 38U 3R J9T ¥ 6 &1l & SEAATSA of |
+FFFERT TFR HL|

*TF ST GASIAT TTHT FHSIN ST ST AGT HIT gl



3ETEXT & fIT, 3PN MU HEIA & 37 & Teh leT QU H&A1 ¢ 3R 39 agd TS §, 3=
HeRIEE SR o | THT del { AR I ARl H 3T FHAGAR U3 Sl &1 FHAST A HAGeAcHS
(Emotional) %l o ol 91 & 3T FHEAT Uer g vl &l

Teh 3eST Yol Whellel T& HEHH Xl ¢ (o 3SHA @R AT $I @ A, 3qd aur 3N
STTATT T 3T AR ANSeT HT JNTIAT il g1 3T JTdT HT T 91 Rl 7 H1ger o 57
T |7

! [image-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)
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a8 AUROT (Goal Setting)

T TT P

(Set Goals)

il & e IhReTel 3T o6 dF X ¢ IR 3N W ReFh wd 8, IRz weg a &
IRT 8 &1 I 99 fhaTdemdl (Activity oriented) UX 3MUTRA =igl 8ld g, d UROMH-
38T (Result oriented) gla & é’ﬂwm%ﬁsaﬁ mmaﬂi(Activity) &
gfRome AT erdr, ETE'W'-‘I'(Activity) i agl aRome AET ¢ar &1 safev I 39e Fe AT
tmﬁﬂﬂﬁg, ARSI (Priorties) & YR R &ARTT &a § & 3 aRome i@
|

ey 9ga 3EfATd T@ar §, wife ag four au aar §; gH e Y fawn A e #r A &
gl oE A @1 3o ARad et fohar &, a8l 3T FH 9ET Fhd §2 FF dAIF qsal H sgd
ofead & — sfReae= (Destination), BRI GEGE (Determination), SRINEFAT
(Direction) | W8T TH FUAT §, S HAISE gIcl & ToIHehr &R T TS el § 3 38
gITAS el T Ueh TSI CTollel Bl &1 Teh T & IHqaR &% 35 ool & faf@d e gid €,
97% N & AL EId| TR FAeNTT 3R Aol Teh Fath Tl qgar TRl &, SIS 3R
75 A 8 5 Al § Fel

“FETT ATEASH & U 32 BIaT &, GAY & U FToll”



— gIfReTes 39T (Washington Irving)

3R A& (Goals) Sdell IEMAIT IW@A § A SIGIAR AT A8 T AT I6T R &2

&g T GRENT T TISE F AT — Uh W HRUT | SAGIAR AT YT (Dreams) T &g
(Goals) & Y FUYST Hd gl 3% UMH 3o WU« gld &, O af o6y ¥AsT doa &1 ey
3R fEor aa AT g

A9 AR 3T, IEd @ SICT FS o6l &1 e AR gl 1 FaA/geoT a8l F&d 7 Feerh
g, o9 39% 1T I el g —

feemr, faver, e, agr%maﬁm—@m (Direction, Dedication,

Determination, Discipline, Deadlines) |

ag?r-@rww%, 59 aoig A 9T 39T o8 dF Jaf ad &

1. TRremerdr ggfed (PessimisticAttitude) — T @1 Hehell § T ST AT g1 &1 Hehell,
& IW K|

2. 3R FT T (Fear of Failure) — Ig R fh “30R # FIAATT g §3m vz~
IFATAAY (Subconsciously) T Tg THST ofd ¢ foh 3R d o6 dF gl AT g af d
3TEEA 6l 81d ol SAGIAR eIl &l X, TABdT & $ ST Fhrde daT AT gl

3. HWCIl &l Y — Uil off Aeh SAS (low self image) @raa‘gﬁag?ra’mm?ﬁ
Hhedl ¥ 3T 81 SHHA A g ¢ [ g T 319l Aol & e 35T §e1 Il &l FT
MU €T e § o gfadr & $o oot 0F g 8, e Shae & o tar foar giar @ &
SIS & H U h HUS A § AT 6T 3ol Gohs H gian g, A A gFd R F© I
T I159E &Y S g1 Sl 3R Al ¥ & 7 Shaer aea €, Afad 3 fararw Ak e
PR 76 AT AR a8 e g1 Ael G & Toh Sfd &1 dhdee feer 3R faeard @ S g
gl Th gy H, gReldTel, Siid & 3T g, F@l Siidelarel 81 # o181 5 &l




4. FGccdTehiaT (Ambition) I ST — @Al 3R sWal # HAT dr gog & §H Tk Y el
T IER 91| AN WA A gA aRahr 1 Ahell §1 ST AT e & v v
3CTEXUT ST §| U FASell Uhsadlell AT| 98 TSNl aR 951 ASell Gshsdl AT, 3§ aq9d #Adr H
her ar a1 3R A% o8 Afadl FF I@ar a1l TF eH S 57 36T STdER H W@ TET 2T,
35 AGIN F IST, g A FAT H @ &l AGIN A SaIe fG7m, “Fifeh A i sier
TSI (SicieT) §17 STaleR oter foieelt # aga 3e$ deh ol Ugd 9l adifeh, ar o Siae &
AN AT AE BT PRI (Fo) A G &l F§ Th 9gd ST AR T 6 &

5. ‘@’ & ST — FE ST FAWT fob 3N Hel I wgl TohdT AT q@EX T AT hgal?” 9l 3]
IMcATILard T FHat arer oot qERl & Fellg/faaRT & S @ SAMer 3EfAAd &d &1 I8 3eA
fgearg Y HAT Fr gATAT %’, H%W(Arrogance) el

6. TTeld el &#I 3Ted (Procrastination) — U f&oT # YT &I6T dT FEIM| HgccdlhlaT
(Ambition) & HHAT gHF Y AT AT g1 T AgAd Hel HT IoIg H Nl HA H & STl A8
g1 TE TcHAFANT 7T Jfodh 3Tel-3Taeh! GIET ol &l

7. wﬁ@raﬂi’r (Low Self -Esteem) — a’rsmmmﬁﬁlﬁa?rs’rl

8. 98T & BRI HT Ar@Asy — R F 3¢ IdrT F87 3R 7 & ot F&T TT A
3ETATT F Iogler THS

9. 8T dF Il & IR H FAARRY T HAT — AN T 6T T T I SATPRY a6l &1 3o¢
FeH-PeH U [GT @ T SRIAT 8IdTl §, difeh d 3T cTGEAT Sl 39T Heh|

STOIU 3R Tdhed AT TUAT &l AT H Seold &1 8T T Fld I SR Th Told fehe
F AT Y ST Tl g1 T 3T TF Told e Wled & af 39 Fa7 for@r giar g2 Jg a#77,

ARG, T HA H FE, Tkl H AR GG (ASHe) FT AR, FAT 3G TN FS ST

gl

T 3Ol Tod Ao 39 ool 3R RART &l 87 i X% Iy dodr &1 39& 99 AT &
%?Wﬁm%gm &g giar g1 8T @ gohdT ¢

euraf¥y (Short Term) - 1 &S doh



ALYH 39 (Mid Term) - 3 HId do

o 3afe (Long Term) - 4 ¥ deh

ST AT FT FeT 5 AT F Y I ST ThdTl &, ofched SAGIR 5 TTA T FIGT o A& &l
g oGl 1 ARG AT Teld &1 Siiael T HbdG FAT §2 T SNdel & 8 (Goal) &l
32T (Purpose) HEd &l 30T TR BT §, FAIfh 3a% (o1 gu3igel der ¢F g, 36 aoie
¥ 9T AT F Y gH BIR-BIC J8 T gNAd Hel H 318 W &1 8N 3769 (short), HEIH
(Mid Term) m}ﬁTﬁm(Long Term) & & HI gAY TSigl & A dh
Hé?-llo'\lﬁ'd-ldd Al &1 3H TASAHT (Alignment) Hgd gl &H 79T TT &eai &I ar fgear &
dicel TIRT— (1) T (Needs) 3R (2) TEA (Wants) | ST, WQ}IWM%I
3eTeX0T & fAU, AP T HR A ST ¢, Wit A AT argar g1 Tgl S Toh ST
(Need) %mﬂﬁgﬁawm Want) %’I

SETeR @eT fSieel & 39t @ ofedl & aR & gfaenr & g1 €1 9 drd § & & ave, g
3R T 3ot Shae fSarer wrgdr g1 # sgd 4T SAET wedr g1 I @i wed § R g @
P15 off TIST A& AST g1 AET FT TN & THC glar aAfgw —

#H YT Tl HHA HIAT TEAT §| FAT IE Uh o §| S § — Ig 0% U geoT §, o8y
gT| T Fhifh Tg A & W §, o & AT S ThaT g 3R 7 & FFEI-WAT (Time-Bound)
# §Ur g3 g1 3R H T§ Fg, “H Th T & 10 U3S ol Bl A ok I 45 T #
HH AT AT §, IE Ueh [AfIse, FAG-TAT # o7 g37 3R AN Searen oeg g1 # 1 R
# 10 U135 dolel THT AEcT §, AT IE Ush & g2 oA §, ‘a6, Fhifh Tg oed
3AEAfd® (Unrealistic) 3R 38 gl a1 HT =gl g adids 3R 9cd #ad I &
e ATS-ET 3NERATIT B 3R Teh e ugT & ek giem & off oG g §H IR Hm g2
SaT &, AT St o8 e & g1fde AT ST ehdr &1 98 §ARY TcAT FT 3ieT ¥ IRa 8T
T §1 3HHT BIAS il & Srasfe el FfSe wAgT gldl, SHTAT & T 3aeT & Hagqor
g ART| gAY Tga & S AT T QAT AfRT, ofehed HI@ F g AT FIeh TgT T I
arel e YR S § AR M@ ¥ gr g 9Ra g

99 ey @I AT IMEET & Fied R ST Fevdl §, 3PR 3¢ DI gahst & die fear Smu| 3mg
TF el T e A G F bl &1 9T T Tl F o8 T OIT Thsl H aie -



. 6 T H

=

. faaEr (e 78T

N

39T T8 (Goal) o ford 3R 38 U 96| U 3HfhE H Teh HEST & Yool W Th AT o
IR &R °C & dag & ford, AR Ga & Asgd 3R goFhr F o 31T 370 &1 G F T8 FY
BIAS Y TgaT| 3PN 3T & 8¢ & o8 1 giffeT i ¢ al 39 e & afeish, |rediieh,
A8 A aTi¥er oe & QU T ofdl, Afhed PR 3T 30l g3 8¢ & ofed § IS g1 o &
oY Ig 3k SThT ofe T T AR H STer T &l S W Fed 8 foh A 7 e IS
W(Commitment) ﬁ%ﬁ%ﬁﬁmmﬁ%‘lmgmwasﬁwﬂﬁm%lw
gicel arel ¥ U, foae Uk U & AU 391 SAU FAE7 d9T? FAT 364 AT I FHATS 38 Th
Ul o oendlel T qfcd ez w81, 38 AT Hi HAS o Sl & fow =elr 73]

T 9% I At A eey-facar ff@r @ A1 gl st i v RfSAr # oeg & &9 A @r
AR 3rve fsat & 3@ RfSar & 37w 7 e oo w FErl gger sy & g gor &
3! AT feW T 81 38 dgl, “H U5, IR A@C, Ued, 3Meer, FASAT AR IHAT i@
&g T El”

TE o 50 ST @ SR & 1 gl 38 G 3opia Gk AT  TE FaTel YBT; 38el S
fear, «# ok ffsar & 3w @ @ g1~

6 A HEl, “dgd ITOT, T R AT R AT F& T SR o9 gl Her &, “Sid dh
EH €T Shigd oTgl dd, &H Ul d8T gIicl el X Ui |” 39t fOaRt & Fgr fger #



ST HREel § 3R Hied A IR SAET JRPer &, Afhed Ig Toh well 8, 57 drar sw
HohdT gl

Teh ST Yod WHeA HUAT T8 dgd T &7 & TR e §1 e & faw, 3¢R
T ITFd T TR & T I8 T TdE & 1000 3ok §a¢ 3R 37 3T (average
commission) &AM 350 QEIJT’lTa', mwg, 3@'@6@?’?3 @WW@'W%I
3 AA T & T 30 FH-T-FH 10 Foic2leT IMHAA-TTH eIl 8HNM| 10 Foled sael & faT,
Udh g%Fd H FH-J-FHF 15 JGricHc oo gierl i fndr off 3mamee ar =g FRUTARN
3cargede e o 8 Tohdl §1 15 3TaRicHe i & v 37 50 fAoiehdT (Decision
makers)¥ §1d T & foIT 3 TH g H 150 DIl Il Pl oI &l

Th 30T Yod NHAAS A Tol Falfolel & ]I (Ratio) IR 30el UiFefadr sl ggarear
g1 3 HIS ATERE AL GIAT| TN el IT ITHSHAT T Teh W H GIT A o T (1000
Sk ¥ 2000 BleR) I8 diel A FT TohdT o

1. 39T fopamefierdr (activity) & dGRT 3 30 FArdeHE dF T 20 Hl Joleqd Sl 6
HoT ST g9, Fifh 8¢ A T 3H 350 STeR HeldT gl

2. cAIgeHE Iae € @Al §, ofhel 30 el I AT 700 SloR & AT &l
3. U Aol & FoAlioldl I N 3 F dGhY 10 H & 6 Tl gl

ggall fahed (Option) 3T HEE =Igl I Hhdl §, i dg 10 ¥ 12 IT 15 JcardeHe 6T
Hehll g1 Tg 3HHT WAT §, Fifh vah gd & Fo & u¢ gid § 3R 317 24 9¢ & qHAG &
Yrae 71T §6T Tohd gl T feol 3T fohder o9l & Al T §, 3T U AT §, 399
ST 61 Ao Tohd &1 SEfAT Sga” e g

¢TI ECHE & o @l AW (Optimize) ﬁqgaml
o8 T I 3HTAT HARMET HT I, AT 1 3R ST FLAT|

+TT FAIfSIIT & AT (Ratio) ol TEIT|



45T 1T T AR THAY 1 HET SEAATS & Aholdl ol J&@m g1 3eel Fufd a« g, s«
TS W H 20 Toleqe Sl 603 AT (HHA-B-HA 12), 700 SleR AT gl a1 & ey
F gy T ST, g Teh gFd H 8400 STl AT AT ST Toh|

IR & g5 ST & foelr oY Y AgaAd & STasje Thel gl g1 Feholl| T FEAfy aF 39 37oeh
TfFeTaeT o FX 3R 3HOeA Jegdr & gakT & Y|

It 3R weIfa & v

(Activitiy is not the same as accomplishment)

«31fy 3R warfa o ATl T Rosarer st Rordr war &, Afee 3 3mer J8 Sear g1

Alfred A. Montapert

TS ColfeidT faedhel WG glell AoV fF &A1 T §, F9 ST §, Pl N 3R &7 dF
HMM| Teh ITTHT AItheleTel gHLT AT fhamefielar (Activity) I JgdAdr & AR 38 aRkomad &
daoldl %, 3aTgdul a?ﬁ"l", Aﬁ'?l?ﬁ'q’ﬂ?rEI'T\IIT“I'QT1:’7=|'TAppointment m%, fhdeT 3cardiede
R THh T Ao §, Fdel T el & §H Referrals (YWed) fAedr gl

& AV 379el 3THGAT 52 Ufaerd Serd

(Increase your Income by 52% each year)

FIAT TE GHT o91aT & o 3T 39T 3THST Teh Il H 523 d&T Thd &7

FIT 9 AT & T 100 NS A 13 ISAd AT AT 21T &, S Teh Al & 1003
e AT 3R 39 Ueh % &, 379al c¥agR &1 gofg & framefierar (activity) 3R
3cUIGehdT (Productivity) #H 1% T Y Sgiadl &I aF Teh dTel FI alahl 523 gif|

S 3T & 0T T B3N o H, I WF Hef AT S| SHRT HIGAT (spirit) HT Tehs|
39 3c8lE H Ths| Aq W, O o9 OF g §, S A3 A Wied &, IE G B T El
wﬁwmﬁ%wwsmﬁaﬁqﬁm%l



3T A% 8T g% 1% 8 W% U diaehl dell gell| 319 TUeh IATeT & U Fd gl AT Thd
g2

+39e o8 T e H ar IR Tl

4T THRT FT Tallfeler UsarE H A

+8T T Tgel 30 THeAC de ATl IeT fohda 96l

#3139 FIA WHT UOM (Motivational) Gatdrel HIIY. Fell
o fW U & FATel I H & Aol T ST A%

%) 9% T AT &, S H{H HGH Ao AR A g dr ge
) g8 1 Ul ¢ 58 A fhar §, S §3Y 8 el Anigee
+T S H TgEd ferare @ifev fF I fahae Agecaqur g

“qE Thikcl Sl HT HA I RN AT AT & 3R THeT & STl g, FHbl Tolg TE Soaled
IUH JgAT &, S $© A T HIRALY AT § 3R 3BT g1 e g1

GIRERECR

T 3<OT T MHAAST Figd (Focus) BIAT &, ofheT Ig ME-9MF FAT & WT §, 3T
AT 6T FAT| FHHT Adeld § foh g FOq §, SHIEh g1 99 AUl gaeh I e &t &, oif
JTIHT 9 AT AT RE iad &1 34T &7 TFT 3R qHed v oK fAd HT 318cH FHi
ST A AT &, TSI Tk a1 HIAT AT HSCH B dUA H| FHH FS SIRT H G Beb GBIl g
S SOfad H9el & T UIfed & fov MR/EARGR 81 §, 98 37961 ufaefady & aaa-aer &
3ieX Blc-Bic Bl # dic T TR & gifde T gl



99T |, §3 H94 ¢@l, &7 AT A |

! [image—-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)
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AT &1 3gfATd
ifheded & fTd § — TFT & R & T F1e 39a1-3m7 & arar g

S AR & foIT Tie $ 3RMAIT B &, 3T dE & TAT UF deddd o Fgfadd I@dr
g1 98 T FHEY PN Fled, T AR, Re-de wer Ir 3w-a-31fe% ara/wrhr 9 F
XSG gl AT 1 Toh 3TeoT Yol WMl 3TeT HIH I TATHAAT S Ge T ITRaET
(Ensures) &Xdl ¢ foh 38T TAT @A dTar AR @A &I o AT diaam|

AT (CTSH Heloldic) H A% Uk q@T 17 § - SNael-Jate (Life Management)

forelt AT & T Ig T&@T 30T AT T g1 Tohdl &, Afdhed THT TET 1 Teh 3T YIhleTel
39T FAY T IEFATT THASIAT § AR 3N9ar FAT W 39T FIAT I 0T g1 a8 RIS W 2
e S5 FASE P SR Aal FATl 10 ¥ 15 Aele TR FA & 9l I8 Ashedl & I
ST el &, “o@Tel ¢ o . v 50 @7y f9el §, #AH q@ 3rcaidede & e S g
SAfIT Teh qERT HAY T AL, S IUH H §H Qi & [T glaursieeh g1 T T v g,
“gH gl & U, Fife 319 39e 3 gER Sl & AT A 3ETATT o 17

HY T RN gloAarel sl &1 IE St gu off % o oot € 5 altel sl v oA
JEdTeld &l 39 SHHN 3YIANT X ¢ AT 3T Tld gl HARG R IR JodqdeT I HROT &
fow €1, Rofecw & fow 9@ a1 s BU ard 1 3muen tiaefadr & fou &g, adsr & fow
39 fAea gl 3cAIGehdl (Productivity) AT & T STAATT W AR =T g1

S AT 3YAT ITAHT GHT 5 &, AR & g¢ IR Fs g @ 2a ¢ 3R I8 a« =
HEGH A B &, T b Tgd & & IH @l & 3R 3T IR AT AR AG @l g
HA PG, & 24 9¢ H 1440 AT 91ar §1 I8 &7 W AR a1 ¢ & g7 391 seadAe
I & T TN & §1 Ok o 3P13C F 3eel, T AU Sl H AT & §I §U Selod 1 30
el o ST Hehdt |



ST Fequdie 3T fAT M & Jcaldede aF g G &, 98 & G SR 33 § 3R g™
HT 91T & ToF TR ot T € g1 g1 Afcier fr cenfeier AR 3rcaigecdee USaid (advance)
H T e AIfgu| SAGIR Aeaudisl I8 fRad &e # AT 3far & ¢ o 39Tem Frel hdr

AT &1 O Aoaud 3T GhelT H qgd el gl &, 3oTd Iold I Jod Jgar giel g,

Afhed I TAT P TEI RE T STAATA oIgl A UId| FT g4 ph.D T 33t aifgw Ig gase &
fT & AT AT aEE T 3T TQATIh Teh 3OTE el & XN 2

AT T TE Ak F FEAAT A o [T a7 el 1 SR giell g TrATHeher 7 3R g &r

SHeRITHA (Prioritizing and self-discipline) |

S # SNaad-Sar & oiid & o1, qH A §, TXAR T AH F H 307 gFd & fIT vsard
(Advance) TS F SEICAT AT| # 39 T JcaldedAe & 97 A A Ah Fo g Fdrdr
AT S H YT AT AT, dd AT Average BT AT I 150 Hiel A 50 AU
(Decision makers) T I1d HT JCAideHE dF ATl 100 Hidd WF gla &, mﬁ?ﬁém
STET ST AT AT ag Al g ¥, Seg & @oar a1, I BT W g1 Feld & 397 I &@F 50
AR & H a1d X 9rar a1 3R 15 edideHe dF H Ular AT, difh HA-A#H fHem S|
gTdlifeh, <TdETeh &I & 12 3IcaR—icHc AT g ardr Y, T o & 15 3rcargede aa &al
o7, drfeh 3raeie a1 fhell FRUEY 10.15% 3rcdidedc Hfdel g Sfd T| ST @NeT YA T8
gIie et & fow @RI g1 §, I g 3eTeW gTanal & o S8 Y@ g1 31U d g §
& 3 37TAR ETAdl Bl §@ Tohd &1 oI AT T8Tag gid & ar feiglel & fow off IR |/ &

HAUIhLTTS AR HIIRYUT (disorganised) @NET 13:& e ¥ 79T 3R {\‘T)\' AN & FHT T
3HeTeX A &

AT FT IEI/TFATA

(Respect Time)

T 0T Whelelel Ig FASIAT ¢ foh @& U R 1 o dlet 3T ool 3R Sl g3 a&g et
aqH G HTAT| SHIAT HHT I FJhdlel Sidel Hl Jehdlel g1 Sael-Jete (A5 Haoric) 3R
iﬂﬂﬁ, gfesh oige # wrUfASwaBt (Priorities) WWW%IW%W@@?
3o & ToIT goftam § ar @wef-apslt & Jg &g a1 § foh & gl & & el queiag g, safow &
TG 3T FehclT| f9aTT &g ersel &, # FE el § o AT qE FH STl T g1 gH Hhael




T & R S F ST T &, 38 wafAear Ao aifkul g 999d suagr J8, sfew
Tdh ™ §, I Slielel &7 foh o g7 ‘817 ogal ¢ 3R & T |

AT & 3T SEAATS & AU $o deg

(Some Suggestions for effective utilization of time)

1. 39« g FASC HI &I & F A/

2. Yo FoEe H el ffEal & q1e: 3caer (), aed () 3R Ples (SUsN)| o uger
3cAET & 91 S, 38% &1 Sl 3cAme gl o, 3R 38 a1¢ Sl 3UST § 38 91 SMi| 389
TrAfAhaT a7 gic &1 fhdl veh 93 dor, S 9ga F X &1, 38 NS ST HAT o ${ElG |
AMSH SWRE IUa & §AY, HH TG §, 3R ST olged H HIS o371 Aol &1 al, W Helo”
AT Ig THSTT U fF 92 AT Y §AT Tk S0 & FT A Tl AMRT| 30K I a7 el 8T &
al Sl fsherc €1 3R Ig 6T Bl & ar A AsT & 8slel & STe-Uer =g @it g1l & &1
FEAT TG § o SAGTR FHIT oI Sgcl a3 Aol I Wl X B 8, dlfeh Tel-Td HUsdfeT
T SU| T g TgA Al o g fob 0ar HT FgT gar g1 3T Wb 379ell 3ot o I
W EAA Teld @ &1 T a1 I o 4@ 3R @all 4 gu & AU s=ar & Th qer
IR IGAT fRT

3. foe FEem U smetaret @t feer @1 segAfa 7 & — & W der gid €, S 31l FeT o
T & TS §, qE 1 FAT A AG FA §1 AT 3T 30 IO & F g, S e 3896
T ol § df 4 Shedl, “H 97 390 e, gar sga 3mar a1, 3R aEr & 3ue a1y 6
%Y TG gl ST| d Ueh el sXelg o & 8, 3R 3¢ oFlar § 7o a7 5 f@Aeie & g3m g1 g
gl o foT fhcell AT gl ISt 8, a1 381 & g 99 Ao 82 59 groad A, 9 W
el Bl &; T A d SHIAU I §, Fifh §H 3o¢ e &I Solleld &d ol I§ 3T 3
Theq 3R Todr & et Fr g2uidr &

4. 9T I9E Al P R Hiel 7 L R 3T T g F TAT H RS F HBL
3R 3T 39T GiATREd Mt & ot @rel g7y Aear § o 319 I8 | foh A0 Forge @
AT ok H8 AT ST AR 3 TN 7 SRRy g |



5. 397 THRRIA § g o Tg GWT F 31T 370 FHT &7 eI I &1 FHT 30T
HealdeHe @l Usaid # GARYT (Confirm) HY| SHHT Tg HAdeld =gl ¢ foh Hoddlel gHRT AT
gelTady §, dfes I8 fG@rar & fF 3mT Fage 3R 319 eSd gt T 3MeX i &l

6. I & TSN olic of — TS TR A har g3 R 3N AW 3m7er Gt Samer 3care
IR AfFT & FH AT &1 Tg ATTHI 3cdGahdT (Productivity) I deldl g 3R 3ddh Farse
ar & A dreel T gl

7. 9A-3T9r ARINE T F TIET W |

8. UNEH 3N BlA-3T St ar ardd §, o douude e e ARewe drsra g1 e us
IS W3 SHAEAT & 3 A R e ARES & ALY, AwHte ¥ A el g8
Hrefolel sgaedr FF MY AU 3resT FHA Fr — I Blal-3T H &g gidr & — 1 & 31 ag
dh 31 WIS SR 39 3T Bige & 1@ F| 3HH 916, & &, 3T e ST Sear
39T 37Tl foad T Bicll-31T HET g1 el @ Felse F §1d L AT JUIsTol Solel & §IG
HIcT-31T T ITLITHRAT gl §, 78T df JoT gl AT 3R T off s}EIg glar §1 3R &I &
BIell-31T fHaT ST AT Fellge 3T el ST &1 SEH Aedudel fooed & agY &1 oran gl &%
39eAT FTEeTRd 9X ST AT fI=A1r o & 1 SAfAT et Ire o= & foIv 391 Toh aredr
e der = Afgu| A IR TAT & AT Blel-31T Fed & v TE dsd W W AR a1e
feemar || Jgr T dvsT § — el SR, ToleR AT ARSI e & @1y 3 AT SAearer
mm@ﬂﬂ'ﬂﬁfﬁﬁmmm*mﬂm(Comfortable) g, ﬁsﬁﬂmﬁaﬁ,
T o ehelalell TR ATeH TR A

9. T 8T FIg 3cUGHAT (Productivity) o 8, 3T SdolR & TAT HI H1H & I H
Jeol| 3880l & fov, SdeiR (Waiting) &1 THT §: -

%) STl & BT Wait e
@) grefder a1 ga A

3TTOT AT W8 HT H RO (Motivational) WU Fod § I U fhelid ved €,
mmm%lﬁg%ﬁﬁ*mmm%maﬁPractice h{dl AT| HIN 39 Tah
G # $o ¢ g3a A § 3R Wome™s @ 3. FoAd § ar 39 Tohliee 3ol & SR
ISl &Y Hehl ©, Tolcell Ueh ahlolol AT JAGTEE & AU AT &




wmﬁmaﬁ?ﬂﬂﬁmﬁaﬁ, mmW(Profitablity) F I H AR
FIAT &1 TgT 9T 80 : 20 TAIH T F:ar gl

Th Aol YIhAeTel Pl TE Tgdledel I Sgd S ¢ foh hiel-AT TH3C AT Agsh A el fosiag
gl 8 Ihar &, 3K 3T RIS ¥ 39 39T THAT dF T U] STgl W SITET 3THSaAT
3FAG gl &, I8 W ST §AT ST AR

Teh 3T WA I Tg dF T dIeU foh 3HHA SAET § STeT s Jfler § I, Fav
zg% b 98 YR H & THAY F6IG AT gl PR Foqudd, SIAGIR HAoR, 20% TAT
39T AgH & AT ara & 3R 80% IRaF I YA H A | Fafh Tk TS oddted &l
80% TAY UICATAIST Ageh! o TTHA fad=r aifgu| 34T T & fow af g & e €, safov
g i ford ar Rgrat & ary Shiar anfge-

1. Ygall 9K 3R & IR TEr FIH A |
2. 3MMHCST & 3cUlesT & 80% FHI 97|

3R 3T GHT I A5 A ¢ ol FHT I A H I ST g Al T el U @ & ar
aTeT & o 3CT-37019T ofleT,  37eT-37619T ol & Tl 81 FT AT ool F Tordd & 3N Fo R a0t
Tdle T ToId &1 doll ¥ Teloidlel alel SeId & b aedd & dg $gl off | & 3R &g d& 3¢
qgl ugae 81 R gl X Foare HE 6T off W 8l 81 Uh FS A S 8 3R q@T Io
B FT SASIR R &1 U ST SNl & 3R qur a7 far W@ & ¢

3TT9RT FHI/SNaT dherel T

(Your Time/Life Control Sheet)

3T 7 Tt & TIT 39et @\ & 3uAT 3R geualr $r fore s=v| g 30 fAee & feedl &
e

IR fod g8 la-ah i st €, ST 3T 3HEeeT HT delall & Hehdl €, fSiee 3Taeht S3rer
FLAT MRV 3T arag et 1 o 31797 Y 3R 3¢ g S IS Wisae H e g




T HESes fEeH & 9gd g § 3R gl & Sga-8 Jhae §| TAT HT TE T Th

HeohoU §, O 3cH-3IAMEA (self-discipline) I S Bl gl ot T caarfelar atah S
UFEfAEr T S &, 9 Witherifersa Rl & 3R a8 3muehl, @R T Jof A e SAEr IR
gg e &l

ST @1 @8TSE (Goal oriented) BId 8, 3v¢ GO & Hhlael SAET BrIEl A g1 3R
T ofelt S5 & TWermst § 3R GIheeTe & &7 H Bl Gl A6 § of U G o8 dF L 3R
&g & gfad ST TeldT T SRS AT| Jg Thed lh dof| TgI WA oIFeT &, “3TelT JoT Hr
R Y AT | Fifeh ITEY TAT H F& o THHINS AT &Il &, ST oeh foh Tgel T &
39 W AR SAERT ¥ HIA o fhar S|

&H g oiilded # Sedell &1 T3l gidl § - Siideidrer #foiel &7 iR ld ¢ 3i gRaAarer 379
ST F
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JodudT AR FIT glad &7

JogudsT AT UtherT & 3TH FAT gld £2 SHH U T HRUT § — i d THGAT i
g ael et T adieT 3R 3T TEIad & FIT F A8 gHsTa & 3R 39 earw 77 @l
g 931 Hifa a8 § & o= 3a% 99 3muem| afehr gihee &, Soed gAR 91 ST 787
3T §, & ST S 39 gl el I3 &l

Thel AT e, T 3R TFAC A THHR A 1 IHTH o9l 39 819, Fsell, i,
3G, AR, ITgdh, AFH 3R T e Fea-foreT et & QW g

HHBIAT & GEY HROT

(Another Reason For Failure)



AT & AR HH A6 Pl I A 3R &A1 =t €7 39 favagehaar @ &d 81 @™
AqFS § — ‘HAG % AR’ | I Sl IR Tgd HH BIAl-3T Glell & Wellalleh §| 3ATe0T &
forw, 3R 3T AN & aRT Th Juoia Aold g, dd 38 Al dF & FAT FH FdolR A
g, PINTX U & 24 G AT 48 ©C F 3T 3o Wid-dhicl T ANV, AU Y STocr e,
I TeRIge fo@rar &, 38H Sl 3FHIGAR HT 33T A &l g1 $o FROT ¢, TSTehl dasf
¥ Aequdc] HAG & TR HJEOT (Blell-379) AT Hd & —

LIRS 93;%—[ (Non-caring attitude)

¢ICH sT&l ofell (Not taking notes)

+STARAT (Organized) =gl gldAT

¢ol&ddg FI@' gl (Not being goal-oriented)
#3TTeTEY (Laziness)

3R FTEF GACAT IEd & A T g Flel HL|
¢S ¥ SITET 3TcATdR@d (Over Confidence)

+TE OrIeT & geieer & 9 Igd 3Y g W]

+IE HEHH KT 6 38 Agh g I7 Sk FHSIA

$QRINNA T R HT TeA o Hlel T g e FaA1 el

+3S SIeleT — Fg gl b §H BIcl-37T T, olfched BIcA-3T g el
3T AT P HA H AT AT dic Gall

oagamwaﬁ?raﬁéswaﬁﬁwﬁﬁ%WI



S e # Iie FT ThdT g, e [Oed olist 3R TEAT o §A Jod I AfFd AT HTTTH
FAST & 3R el g Jed B &1 Sfer S A U |rAed SRR

SIETR Aodudsl UsheH IAEfaeeT 3R ar A & g &1 gl fr 3maedear I6g & Ty
Seol Fehell 8, offehel 3T Hed WhLMTel, 3R TS g &8 8 dl A WS & 3efed &
cReFhT off Wehel &1 Ao ATl H Al & F& HROT § —

¢ THheT/TAATEAT T FAT (Lack of Commitment)
oA Fr FAT (Lack of Training)

+3F 3T AfAeRET (Lack of Monitoring)

#3791 3T9eR! HAG &l HAT (Clarity of roles and goals)
¢HATRTd o FHASTT (Lack of Ownership)

#3791 I FHAT (Lack of Sense of Belonging)
OEJDFTCIFT #r AT (Lack of Openness)

+IRETAAT T F#T (Lack of Transparency)
odTelHel T &#AT (Lack of Coordination)

#HTTAT &I HAT (Lack of Team Spirit)

*39" H STadid &1 HAT (Lack of Communication)

+37IT STaEUT AT FHAT (Lack of Proper System)



9§ O, Yodude HAHel §Id §, FAlfh & FhcWwl o6 T Fd ¢ 3N 3eTohl gTidel dHlel
T S TIfRT 3T P €T AT O &1 Th 37T WhAAST I husll & T FAIRT 8T &l
TT T AT 3T 3T BT ey & Tov o el ff T™a §, 3T delaed T a1gu]
HHBOIAT I GERT HROT § HIH H ST S AT IAT dTeidlel T HAl — Tod IhTd T
AR fSUTCHE H dTaIA /TR TAT I FHaAT|

3ETEYUT & ToIU, 3TelT-37e19T sT9RT H glidTel Programme & &Y H 3IW@IR H Uah [GAGT 3T
gEaT # 3T cgaeAr fr FA, drAd 3 I STTAT H FAT F HROT S dh Tg Nl
oTEl g3, T oh Jifhe & sdh IR & Rl o LT SeAr| TS & WieT-ahlel 37T Y& g3,
et & Ig e & @Y fh, “H I fAATT F IR H AR FleT B @I g, IR A R
eiel # enfder g =mear g1”

Hifhe Terw AR Racefaee a g0 & qor, “Hia-ar demraz

WWW%’@HT%9 H@'W(Management) ﬂﬁmﬁm(Resources) T
FHAT IaT ¢ faader o St 3T @ R g, 38% XEI6 g & 3NN g ¢ 3R ded
Agccaqur A5 & ERa & JHae g g

LIC d9a & 39 $RI & e, A 3 afear Wt & q@r, 5w $o T sgagr
o

+3 9T IR & 3rearieHT W ST )

*d of&Tag sTal ¥ (Not goal oriented)

+378 AT TS Tl H FIg THEAT g7 A

+d gochl STAT 3R I F HEI g A

+3 Ugel ¥ 39 Hod Yoiceled T IRl #gi axd |

*F Y AEHT T I, AT 3T 33 H AT dica I



+3 39 VT i WHHT 1 W@ 787 A

WEAT gH Uitalted AT & del/da0 dUT fFafed & ger H Ace idr &1 J9 de& 3T e
el LT, T Y I fF 3T T8y T | ¢ AT Tad|

Ueh IR U Joddal fhay Afeer & aoy 3mar, 6T ag f§ar et Iy & ar=r o) daew
qBT, “FAT IS JHA HIS ST G127 oqqdad o Hgl, ‘81, al g1’ HoR o o1, “Hial-
qre’ Fequds o Fgl, ‘2e 39’ 3R ‘3T 33’ |

FWR oW §U Aol & Hell HRON &I &= ¥ W o I fAafed ge @1 faamer w are
SIdgR & Adiat gl

FST BTeAl-379 glel

(Have a strong follow-up)

TS Youudel e fGud §, il ag 39l Aolqd Blel-319 STaEAT §el1d §| AT & 6y
BIA-31T f3aTTar 3T IRT FH AEF & TTT T H A Hld &1 Blell-37T T [T §,
ST Al & 9gel, T & oIl IR T & &G ST ST gl

STETR AeqUH Blell-370 & HHS H HHAR gId &1 Teh TS Blel-37T & U HeJermdeT
(discipline), ¥HeT (commitment) 3R TS &fAdh HR-eTGTAT (TO-DO system) HI ST

g &

Blell-379 al oWl giaT &, 8% IMEdh @ FIAAT el 781, dfosh 3HR FIAA FHA & eI &ar o
BT &1 376 Bioll-3T AEeh I Tl G T SRy ST § 3 AT FaAdrell Tt & g1
T Bl T 30T AeHUH Ageh Hl FCH HiT SR, e & YOl ¥ Ugel &1 & &l &1 T§
Tl TW@el T ygfed & AL & AEH T Heeed Sofl SATAT §1 3R AMEeh FCH & Sl HIl &
ar areda # g% YoduEeT & HT H Y T ar &l

gfear Jegudist, S yRumA-Gahfeud T8l &, am-maﬁfamaﬂmwmﬁguw
ded & T “39 Y a1 A el X Toho! ¢ T T1e H SAFhRT & gifervam|”



GEll TR, Ueh 3ToT ol WheleTel el [SFAeRT o §T g, “30R 39T Bl 586 AL
oTet 3Tl 38eh dlg # el Blel Y NN~ 3R FW QT 1T 3EER0T &l 9@l ggell
3T ATIRETE H &, STel Jodude T T ATEH b g1y H @l § AR 3= foEor @ & &
AR doelr ST Fr HIRAA FAT 81 GEY &l H, Hequds HIAUT 39et gTT # 1@ § 3N
eI Fr Hie W a1 g gl
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e HT S HR Hehod el

B AT & §1g, 319 9 Foiceel &l W 3N Ig @ fob 31 3R 3o HF F Fohd ¢
Hal 3T =11 fear

(What did T do well)

30X 39 Yol AT H FuS Tell et & of aird ford §T WA (Parameter) & UR W
39§ ToIeRNeT & Hedidhed | 3T fdet SA1eT $ARER &al, 39 38 foramshery
(Activity) ﬁmé’ra&%qﬁfrl mﬁaﬂtrﬁtgﬁ-::-:-

o7 Hel JcaldeHe GaRT GARYT (Confirm) fhare

oFT H FHAT W g

+FT ALY AR VT (body language) a2 & &Y §§ ot
*FIT AT AT 3Pk AT? (Was I groomed properly)

¢S Srarer AT & fe@d §U s fATdr dg grerhdr A2



o7 Hel HEIIEE IR ETY-fAGE F Yw fhare

+FT A TATT F g H 1A 2

*FIT A garaT 3T A2

+FIT AL BFe-HEEse § TR HE dAF q THS 3MS?
+FT HoT I [TAYATHT T Fose & T o H dgale?
o A 3YA-USS HaTel G2

+F T Ho TI-FellaT fohar?

oFT Hel 3iTeoFUAT T TET o7 T FHTAT?

oFTT A 3BT THE Gelol ol Fh1eT fohare

*FIT Hed GrheleTel ¥ § Hel Fallal fRaT?

3T Y G, 3R A dgl ol T GaRT i e 3R scdldede H Hor garT deren, ar
H 387 39T AR FT HEIM?

3790 Afelar Ffdeliad & de & sk

(Methods to Increase your Selling Ability)

9 Y 3T AT I FH 3T 8l & ar Fose T s ¢ H Fel TIg 30T N Jeod FRW
H 9gd JeTd AR AR M| A S Hel AT AT, T &



“fA. Foge, I &, HA 9H faeara deT el H A%l g1 & UrdT, difeh H 3TIhl Tar
AT el Y Th| F aga Ml Eom, AR 39 AN I§ 9 & B AN a7 o e,
ifes & 3T & AT 39-31T 38 FUR T |7 IR, FoAse I adidr ¢ fo @le-adr dier o,
Sy aote @ 3mufed @St g8, TS 30 gger w761 3oram 1| FHsf-wel g H gaRT eI
Trelel o 3G ST AT 3R AT Il I GHGAT FATAT 2T

& Ao Yoicd & a6 @ AR Sirg aesh q@r| & 379e7 1 & TaAg &t UeheH TaSedr &
e AT §, o1 o A Ao IR # el d goleere & faw S &, &4 SR HT qorel H
3T e & d1¢ 39T 5 mﬁmﬁ%mqﬂﬂwmvaluation) T | 3R W
ﬁﬁwmmaﬁaﬁﬂﬁaﬁﬂﬁ@?w & Hodlehel (Evaluation) el & Thgd A

%) T T T AR, A A P
q) Al @ FA7 fRAT, S A QT R AT AT?

T dud e w1 TR alier §, Oad gsicys @ d@faied §9 A SIgIn Sar A1l I8
3FITT (Practice) Ugel died Hglel deh doldl @Il 374, FeGell HY, U ghd H 12 Folcled
3R 12 g% &, AT 144 ToiceT H AT & & & JAtg e 3R 398 W@l 585 F41
eXITI T ST & 30 g ATl Thied H FIfacldd gl &I Sar ¢l 387 dfFeq & Ffaerad
3R F@AT ST § 3R Sieel o) @l 1 39 adAT aEd A gHem FE-aF o W}, ST
WA T ST g &1 AT HUF Jod H FgET H HEIE g ¢

3CTE0T © Ueh BT Ueh Hlell & & F UIE-CISH HH HT AT| U IR T6 Ueh gabled W a1 3R

gelel & Hifolh & qOT, “@dT # YA BT SEAATT H Hehell §1” GHEICR o hgl, “faeshel,
3R 39 98F o TH A PI, TGl 9¢ HIH IAT AT, 3SlE AT ATH A Bl fodr, “H TFa-
AI$-18 IS AeAcatd ool ¥ TGS, alct @1 §, Hel TGN INEA HT WIS FIeA HT SR

o & T we R g1

oS o Fgr, vael, # 3EW dISE §, S A 3 FH W W@ gl

oS o dhgl, “HsH, 3IRT & HhEA §H TSN HIH X Tohd ¢ IR g ¥ HA 44 H & Thd
el



oS o dgl, “H 39 AP @ TSe §, S A SOl AT WIS FIAT Bl

TSH o FEl, “FH TES H FIHA Hh A6 FAT FT g9T F b §17 AT F Fgl, AL,
egdlG, S cAFd HH IR T@T §, 98 JF gl A A Warg Fr Fer, & 39 39 g9 Hr
@A & fAU WAL T & & IGAT e €17 @5eh o Yeddle Fel IR Bl 1@ 21| sler
AT BT & HRUT g1 AT Th-gaR ! STl A| GhIGR o 38 osh & qoT & 38e 39
ISNE-AT AT SdTR 3T Aol ¥ FIT a1 I, Safh dg df ugor & & 3T AgH ¢

“JH T 9g ¥ & 38 Il T S@HTT X @ 8, Hol e a6l q@r ur, H FAe 7L 91 W@
{ﬁ:gﬂﬁamww”ramaﬁr?"

5% F Sa femm, |, «d 98 HIse e e o 6 9 oy (N Feee) aret AY F @
HISC & AT 18T 3R 3eToht sl M SR @ Wil 3771 § Al # 3ofehl B F bkl T
ST 1"

SH Fgll &7 [@ag 41 g2 IJg OF (AT AT digaT AT o Igeh T IhERT giael Hled &
3! el HaX TAel| T8 AMeeh 1 HfSe @l 8 STeier =gar a1l I8 o o wefy dod

SToer gramer & 19T gt forar, e AfeldT 3R age T ST F AR H IR Aedddd § SATer
ST 2|

TR &, Fherar A o 5 @ 3 & o AR e g

39eT 3! RGAT Teh oRE H 3T e HAlohel & R &Il 8§, TG §H 9gd $© @G Tehd
g1 38 afea a waca w, 5@ 3 geae forr 3R difafed & ggere X 38 3R At
IR o Ta7; T St & Td W AR dRahr gidr el
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Ao AR R



AR fa@HNIAT (Credibility) EHRI AT (Profitability) @I dF &l §, offchel
ST 8 Ueh TP HRUT 76T, TSI aole & §F Hedl T GFAT $d ol IR AT Teh A
HROT & 1 g8 TRFEIT o T§ & 3R §H gloligs I7 dieiigs H H1H T ARV ATl §H Hedl
GFATT A ¢/ ITeled I &, FAIfh §H 348 favara W@ g1 IRFT &1 Aded I ¢ & 9 *I8
W W F T A a9 I Fo I W P §, TR g7 A FEN IF g 36H § IG 1@
3Afaeh @ are el diathereT & g, g el 3R g A H dgsord! ofd gl

A THH

(Ethical Benchmarks)

T 3O Tod Wheldd & T 3N Toid &1 9gael & faU 39a Afde d9deh & ad el
IIfGT| ST deh ST oF T @, dd doh PIs ATdd SARGR 8@ AT §, Fifh:

#3719 doh 3o¢ &I FL T Al 81 Heml
+35¢ Uhg ST T =T 8T gl

+3ThT SATIERT T 3R SoA1A T Jofell H deol STl g1 3R SATH 7 BTl & 3R TeRT orer
gl §, I SSAT g Tha B

¢S @97 100 3TeR IT 1000 STeR & folT SHAAGR & Hohd &, d Ush g IT 30+ & fow
ISAT o & Fha &1 TE SATAT ¥ TR TASSAEENY § & 8 3 & Frea W 3maRa el
3TcAT T & S F R 8T 2

Teh 3TOT WhelAel 379el 3TcAT (Conscience) 3R RBGId (Values) & msfEer Miffue semar
g1 38 g YR 3R AR goel fFgial X feshr gl g1 30 fAgld Ush oige g3q a1 ¢d
dRT & a8 HH A & AR Ger Al f R e T G 7 Jar & fow Hdfa 3k 3cafea
A §| T TS WA & UTH TeT1-370T FTellcll H 3TeldT-37elT 3ol o6l aid| g ersal &,
mm(Moality) &Y Ifea 3R grog & R & g seodrl

VAT & GaRT 3Mifdd (Unethical) Bfeidl — IMgew AR Fuell ¥ &@m g



1. a2t (Facts) T 3= fRdr o Aa &1 Tad Rusicer=|
2. gAY 1 Read a1 Fgdl e Gt FeATAd ATl

3. HYeAT Fr Fufed ar AFAINT (Personal) TIAWRT H WA AT HUT Sl T9fcd M el
SEAATA|

4. STHRALT TAT THhATAlST (Technology) T ART
5. U FH AT, A FoA A AT F A T
6. DUl o A F FIgT ST, olfchel 3Tl HIH HIAT|

7. H3C H G- HEAT, FS T STefe |

[e¢]

. 38 dow R R

9. T A FUET — UG Pl TLT AR 6T SAT| 3T Wlleed & i Agh I T§ HeGH
gl 7o 3R IE STy 38 T & ygel &1 1S g ol 3&hr thael Fo 3R gianl T
AR AR UrErerE g

10. d2IT & SI-Igehd gdieT|

gfasaT (Reputation) 3R IRFT (Character) ﬁmm%lma@’% ET{H'Q’FIWT
FAN O A Wrad § IRT T6 §, S g Aed ¢ T srafoad # g Far g 3R oWt 7 wgd
Heh & Thdl gl ITeld HROT & T T dier et & 3R T8 FRoT & fav T a9 & &
9gd Bk ¢ 3GTE0T, FS AT FF deld §, Fifh I 515 el g IS o STl FH R A A
TET 1 I g &, olfchel ITeld HRUT FI goig Al A ET hdol UTASST Sl SART Felld g, offche]
Hard Ig §, “FAT 9 ATodd & TTU/SARGER g2 Slad §, ‘ddl |

FT T $AER @1 §, i 7 e § B aw ad A &, S 3¢ e §1 T T FROT F
foT T oot A §, O aRT FEr Far &1 INRT ag &, SN EH Ha & AT AL A &, TdR



& S & 6 & 93 A8l SITUer AT §H FIS oTel §Y ¢ IET 8l U JoTuded &l 39, 39T
gRar 1, T fI, aEs $r 3 gare i, T fr SRy g &1 T eaude Y
SFaegRar g:-

1. 3 FFEACRT - goold & U TFACIRET FHlell & ToIU Teh Aodudiel HI, Ta &,
YT HUT 3R 39T TEH AT A 3NTF T THSRY IAT BT gl

2. Pl [SFACRY - UE 3T AT BT & foh T8 Pl ®9 ¥ I0el [SFACRT HE-HET fovam
T &l

3. dfdes SFACRT - 38 H9al |31 Tooieid Siel # gk o 1Y 3ol & Y STaeR el
Y| sifcieh egagR Sfael S & Aifd (gTFeT) w181 afesh St & Teh ol gl

4. GHATSS fSFAERY - Ig 3Meaed &iar ¢ & a8 @ & 379 A9 & T@T 2

e & 39 g (Rules to Line by) :—

$STRASTS & T Gotg [Fd - g & &Y 34T egagR X, ST 39 Ted § o gEr a9
ILEETY

+3TNThRNTS & fIT FoTgl oo - foaAr @1 o ST, S9 94 & gred A I7 Sersh g g
¢, 37¢ G W IR e e ae

JoieeT — ol IAT Tdd? $hagem 3oehr
3T HEeT Y

Teh a1 ISHh AT FT Teh JoFdd U YT & aR H Y AR W|T AT, (FoT-Teh] el @l
AT): §ART FoId fBUEHE 5T ST AT § & T e gAR ’fPT & 153 Al (AfGe) &

TAT oIl &, 3R 3TH ggol F ag ool W @R, d§ 109 AT T 39T Foldd U of Thdl

gl



ol IR, U 5% 3N UoHHd Th Follsc & Tl 3MdasT 99 91 @I A1 3R Jgl v Farel
o7 f 3oTeh AT T Hcg A g5 - FROT AT AT| FogT AMST RRAGT AT, Fifeh 38 AT ¥

HET ST T & 7S oA Aougda oY fawEsy #F gy WT AT, AT 30 TAE &, “319 &7

8 forg e & v dfcerss Afear & 3mush Rar ufsers colewisy @ @R v

F faoid @ B ¢ar afgr - d@rd

e W, HaY [aF-[d (win-win) Al W =0 S0 §, & & SHa-gR (Fet-ofer) = &
W grerdl & AT T DISHT ST & dBR &

VST FI-GoT H FASAT TR/ FHA/EEAT & Isfae & TG HIT 8
4SS 3T 3T & A FASIAT FA I HgT STell g

43T 3MTIHT 379l e & /Y TN FIA FT FHT SNl ¢

+STS g UehaH A HIAT Hged Ted Hsae &l I§ A Tl gl

+5Td ITgeh & 3 AR M9 3 A Deh g1 §1 (ATEh IATIhT, Hell I R G&T F 1
HIar & e §)

A 3Id H, S AFAER g 8, 9 & o8 SIel FHEAT Tl A g1 9 =g § o 3k
WisFE AT FHHA-J-HA HIAT &1 ST IR A & 9l T8 TR RFIT Fd @1 T A 3Aare
AT # g &d §1 UG W, S S ONEr & & U Fpor §, 3§ o &7 Al o, @@
3T €T 23| ST Warg fhu a1 fF ag 3maent ear a1 § a1 #1861, 1 39 9o o
*ﬁ'ﬂ'ﬂ?ﬂﬁ'(\/alues) % G FASIAT (Compromise) AT THG HLar?

Teh IR U HAoR o YoHude & Y P3¢ &l ¢l foh Th S8 W FT A g Samar |
30 Veduda & YOI, “FI7 JH 36 IhA & IR H ol Fehdd 8127 Aowdod o &gl & I 380
gicd & @ g

HASR o dgl, “JH 39 glce GlieaT d Y arl”



6 sifcrh Hedl W IR FEATW 3 Al &1 g7 W@ &, S o 0l dewr A e e 4
Sarer ek g gl, TSieg 3mifaer S oirar &, Fifeh I ferdr & f 9 38 e & 3rifas
37T &I Jerdl ¢ohd TgATd ¢d 81 aiT I 39 TEUT # AT Jda ¥ ST1eT »9 @ Tohd gl

o Teaudsl & dhoq T HAY §, I ARTT & Fomse F 36 diaad § 3N 3= & AFFR
¢ g1 T 3Uer Fuelt & Y 375 Seld § 3R A A8 FA & 3Meleh Fglel Felld g haol Tgell IO
oot iRl BT 8, 3Hd a6 g A &1 S1al g1 3HeJHa adiar ¢ & S g6 derd §,
oY o e

Teh 3TTOT WIheleTel 39T AT o fawg hefl fohely <fist 1 w781 S=rar &1 98 9=l AcA=Tl/3Tear &
Qo 7€ STem 81 & I1e AT §, Toh OR Hel Uk A5 SR ST AT, STEI A heARMT
2000 BleR FaIcl o1l # B 31 91, Afhel F& HI AT HT QT ATl A Fooll o ggereT foram
3R 38 qg @ qon R, < FE e gl

Het @gr fop, et THeol TG ¢ foh Hr W R 3N Fomse 1 3@ offodr § wrer gem ar
oTer; ford #er 38 S g7

38 A FEl, “30MT Folge F TGN 8% 3INF & IR H SeAd & 39 g Fse A
mm(Financial Status) %aﬁﬁawshmaﬂ’s‘l mmwmﬂmm%
f&h 3T9eT 91T foham o1 @EY, IO TR S, T e H 3H Fellge HI SHE R W@ ¢ &
FIT 3T H Grordy Y TWGd? 3R MU AT Fgal &, 8, dF 39T ST HHRA FAT g,
38 HIY 39 AT & AN Fohel &1 TR HGhT AT T G:WT FA ¢ ol 3Tl ol T8t
3MEf 3R 39 ST SV fR 39S Irera fRAT &1 3 AT H el SR OAT a9y W &, Aol
I HITT FT <17 3T AY aAfcerdn I T HY fer] # ST A7 3R FH A R Fie AL IS
39Tl feeT, Aa 3@ Ak T Ao K feam, IR dT AP nifd R, grelfe 38 @HT A Shae
# 2000 SToR Tgd AR IWAT ATl $H °A o HH Teh 9IS TGHAT — SAGIGRT AR FARfT
(Empathy) Tdh HY HH A 8, TH-GE & [0l T A d7¢ A1 §H 3c91G (Product) 3R
{AT (Service) SOd &, 39T UIhddl AT SId § — & Yl 3TcAT &l o1l sad|

3T AT F el & IR Tl T gt Tqse FAT ST vl &

oFIT Ig TT g2



+FT g T & v 3RT (Fair) g2
+FIT 5 9§ T IR e T
o1 T T uifeat & fov wraeHEe gheme

Jafde STagR

(Unethical Behavior)

SIS EHA YT Ugell HYY HHece AN HAeacad afFd I H W @M, 38 gH SAEEHT
(Integrity), mﬂﬁ'ﬁ(Good service), UIU'IEIFIT(Quality), ICECEGIRGI
(Reliability) 3R #W (Dependability) W Sgd 3 a1 Jas| oW @97 38 gANT
fosterg or form, Ae 38 e W1 SW| §Y g@X fooT HAEar @Wel g el oY, S b a8 AR
e & FEAT TR F @I AT| 3HA FeT fob ag @l ail 1 TS &1 v GEar setar
qIEdT g 916 F §Hal ST T 387 T3 aRTT (Referals) 39 HARME & fov & saw &
3R a§ 400% d& & foa I ¢ar Ar| TR FAT 200 ek AT, 3T FAD 1000 FoRk
ST AT 3N 3 FUY FHeICE Hl 25% HARA Sl M| 3HA Ff (SAarel A1) & I8
dTeldel ST 3@ A7 & A &1 §H S8 Hle[A glell dIfgT]

el I ST ALl foh TG TG qgad A el 1 ATl 38 Faeh {@er i o @i, 9 g
3HY T FATCT IR o7 S 98 ST 3T fF §7 3T SSHGT il S a0 §, 3Tb a1 Hell
§AR TGl BleT g 3T

AR Tdh FAISC of 3Uel dI3ce I Aldd T A fold FROT & Heprer f&ar (7Y AR & @gr
foRam):—

1. dg AardeHc oIl FHalr off 3rmar sigh am|

2. 3R 9 o B ST AT af 38H a1 fAserar ot g7 o7 & a8 o e oo ¢ ¢ 3R
AT & 38 R H JharE e Adr AT



3. 3% HifSe theae T TR AT 81T AT| T 3G H Yol Fichal HT HH HAT AT 3HA
F e fooag AfFeg wrar dA81 5T, Fad FHTAS HTH AT ATl 3T o kg I AT
g ar 39T AT SR 8 Sl

Teh dR, & SRl N HAcG g TS| Teh IS IS AT 3R GE Yohs 85 R Sueiarell Aoddal
U7 T Gl Teh FIY TG o lalol W Ygd, &alel o 3eIohT Rebis <@ 3R &vgl, “gA alal o
gl WX 3 A U §| 67 e U aE & AU T H S H gSlleld & 81 IR ik
g 3fer e |

A o HR YodH & 3HH 5o0T & aR H YOI 30 &gl, “HI a8 Th Yahs 85 N & &
AR 3@ afed, o 3moa 3ref 3l 1 &S SToR feam §, & |y 20 fAsTe el W@ &17 3R
O el

oA AT 3eTER0T IFAT T 1 fe@rdr &, S 4@ & #RT g3 &

SsAT Afcrar
(Dishonest Selling)

TSHT JTeIdTell Uk SOTIRY 39T oI5% Y a<iel dhr ofeter & @ ATl T 38 &Fgl, “30R 1S
GANT gohTel # 31T & of 38 TR gl & 3R a9 A¢ eid (Ivan) @i 386 de ol &
3T a0 AR feare o3t & ag av oA & fovdem #AE 3R gex @ w1 81 3R FF
3MeaEd e o UeheH IRTA & IR fasaar & @gl, 10 SloR| 3R g8 g @ dr &gl, “faar
I &7 3R TE oI HT GH YO § al el - 10 3fer| AR d« o ger @S ¢ ar 3w @
Teh Qe ST, “gleh” |

T T 3ifhd &17 S sleld §U TehsT IAT AR FURASoR o 3§ Fgl, “del, dFe Iar & b S
ST TEAT 7 3G eI §1 IFF AT FAT QT £2”

TSh o g, “8 W, 3 TN &1 A QT F aarcer ¢ fear srar g1~



fotr Afeiar & 5@ gfear & IS Huel HRIA #AE @ Tohll ¢l FT AT @ Taeas Terd
(evil) & TG IT HEARTAT GIhele I TG ST TRT? F& ool Howdel &l @t 3R irs-
s Fare & & # @ §1 T dou Hfaew wieE 3R gon der awa €, 98 Fo agd
38 3R S Ut A g §1 Afeler qERl B wHSe A ufkar g1 # 76 A dhar § 5
gferar & A o o7 e wovem= H AfFd F1 3T fFw gU orl o1 T § - TR g dar
g1, aredr g O & 3R Afcler & Afdswar &1 a8 T §, S awafds Shae A aeaa A
fSsard &1 3caRerfAca ¢ foh 9 3ifdsdr 3R 3R s9aer & oY W} Afeler & aAfashar
AT 9§ 3EH &, Fih Ig O uihar 8, O g @l A €, & §HY ad g, e
Ty ST Warg fhul

Ig ST G foh U o@udial 3190 UheeT & d % gidT §, SI§ dg dleldl (Greedy) ,
afas (Unethical) 3T 4 fir oIl T (Materialistic) gl

S AT g A B 4E § Ao €, el § AL

Vel HRAT A g FFAGTAT DT glel T &TACT Wl §| gHiagaer, 3efds Yequde s
e § 3R TA-UT IRTUTT §A4T AR &1 T 3 v, e TEAT, 39 9RaR AR gihee
F AU T ad &1 W Jequdd STodl Uiarel S0 3R wAReT & dofad g &, J8f afas
Yol NheTe Tgol SHACRT 3R a8 HefRled q Felfeld gl &1 3oTehl TUASA ool TS
gl 81 F weeT & AT 3796l SAERT J8T 9Td g1 THh 3T SigeX Hl g, St TATST HI Jar
Ik U7 el §, 39T RE Th HToT GIheledel HATST Sl AT HIT ¢ 3R 39 BrIG H 87
¢ gl

AR T gar o safeTd §, Afthel 396l gar S & fAv et & AR g far=ad 2
IEHAA 50 SYAGR T AHIS H¥ UA FXT &1 3Th YIS HRUT FAT &1 Tohd g2 Ig AT g

+HUEIAA FT ToIg T Iifadsh ST ISaT g
+39T Fdel BIC FAT AT Wt (Short-term gains) Hl ST g, ?Fj\?ff (Values) oI sTgll
3790 FRALT & TR fAiar B aRemr seerd T gl

#3797 T & I AT IGeT|



o7 & Fherdr T YA 8 I

+fRdr o FAa W Sl & FAgecaqoT g I Fl

+3aT HEgd © b 3o1eh Hed Saold W@ &, ol HTl-370el TRHAT ST A6 &

#39R T Uhs ST § df 3¢ USdET STTAT A8l giaT & 3egiey ey FaT Hre dfesd safaT gar
¢ & 3 umg F4T U

AW AT § 7 IR AT, gU P 7 FROT AN AR gAHA B e gl HT Fhd &
&P WIhA 39 3ifae cudgR I A% U AT &, S —

+3F A AL &d §, FAIeh 3oTch 9T AT 6T ¢

+THST HIAT B Tellel & fIT dRIG il Tl 1T gl

VEAT T FAT F FROT A, FSTH F I I GG § AR A¢T H 9|

+TF 3BT BHA T & U REml s ARSIl STEdlell garsdl & SEAATl el & &
e g1, W T FEIATS HIC ¢

o3l AT gl IO B d o @ e 781 s §, afed g e fo=hs @d §,
[GEIECRS

-1 Ihe &, foTs garg g7 glar €, 3R fAgial & oo 787 o usd §2 31fow dar
FHHAA TT YA IRAR & AT SIGT TAT ol Fr argd ol AGT gidre g dreT el 7 3R ;W
H Tt ST Toltded T ATHAT 3Tcl9T-37c9T kg A, elIl-31creT fGem # X g1 I<oT dod
SIheleTel U6 HEHH Xl ¢ foh a8 o hael Wsee AT AGH 99 @T 8, dhosh foiaat o ue doT
nfAer €, 39 e fad FaeRT 3R $AERY (Integerity) &1 UGGl (Commitment) gl
afad 3R dwar, dow IR afdw & i 8w I I gar §, i Th & FA AT I,



G W Usdl g1 g:@ A a1 ¢ o aredfas Sord A, demst & Afaw el o o wr e, 3R
A X A W &1 U Ifad elfae cIdeR Hal I JI@dl g2 $9% fov & IFd gox

+37eiTceh AAGR 3R e HUal & TEPR|
SHATAT-TIAT T e’ HfAST (Role model)

o3 gler| #fsAr 3R faaasr & et d@eer are

+Ted WFey & Ty Afds AfFeq &1 cgaear # A F gl

T cgaryr, S A% AdS A A S g1, Afas A1 fae G T T Aedude T
gy foram I 3R qBT a1, “FhT JH HAG IS¢ B g1, o Id g AR w1 & Hy oy
AR 82"

UCellche of oldTd f&aT, “agl T, offched H STedl af g ofdr {I

39 T9% FIA IIF AT & YT THIT &, d9 U gorad daT gl §, S 3G H HROT
gl

39er Fagial &1 g

1. &7 39 Agccaqyl Faar fBurd g2

g/=Tel

2. T AT 39T NsaC & IR H TE-Te@T ag Al 82
g/=Tel

3. T Ueh A Flad & oI 3T 379 »iFgdel &t ar feaa g2



gl/=Tel

4. FIT AT 394 T & A3 H Joc-h AT 4G ad 82

Bl/aTer

5. 30N € § 39ehT H(TST fohaT ST o 39 qR2ATT giare

Bl/aTel

6. AT 3T Ig HEYH A ¢ o BT ool & 3T Hgecdqul Aoleellell g2

g/=Tel

7. &7 AT 3R 39HT T 97 FHAT o g & UAT ToATe I HIASAT B2

gl/aTer

8. T dd SSAE ¥ AT ST 3T BYar & S 39 IaT 8 R 3T g FET Shdare
gl/aTel

9. T 3T WA § 7 AT el T § AR Shaet 7 FE-Ted Fo o 73T &2
gl/aTer

10. 41 39 Read o1 gH ST dof erlare

gl/=Tel



W fo@ gu el off qaTer &1 STae 3R 9 oRe & (gl § ar 3T el o qereh A us
"ehel &1 FAT §A UST Afciehall T GIAYT T HHAT e I g2 FIT AT AT 3Toeht feemr-
ﬁlﬁera—cﬁ%mwmﬁﬁﬁrgé’é? FAT MUY TN 3Tl 39l FET fem Idrar &2

39 Hedl P TS A & AU, ga § AT o gu Farer I3
1. W FWA G q@lHan qgar
2. FAT H AEIN R IS AI H e AIBR F2

3. F1 # 3 TAER IR FA W I FEHH FAT g2

4. FI7 # 39T FH T 39T AR H I :sodléleFh%rﬁ?F!Tg“'?

5. FT AY AT FHWR G M2

6. FT A g A Soold HLa?

7. 3PR el a6 HT IHEIR H A H1H AT MF & & & o9, ar #4 # 39T 7 @
EE Fedll?

8. W &1 A A A, W INGER, *qFﬁleulsqv@quc\ww%aTa’quﬂmT%?

31sTEH Tolehel agcl &1 I IRAR § F, Afhel I 9§ B Tehlel def IA| Teh SR 3eleh I
Ush hE ART| 3oglel d2AT &l ¢@T IR &g, “ddhelldhl (Technically) & & TGl g, offchel
Afder (Ethically) ®9 ¥ o181, AU H Tg HH @I of@m|”

37 eafFd o e, "ﬁmtﬁqma#?\mﬁl"

folhet & argT, “HIH &1 a1 61 ¢, Fifh S0 STol & WH H TFENT HH T6H Heall, dd &1
&Y T FehalT|”



foished o 91T &g SIF-T 91T P “H 319 AT THAT T 9T g“', 39T 3TTCAT T 8T

I fod gU 3emeXor A faRard 1 diehd &d €, 91 R Arenfear A% wre-arsh @@ &,
SR 8T IS 39T AT Hl SThT &) 3=fae 31 Farar gl

WWWQWWW(Ethical Selling) & &g & 1T BT ¢l 3% T
stael 3R AT T o1 Tgd AT g & AR 38 I Flr dA 3R FeAReT § AT dterd|
SEATT I[Efae ¥ FASHAT Fleh 3T Hef h SSAAAT T AT FA §1 e Whelelel VAT TR
AT FET THG HYAN| 6l I SHA I[STAel hl HASHAT YT G| Toh 37eaT dod HIheleTol e
Wsae 3R TET I S9aT &, T8 39T WHAAT THT HT 9IAT §, Il AT Y 80|

! [image—-RWG6N404. jpg] (Bechana_Seekho_Aur_Safal_Bano/image—-RWG6N404. jpg)

3FeITsH

gfelaT & 3 #Hglel AAdT o folehet, wfier 3R A1fET of2R foho1 ATl Jeqader off | S=giat
gferal &l 3e AR 9, 3R 3o IS oelt & o T 99 | F 3 geT W Ao A, H A
TET| 3ok WSl A ToleT AT FAIfh IoTehr i SHAGERT & figea W fedhr g8 ol safow 3aehr
RO | §gd Aol A g Al i @ Afclar hr Jagcr ITelar-37ei9T il & HROT, 3egiad
T oA der frar fSaar sfagra =) 3t fger & seor feam)

A goIRT ATell & =l 37 @ &
J §AR 3 ¥ Iga gl |
q gAR I & a1 off &I

3R 319 gfAaT & 453 (S1d) NHTo & Y8 o 98 el 3Tl Teh ool H H& qulel Hial?
gg 2Tsc B9 - ‘UNSTOPPABLE’ 37U TSI AT AGT ST TehdT|

g fohdia 39! TH T€T W o 1T §, N HIellel I HTGHR HIS Ve oTgl ThT|



T Ak STl ATl A, Fedlg IR SHAERT & Y 9 §T TheIdT & TR | 9|
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